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All Previous Building Records Broken 




















April construction contracts in territory east of the Rockies 
broke all previous monthly records, according to report of the 
F. W. Dodge Corporation just issued. Building and engineering 
work contracted for last month in the 37 eastern States (about 
91 percent of the total country) amounted to $643,137,100. 

The only other months on record showing as much as 600 mil- 
lion dollars for construction contracts are August, 1925, March, 
1926, August, 1926, March, 1927, April, 1927, and June, 1927. 
June of last year held the previous high record of $632,478,000. 
The April increase over March of this year was 9 percent; over 
April of last.year 6 percent. 
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April total of $643,137,- 
100 exceeds all previous 
monthly records by over 
10¥4 millions 


Gain of 9 percent over 
March, 1928, and of 6 


43 percent of April, 1928, 
total was for residential 
buildings 


Total for year to May 1is | 
6 percent greater than'for . 
first four months of any 


percent over April, 1927 








previous year 














Last month’s contract total made another record. It brought 
the amount of new construction work started in these States since 
the first of this year up to $2,128,204,100, which is the largest total 
on record for the first four months of any year. The increase over 
the first four months of last year was 6 percent. 

Analysis of the April building and engineering record showed 
the following classes of work: $276,586,200, or 43 percent of all 
construction, for residential buildings; $117,401,000, or 18 per- 
cent, for public works and utilities ; $85,093,400, or 13 percent, for 
industrial projects; $82,757,700, or 13 percent, for commercial 
buildings; and $32,885,400, or 5 percent, for educational projects. 
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These Values Will i 
Interest You 


Scores of shrewd buyers watch Knee- 
land-McLurg “specials” regularly for 
their requirements. They find it pays. 
You, too, will find it pays to watch our 
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vanced, but it may be doubted if any home building was ever 
more worthily inspired than that of the Spokane (Wash.) Ki- 
wanis club as described elsewhere in this paper. This club, of which 
James M. Brown, Snark of the Universe, is president, buys or 
builds each year a home for a pensioned widow. The club already 
has in this manner come into possession of nine homes. While 
in the nature of a charity, the Kiwanis project is not of a sort to 
lessen self-respect of its beneficiaries, for the widows are permitted 
to pay a nominal rental. 
If the Spokane undertaking comprised nothing more than is 
mentioned in the foregoing paragraph it would be worthy of com- 
mendation. This year, however, the club has enlisted the interest of 


| ge EXCELLENT reasons for home building have been ad- 





Home Building With a Heart Appeal 


the manual training classes of the Spokane schools and the boys 
taking manual training work will do the repairing and construction 
work on the widows’ houses. Plans have been prepared by certain 
members of the club, the construction operations are under the 
supervision of others and the entire undertaking is so organized 
and managed as to appeal to all that is best in the minds and hearts 
of its members. 

While it may be that conditions approximating those in Spokane 
do not exist in many communities in the United States, neverthe- 
less there must be many in which the home building appeal can 
be used to unite the people in projects that are worthy and in- 
spiring. At any rate, the Spokane club has afforded an example of 
public spirit that is worthy of imitation. 
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Relations Between Volume and Profit 


IVEN THE requisite quality, the buyer of every commodity 
G is chiefly concerned in getting it at the lowest possible 
price. All sentiment is left out of the question; it is a 
matter of indifference to the buyer whether the seller makes any 
profit or not. Given the requisite margin, the seller will supply 
goods to the buyer at the price that in the aggregate yields him 
the most profit. For this reason the seller is apt to strive for 
volume. In fact, he must move a volume commensurate with his 
fixed costs of operation in order to stay in business. When the 
volume has paid the cost of the materials to him and enough more 
to pay the overhead his hope of profit begins. If he can then in- 
crease his volume without adding disproportionately to his over- 
head the added profits are “velvet.” 

Unless the merchant knows with accuracy what is his cost of 
getting each additional unit of volume, he can hardly know 
whether it brings him added profit or not. Big sales and small 
profits may mean something different from what it is intended to 
mean, for if the margin of profit is narrowed too much no result- 
ing gain in volume can offset the aggregate loss in profit. It is 
plain that there must be a point in the increase in volume at 
which no further reduction in price and no further narrowing of 
the profit margin can be made without selling at an actual loss. 
If this were not so and prices were reduced as volume increased, 
goods ultimately would be supplied free. 

It should not be difficult to determine the point at which no 
further reduction in price can be made on account of increase in 
volume. Nevertheless, statements recently made by lumbermen 
have evidenced a fear that they have been sacrificing profits for 
volume. Their duty to themselves forbids this and their duty 
to their community does not require it. Of course a number of 
elements enter into the make-up of cost and overhead, and lum- 
bermen owe it to themselves as well as to their communities to 
avoid needless loading with overhead. Moreover, they are not 
precluded from obtaining volume by vigorous merchandising in- 
stead of by price cutting. In their search for reasons for unsat- 
isfactory profits they ought to include a study of methods of 
merchandising as well as of the relation between margin of profit 
and volume, for vigorous selling may be even more necessary when 
prices are raised. 





Influence of the Election on Business 


LSEWHERE in this paper are recorded the experiences 

( é and the opinions of lumbermen with respect to the influ- 

ence of presidential campaigns upon the volume and 
profits of business. The figures given are taken from actual ex- 
perience, showing the volume of business in money or feet or by 
means of indices, and may be relied upon as authentic busi- 
ness history. The opinions expressed also, even in cases where 
no figures are given, are based upon an examination of figures 
available to those who express the opinions. Such opinions, there- 
fore, ought to carry weight. 

In the observation of those who contribute to the symposium 
the thought crops out frequently that “it’s thinking that makes 
it so” if the presidential campaign has any influence upon business. 
This would mean that if it is conceded that the campaign is sure 
to have a deterrent influence upon business something of depres- 
sion due to that cause is inevitable, and that therefore there is 
no use in trying to counteract it. This is a state of mind to be 
avoided. 

Efforts to merchandise a product under the most favorable cir- 
cumstances must be directed primarily to overcoming sales resist- 
ance. Whether that resistance be due to one cause or another is 
of small consequence; it may be overcome by the right kind of 
merchandising effort. That is to say, the indifference or inactivity 
due to a belief that election year is unfavorable to business can 
be overcome like any other indifference or inactivity. But the 
seller must first convince himself or be convinced that business 
can go on as usual in the midst of a presidential campaign as well 
as at other times. 

One outstanding and reassuring fact at the present time is that 
there are no revolutionary or radical proposals made by any politi- 
cal party. Interest in such a conduct of government as shall leave 





business undisturbed prevails almost universally among the elec. 
torate. In fact it may be said that every candidate feels that his 
best claim for political support must be the fact that he has no 
radical proposals to make. By the same token, the realm of busi- 
ness finds in this state of the political mind the assurance that 
is needed to go ahead with projects of every character this year 
as in others. If any slight tinge of doubt remains in the minds 
of business men it should stimulate them to greater efforts rather 
than to cause them to relax. Business will be good throughout 
1928 if it is pushed with vigor and confidence. 





N THESE DAYS when trans-Atlantic and polar airplane 
flights are being made with such frequency as almost to 
bewilder the reading public, and when new airports, land- 

ing fields, hangars, beacons, and other equipment for air traffic on 
a huge scale are being announced almost weekly, it is indeed 
difficult to realize that only twenty years ago the efforts of the 
Wright brothers to fly were being ridiculed by scientific men as 
well as by a large section of the lay public. 





Padding Values to Inflate Loans 


EPORTS FROM certain active retail markets, where money 
Cl is plentiful, indicate that house valuations are being padded 
for the purpose of getting excessive loans. Some retailers 
not only countenance the practice but even assist in it on the 
theory that it stimulates trade; but farsighted dealers recognize 
potential troubles and are hanging out storm warnings. G. E. 
Melliff, of San Antonio, when asked at the Texas convention at 
what point an inflated loan becomes a danger to a dealer, replied 
that it becomes a danger the moment it becomes inflated. At 
the same moment it becomes a hazard to the owner and to the 
loan company and a detriment to the community. 

There is always this temptation to juggle figures; to include 
concealed discounts and interest charges and by other manipula- 
tions to make it appear that the value of the house is greater 
than it actually is. If the capitalist or company making the loan 
is deceived, and this seems to be possible where money is plentiful 
and investments are in demand, the amount secured may be 
large. In extreme cases, so Mr. Melliff says, a loan supposed to 
represent 60 percent of the value of the property will pay for 
the house and lot, build a garage, buy a car and leave the owner 
some money in the bank. By this means the retailer turns a 
prospect who normally could not build at all into an actual cus- 
tomer. He makes his sale, takes his profits and leaves the holders 
of the notes and mortgages the problem of getting their money 
back if they can. 

But the dealer does not dismiss the matter so easily. His is 
a continuing business. His investments in real estate, stock 
and equipment, together with the good will that has taken years 
to create, tie his future profits to the continuing welfare of his 
town. If the town suffers, his business suffers, too. That the 
town will be hurt when promotion exceeds the limits of fair 
dealing and sound economic principles has been proved time 
and again. 

These padded loans have the immediate effect of inflating 
the real estate market; and houses that were built on an actual 
cost-and-profit basis are priced for resale on the new artificial 
level. During a boom period buyers will pay these prices; but 
this means that too large a percent of the town’s capital and 
credit is tied up in real estate and is withdrawn from productive 
business. Building needs are anticipated; for when loans are 
so easy many people who should wait to accumulate savings build 
at once. Under such conditions dealers often find that they have 
done five years of normal building in two or three years and that 
they must wait for further sales until population catches up 
with excess housing facilities. Poor personal risks are involved. 
Not only do customers undertake heavier burdens than they can 
carry, but if they have little of their own money invested they 
are not likely to struggle very hard to keep possession of their 
houses when payments begin to pinch. All of these factors, in 
the course of time, are fairly certain to bring about a crash and 
a period of deflation. 

It may happen that the retailer has had no active share in this 
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juggling of figures. 


tracts drawn by other agencies. But when 


innocent dealer will none the less find his markets impaired. 
In this era of service in merchandising, when the retailer offers 
himself as guide philosopher and friend to his customers, he can 


Loans may have been arranged and con- 


deflation occurs this 


not avoid a measure of responsibility for these outside factors 
which enter so actively into the problems of house construction. 
The farsighted retailer has no desire to avoid this responsibility; 
for it brings him the opportunity of shaping the conditions under 
which his own business must operate. 





Coast Door Men to Go to Chicago 


SEATTLE, WASH., May 5.—Many prominent 
door manufacturers are planning to go to 
Chicago to be present on May 15 at a trade 
practice conference to be held in conjunction 
with the Federal Trade Commission. Those 
who will go from the Pacific Northwest are 
John R. Robinson, Robinson Manufacturing 
Co., Everett, Wash.; Frost Snyder, Clear Fir 
Lumber Co., Tacoma, Wash.; George J. Os- 
good, Wheeler, Osgood Co., Tacoma, Wash.; 
Henry McCleary, of the Henry McCleary 
Timber Co., McCleary, Wash.; James Malar- 
key, of the W. & M. Woodworking Co., Port- 
land, Ore.; Will Simons, Nicolai Door Co., 
Portland, Ore.; and W. L. Rawn, secretary of 
the Western Door Manufacturers’ Association, 
Tacoma, Wash. 


Southwest Manufacturers Confer 


ALBUQUERQUE, N. M. May 7.—A profitable 
meeting of the manufacturers of the South- 
west was held at the Assembly Room of the 
Alvarado here on April 28, attended by the 
following: A. J. McQuatters, chairman of the 
board of directors, Cady Lumber Corporation; 
Eugene L. Adams, representing McPhee & 
McGinnity Co. and the Sterling Lumber & 
Investment Co.; Ray V. Wickens, represent- 
ing Louis Wuichet; Col. George E. Breece and 
E. W. Hahnhous, George E. Breece Lumber 
Co.; Charles E. Blaine, Phoenix, traffic at- 
torney, Cady Lumber Corporation; Clarence 
Iden, of Las Vegas, and Mr. Smith, from 
Santa Fe, Gross Kelly & Co.; W. G. Ramshaw, 
White Pine Lumber Co.; A. A. Hood, South- 
west Lumber Sales Corporation. 

Discussions were informal, and included 
plans for closer codperation between retailers 
and manufacturers in the Southwest, with par- 
ticular emphasis on efforts to create south- 
western demand for southwest lumber. It 
was found in conference that there is an ex- 
tremely low level of stocks in the hands of 
the manufacturers in this district, a keen de- 
mand for southwestern white pine, and a cor- 
respondingly favorable market in which to 
sell. 

Col. Breece announced a partnership be- 
tween his plant at Alamogordo, P. P. Breece, 
manager, and the Southwest Lumber Co., 
Louis Carr, president, for distributing pur- 
poses, with headquarters for the sales office in 
El Paso. This company, known as_ the 


Breece-Carr Sales Co., is incorporated at $30,- 
000 and Lee Saunders is the manager. Five 
carloads of lumber will be shipped from the 
Alamogordo mills to El Paso daily. The 
Southwest company reports the sale of 2,500,- 
000 feet of lumber during March, ‘and that 
April sales will equal that amount. 


To Plan New Logging Operation 


Four officials and directors of the Arkansas- 
Vancouver Timber & Lumber Co., which owns 
one of the largest tracts in the Sayward dis- 
trict on Vancouver Island, plan to spend two 
weeks with cruisers inspecting this timber, 
with a view to determining definite policies for 
a future logging operation. The party, which 
will leave Chicago on May 15, will include C. V. 
Edgar, president; S. A. Knudson and C. H. 
Newell, directors, and A. Trieschmann, secre- 
tary-manager. En route the party will spend 
several days in Portland, Ore., Seattle, Wash., 
and Vancouver, B. C. 





Southern Mill Resumes Operation 


JACKSONVILLE, FLA., May 7.—The large saw- 
mill and planing mills of the Southern Sawmill 
Co., located at Greenville, Fla., which was 
recently acquired by F. L. Bailey, of Marion, 
Ala., is scheduled to resume operation today. 
This operation consists of a sawmill cutting 
about 60,000 feet daily, a complete planing 
mill, dry kilns and about 60,000,000 feet of 
timber, mostly cypress. The plant has beer 
shut down for several months, and_ since 
the sale to Mr. Bailey has been fully repaired. 
The logging roads have been rebuilt and a 
supply of logs has been accumulated for 
the resumption of operations. 


Roofer Market Encouraging 


Macon, Ga., May 9.—Secretary Leon Clancy, 
of the Roofer Manufacturers’ Club, reports 
that the average price for roofers during the 
last week, as shown by actual sales, are: 1x6, 
$19; 1x8, $20; 1x10, $20; 1x12, $20. There 
seems to be little doubt now that the market 
will be steady at $19 and $20, for shipments 
are still below normal and inquiries are com- 
ing in plentifully. Conditions appear to be 
very encouraging for better prices than the 
quotations above listed. 





National Statistics for Week Ended May 5 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., May 10.— Three hundred ninety-one softwood mills with normal pro- 
duction of 266,847,000 feet, gave actual production during week ended May 5 as 98 percent, 
shipments 106 percent and orders 109 percent of normal production. Their shipments were 111 


percent and their orders 113 percent of actual production. 


actual production, shipments and orders follow: 





No.of Normal Actual 

SorTwoops— mills Output Output Shipments Orders 
Southern Pine Association ..... strtseseees 109 68,433,000 65,514,000 72,694,000 70,480,000 
West Coast Lumbermen’s Association...... 113 109,113,000 122,923,000 137,922,000 *154,646,000, 
Western Pine Mfrs. Association............ 25 23,007,000 21,636,000 19,957,000 18,007,000 
Calif. White & Sugar Pine Mfrs. Assn...... 19 20,273,000 22,431,000 20,327,000 19,771,000 
California Redwood Association............ 14 8,618,000 6,934,000 8,674,000 9,295,000 
North Carolina Pine Association........... 70 12,060,000 10,500,000 12,119,000 9,320,000 
Northern Pine Mfrs. Association........... 8 9,263,000 6,813,000 7,662,000 5,482,000 
Northern Hemlock & Hardwood Mfrs. Assn. 33 1,538,000 3,781,000 3,441,000 4,491,000 

Totals, softwoods ...........+-+++++++++391 252,805,000 260,532,000 282,796,000 291,492,000 

HaRDWoopDs— 
Northern Hemlock & Hardwood Mfrs. Assn.. 53+ 11,142,000 7,548,000 6,032,000 6,377,000 
Hardwood Manufacturers’ Institute......... 350+ 73,557,000 39,399,000 51,861,000 50,508,000 

Detain, DOPOD 6 rik bn 0 cei cdesctsanes 84,699,000 46,947,000 57,893,000 56,885,000 


*Units of daily capacity of 35,000 feet. 


The week’s figures for normal and 








*Of West Coast bookings, 34 percent was for domestic cargo delivery, 16 percent for ex- 
port cargo delivery, 40 percent for rail delivery, and 10 percent was local business. 


Southern Plant Destroyed by Fire 


LaAuREL, Miss., May 7.—The most destruc- 
tive fire that ever visited this section occurred 
Friday night and Saturday morning, when the 
big sawmill plant of Eastman, Gardiner & Co. 
was completely destroyed, together with the dry 
kilns and the lumber they contained. Through 
heroic efforts of the local fire department, mill 
employees and fire fighting equipment from 
Hattiesburg and Meridian, the fire was checked 
at the kilns, thus saving practically the entire 
town from destruction. W. B. Rogers, vice 
president, officially places the actual loss at 
between $550,000 and $650,000, without count- 
ing the cost of replacement. The dry kilns and 
the lumber in them were valued at approxi- 
mately $200,000 and were not insured. The re- 
mainder of the loss was partly covered by in- 
surance. The planing mill, dry sheds and all 
the plant east of the dry kilns were saved and 
the rough, slick and sorting sheds were not 
burned. 

Although the ashes from the fire were hardly 
cool, the planing mill resumed operations this 
morning and shipments will go forward as 
rapidly as possible. The sales department had 
a large order file and a number of these orders 
have had to be cancelled because the stock was 
burned, but enough lumber was saved to make 
it possible to fill the majority of the orders on 
hand. 

Announcement has been made by officials that 
work will begin immediately on the construc- 
tion of a modern new mill with a daily capacity 
of 250,000 feet, this to be completed within 
four or five months. For the present the sales 
force will devote its energies to the sale of 
hardwoods manufactured by the Pascagoula 
Hardwood Co. and the Eastman, Gardiner 
Hardwood Co., the sales of both of which are 
handled through Eastman, Gardiner & Co. 
These mills manufacture a complete line of 
band sawn southern hardwoods. Practically 
every man that has been employed in the mit! 
that burned will be provided with employment 
through putting on night runs at the two hard- 
wood mills and employing others in clearing up 
the debris at the old mill site and the construc- 
tion of a new plant. In order that the town 
might suffer the smallest possible loss as the 
result of this fire, Mr. Rogers has asked com- 
plete coOperation of every one in the city in 
keeping the men employed. He suggests that 
any home building that had been planned should 
be put forward immediately and that any public 
work planned for the next three years by the 
city should be inaugurated at once, as well as 
any county work of a similar nature. 


Lumberman’s Wife Dies 


WitmIncTon, Dev., May 8.—Mrs. J. P. Cran- 
ston, wife of the president of the J. P. Cran- 
ston Lumber Co., died at her home at 914 West 
Ninth Street, in this city, yesterday. 


Mill Repairing Storm Damage 


LaureEL, Miss., May 7.—Following the severe 
loss sustained recently as a result of a storm 
that swept this section, some record reconstruc- 
tion work has been in progress at the plant of 
the Marathon Lumber Co., and the planing mill 
at that plant is now running with 100 men at 
work. Under the direction of General Man- 
ager J. M. Bissell, repairs are being rushed and 
it is expected that the entire plant will be in 
operation again this week. 





THE NATIONAL wealth of Argentina is placed 
at $15,000,000,000 gold. 
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Will Stage Carpenters’ Rally 


In your March 31 issue you had an editorial 
headed, “Carpenter as Lumber Scout and Co- 


worker.” The Hoo-Hoo Club of our city is 
planning what we are calling, for lack of a 
better name, a “‘Carpenters’ Rally,” which will 
be a get-together meeting between carpenters, 
retailers and wholesalers “for the good of 
the cause.” 

If you happen to have any data that might 
be beneficial to us, we will appreciate hear- 
ing from you, as our purposes are very much 
in line with the ideas expressed in your 
editorial. In fact, if you read your own edi- 
torial, you will know what we have in mind 
better than any further explanation we could 
give.—Inquiry No. 2,140. 


[This inquiry comes from the treasurer of a 
wholesale lumber concern in the Southwest. 
The editorial in the AMERICAN LUMBERMAN 
of March 31 entitled “Carpenter as Lumber 
Scout and Co-worker” was based on an ar- 
ticle in the “Realm of the Retailer” depart- 
ment of the same issue of the paper. This 
latter article was the second of that charac- 
ter, the first having appeared in the issue of 
Dec. 17, 1927. 

Clippings of the two articles have been sent 
to this inquirer as well as a booklet entitled, 
“Greater Comfort and Convenience in Your 
Home.” The illustrations in this booklet as 
well as some of the text were taken from or 
suggested by the article in the issue of Dec. 
17. The booklet has been prepared for the 
use of dealers and is to be distributed among 
home owners and other prospective buyers of 
lumber. More than 100,000 of these booklets 
already have been distributed by retailers in 
this way. A number of the booklets have been 
sent to the inquirer to be distributed at the 
rally.. Of course, they are more directly use- 
ful to’ retailers when put into the hands of 
home owners. The purpose of the “Realm” 
articles as well as of the editorial was to im- 
press upon lumbermen the possibilities of co- 
Operation with carpenters. This inquirer has 
hit upon an excellent method of promoting 
this codperation and the example he gives is 
one that should be followed by lumbermen 
elsewhere.—Ebtror. ] 


Durability of Cedar Posts 


Have you any data that will give us a com- 
parison as to the life of western red cedar and 
northern white cedar poles, also whether or not 
the comparison would hold good both on small 
and large sizes? Any information you can give 
us will be appreciated.—INquiry No. 2,137. 


[This inquiry comes from the yard manager 
of a midwest lumber company. Practically all 
durability data are estimates. In fact it is al- 
most impossible to make a definite test of dur- 
ability for the reason that conditions to which 
the different pieces of wood might be sub- 
jected could hardly be made uniform. So far 
as western red cedar and northern white cedar 
poles are concerned, they are usually put into 
the same durability classification. In other 
words a northern white cedar pole would last 
as long in the same exposure as a western red 
cedar pole of the same size, both having the 
same diameter of heartwood and being equally 
seasoned. 

Arthur Koehler in his book, “The Proper- 
ties and Uses of Wood,” gives a table which 
includes both northern white cedar and west- 
ern red cedar, as well as red (pencil) cedar, 
cypress and redwood among the very durable 
woods. Hioward F. Weiss, formerly director 
of the Forest Products Laboratory, in his 
book, “The Preservation of Structural Tim- 
ber,” lists under the heading of Class A 
Woods. very durable, such as would last more 
than 25 years when in contact with the soil 
the following: black locust, northern white 





cedar, western red cedar, cypress, mulberry, 
osage orange and redwood. 

A. C. Newell, in his book, “Wood and 
Lumber,” mentions the following woods when 
used as posts ranking as to durability in the 
order named: osage orange (40), locust (25), 
mulberry (20), catalpa (14), chestnut (10), 
white oak (8), red oak (5), ash (5), aspen 
(5), gum (3); the figures in each case in- 
dicating the number of years that the named 
wood would survive when exposed to the soil. 

In all cases estimates of the durability of 
wood when size is considered are based on 
the amount of heartwood present. This would 
mean, of course, that a post having a thin 
layer of sapwood might be expected to last 
longer than another post of the same size with 
a thick layer of sapwood. The fact is to be 
emphasized that comparisons are apt to be 

“misleading because conditions of exposure 
can not be duplicated.—Ebiror. ] 


- Exporters of Red Cedar Logs 


I would appreciate it if you would give me 
the names of a few companies that handle ex- 
port aromatic red cedar logs. I would like the 
names of some of the companies in Germany 
and Japan, also a few of the companies in the 
United States that deal in these logs.—INQUIRY 
No. 2,139. 


[This inquiry comes from Alabama. Lists 
available to the AMERICAN LUMBERMAN do not 
show such classification as to indicate the 
character of products, that is, whether manu- 
factured lumber or logs are exported by the 
given concern. The inquiry is published with 
the hope that it will come to the attention of 
persons interested. The name of the inquirer 
will be given on request.—EpiTor.] 


Would Visit Lumber Stores 


We are considering putting in a lumber store, 
but would like to investigate a number of these 
lumber stores before starting ours. 

At various times in the AMERICAN LUMBERMAN 
we have seen accounts of lumber stores being 
started. It would assist us a great deal if you 
would send us a list of concerns operating lum- 
ber stores or branch offices within a radius of 
six or seven hundred miles of our city.—INq@umry 
No. 2,134. 


[This inquiry comes from a lumber company 
in one of the larger cities of Michigan. In 
response the names of a number of concerns 
have been given. Also clippings from the 
AMERICAN LUMBERMAN of articles describing 
several lumber stores have been sent. 

It is quite evident from the nature of this 
inquiry that the inquirer expects to visit a 
number of these stores with a view to securing 
first-hand information regarding their opera- 
tion as the basis for determining his own meth- 
ods and policies. This inquiry is published 
with the hope that readers who are operating 
lumber stores, whether they are within the 
prescribed area or not, will respond to this 
inquiry. The AMERICAN LUMBERMAN would 
like to receive the names and addresses of as 
many concerns as possible who are operating 
such stores. By a lumber store commonly is 
meant a store, generally in the downtown dis- 
trict of the city, that carries a rather complete 
line of building materials. There is an in- 
timation in the foregoing inquiry that the in- 
quirer is interested in what are sometimes 
called downtown stores or sales offices. Con- 
cerns that operate such downtown stores, 
whether as branch selling offices or stores 
where the general stock is carried, are in- 
vited to respond to this inquiry.—EniTor.] 
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50 YEARS AGO 
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ufacturers’ 


The annual meeting of the 
Northwestern Retail Lumber 
Dealers’ Association has been 
announced for June 4, 1878, to 
be held in Chicago. All retail 
dealers in lumber from all 
parts of the country are earn- 
estly invited to be present. 
Also all wholesale dealers in, 
or manufacturers of, lumber 
everywhere. 

es 8 & 


Readers will be interested 
to learn that a movement has 
been ‘set on foot in Chicago to 
organize a mutual insurance 
company that will afford the 
best and cheapest kind of in- 
demnity to owners of sawmills 
and lumber yards. So thor- 
oughly convinced of the neces- 
sity and feasibility of such a 
movement on the part of west- 


ern manufacturers have certain | 


of them become that a circular 
letter is now being prepared, 
signed by a large number, urg- 
ing all those who favor it to 
unite in organizing a mutual 
insurance company, for the 
mutual protection of a com- 
mon interest. The plan pro- 
posed is to organize what shall 
be known as the Western Man- 


Mutual Insurance 
Company, under the general 
laws of Illinois, which require 
400 members to incorporate. 


* 8 @ 
Our correspondent at Glens 
Falls, N. Y., states that 


scarcely two-thirds of the usu- | 


al amount of logs were banked 


A subscriber at Stillwater, 
Minn., relieves his mind upon 
'the subject of the _ recent 
| freight contest as _ follows: 
| “When I heard of your freights 
|to points in Kansas and Mis- 
souri, I felt as though there 
was no God in Israel!” 


co ca * 


on the upper Hudson River | 


last winter, and of that quan- 
tity not over 60 percent has 
been run into the booms. The 
snow has all disappeared from 
the north woods, the water in 
the river is down again and 
dependence for another flood 
must now be had upon summer 
rains, which, all acquainted 
with the upper Hudson know, 
is little better than no depend- 
ence at all. The outlook for a 
large business in the manufac- 
ture of lumber on the Hudson 
is anything but flattering, 
with half a_ stock of logs 


_through, and driving practic- 


ally over. 
* * * 

Tolls on the Fox and Wis- 
consin River-improvements this 
vear will be 3 cents per 
thousand feet for log and tim- 
ber rafts. 


| The rains which fell in the 
pineries last week produced 
the customary effect of this 
sort of thing on the Chicago 
cargo market, and we have to 
chronicle a material falling off 
in prices. Standard dimension 
stuff can be bought now for 
$8.50 and grades slightly in- 
ferior at $8.25. Ordinary strips 
and boards bring from $9.50 
to $11, and a few sales have 
been made, it is said, as low 
as $9. The quotations for 
choice mill run are only nom- 
inal, none having been offered 
for several days. The fact 
that a fair demand has been 
experienced renders this de- 
cline all the more astonishing. 
There are only one or two car- 
goes for sale this morning, and 
all the week the offerings have 
been readily disposed of. 
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All Sections Increase Purchases of Southern Pine 


Improvement is reported in demand from all sections of 
the southern pine market, and total bookings during the 
week ended May 4 exceeded the cut by almost eight per- 
cent. Southern demand is especially active, with that from 
the Southwest and Middle West gaining steadily, and 
eastern trade beginning to show some life. Shipments have 
been running ahead of orders, so that mill assortments are 
becoming broken, and prompt loading of mixed cars is 
rather difficult.. Retailers have allowed their stocks to get 
so depleted that they are anxious to build them up as they 
find yard trade improving, and some of them are reported 
to have paid premiums of $1 during the last week for transit 
cars of such items as joists, dimension and shiplap. Items 
like flooring and finish are not as active as yard stock, but 
it is expected that buying will soon turn to these. 


Coast Curtailment Brings Larger Volume of Orders 


The big news of the week in the West Coast market is 
the announcement of an extensive list of shutdowns and 
curtailments of running time by some of the principal oper- 
ators. While business has been of good volume since the 
first of the year and has exceeded production by seven per- 
cent, the prices obtainable are highly unsatisfactory to the 
mills, and they are determined to secure advances. Buyers 
are evidently taking warning, for bookings during the week 
ended May 5 were twenty-five percent in excess of the cut. 
The intercoastal movement has been expanding, and re- 
ceipts are reported to be readily absorbed at firm prices, 
while there has been decided improvement in volume of 
California business, with prices strengthening. Rail trade 
is also larger, though prices have been marked up $1 to $2. 


Cypress Mills Report Gradual Improvement in Trade 


Southern cypress mills report an improvement in de- 
mand from retail yards, for rather wide assortments, and 
this wood is said to be regaining a leading place in the 
market. Present orders run too largely to cheaper grades, 
but there has recently been some call for higher grade 
finish for inclusion in mixed cars. Mill accumulations 
have been much reduced, and stocks can hardly be con- 
sidered burdensome in view of the policy of supplying 
strictly dry material. The thicker items of industrial stocks 
have moved readily to tank and vat makers, but 4/4 is still 
in surplus. Mills with planers are marketing this as cut- 
to-length stock at good prices, and others are moving it 
at concessions. 


Demand for California Redwood Shows Marked Pick-up 


Redwood trade showed a strong pick-up during the week 
ended May 5, bookings being about forty percent in excess 
of actual production. Northern California business appears 
well sustained, and recent improvement is reported in de- 
mand from the southern part of the State, where retailers’ 
stocks are low. Eastern trade has staged a come-back, 
following a week of slow business caused by bad weather. 
Mill order files have been rather light, but will rapidly be 
built up to spring proportions by continuance of present 
demand. Stocks are rounded out for spring trade, as in 
the first seventeen weeks of the year the output has been 
7 percent above normal, compared with 14 percent below 
for the same period of last year. 

North Carolina and Georgia Mills Ask Higher Prices 


Business in North Carolina pine has been rather good 
during the last couple of weeks, considering the fact that 
weather in both producing and consuming sections of the 
East has been unfavorable. Retail yards are not yet ready 
to order forward such items as flooring, but have been 
buying a little more yard stock. The mills are inclined 


Lumber Statistics Appear on Pages 50 and 51; Market Prices and Reports on Pages 77 to 81 
















to ask higher prices, and advances are resisted by both 
the dealers and industrial users. Air dried stock has been 
scarce following recent rainy weather, and the result has 
been a strengthening of prices on both it and kiln dried. 
Shipments to date this year have exceeded the cut by 3 per- 
cent, so that the larger kiln drying mills are in a much 
stronger statistical position. 

In Georgia roofer territory, improved weather is enabling 
the mills to resume operations. The recent curtailment, 
caused by rains and floods, has served to strengthen prices, 
and $19 is the usual quotation on 6-inch. Eastern demand 
is good and improving, and shipments are heavy. 


Northern Pine and Hemlock Stocks Are Depleted 


Sales of northern pine mills since the first of the year 
have exceeded production by 21 percent, while shipments 
have been 11 percent greater than the production, so that 
the manufacturers have well filled order files and depleted 
stocks. Mill output is now making its Seasonal expansion, 
and shipments are also gaining. Prospects for new busi- 
ness appear good, as country yards in the middle West 
find their farmer customers in improved financial condi- 
tion and inclined to make needed improvements. In the 
East, yard trade is becoming more active, and whoicsale 
stocks are low because of the late opening of navigation, 
but competition between different species of soft pines 
»ppears keen in this section. All markets report a good 
industrial demand for lower grades. Quotations are firm. 

Unsold stocks of hemlock at 28 identical northern mills 
were 25 percent less than those of April 1 of last year, 
and during April the bookings and shipments have about 
kept pace with the output. The movement has been re- 
tarded somewhat by bad weather, but prospects are very 
good, and prices are firm at $3.50 to $4 off list. 


Northern Hardwood Bookings Cover Large Part of Cut 


Bookings of the northern hardwood mills covered about 
eighty-five percent of their production during the week 
ended May 5, and were in excess of shipments. Actual 
output for this week was less than seventy percent of 
normal. The mills find trade this spring a little slow in 
developing, and for the bulk of their business have had to 
rely on the automobile manufacturers, who are buying no 
more than their day-to-day needs. The furniture makers 
are just completing their: shows, and are expected to in- 
crease their orders very soon. The lateness of the season 
has been holding down demand for flooring, but the fac- 
tories have rather low stocks of this product. Unsold 
stocks of hard maple in dry conditions are scarce. Mill- 
work plants are taking fair amounts of birch. Box grades 
have been moving well. 


Southern Hardwood Output Lower; Demand Is Larger 
Further curtailment in the production of southern hard- 
woods is indicated by telegraphic reports for the week 
ended May 5. Output was only about fifty-four percent 
of normal, compared with fifty-eight percent the previous 
week. Bookings, on the other. hand, have gained, and 
exceeded the actual production by twenty-eight percent. 
Little change has occurred in the industrial section of the 
market, automobile plants being still the leading buyers, 
with furniture business slow, though improving. Building 
trades demand, however, is beginning to expand, and it 
is hoped that it will soon reach normal proportions for 
this season. Retail yards are beginning to stock up, but 
building is at too early a stage for large consumption of 
flooring and trim. Some hardwood sellers are still offer- 
ing low prices, but steady curtailment shows that impor- 
tant producing factors are taking a much firmer stand. 
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They Found the Gold at the Rainbow’s End 


Prizes Won in National Lumber Slogan Contest Make Many Dreams Come True—More 
Winners Tell How They Will Use Money 


In the two preceding issues of the AMER- 
ICAN LUMBERMAN some of the winners of 
prizes in the $15,000 National Lumber Slogan 
Contest have told their plans with regard to 
uses to be made of the prize money, these 
uses including the building of new homes; 
the remodeling, repairing or refurnishing of 
old ones; vacation trips; educational purposes ; 
and the furthering of cherished plans along 
other lines; these letters as a whole constitut- 
ing a document of rare human interest. The 
AMERICAN LUMBERMAN this week is pleased 
to supplement the interesting statements al- 
ready presented by another group, from win- 
ners of the $100 State prizes, which will be 
found equally readable, as follows: 


OKLAHOMA—‘Use Wood, More Will 
Grow’: Miss Agnes Russell, Vinita: 

“This $100 prize money is going to put some 
improvements in this wood house that is our 
home. We also have a barn, two chicken 
houses, scratching shed and tool house, all 
of wood construction, so you see we are 
users of lumber and will continue to be. Our 
house has been reshingled recently but needs 
repainting and some other work done. So 
I’m going to make that dear check go as far 
as possible. 

“T am reading the booklet ‘Touch Wood’ 
which you sent and am enjoying every bit of 
it. Am trying to remember what these dif- 
ferent kinds of woods are used for. There's 
lot of worthwhile information in the booklet, 
told in a charming way. A little later I am 
going to send it to my young nephews in 
Nebraska.” 





RHODE ISLAND—“Wood Is So Good 
They Imitate It”: Anna Bryant Chase, New- 
port: 


“IT expect to devote the prize money to my 
children in one of three ways: By placing 
modest playground equipment in our open, 
sunny lot; musical instruments and lessons, or 
in a savings bank fund toward their college 
expenses. Isn’t that going to be a hard-work- 
ing prize? 

“I thank you for the copy of your booklet 
‘Touch Wood,’ which makes splendid material 
for the children to read and study. It is amaz- 
ingly entertaining and instructive. I was in- 
terested to find in it many of the ideas I fol- 
lowed up in searching for a fitting slogan, my 
first thought being ‘From clothespin to violin 
—we all depend on wood,’ and later ‘Steel and 
stone are hard and cold; there’s warmth and 
life in wood.’” 


MISSISSIPPI—‘Ever Growing in Forest 
and in Favor”; Mrs. Alma Logan Burkett, 
Columbia: 


“Now as to what I plan doing with my 
prize money: My husband and I have two 
interests which are very dear to us. First the 
rearing and educating of three children, two 
little girls age ten and twelve respectively, and 
the boy, who is now eight, with whom our 
home has been blessed. Then we are growing 
a paper-shell pecan orchard. It will come 
into good bearing about the time the children 
are ready for college, and the proceeds from 
the sale of the nuts each year will go toward 
their education. And years later it will mean 
a source of income for us in our old age, as 
well as an estate to hand down to the children. 
There is a mortgage hanging over this prop- 
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American Lumberman, 
Chicago, Illinois. 


Gent lemen: 


ALTON, ILLINOIS. 
May Sth, 1928. 


Our City Council appointed an engineer to write up a building code 
for us and after the initial draft they called in five consultants and it was 


my privilege to be among the five called upon. 


Knowing the National Lumber 


Manufacturers' Association had a department to help out in these matters, I 
immediately wrote them and they very generously sent us one of their expert 
men (without charge) and also a quantity of literature dealing with working 
stresses, size of joists, posts, girders and so forth. 


I am pleased to advise that our Alton code now uses this data just 
as was furnished and is published in National Lumber Manufacturers’ Associa- 
tion's Construction Information Series, Volume 4 Chapter 4. 


We appreciate very much the co-operation we received from the 
National association because it placed me in a position to talk intellizantly 


to the committee. 


JJS-HH. 


Yours v 


ae 


erty, and every time we get some money we 
don’t just have to use, it goes against this 
mortgage. So thanks to the slogan prize, we 
have a hundred dollars to hand to our banker 
for credit on same. So you see our prize 
money means a great deal to us. In concly- 
sion I will say, if our pecan trees should some 
day quit bearing, we would still be none the 
loser, for they would then be manufactured 
into beautiful furniture which could be handed 
down from generation to generation.” 


TEXAS—“Wood for Satisfaction”:  Bea- 
trice Alderson, Bonham: 


“_ want to use my prize money in some way 
to make it bring me more money so that I 
can remodel our old frame home, with wood 
principally. I truly believe and know that 
wood will give us perfect satisfaction.” 


MAINE—“It Serves Us Right’: 
V.. Larrabee, Phillips: 


“I can think of so many ways to spend one 
hundred dollars that it is impossible to say 
at this time just what I will do with it. The 
announcement that I was the winner of the 
prize in this State came to me so unexpectedly, 
and was such an agreeable surprise, that I 
can hardly realize it. I certainly am very 
happy to be awarded the State prize and shail 
try to use it wisely.” 


Mrs. W. 


WYOMING—“Wood of Ages, Still Ages of 
Wood”: James R. Brown, Sheridan: 


“| expect to use my prize money to pay 
the last half of taxes on my home—a seven- 
room bungalow built of wood.” 


MICHIGAN—“Always in Demand—Always 
at Hand”; Wiiliam Crosby, East Jordan: 


“The question you ask, ‘What are you con- 
templating doing with the prize money?’ gives 
me an idea for another slogan—Wood, like 
money — its uses are many and_ universal.’ 
Reversing this to apply the case at hand, it 
would read: ‘Money, like wood—its uses are 
many and universal.’ 

“My uses for money are so many that I 
think I shall have to put this prize cash into 
the general. fund to help defray current ex- 
penses. If I had somewhat more to put with 
it, I might build another and better house than 
the one I now have. I hope that the campaign 
being waged will stimulate the building and 
remodeling of many homes.” 


CANADA—“There’s Nothing So Good As 
Durable Wood”; W. A. Gordon, Port Dover, 
Ont.: 


“Answering your inquiry as to what I in- 
tend doing with my slogan prize money, I in- 
tend using it to good advantage in adding to 
my photographic equipment.” [Mr. Gordon, 
who is a professional photographer, signs him- 
self “A Booster for Wood.”—Enprror.] 


OREGON—“‘Use Wood—It Grows”: Ruth 
M. Currie, Portland: 


“Your letter congratulating me on winning 
the Oregon prize in the slogan contest is 
greatly appreciated, and I wish to thank you 
for sending me the copy of the AMERICAN 
LUMBERMAN with list of prize winners, and 
the attractive booklet ‘Touch Wood.’ This has 
already proved of much interest to several of 
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my friends, and will eventually go to my small 
nephew, who will, I am sure, because of this 
hooklet, have a greater appreciation of our 
forests when he becomes a’man. 

“In reply to your inquiry as to what I plan 
to do with my unexpected prize money: 
Twenty miles from Portland, on the Columbia 
River, there is a hill which was ravaged by 
fire fifty years ago. The enormous stumps 
and charred remains of a‘great forest are now 
partly hidden by a very healthy second growth 
of timber, brush, ferns that grow five feet 
high and beautiful wild flowers. From this 
hill you can look out over the orchards in the 
valley to the green foothills beyond; and still 
farther away Mount Hood and four other 
snow-covered mountains gleam white against 
the blue sky. You can see the Columbia River 
winding along for fifteen miles, with five 
towns dotting its shores. A trail down the 
steep hogsback from the hill leads to the larg- 


est pulp and paper mill, it is claimed, in the ‘ 


world, a mile and a half below. A _ world 
traveler declares he has never seen anything 
more beautiful than the view from this iso- 
lated and little known spot. 

“It has been my ambition to buy a few feet 
of ground near the top of this hill, and some 
day to build a log cabin with fireplace and 
two big windows facing the mountains. No 
one seems to value the land, and I am hop- 
ing | may with my prize money acquire this 
view to keep forever. And incidentally, the 
great charred tree trunks still standing, be- 
side the new trees that have grown, are con- 
vineing evidence that our forests will not be 
depleted, if given half a chance. And to con- 


serve the forests, I believe they should be 
used, but used intelligently. 

“l want to assure you of my very keen in- 
terest in the success of the advertising cam- 
paign of the lumbermen. Some 17 years ago 
I had charge of an exhibit of West Coast 
woods in Minneapolis when they were first 
exploited for finishing purposes and having 
championed their cause then to architects and 
builders, I have ever since felt a personal in- 
terest in the forests and their products.” 











to the green foothills, and farther away 
Mount Hood gleams white against the sky” 








PRICES 


STEEL 


FUELS 





Business in Brief 
More favorable weather for outdoor work has added somewhat to the impetus of spring trade, 
the retail branch of industry profiting more directly, perhaps, from this betterment than any 
cther. While the situation has been characterized by neither spurts nor 
GENERAL slumps, there is nevertheless much irregularity, with rather marked differ- 
onces in volume among the various lines. Revenue loadings of freight for 
the week ended April 28 totaled 961,928 cars, compared with 944,694 cars for the week before. 
Bank clearings as reported by Dun’s Review for the latest week were $13,516,363,000, compared 
with $11,011,536,000 for the week before.. The same authority reports the commercial failures 
for the latest week as 512, compared with 431 for the week before. 


Largely owing to the increases in prices of grains and provisions, evidently, Dun’s com- 
modity index for the latest month shows an advance to $1£9.169, from $195.415 for the month 
before and from $182.794 for the corresponding month of 1927. The call loan 
rate during the last week went to 6 percent, but remained at that high 
point only a day or two, dropping back to 5 percent. While speculation in 
the stock market has subsided somewhat, the price level is still high and shares that have 
recently made large advances have continued strong. 


Irregularity that has marked the general situation has been evidenced in the provisions 
market by fluctuations in the prices of grains and livestock.. No. 2 red wheat at the close 
of the week ended April 28 was priced at $2.2434, representing a gain of 

PROVISIONS 30 cents a bushel above recently prevailing prices, but at the end of the 
latest week the price had dropped to $2.22. Corn also dropped to $1.27% 

a bushel, from $1.283%, the week before, the later price being still above that recently pre- 
vailing. Beef steers at the latest week-end were priced at $14 a hundred, the same as the 
week before. Hogs were $11 a hundred at the latest week-end, this being $1.20 a hundred 
above the week before. Extra creamery butter was priced at 4414 cents a pound last week-end. 


Order files in the steel industry, particularly in the Chicago producing center, have been 
replenished, and as a consequence production is maintained at high levels. The major demand 
is still from automobile manufacturers, but the railroads, implement manu- 
facturers and structural users are making demands upon producers that have 
sustained the market measurably. Production of pig iron for April accord- 
ing to the Iron Age is estimated at an average of 106,030 tons daily, which was 21% percent 
above March but the smallest of any April since 1922. 


Production of soft coal, including lignite and coal coked at the mines for the week ended 
April 28, as estimated by the bureau of mines, was 8,187,000 tons, compared wth an output 
of 7,883,000 tons for the week before. Hard coal production for the earlier 
week was estimated at 1,891,000 net tons, compared with 1,921,000 tons for 
the corresponding week of 1927. The average daily production of crude oil, 
as estimated by the American Petroleum Institute, for the week ended May 5 was 2,403,000 
barrels, compared with 2,403,800 barrels for the week immediately before. 








Pricing for Profit vs. 
Pricing for Volume 


Inasmuch as one of the problems that is 
engaging the best thought of the lumber in- 
dustry today is “smaller volume at satisfac- 
tory profits or larger volume with lower 

> ” . y 
profits,” some comment by John G. Wood, 
president of the Allied Magnet Wire Cor- 
poration, will be of especial interest. Mr. 
Wood states that his industry is one of those 
that is suffering more or less from evils re- 
sulting from volume production to meet com- 
petition, and he has attempted by means of 
concrete figures to show the results of price 
cutting done for the purpose of getting vol- 
ume. The following table by him shows 
what happens. 

Table 1. Results of Cutting Selling Prices to 

Get Volume 

Volume of 

business. at 

nominal 

aa $1,000,000 $500,000 

Sa tio of 

business to 

plant capac- 


a ae 100% 50% Note that no 
Volume of cut is made 
business” at for 50% vol- 
reduced price 900,000 500,000 ume. 
Material $00,000 400,000 80% of nom- 
inal price. 
Lohae -..... 30,000 18,000 3% of nomi- 
nal price for 
100% capac- 
ity. 
Overhead 15,000 40,000 Note slight 


reduction of 
overhead for 
50% volume. 


err 875,000 458,000 

PROMS. +s 5:0 0% 25,000 42,000 

Additional This repre- 

Income...... None 3,750 sents 3% in- 
terest on 
$125,000 of 
working cap- 
ital released, 

Total earn- 

SE id ice 4 ao * 25,000 $5,750 

Toetsat t n- 

VORtOE o2.20 600,000 475,000 

Working cap- 

ee seaanees 250,000 125,000 


lk ixed capital 350,000 350,000 
Ratio of 


earnings to 


PST 2.0% 9.1% 
Earnings on 
investment.. 4.1% » 9.6% 


This set-up is practically self-explanatory. 
In the first place, the percentage ratios of ma- 
terial and labor with reference to. selling 
price happen to apply to our particular indus- 
try. In other lines of manufacture, these per- 
centages might be somewhat different although 
the principle involved in this set-up would be 
the same. You will note that the first column 
of figures is intended to show results from a 
plant whose total capacity for business is at 
the ratio of $1,000,000 a year on a nominal 
price basis, but that, under the prevailing 
conditions of competition and the policy of 
price cutting to obtain volume, in order to obtain 
this 100 percent capacity the selling prices are 
reduced so that the same amount of business 
shrinks to a value of $900,000. The other figures 
in the first column are quite clear. 

In the second column under a policy of 
pricing for profit it is assumed that the plant 
ean run on 50 percent of its total capacity on 
nominal or fair prices. Note in this second 
column that the percentage of labor when run- 
ning at 50 percent capacity is higher than when 
run at 100 percent capacity. This I believe is 
the experience of most manufacturers. Note, 
also, that overhead when running at 50 percent 
capacity is almost as high as when run at full 
capacity, and this matter of high overhead ex- 
pense when running below full capacity is one 
of the things which frighten the average man- 
ufacturer. 

Yet in spite of these handicaps, the net 
results of operation under a fair price policy 
are clearly shown to be much more favorable 
in the second column of figures than that 
shown by the first. 


(SRR 


THERE are about 1,800,000 railroad employes 
in this country. In other words, out of the 
120,000,000 people in the United States, ap- 
proximately 5,000,000 are directly dependent on 
the railroads for a living. 
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Presidential Campaigns Have Had 


Experience Shows Business Often Better Than Average~ 


Election days are more numerous in the United States than in any 
other country, for with school districts, townships, villages, cities, 
States and the Nation all conducted by elected officials, there are 
abundant opportunities for exercising the right of suffrage. Under 
most representative governments a change of party control may take 
place at any time; whenever in fact the party in office ceases to rep- 
resent current political sentiment. That is to say, while an election 
may occur at any time, it rests with the people to say when it shall 
occur. In the United States, however, election days are fixtures in 
the calendar and all voters may know that at a definite time the 
president, the governor and the numerous other officials must submit 
their destinies to their decision. 

Interest in elections varies with the questions at issue and with 
the relation they have or are thought to have to the welfare of the 
voters, and this is just as true of the election of district school boards 
as of senators and presidents. At times school elections have split 
districts into warring camps and at several stages of United States 
history verdicts at national elections have determined, momentous ques- 
tions. Not only questions of fiscal policy that were revolutionary in 
their implication, but war itself has been submitted to the people’s 
decision, 

Doubtless, it is a knowledge of the possibility of crises developing in 
presidential campaigns that causes a feeling of uncertainty during na- 
tional campaign years. Experience has shown, however, that many 
campaigns are dull and colorless enough, and that in the great ma- 
jority of cases the result is known in advance or that there is little 
to fear, whichever way the decision may be made. Though it can not 
yet be said that the great majority of the people of the United States 
hold a single political faith, yet it may be ventured that conservatism 


—e 


is the dominant sentiment. This is seen in the agreement of represen- 
tatives of the major parties on matters of vital national concern, such 
as the tariff and fiseal policies generally. That is to say, always grant- 
ing the latent possibilities of disturbance, the presidential election no 
longer turns upon questions that are revolutionary in their possibilities, 

In view of the fact that a president is to be elected in 1928 and that 
there is already much discussion of the campaign’s possible effects 
upon business, it was thought advisable to delve a little into the 
archives of the lumber industry and determine so far as practicable 
what had been the experience of presidential years of the past in 
comparison with other years. The results of this delving are given 
on these pages. Representative concerns in all branches of the indus- 
try were asked for data on volume of business for comparative pur- 
poses. Many responded, but the data of different concerns were not 
all comparable. Volume in some cases was shown in feet; in others, 
in dollars; in still others, by means of indices. All the data were 
submitted in confidence. It is hoped that the best practicable use of 
this material has here been made. In the small table showing the 
presidential years’ percentages of the 4-year averages more is in- 
dicated than might be thought at a glance. It is possible, of course, 
that the index does not reflect the true situation for the industry 
as a whole. One of the most difficult factors to deal with was the 
steady growth of many concerns. Another was the changes. Some 
lumber manufacturers cut out and others added to the number of 
mills. Some retailers increased the number of yards and others dis- 
posed of some of theirs. In some sections the local development was 
the dominating factor, overshadowing everything else.. On the whole, 
however, the data as well as comments of lumbermen in all branches 
of the industry will be read with interest and profit. 





Campaign Not a Potent Factor 


One of the largest lumber manufacturers in 
the industry states that its sales statistics do 
not go much farther back than 1919 and that 
therefore 1920 is the first campaign year that 
it can give its volume. In that year the volume 
was 105 percent of 1919. The general sales 
average was 140 percent of the previous year. 
The next campaign year, 1924, the total volume 
was 96 percent of the year 1923, while the 
sales average was 90 percent of the previous 
year. This company states that it would not 
attribute this falling off to campaign influences. 
The year 1928, it states, is “stepping out with 
relatively better volume to date than last year. 
While collections are slow, in none of our cor- 
respondence with customers has excuse for 
slow payment been offered as attributable to 
any holding back on account of doubt about 
the coming presidential election.” 


Campaign Years Sometimes Better 


A large wholesale concern, without going 
into the details of volume, makes the follow- 
ing interesting comment: 


“We have been checking back for twenty 
years and the results are rather surprising to 
us and, moreover, they seem to substantiate 
your hypothesis that presidential years are 
better than other years. We find that our 
even years have shown about 8 percent more 
volume than our odd years, and we find that 
our presidential years check up about 4 per- 
cent better than the alternate even years. Pres- 
idential years have been over 11 percent better 
than the odd years and about 9 percent better 
than all other years combined.” 


Local Influences Evidently Potent 

A long established Indiana retail lumber 
concern, which did not supply figures giving 
its volume, has the following to say: 

“We note that our sales for 1919 were about 
$20,000 less than they were in 1920, a pres- 
idential year. Our sales for 1921 were about 
$5,000 more than in 1920; 1923 sales were 
about $20,000 more than those of 1924, a pres- 
idential year, but in the following year, 1925, 


they showed about $8,000 less than in the 
preceding presidential year. 

“Our sales for 1927 were on a par with 
1924. Our sales for the first three months of 
the current year are on a par with the first 
three months of 1927. However, we hardly 
know what the balance of the year will bring, 
for the reason that there does not seem to be 
the amount of new building in prospect that 
was in sight a year ago. There is a fair 





Presidential years’ percentages of 4-year aver- 
ages of volume in feet and dollars of different 
branches of the lumber industry 
1-Yr. Av. Mfr. Millwk. Mfr. tet’l Whis. 
(Inclusive) Ft. Ft. $ $ $ 
1908-1911 ....101.1 86.2 109.3 95.5 
1912-1915 ....103.0 100.9 99.9 99.2 


1916-1919 ....113.8 117.6 77.5 81.1 75.7 
1920-1923 .... 78.7 74.2 105.4 114.6 93.7 
1924-1927 ....103.7 83.5 101.4 93.2 100.3 





amount of repair work in progress and we are 
very much in hopes that our sales will come 
up to those of a year ago.” 


Individual Changes Affect Showing 


A large millwork concern of the Pacific 
Northwest makes the following comment after 
having checked over its records for a consid- 
erable period : 

“Our records conveniently available carry 
us back to 1914. We find that 1916, the first 
presidential year included in this period, was 
a better year than either the year preceding it 
or the year following. Also 1920 was a better 
year than either the year preceding or the year 
following. Nineteen-twenty-four, -however, was 
not so good, either as the year preceding or 
the year following. 

“In a review of this kind consideration has 
to be given to individual changes in each busi- 
ness which for a single year may favorably or 
adversely affect volume of sales entirely out- 
side of business conditions. However, we do 
not find anything in the history of our busi- 


ness that would seriously affect the general 
routine in one way or another. 

“It is our opinion that presidential. years for 
business are just like other years and that 
outside of Wall Street, where there is always 
the keen hopefulness and keen apprehension 
based upon the slightest changes, the genera! 
elections are only incidental and conversational. 
The average business man, we think, is at heart 
always a ‘bull’ on the United States regardless 
of presidential elections or any other surface 
disturbances.” 


Upward Trend Unaffected by Politics 


Another large eastern wholesaler makes the 
following comment: 


“In looking over our records, we find that 
presidential years have not affected us, as our 
business has increased both in volume and in 
profits since its inception in 1888, up until 1924. 
In 1924, 1925, and 1926 our volume increased 
but our profits diminished, and in 1927 both 
volume and profits decreased materiaily.” 


No Likelihood of Political Disturbance 


A wide-awake eastern wholesaler makes tiic 
following comment: 

“In our view presidential election does not 
in and of itself necessarily interfere with the 
movement of business. The matter is con- 
trolled either by the issues involved or the per- 
sonalities of the prospective candidates, or 
both. 

“Tf, for instance, the tariff were an issue 
and a considerable volume of business de- 
pended upon a protective tariff, then a proposa! 
to do away with it would of course catse 
hesitation on the part of those directly affected 
by the proposal. If, on the other hand, a pro- 
posal were made to adopt a protective tariff 
that would encourage business in certain lines, 
then a well-defined prospect of its adoption 
would stimulate business along those lines. 

“At the present time there are no proposals, 
backed by any considerable public sentiment, 
which would interfere with the established eco- 
nomic and monetary principles incorporated 
into law. 

“Of those candidates likely to be nominated 
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Little Effect on the Lumber Trade 


e— prevalent Conservatism This Campaign Year Reassuring 
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by either of the great parties there are none 
who would be likely to disturb the existing 
situation. Infact the present political situa- 
tion is rather colorless and uninteresting. We 
believe that lumbermen will have to give con- 
sideration to causes other than political in 
solving their present problems.” 


Presidential Years Generally Better 


‘rom a north central manufacturer and 
wholesaler comes the following: 


“We have been in business since January, 
1881, and the first presidential campaign that 
we can make comparison on would be 1884, 
so we are herewith giving you our records 
from 1884 down to 1924: 

In 1884 we did 30 percent more business than 
in 1883 

in 1888 11 percent more than in 1887 
in 1892 10 percent more than in 1891 
in 1896 6 percent less than in 1895 
in 1900 20 percent more than in 1899 
in 1904 10 percent less than in 1903 
in 1908 20 percent more than in 1907 
in 1912 10 percent more than in 1911 
in 1916 20 percent more than in 1915 
in 1920 50 percent more than in 1919 
in 1924 30 percent less than in 1923 

“The above gives you our experience in 
eleven presidential campaigns. Four out of 
eleven the volume of business was less than 
the preceding year. In seven of the eleven, 
it was more than the preceding year. We think 
you will find that few people can give you 
as good a record as that as there are few in 
business today that were in business in 1881.” 


Business Policy Gaining in Control 
Another wholesaler writes as follows: 


“We have been watching this presidential 
year proposition for over thirty years and our 
average business is just as good in presidential 
years as in any other. We think that this 
year will be an exception and will be a better 
year for the wholesaler and retailer than the 
ordinary year, and we do not believe that the 
presidential election will interfere with sound 
husiness. Supply and demand usually regulate 
the volume of business and we feel that the 
manufacturer is going to produce nearer to 
what will be consumed this year than for sev- 
eral years past. Therefore, as stated above, 
sound business will prevail.” 


Politics Never Much of a Factor 


\ large western wholesale and retail con- 
cern, with a wide range of activities, writes as 
follows : 

“The presidential year has never been much 
of a factor in our business. During our 54 
years’ experience, we find the only year that we 
suffered any material slump was in -1884 when 
our business dropped off about 10 percent. We 
showed an increase in 1888, 1892, 1896,- 1900. 
Nineteen-four showed a slump under 1903 as 
did 1908; 1912 showed an increase as did 1916. 
In 1920 we showed an increase of 50 percent 
and in 1924 we showed a slump of only 5 per- 
cent. In a general way the presidential years 
have not seriously affected our business.” 


No Longer Cause for Alarm 
\ large northern manufacturer 
follows: 


“Our comparable records date only from 
1910 to the present, during most of which pe- 
riod we were in the World War and felt the 
effect of it for some years afterward. How- 
ever, looking through our records as a whole, 
they do not seem to bear out the statement 
that presidential years have been very bad; in 
fact, they seem to he about as good as the 
average. 

“In view of the fact that both of our great 


writes as 


controlling political parties are not very widely 
different in their conception of fundamental 
facts, it seems to me that it is hardly necessary 
for us to be greatly alarmed over the pres- 
idential election this year, as even if there were 
to be a reversal and the Democratic party was 
put into control, the change of policy would 
not be so radical as it happened some years 
ago.” 
Thinking Has Lot to Do With It 

An executive of a large line-yard concern 
writes as follows: 

“In your letter you say that many business 
men have been accustomed to think of a pres- 
idential year as unfavorable to trade and in- 
dustry. After looking over our books for a 
period of years, we are inclined to believe that 
this thinking has a great deal to do with it. 

“We are not furnishing you with the vol- 
ume of our business for a period of years be- 
cause the amount of sales would not reflect the 
true condition. In the early years we were ex- 
panding with an increasing number of yards 
and in more recent times our volume has been 
increasing, due to the growth of many of the 
communities in which our yards are located. 

“However, our net earnings do reflect con- 
ditions, although the decreased profit in pres- 
idential years may be only a coincidence. In 
each presidential year from 1896 to 1908 in- 
clusive, our earnings show considerable falling 
off. From 1912 to 1920 a decrease in earn- 
ings took place the year following the pres- 
idential campaign. In 1928 it appears that 
business conditions with us will reéstablish 
the pre-war status, that is, we expect that our 
earnings will be somewhat less this year than 
the previous years.” 

Trend Quite Steadily Upward 

One of the larger manufacturers and dis- 
tributers of a planing mill product writes that 
it is able to quote figures only since 1920. This 
concern says: 


“Taking shipments as an index to the trend 
of our business and setting an index of one 
(1) to the average weekly shipments for the 
year 1920, our business has shown the follow- 
ing trend: 


Year Index Percent 
1920 1,00 oe 
1921 2.25 125* 
1922 1.75 111° 
1923 5.00 53* 
1921 5.75 15* 
1925 7.50 30* 
1926 8.00 7¢ 
1927 6.60 177 


Percentage increase(*) or decrease(7) over 
preceding year. 

“In regard to our business this year, we 
show an index of 6.85 since the first of the 
year, compared to that of 7.00 over the same 
length of time in 1927. Owing to the seasonal 
fluctuation, we are unable to predict our vol- 
ume of business for the year, but indications 
are that it will be approximately the same as 
that of 1927.” 





Farm Conditions Controlling Factor 

Another northern line-yard concern, operat- 
ing largely in the country, makes the following 
observation : 

“In a business such as ours where 90 per- 
cent is with farmers, it has been my observation 
that the general farming conditions are the 
thing that affects our business. 


“T have made an analysis of this and find 


that our figures bear out my contention. On 
account of the fact that 1920 was very unusual, 
I am starting with 1921 when we had a re- 
adjustment in values and I have taken into 
consideration only the yards that we operated 


from that time. The figures show that there 
is a gradual dropping off up to and including 
the year 1925 and that from then on there has 
been a gain, which exactly represents general 
farming conditions.” 


Steady Gains for Fourteen Years 
A large mid-western retailer which started 
business in 1913 has worked out an index 
scheme, with the business for 1913 as 100, 
making the following showing: 
Volume Compared with 1913 as 100 


SC bata vawa be 100 percent 
SP Po 127 percent 
oO Sere 130 percent 
Say ay 196 percent 
I ies ate aim de a 198 percent 
Oo Se err 125 percent 
CO ae Uv! 
1920..............384 percent 
ecole salt ree ee .226 percent 
eae: UL! 
GIES © to/ dein he Gael a 390 percent 
BOBS cc cecceccvcscdee percent 
1926...........+..092 percent 
BORG cso ccscccsces tee DEtODEL 
 , Ae eee 403 percent 


This tabulation illustrates the difficulty in 
preparing such a presentation as is here at- 
tempted. This business, it will be noted, has 
made almost a continuous improvement from 
1913 to 1927. So far as can be judged by an 
examination of the figures, presidential cam- 
paigns have made no difference whatever in 
the volume. In each of the presidential years 
included, except one, 1924, the business was 
larger than that of the preceding year. 


Politics Plays Little Part 


One of the largest lumber manufacturers in 
the industry, operating a number of mills and 
with a wide range of activities, writes as fol- 
lows: 

“Following your suggestion, we have checked 
over our records from 1910 down to the pres- 
ent year, which period includes four presiden- 
tial election years. The comparisons must 
necessarily be within a range of three or four 
years, as ‘cycles in the lumber business have 
changed materially over a period of 17 years. 
Nineteen-twelve realization is better than the 
preceding two years, and also better than 1914 
and 1915, which plainly indicates that politics 
plays very little part in lumber prices. Nine- 
teen-sixteen showed a material improvement 
over 1914 and 1915 and was really the begin- 
ning of an upward trend in realization for our 
species. There was a constant rise from that 
time on to the depression of 1921. Nineteen- 
twenty, a presidential election year, shows the 
highest realization we have ever attained. 
Nineteen-twenty-four was normal in every re- 
spect, and was higher than the succeeding two 
years. 

“The average volume of shipments from 
1911 to 1924 inclusive (14 years), was 84,063,- 
010 feet per year. The following shows the 
average production for the four presidential 
election years during that period which again 
reflects a normal condition and very plainly 
indicates that “presidential election year de- 
pression” in business is mostly imaginary : 


SN” ora ow ate ew > oe $3,502,000 
a EA ore 69,220,000 
as ot ten Reka 89,941,000 
| EN ee 87,404,000 


No Indications of Elections’ Effects 


A northern hemlock and hardwood manufac- 
turer operating a number of mills over a long 
period, has the following to say: 

“T took a little time today to go back over 
our sales record of presidential years for the 
last five or six elections and I can not find 
that our business gives any indications of hav- 
ing been influenced to any extent whatever by 





38 


AMERICAN LUMBERMAN 


MAY 12, 1998 





presidential years. Some of these presidential 
years were better and some poorer than the 
years preceding and following, but there was 
always some other reason for this which is 
very easily figured out so that we can not see 
that the fact that a president was elected that 
year had anything to do with it. 

“Our usually regulated by the 
amount of lumber we produce and our produc- 
tion is regulated to a large extent by weather 
conditions and by prospects for business at 
the time we enter into our logging contracts 
which is a year or two ahead of when we sell 
the lumber. As far as profits are concerned 
these are regulated with us largely by our pro- 
duction cost. 

“Going back through these years it looks to 
us as if 1908 was the only year where we 
might say the presidential election had any- 
thing to do with whatever combination there 
was that made for poor results for us in that 
particular year. All the other presidentia! 
years seem to follow along in a logical way 
with the years preceding and following. 

‘As for this year, we cannot see any indica- 
tion of the election having anything to do with 
business conditions. All the business condi 


sales are 


tions at present obtaining appear to be the 
logical outcome of what has gone before and 
so far we hear no talk of any work being pui 
off until after election.” 


No Reason for Depression 


\ large northern manufacturer of lumber 
as well as of planing mill products makes the 
following interesting comment. The comment 
as received included some figures that can not 
be used, but the observations themselves are 
interesting and suggestive: 

“The figures as to volume of sales do not 
mean anything so far as our company is con- 
cerned. Until 1924 there never was a time 
that we could not have sold more lumber and 
other products than we produced. In 1924, 
1925 and 1926 our planing mill production was 
voluntarily reduced, but lumber production for 
sale on the market increased. 

“The interesting thing is the average pric 
for the two products which really indicates 
the business situation. It is noted that prices 
on both planing mill products and lumber dur- 
ing the presidential years, 1904, 1908, 1912, 
were lower than preceding years. Then there 
was a recession in 1915 and 1916 during a long 


period of increasing prices. Nineteen-twenty 
was of course an unusual year and in 1994 
both products went off slightly in price. 

“We do not see any real foundation in fac; 
for the belief that business should be de- 
pressed during presidential years, but prob- 
ably the more or less general acceptance oj 
that idea has been the reason for our accepting 
less for our products than during the years jn 
between.” 


Campaigns Have Scarcely Any Effect 


‘large northern retail line-yard company 
says: “Looking over our records to 1900, 
it would seem to us that presidential years 
have had scarcely any effect on our volume 
of business or the profits. In fact, it would 
seem that the average presidential year was z 
little better in volume than the preceding year, 
In every case sales seem to have slumped a 
little the year succeeding a presidential year. 

“We have not gone into the details of each 
individual yard, but simply taken our sales as 
a whole. During this time there were some 
yards sold and some yards purchased but we 
maintained a fairly steadily increasing invest- 
ment.” 


When Summer Invites to the Out-of-doors 
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Not everyone who may be interested in 
having a summer cottage at some nearby 
resort or place of natural beauty is ambi- 
tious to build a pretentious structure. 
Often, because of financial 
reluctance to invest a comparatively large 
sum in a dwelling that perhaps will be oc- 
cupied for only a few weeks of the year, 
the “prospect” can be interested only in 
suggestions for an economical structure 
that will afford a comfortable place to 
sleep, eat and live, although admittedly 
lacking any special architectural attrac 
tion. Such a summer cottage is shown 


herewith. It fulfills all requirements for 


limitations or 
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comfort, and the hillside location affords 
opportunity for a 


commodious, well- 


lighted storeroom under the house, afford- 
ing an excellent place to keep a_ boat, 


| canoe or other paraphernalia during the 
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winter months when it is not in use. In- 
deed, with slight alterations, by putting 
the door in the front instead of the side, 
this space could be utilized as a garage. 
The accompanying sketch apportions the 
floor space of the house itself to excellent 
advantage. 

The growing vogue of inexpensive sum 


mer cottages offers a promising field for cul- 


tivating lumber sales. 
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What They Are Doing in the South 


Good Market for Dogwood 


Cuartotte, N. C., May 7.—Dogwood mills, 
manufacturing loom shuttles and spool heads, 
are creating an active demand for dogwood 
lumber in North Carolina, especially in the 
western part of the State. During past 
months farmers in Iredell County alone have 
marketed $30,000 worth of dogwood. W. i. 
Graeber, extension forester, tells the Carolina 
dealers that a good market is being built up 
for dogwood, which up to the last few years 
farmers considered only fit to destroy and 
rid their land of. The trees are easily mar- 
keted after they reach five inches in diameter. 
Two years ago F. F. Parry and Bert Hyder 
located a dogwood mill in Sharpsburg town 
ship in Iredell County and cut 300 cords 
of dogwood. They buy dogwood for cash 
and take any amount the farmers haul to 
them. 


Proposes Forestry Research Garden 

\rTLANTA, Ga., May 7.—For the purpose 
of demonstrating the economic uses of various 
hardwoods which are found rather extensively 
in Georgia, and particularly hardwoods con- 
cerning the commercial value of which the 
average layman has little knowledge, Gov. L. 
G. Hardman is having the attorney genera! 
prepare a new bill that will be introduced 
hefore the present session of Congress, seek- 
ing a Federal appropriation of $60,000 for th« 
establishment of a “forestry research garden” 
in Georgia, probably in Jackson County where 
a tract of between 600 and 700 acres ha; 
heen donated for this purpose. 

It is proposed to experiment on the tract 
primarily with locust, persimmon, black wal- 
nut, dogwood and mulberry, all of which, 
Gov. Hardman points out, have a great many 
commercial uses of which few people are 
aware. The uses principally include the man 
ufacture of fence posts, railroad ties, textile 
mill shuttles, shuttle blocks, golf clubs, shoe 
lasts, tool handles, mallets, wheels etc., while 
the black walnut, if of first rate quality, makes 
a high grade of furniture. 


Fire Insurance Changes in Texas 

Houston, Tex., May 9.—The attention of 
members of the Lumbermen’s Association of 
Texas has been called to the importance cf 
a hearing at Austin, May 16, before State fire 
insurance commissioners. Several items affect 
the lumber industry, according to R. G. Hyett, 
trafhe manager of the association. 

One of these, said Mr. Hyett, is “Revision 
in. Approved Lumber Yard Forms No. 113 
and 116 and in Distribution Average Clause 
\pplicable to Lumber Yards, Page 305, Gen- 
eral Basis Schedules.” Another is the “Appli- 
cation of Three-Fourths Value Clause to 
Blanket Policies, Pages 299 and 306, General 
Basis Schedules.” 

For example, said Mr. Hyett, if you had 
two sheds, one located some distance from 
the other, and you were in the habit of in- 
suring under a blanket policy under the dis- 
tribution average clause, you would have to 
take out a certain amount of insurance for 
the other. I do not understand that the dis- 
tribution average clause would affect policies 
taken out with the mutual companies. 

The three-fourths value clause likely 
means the payment of insurance based upon 
three-fourths the actual value. Possibly the 
best illustration would be an automobile 
worth $1,000 today and on which you were 


covered by insurance in this amount. In six 
months from now your automobile would be 
worth $800, In case of loss of this car, we 


would understand that you would be paid 
three-fourths of the $800 in case of tutal 
loss. 

In addition to the foregoing, said Mr. Hlyett, 
the question of revision in the rates on apart- 
ment houses, private garages, sash and door 


warehouses, frame range schedule and defi- 
nition of standard flues and charges for noti- 
standard flues in special class risks will be 
considered. “We would suggest,” the traffic 
manager adds, “that each member confer with 
his Chamber of Commerce, especially as to 
the three-fourths value clause.” 


Demonstrates Arkansas Soft Pine 

LittLE Rock, Ark., May 7.—Possibilities of 
the most modern and attractive interior home 
finishing by the use of Arkansas soft pine 
were demonstrated by the Arkansas Soft Pine 
Bureau at the seventh annual Indianapolis 
Realtors’ Home Show which recently closed 
with more than 90,000 persons having attended. 
A large booth in which Arkansas soft pine 
products were tastefully arranged was located 
near the all southern pine centerpiece model 
home which was erected by the Southern 
Pine Association in the Manufacturers’ Build- 
ing, Indiana State Fairgrounds, where the 
home show was staged. The Arkansas soft 
pine exhibit included various types of flooring 
and color stains and enamels for attractive 
finish in this wood. ; A model house incor- 
porating ten points of safe and permanent 
frame construction attracted attention of many 





a 


—ATKANSAS SOFT PINE BUREAU 


ROCK ARwANsaAr 








Appointed Manager of Operations 


Evectric Mitis, Miss., May 7—The Sum- 
ter Lumber Co. (Inc.), of this place, has an- 
nounced the appointment of W. L. Legg as 
manager of its operations here to succeed D. H. 
Foresman, mention of whose retirement on ac- 
count of ill health was made in a recent issue 
ot the AmMeRIcAN LUMBERMAN. Mr. Legg 
comes to this position well qualified by knowl- 
edge and experience, having had many years’ 
experience both in longleaf and in shortleaf 
southern pine operations. He has served the 
Foster Creek Lumber & Manufacturing Co., of 
Stephenson, Miss., and the Wisconsin-Alabama 
Lumber Co., of Sylacauga, Ala., in a mana- 
gerial capacity and also has been connected with 
Jaker, Fentress & Co., of Chicago. 


Home Shows Better Construction 


BIRMINGHAM, ALa., May 7.—As part of a 
civic educational movement, retail lumber deal- 
ers, who are members of the local club and 
of the Jefferson County. Lumber Dealers’ As- 
sociation, have codperated with the Southern 
Pine Association in promoting the city-wide 
better home censtruction campaign, launched 
last week, by erecting a model home in which 
the fifteen points of safe construction fea- 








Exhibit of Arkansas soft pine products at recent Indianapolis home show 


visitors. The exhibit was in charge of Field 
Representative Studley, of the Arkansas Soft 
Pine Bureau. 


Changes in Georgia Concern 


CotumBus, Ga., May 7.—The Colonial Lum- 
ber Co., of this city, one of the best known en- 
terprises of its kind in the Southeast, recently 
has elected officers as follows: President and 
treasurer, T. E. Griffin; vice president, E. L. 
Cook; secretary, E. S. Bennett. A. C. List, 
formerly vice president of the company, re- 
cently sold his interest in the business to T. 
Griffin, who has been at the head of the cor- 
poration sincg its organization. Mr. List has 
hecome affiliated with a shingle company in 
Massachusetts and will make his home in that 
State. The Colonial Lumber Co. operates a 
number of small sawmills in this section 
and a planing mill that is wholesaling lumber 
on an extensive scale. 


Better Weather Has Helped Production 


Jackson, Miss., May 7.—The hardwood in- 
dustry reports orders slightly in excess of the 
previous week. Better weather throughout 
this section last week permitted the mills to 
run more regularly, but their stocks are. not 
burdensome. Larger supplies of logs are 
being received, which has greatly helped ths 
operating schedule. 


tured in all Southern Pine Association houses 
are strikingly brought out. The house this 
week has reached the framework stage and 
the public has been invited to inspect the 
structure and ask as many questions about this 
method of building as it cares, and the kind 
and use of materials entering into it. The 
huilding will be open to the public for several 
weeks and the lumber dealers will feature and 
use ft in their advertising campaigns. 


Record in Plant Construction 

AtLtAnta, Ga., May 7.—Another large rec- 
ord was made in the South during April by 
the lumber and affiliated woodworking indus- 
tries in the amount of new plant construction, 
according to figures compiled today and ema- 
nating from authentic sources. In the lumber 
field alone, including saw and planing mills, 
millwork plants, retail yards etc., twenty-three 
new companies were organized and incorpor- 
ated in the sixteen southern States during 
April, and twenty construction projects were 
announced, most of them new mills, yards 
etc., entailing a total investment in excess of 
$750,000. The first four months of this year 
more than 130 new companies were organized 
and incorporated in the sixteen southern State 
in the lumber, furniture and kindred wood 
working industries, while over 110 construction 
projects were announced costing over $38, 
000,000, 
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Seeing the South Through the Northerner’s Eye 


New Orleans Dealer Uses Labor-Saving Equipment With Profit— New Iberia, 
the Evangeline Country, Has Enterprising Establishments 


In the yard belonging to the R. L. Hill 
Lumber Co. (Inc.), New Orleans, La., there 
is an alley in the big main shed devoted 
solely to gravity unloaders. 

The company has its own siding that runs 
parallel to the rear end of this building. 
Cars are spotted here directly in line with 
the unloading alley, and the stock is rolled 
down to the proper bins. 

It should be explained that this ware- 
house has three alleys, including the one 
where the gravity conveyors are always 
in place. This conveyor alley is, of course, 
in the center. It has a door at the rear end, 
next the siding, but there is no door in 
front. Trucks and teams do not enter that 
alley. The bins on either side of this con- 
veyor way are given over to the stock car- 
ried in largest quantities. These bins will 
hold about a car of lumber each, or possibly 
more. One man in the car starts the mate- 
rial on its way, and men down the alley 
take it off at the right place and put it in 
the bin. It is piled so that the end of the 
stack next the side alley is straight and 
square. 

The outside bins, those to the right of the 
right alley and to the left of the left, are 
devoted to materials carried in smaller quan- 
tities. 

The conveyor is permanently in place and 
is never taken down. An exception should 
be made, of course, to the section next the 
ear. This is arranged so that it can be slid 
inside the warehouse and the door closed. 
The conveyor is in use every day or prac- 
tically so. Ordering has been worked out to 
a point where stock comes in as it goes out. 
Sometimes one car is unloaded in a day, 
sometimes two or even three. But the mer- 
chandising and replacement plan is such 
that there is never a bunching of fifteen or 
twenty cars in a day, followed by a week 
or two with nothing coming in. This nat- 
urally makes for a steady routine, with the 
yard crew always employed. [A more com- 
plete description of the appliances used by 
the Hill company appears on page 43 of 
this issue.—Eptror.] 


Turns Stock Eight Times a Year 


Mr. Hill tells us that he buys no item to 
be carried more than 60 days at the outside, 
and that many of his items turn oftener 
than that. Last year he turned his stock 
eight times, and this is about the average. 
Laugh that off, you fellows who turn your 
stock once in four or five months! Of 
course New Orleans is near the mills, and 
Mr. Hill takes full advantage of the fact 
in making the capital actually invested in 
stock very active. 

It isn’t alone in the big sellers that this 
system is applied. Every yard must carry 
many items for which demand is small. In 
the bins on the second deck at one side are 
carried these socalled slow movers. But 




















R. L. Hill, of the R. L. Hill Lumber Co. 
(Inc.), New Orleans, La., who turns his stock 
on the average eight times a year 


in this yard they don’t move slowly. The 
average slow mover gets its name, not be- 
cause a Sale is made but once a week or 
once a month but because but very small 
amounts go out in each sale. In these bins 
there are several hundreds of these items. 
And the total bulk of these items in the 





DeWalt saw which the R. L. Hill Lumber Co. 
(Inc.), New Orleans, La., utilizes profitably to 
cut up broken and defective material 


Hill yard would amount to but three or four 
cars. Each item is piled separately, accord- 
ing to kind, size and length; and this is 
done by subdividing the bins by up and 
down pieces, making each compartment 
quite narrow. 

The yard carries an extensive stock of 
molding; a small quantity of each pattern. 
The compartments in-which it is stored are 
each marked with the number from the 
molding book. When the orders come in 
they are usually given by the common name 
and size, when there are different sizes of 
the same pattern. When the order is writ- 
ten, however, the numbers are substituted. 
It isn’t required of the yard men that they 
should memorize all these local trade names. 
They might get confused. But they can’t 
mistake the numbers. Consequently these 
orders can be rapidly and accurately filled. 


Saws Waste Into Profits 


In one of the alleys is a DeWalt Products 
saw; One of those ingenious machines that 
can be tilted at any angle and that, in the 
words of a carpenter friend, will do about 
everything “except put spots on pigs.” Mr. 
Hill told us this machine was one of the 
most profitable investments he had ever 
made. He is very particular about the ap- 
pearance of his yard; and in fact a careful 
search failed to disclose a single broken 
board or a single bit of litter anywhere. Of 
course, like all lumbermen, he sometimes 
gets a broken board or a crooked framing 
stick. It goes immediately to the saw, 
where it is cut into standard and salable 
products. The waste, such as broken ends, 
is at once disposed of, and the good pieces 
put back into stock. This process usually 
raises the grade of what is usable. In fact 
it isn’t unusual, so Mr. Hill remarked, to 
salvage only half of the original footage and 
yet to sell this half for as much as could 
have been gotten for the whole stick if it 
hadn’t warped or broken. Nor is it unusual 
to save much more than half of the piece. 
So the saw does double duty; keeps the 
yard cleared of the rubbish that without 
such care will pile up, and makes high- 
grade and salable stock of what otherwise 
would be waste. 

This yard carries an extensive stock and 
does a large business. But it is located in 
a residence section and does not do much 
figuring on what, in a city, are called big 
bills; that is, industrial sales or bills for 
docks, warehouses and the like. Its trade is 
house building and repair and remodeling. 
Sometimes as much as 90 percent of the or 
ders will come in over the telephone. This 
trade, here as elsewhere, carries a fair mar 
gin of profit and is largely removed from 
competitive figuring. 

Tt is a pleasure to see a yard as orderly 
and well arranged as this one. For some 
reason, city yards seem to pay less atten- 
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tiun to appearance and order than do those 
in smaller places. Perhaps it is because so 
many city sales are made to contractors and 
pecause the customers seldom if ever see 
the yard. No doubt contractors, with their 
greater familiarity with the appearance of 
jumber, are less impressed with orderliness 
than are owners. I don’t think, however, 
that an orderly yard would drive a con- 
tractor to a junk pile, and according to Mr. 
Hill’s statement his maintenance of order 
means a direct saving of salable stock. He 
saves it in two ways; by cutting up ‘broken 
pieces as has already been mentioned, and 
py keeping pieces from getting broken and 
warped. Show me a pile half thrown down, 
and I’ll show you a pile from which some- 
pody has been skimming the cream of the 
grade. I'll also show you some pieces get- 
ting crooked and sticking out where a truck 
will run into them. 


French Parishes Making Progress 


New Iberia is in southern Louisiana, on 
the Southern Pacific. It is in the Evange- 
line country; the place where the Acadians 
were brought, back in the days of the colo- 
nial wars. This country has an added inter- 
est to builders, due to the fact that it is in 
this general region that the Celotex people 
buy the cane from which they fabricate their 
product. We heard much of a new variety 





these French parishes. For one thing, it is 
always a little startling to hear negroes talk- 
ing French. Occasionally one hears them do- 
ing it, and if he runs across a couple of 
‘Cajun farmers they’re pretty sure to be talk- 
ing the old language that might have been 
heard in the French provinces 200 years 
ago. French names are the rule. In com- 
ing from New Orleans we passed through 
such towns as Boutte, Theriot, Boeuf, La- 
fourche, Olivier and the like. The elevation 
is seldom more than 40 feet above sea level, 
and in places it is no more than 10. New 
Iberia is 21 feet above mean sea level. In 
a sense it is swamp country; for the train 
runs mile after mile through tracts where 
the cypress trees rise out of dark water in 
the midst of a tangle of vegetation and 
fallen trunks; -areas that we suppose have 
changed but little in appearance since time 
immemorial. But the towns and the farms of 
course are on higher ground, and these 
towns with their mighty live oaks bearing 
festoons of Spanish moss have a drowsy 
and semi-tropical appearance very fascinat- 
ing to the northerner. Every negro cabin 
is likely to be a bower of roses; and at the 
time of our visit, when the papers were 
carrying stories of disastrous sleet storms 
in the North, the wistaria was in full bloom, 
and gardens were riots of old-fashioned flow- 
ers. It is a leisurely and friendly place. 
People smile and bow to the stranger on 





The office of the Bertrand Lumber Co., of New Iberia, La., which con- 
cern is a real department store of building and furnishing 


of cane called P. O. J., that yields a satis- 
factory quantity of sugar and a better qual- 
ity of fiber or stalk for this construction 
material. L. L. Bertrand, of the Bertrand 
Lumber Co., said it seemed for a time that 
this new industry might give new life to 
agriculture and might even make the sugar 
in the nature of a by-product, secondary in 
value to the stalk. He added, however, that 
farmers had been somewhat disappointed in 
sharing in the price paid for stalks. But 
in any event it is a new agricultural outlet 
and will doubtless have its economic effect 
upon the sugar country. Less radical inno- 
vations than this have had striking results 
upon industry. We were reading in a south- 
ern paper some proposals for helping the 
cotton industry. It seems impossible at the 
moment to induce the feminine half of the 
population to return to cotton: stockings; so 
this paper was wondering if some way 
could not be devised of adding a few inches 
to the masculine shirt tail! The genius who 
would do this would save a great industry! 

While we have visited this picturesque 
and romantic country a number of times, 
the Realm never fails to get a thrill from 


the streets as though he were an old neigh- 
bor. 

But with all the tranquility and seeming 
leisure, the people in these French parishes 
get many things done. They have splendid 
roads, and the larger towns are breaking 
out with big, modern buildings. Industries 
flourish, and seemingly the country is grow- 
ing rather rapidly in wealth. Every town 
has its fine old houses and is building new 
ones. Not all the new ones are of the spa- 
cious old plantation manor house type, but 
if smaller they are quite as attractive in 
their way. New Iberia has a series of beau- 
tiful residences on the main street, beyond 
the post office, that would attract attention 
and admiration in any city. 


Joseph Jefferson Loved Iberia 


Mr. Bertrand is no end proud of New Ibe- 
ria, and he thinks the city ought to do more 
to call attention to itself, its lakes, its roads 
and its romantic history. He mentioned 
a fact that will interest older readers and 
all others who know something about the 
American theater. Joseph Jefferson, the 
great actor, had a home on an island near 





the town and used to live there whenever 
he was resting from his stage labors. Mr. 
Bertrand when a small boy used to see the 
Old Master. Jefferson was fond of dogs, 
and the man and the boy had this in 
common. Mr. Bertrand recalls that Jef- 
ferson used to take him around his home 
and point out the pictures which he himself 
had painted. The Jefferson centenary oc- 
cwrs next year on Feb. 20, and plans are on 
foot to make much of the memory of the 
man who immortalized the stage version of 
Rip Van Winkle. Mr. Bertrand has printed 
a post card which he uses as part of his 
advertising; a card carrying some centenary 
verses by E. A. Dieudonne. 


Region’s Products Widely Known 


The Bertrand Lumber Co. is an enterpris- 
ing mercantile establishment; a real depart- 
ment store of building and furnishing. The 
office is in the rear of an attractively ar- 
ranged hardware store; a store with a 
wealth of show windows carrying well 
arranged displays. At the time of our visit 
the store was holding a demonstration of a 
certain kind of oil stove. It had an expert 
in attendance and an imposing display of 
the various models of the stove. Across the 
street is a building devoted to a full line of 
household furniture. The company also han- 
dles farm machinery, and naturally it has a 
yard with a complete stock of lumber. 


One of the palatial-homes of New Iberia, La., surrounded by live oaks, 
which have a semi-tropical appearance fascinating to the northerner 


Building goes along about as usual. Mr. 
Bertrand was neither optimistic nor pessi- 
mistic. Farming, upon which the country 
largely depends, has had its ups and downs. 
But we noticed some new building and quite 
a bit of repairing in the town. The other 
yards, Boutte & Courrege and Edgar P. 
Folse, reported a satisfactory volume; not 
so good as they could wish, but which of 
us would admit that our trade could not be 
better and still suit us? 

New Iberia, in addition to its farming, 
has a couple of industries that have made 
it famous. One is a series of salt mines 
from which a good quality and a large 
quantity of this most useful product is 
taken, and the other is the production of 
pepper sauce. The next time you indulge 
in this fiery delicacy, notice if the trade 
name on the bottle is “Evangeline.” If so, 
it was confected down here in the French 
parishes and took its name from Longfel- 
low’s heroine. St. Martinsville claims that 
the original Acadian girl, whose tragic love 
story Longfellow wove into his poetic ro- 
mance, is buried in the local churchyard. 


(Continued on page 47) 
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Opens Built-in Furniture Display 


Hittsporo, Tex., May 7.—Having completed 
at its lumber yard here a suite of rooms en- 
tirely equipped with Ideal built-in furniture, 
William Cameron & Co. (Inc.) held open 
house at the yard last Wednesday from 3 t6 
5 in the afternoon and from 7:30 to 10 in the 
evening. This reception, which was largely 


attended, had been arranged for the purpose 


of showing the- beauty and convenience of 
built-in furniture in the home, and the rooms 
at the Cameron plant were so arranged and 
decorated as to convey this idea in a striking 
manner. 

The display included a living room with 
built-in tile mantle, bookcases, seat, vanity 
dresser, with cedar lined closet on one side 
and closet with large shelves on the other. 
A combination kitchen and dining room showed 
a kitchen cabinet, ironing board, medicine cab- 
inet, china closet and buffet, all built into the 
wall. There also was an attractive breakfast 
nook made in Pullman style. The color har- 
monies are pleasing and the wallpaper used is 
of a bright, cheerful pattern. 

The entire office of the company has been 
rearranged and given a very attractive appear- 
ance. As one enters, on the right are to he 
seen the model rooms of Ideal built-in furni- 


ture, and to the left are displays of paints and 
builders’ hardware. Hardwood floors brightly 
polished and neat designs of interior trim com- 
plete the beauty of the reception room. 

Each of the married ladies attending the 
reception was presented with a useful house- 
hold article and a souvenir, and the displays 
of Ideal built-in furniture attracted much fa- 
vorable comment. 


Using the Bargain Bait 


“The best way to handle the fellow that you 
thitik intends to keep you waiting for the 
money due on his account, or perhaps if pos- 
sible to evade payment altogether, is to try 
to sell him again, and arrange to collect both 
accounts at once; in the meantime telling him 
about some other item in which he can get 
a real bargain some time in the future; but 
when he comes in for the bargain, sell him for 
cash only—giving him, however, the real bar- 
gain that you promised.” 

This advice is contributed to the “Idea Ex- 
change” by J. W. Shannon, Evergreen, Ala., 
who adds: 

“Sometimes such customers get to be good 
cash buyers. It is not only the ladies who are 
iooking for bargains. We all have that weak- 
ness, 





ness for a long time. 


buying somewhere. 





This Week’s 


Bringing Back “Strayed” Customers 


This week’s tip is sent in by the Rogers Lumber & Coal Co., 
Adrian, Mich., which concern writes that it has been getting some 
good results in the way of bringing back into the fold customers 


who have strayed away, or at least who have not bought anything 
from the company for a long time. 


“We have been running through our old records, going as far 
as five years back, and listing the names of customers who for- 
merly bought from us, but from whom we have received no busi- 
Of course, in some cases we know that there 
are good reasons, such as that the customer has moved away or that 
the situation has changed so that he has not been in the market for 
anything, but in many cases we know that the parties have been 
After winnowing out the chaff from the list, 
there still remained a considerable number regarding whom we felt 
that they might be won back. Accordingly we have been writing 
personal letters to these people, telling them that we have missed 
their business and assuring them of our careful attention and prices 
as low as they can buy the same quality of goods for anywhere, if 
they will kindly favor us with their orders. 
seem to be really glad to hear from us, and the results have been 
good. Of course, when any of these folks come in, we make it a 
point to show that we are especially glad to see them.” 


Watch for Next Week’s “Tip” 


Timely Tip 


Following is the method used: 


Some of these folks 








MAY 12, 1998 


Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 





Managers “Swap Ideas” at “Mixer” 
C. D. Carey, vice president, and C. J. Carey, 
secretary-treasurer of Carey, Lombard, Young 
& Co. (Inc.) and the William P. Carey Co., 
have recently returned to the Chicago head- 
quarters of these firms from Oklahoma City, 
Okla., where they attended the annual meeting 
of the officers and managers of the twenty-one 
retail lumber stores operated by Carey, Lom- 
hard, Young & Co. (Inc.) in Kansas and Ok- 
lahoma, and of the thirteen lumber stores oper- 
ated by the William P. Carey Co. in Texas. 

The meeting was very well attended, many 
of the officers and managers bringing their la- 
dies, and business and pleasure were agreeably 
mixed. 

“These meetings are held as an appreciation 
of the good service rendered in the past,” the 
officers and managers were told. “We try to 
combine business with pleasure in such a way 
that all in attendance may be greatly benefited. 
It is especially gratifying to have the ladies 
with us, and we hope they will enjoy them- 
selves enough.to want to come again.” 

The meeting occupied three days. The 
morning of the first day was spent at the Okla- 
homa City general office in consultation with 
officers, or in sight-seeing. Luncheon followed 
at the Oklahoma City Club, whereafter F. A. 
Foster, of Oklahoma City, vice president and 
general manager, introduced the managers and 
guests. The rest of the afternoon was taken 
up by talks by factory representatives. 

In the evening the lumbermen and wives met 
at dinner at the Oklahoma City Club, after 
which they were briefly addressed by J. B. 
Dudley, of Oklahoma City, attorney for Carey, 
Lombard, Young & Co., on the subject “Law 
and the Lumberman.” <A theater party at the 
Orpheum followed. 

The second day’s program began with lunch- 
eon at the Huckins Hotel, after which the of- 
ficers and managers went into executive ses- 
sion. “As I See It,” was the subject of an ad- 
dress by Vice President C. D. Carey. H. H. 
Gresham, Rochelle, Tex., who has been em- 
ployed by the William P. Carey Co., for 
twenty-six years, spoke on “A Quarter of a 
Century With My Company.” “Keeping Down 
Expenses and O. S. Accounts” was discussed 
by M. W. Aldredge, Hobart, Okla.; “Selling 
Paint” by T. H. Chancy, Ballinger, Tex.: 
“Keeping Carpenters’ Tool Chests in My Yard” 
by D. F. Foster, Brownwood, Tex., and “Sell- 
ing Homes” by Jack Callaway, president of 
Callaway, Nicholson & Foster, Oklahoma City. 
An address was also made by Mr. Foster: 

A banquet was held that evening at the 
Huckins Hotel, at which Don Davis, Abilene, 
Tex., spoke on “My Company in Texas,” and 
Roy A. Foster, Oklahoma City, on “My Com- 
pany in Oklahoma.” 

The third session was held on the following 
afternoon, at which “Making It Easier for the 
Auditor” was the subject of J. S. Browning. 
auditor; “Making Side Lines Pay” that of T. 
A. Jones, of Brady, Tex., and “Small Town 
Stuff” that of J. S. Browning, of Byars, Okla. 
“How the Architect Can Help the Manager” 
was told by C. S. Rank, of Oklahoma City: 
“Observations from Chicago” by Secretary- 
treasurer C. J. Carey, and “Holding the Cus- 
tomer With Service” by J. E. Harral, of Ok- 
lahoma City. 
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In the evening there was a reception at the | species, and also prizes for the best parkings 
: te ee ae eS, als eS est parkings, 
—> home of Mr. and Mrs. E. A. Foster, for all the best back yards and the best kept city 


premises, irrespective of size. A special prize 
for the best lawn was offered by the Kemp 
Lumber Co. in memory of the originator of 
the contest. 


employees and their wives. 
There was also a replete program for the la- 
dies, keeping them exceedingly busy and happy 


This Week's 


during the entire three days. 

















The consensus of the officers and managers ae This year’s contest was announced by a 
was that there was every reason to feel opti- full-page advertisement in the April 27 issue 
mistic regarding this year’s business. The of the local daily newspaper, the cost of the 
farm situation throughout the region covered ad being subscribed by twenty-one of the lead- 
by these line-yard concerns is better than it , , ' ae ing business concerns of the city. 
has been for years, and unless something un- TIMELY AND CONCISE wien” 
t favorable should develop, the farmers should ‘eee ; . " i f 
have money to spend on building and improve- Considering what special “Ad-Idea” to Boys Find Many Paint Prospects 
aa ments this summer and fall and will so spend it. feature this week, the editor of this depari- KIMBALL, Ner., May 7.—The Grosshans 
essseseseese ment came upon an advertisement which lumber Co. of this place, recently offered a 
er” Yard Is Equipped for Saving Labor the Federal Lumber Co. of Denver, Colo.. — $5 to the hoy reporting the greatest 
New ORLEANS May 3 ry ¢ has just been running, which impressed him eer Ss ee te ee ee eee ee 
‘arey New Orteans, La., May ?.—Elimination oe eres ae : . ‘ : pected to paint their buildings this year. The 
‘oun all unnecessary labor in the handling of lum- as a good illustration of straightforward hoy who was awarded the first prize discoy- 
Co ber, and the maintaining of a yard which com- presentation of fact, combined with a timely ered and reported 84 prospective customers, 
read- ~ at = oe — ee = Pfeont sales appeal. while the second prize winner came to bat 
- “le ry goods § > are oO “1pe *¢ +. : ’ S| 2 
City, ey og Ty Hill ~ pon Co. aan aoe ies It err that they have just been ob- with 34 names. ewannseuscens 
a These features, according to R. L. Hil!, head Serving “Paint-up and Clean-up Week” in . 
r-one of the concern, are important in that the first- Denver, as elsewhere, and as a feature of Adds Downtown Paint Store 
Ok. named reduces costs and increases profits simul- that campaign the newspapers each ran a Knoxvitte, Tenn... May 7.—The new paint 
taneously, while the second is a valuable fac- allies alia, CiirRlniatiieey ania hich the Store of the Riverside Lumber Co., opened 
per- tor in aiding sales. a ae: ee ee the recently at 509 Market Street, is “going strong,” 
: This yard has all the products segregated local lumber and building material dealers — to quote W. H. Picklesimer, vice-president and 
ony according to grade and dimension, and the ma- were represented with advertisements. The general manager. The company was fortunate 
r la- terial is piled neatly in the properly designated Federal Lumber Co. made oak flooring the i securing a very favorable location for the 
ably stacks. The incoming lumber 1s rst seperwicu 4..:. of its advertisement. stating tits prop- new store and everyone is optimistic as to 
; according to grade, and then classified accord- ae : actual and prospective results. 
‘tee ing to its sizes and lengths. Each size has a O5!#on as follows: “We had a double motive in opening this 
1¢ yroper place in the yard, and all is under roof. dewn town paint store,” said Mr. Picklesimer. 
y to Culls Bax damaged material are carried to a DO YOU KNOW ‘The first was to afford opportunity for us 
Way central spot and cut into whatever lengths can . . to place our other departments more promi- 
ted. be aaa the remaining part being converted That there is a lumber yard in nently before the public, and in pel out 
lies into firewood, which is piled handily and sold Denver that specializes on Oak that —* we are displaying various items 
em- as fast as accumulated. > ° . of stock in the new store, and samples of 
: Any customer coming into the yard can not Flooring? Oak flooring that 18 others, so that we feel that we have at least 
i help being impressed with the neat appearance perfectly milled, matched and one eg salesman : “y" field, not only for 
‘la- of the lumber, which indicates to him that the : paints, but Tor our other Ines. 
ith product is considered of value. treated so that it lays smooth and “Secondly, we are running this department 
, The R. L. Hill company yard has two drive- stays smooth under all conditions. with the — — me gc apg! - 
A. ways, with lumber piled on either side. The ‘ : ganization already established, with a small ad- 
ind two central rows of piles are separated by an There’s a size and grade for ditional outlay, thereby dividing this item of 
ind aisle used in operating the unloading runway, every building and every purse. expense by four, according to volume of each, 
en or conveyor. A mezzanine floor on one side instead of by three. or by the two of a few 
is equipped for storing molding etc. The shed vears ago. That is to say, our four depart- 
1et measures 150 by 200 feet and is served by a ments now are: Millwork, lumber, building 
fer switch track. are op hes supplies and paint. Our heavy timber and re- 
3. How labor and handling costs are saved in Co-operate for “City Beautiful milling plant is run under the head of lum- 
ey, this yard by use of a Logan conveyor, made Roswe_L, N. M., May 7—Unique among ber, and the roof application division. is run 
hy by the Logan Co. (formerly the Dow Co.) movements for community betterment is the under the head of building supplies. 
he Louisville, Ky., is well shown by the accom- annual “City Beautiful” contest. supported co- “We found when we added a complete line 
panving photographs. The system is movable dperatively by many of the progressive busi- of building supplies four years ago that that 
h- 
.. 
S- 
2. 
I. 
1- 
r 
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d 
y 
| 
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| 
| 
Showing how gravity lumber conveyor cuts handling costs in yard of R. L. Hill Lumber Co., New Orleans, La. 
and can be readily transported and set up, in ness institutions of the city, prominent among division helped sales in each of the other de- 
such lengths as are required, in any portion which is the Kemp Lumber Co. In fact, the partments, and we are expecting the latest ad- 
of the establishmént. The lumber rolls along idea was first conceived, in the middle nineties, dition, the paint department, to accomplish 
trom car to stacker on the conveyor, with very by the late Robert H. Kemp, founder of the the same results in a few months.” 
little labor required. This is a ball-bearing Kemp Lumber Co., who was a great lover The new paint store is located in the recently 
gravity conveyor, with the shaft extending of flowers, and an enthusiastic worker for the remodeled Mynatt Building, the main floor and 
completely through the rollers. The conveyor  heautification of the city through the develop- basement being thus used. A complete stock 
is available in any size desired. Mr. Hill states ment of lawns, park spaces ete. of Lucas paints and allied products has been 
that it has given complete satisfaction and is Carrying out the idea conceived by Mr. installed and arranged in the most attractive 
a great convenience and economizer of labor. temp, a series of prizes has been offered each way. The new paint department is in charge 
Mighty to 85 percent of the lumber received is year for the best results in flower growing, of Frank Tauxe, an experienced retail paint 
handled over the conveyor. separate prizes being offered for the different salesman. 
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Suggests a Working Plan for Co-operation 


This very interesting and constructive contribution to the current discussion of closer co-oper- 
ation between lumber and building material dealers and local loan and building associations, in 
the interest of increased home building and remodeling, is from A. J. Le Blanc, superintendent 
home service department of the Pacific.Savings & Loan Association, Tacoma, Wash. Previous 
articles on this subject appeared in the AMERICAN LUMBERMAN of April 7, 14, 21 and 28. 


The invitation extended by the AMERICAN 
LUMBERMAN to express our views as to some 
of the ways in which lumber and _ building 
material dealers can best aid and cooperate 
with their local building loan and savings as- 
sociations in their mutual objective of encour- 
aging the building of homes, has been referred 
to the writer, perhaps for the reason that he 
has for a number of years been in close touch 
with all four of the parties most interested in 
the promotion of the “Own 
Your Home” idea, these being, 


Dream Homes in which we all entered with 
hope, and left with a sigh—but without hope. 
One of these sold for $9,000, another built 
in a $5,500 district went begging for a year 
at $8,500 and finally sold for $7,000. The first 
exposition featured a small house at $3,000. 
There were many Ford cars parked in its 
vicinity. The man who had much to do with 
this show had some of the Detroit manufactur- 
er’s knowledge of what most people can af- 


ing for a few years, until his three small chj!- 
dren were through grammar school, in view 
of the uncertainty of his position and of our 
50 percent loan limit. 

Another prospect desired to buy the mate- 
rial himself. The contractor would not. bid 
unless he could furnish material and arrange 
for the financing through an outside loan com- 
pany—the idea being to pass on to the pros- 
pect a percentage on the material and a com- 
mission on the loan. We referred 





in the order of their importance 
in our consideration: The con- 
tractor or builder; the prospec- 
tive home owner; the lumber 
and material dealer; the loan 
man. Why I have placed them 
in this sequence will be appar- 
ent ‘ater. 

The delay in complying with 
your request has been due to a 
hesitancy in stating facts which 
might prove to be at variance 
with the high-sounding phrases 
which perhaps will reach your 
managing editor’s desk from 
others in writing on this topic. 
However, your warm invitation 
to express ourselves informally 
and frankly has thawed out 
somewhat our natural fear of 
being considered too critical. 
Will you also bear in mind that 
building and loan or savings and 
loan men, as they are known 
here on the Pacific Coast, have 
somewhat of a reputation for 
pessimism, a quality which is 
necessary when constantly loan- 
ing out other people’s money. 

The Better Relations Commis- 
sion of the United States League 
of Local Building and Loan As- 
sociations has made a careful 
study in certain industrial cen- 
ters concerning the housing con- 
ditions of employees. It has 
been found that in many sections 
not over 8 percent of the work- 
ers in factories own their own 
homes.. Many of the houses 
owned by these wage earners 
are not equipped along the most 
modern and sanitary lines. Gen- 
erally speaking, they are not 
places to inspire pride in 
home ownership. Our own city 
of Tacoma is an industrial com- 
munity of wage earners, a large 
percentage receiving between 
$1,200 and $1,600 a year. These 
comprise a large part of the 
membership of our city associa- 
tions. They are interested in 


homes. 
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May 5, 1928 


American Lumberman 
Manhattan Building 


Chicago, Illinois 


Gent lemen: 


Your Front Page article on "Working To- 
gether (Building and Loan Associations and. 
Lumbermen) for More Business" was read at the 
April meeting of the Milwaukee County League 
of Building and Loan Associations, and was 
given a hearty vote of approval. 


Mr. Otto Salick, President of the National 
League spoke at this meeting, commenting on this 
article, and he urged the Secretaries to co-op- 
erate with the lumbermen in making loans, as this 
congeniality toward each other will not only tend 
to strengthen their business relations, but will 
mean bigger and better business and profits for 
all concerned. 


We take this means of expressing our appre- 
ciation of this article in your 
April 7th, 1928, and assure you of our co-operation 
in encouraging the financing of 


Very truly yours 


Secretary 


publication of 


new and remodelled 


Cg» ha tl/ 


him to a “working” contrac- 
tor, and on the loan, as usual, 
charged no commission. He was 
permitted to buy all material 
from the dealer direct. 

Bills’ of material often come 
to us with a detailed list of 
items but no lumber, brick, shin- 
gle or plumbing grades shown. 
Our loans are made on the as- 
sumption that a satisfactory 
grade of material be used. Our 
inspections often show culls. 
Material men in making bids 
should show grades. This prac- 
tice would enable loan appraisers 
more intelligently to assist pros- 
pects in their applications for 
loans. No lump total figures for 
“all materials” should be given. 

The repetition of instances as 
enumerated above makes the 
prospect and the loan man won- 
der if they are not being con- 
spired against. The contractor 
and material men are protected 
by their lien rights, the loan man 
is protected only by his judg- 
ment or sixth sense. He regards 
most construction loans wita 
suspicion. This suspicion reacts 
on the prospect and we find oc- 
casionally that the prospect him- 
self conspires with the builder 
to pad his labor orders drawn 
on us. 

The contractor or builder is 
the aggressive member of this 
quartet in the game of home 
owning. It is he who hunts up 
the prospect, sells him the idea 
and sends him in to us with a 
rough floor plan and a single 
figure for a contract price. If 
the confidence of the loaning 
people is worth anything, the 
material man must join hands 
with the loan associations in 
reaching the prospect first. 

The writer is convinced that 
the association, rather than the 
material man, is in a more log- 
ical position to first come in con- 








moderate. priced homes and in 
getting much for their money. 
Ten years ago the apartments 
here of the better class could 
be counted on the fingers of one hand. Now 
there are between forty and fifty. During that 
time “Own Your Own Home Week” has 
grown into “Own Your Own Home Month.” 
We have held “Own Your Home” campaigns, 
expositions and whatnot, where tons of litera- 
ture were handed out. The first one, admis- 
sion ten cents, had a record attendance. The 
last admission fifty cents, was a decided fail- 
ure. We cannot expect people to pay us for 
advertising what we have to sell. We have 
had Model Homes, Homes Beautiful and 


Officially expresses League’s approval of AMERICAN LUMBERMAN’S en- 
deavors for closer codperation and increased business 


ford to pay for homes in which to live. 

We have in mind several homes now being 
held at $7,000 to $7,500 in which contractors 
have a total investment of $5,000 to $5,500. 
The difference will be profit—when and if the 
sales are made. 

A young man walked into an architect's office 
having in mind a $3,000 house for his $1,000 
lot. He left with plans calling for a house 
to cost $4,800. His monthly salary is $175, 
cash on hand $800. We tactfully suggested 


that he try to worry along with a $3,000 .dwell- 





tact with the prospect. Their 
saving members are the best 
prospects and these could be 
reached through a home plan- 
ning department. The man in 
charge of this department should be not neces- 
sarily an architect or a builder, but one witli 
a fair knowledge of building construction, 
and above all one with a genuine interest ia 
assisting the average family of “the Ford 
class” in acquiring a home. This department 
should be supplied with plans of standard sma!l 
homes—from $1,500 up. Most important, each 
plan should include an itemized bill of mate- 
rial showing in detail the quantities, sizes. 
grade and estimated prices, with columns left 
blank for the local dealers’ bid prices. In 
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this way the prospect could obtain materiai 
bids and then ask for bids on the labor only. 

The next step would be to attract the pros- 
pect to the home planning department. This 
could be done with folders showing homes, 
in colors, and effectively displayed on easels 
and on customers’ desks in association lobbies ; 
these booklets to be printed in large quantities 
and distributed on a cost basis by material 
and association national organizations. Space 
for the association’s name and reference to its 
home planning department to be printed in 
by some central distributing agency that is 
equipped to print on a low cost, quantity basis. 

Separate folders showing, in colors, examples 
of remodeling of old homes could be handled 
the same way. This folder, however, should 
invite prospects to furnish photos and ground 
floor plans of their homes to the association 
for forwarding to a central remodeling serv- 
ice department for suggestions as to altera- 
tions or remodeling. Free rough sketch should 
be furnished by the remodeling service depart- 
ment to the prospect through the local asso- 
ciation, the idea being to have the association 
act as a clearing house in maintaining the 
prospect’s interest. 

The association representatives are all in- 
terested in helping the prospect keep building 
costs down within his ability to repay a loan. 
The material men can do their part by not 
overloading him with expensive features in 
home construction and equipment, remembering 
always that our field is the “Ford field.” With 
a moderate plan, with material prices in the 
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Regarding the desirability of loans up to 
100 percent—not for new construction, but for 
remodeling and repairs, we can say that the 
laws of this State limit associations such as 
ours to a loan of 50 percent of what we be- 
lieve to be a fair valuation of the property 
“as is” or in its improved condition, if im- 
provements are to ‘be made from the amount 
to be loaned. This would necessarily restrict 
us and apply to remodeling and repairs as 
well as to new construction. 

We might add that our experience has 
shown that usually we are justified in loaning 
100 percent of the full cost of remodeling 
and repairing, for the reason that the amount 
loaned adds fully that much to the present 
value and is well within our limitation of 50 
percent of a fair valuation of the property 
when completed. However, we occasionally 
find a case where the contemplated expendi- 
ture for improvements would not justify a 
100 percent loan for that purpose, such an 


Opens Building 


CuickASHA, OKLA., May 7.—The Stephen- 
son-Browne Lumber Co., which operates a line 
of lumber yards, or as it prefers to call them, 
building stores, with headquarters in this city, 
has just opened here one of the finest building 
stores in this section of the State. The ac- 
companying photograph will give some idea 
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ambitious improvement program not being war- 
ranted in view of the present condition of a 
very old building—the applicant not having 
fully considered the factor of obsolescence. 
For example: It was proposed to expend 
$3,300 in improving a dwelling forty years old, 
present value $1,800 and on a 25-foot lot of 
$500 value. Theoretically this would make a 
$5,600 valuation, good for a $2,800 loan. Ac 
tually, the new value would have been not 
over $4,600, as no changes in the freakish 
lines of the house were intended. For the 
foregoing reasons we are of the opinion that 
the loan percentage as now limited by our 
State law does not retard the volume of im 
provements to old homes. 

We believe, however, that a sustained co- 
Operative campaign nationally carried out as I 
have outlined, so planned as to assure low- 
cost, quantity printing of literature, would 
result in material increase in new house cor- 
struction and home rehabilitation. 


Store de Luxe 


and built-in displays. Looking down the cen- 
ter one sees a replica of a Spanish type dwell- 
ing, containing one large room, in which is 
installed a ladies’ dressing table, with ward- 
robes, California mantel etc. This room is 
very attractively furnished with fine table, 
chairs, lamp etc., and is used for displaying 








This beautiful new display room of the Stephenson-Browne Lumber Co., Chickasha, Okla., is a significant example of the modern trend 
in the merchandising of home building materials and accessories 


association’s possession, the honest contractor 
would be glad to assist by quoting a fair labor 
hid. “The contractor who is too eager to take 
advantage of both the prospect and the loaning 
company and with a reputation for poor work- 
manship, would be eliminated. 

In preparing the remodeling booklets, the 
material and labor estimates should be strictly 
separated. Without approximate cost figures 
the pull of this form of advertising would be 
lost, just as an auto ad without a price would 
he wasted. Price-tagging has done much to 
popularize chain stores. It is only in home 
planning that the shopper must guess at what 
his contemplated investment will come to. 

We have stressed the point that folders 
should be illustrated, and in colors, for the 
reason that the movies have educated the pros- 
pect to buy with his eyes. He must be shown 
what we have to sell. By far the majority of 
our members who transact business for the 
family at our office are women. “She” will 
he attracted, and want a new house or a re- 
modeled home like the one she sees on the 
booklet. 


of the very attractive arrangement, and the 
facilities for the displaying of goods accord- 
ing to modern ideas, exemplified in this “Home 
Builders’ Store” as it is called. On the re- 
cent opening day more than 5,000 people visited 
the store during the afternoon and evening. 

While a very complete line of paints, wall- 
paper etc. is carried in the store, the main 
object is to better serve the people of the com- 
munity by providing a display room stocked 
with practically everything carried by a lum- 
ber store. Being located in the center of the 
business district, it is very convenient of ac- 
cess; and it is expected that it will be visited 
by not only those directly interested in home 
building, but by a large proportion of the 
general public as well. 

“We think that this display will benefit not 
only us but every other dealer in town,” said 
Ed Shultz, general manager of the Stephen- 
son-Browne Lumber Co. 

In the front of the store are two large dis- 
play windows, and along one wall are booths 
for showing materials. Continuing along the 
same wall are exhibits of doors, screen doors 


and explaining the company’s plan service to 
prospective customers as well as for the use 
of contractors, architects or others who may 
wish to bring their customers there for con- 
ference, or to inspect the displays of building 
materials of different sorts. 


Buys Partnership Interest 


St. Paut, Minn., May 7.—Announcement 
has been made that on April 30 the partner- 
ship interest of W. O. Washburn in the 
American Hoist & Derrick Co., of this city, 
was purchased and taken over by Frank J. 
Johnson, senior partner and one of the found- 
ers of the business. The business will be con- 
tinued as the American Hoist & Derrick Co. 
under the form of a corporation, with the 
following officers: President and treasurer, F. 
J. Johnson; vice president in charge of sales, 
Howard S. Johnson; vice president in charge 
of production, Frederick Crosby. 

Mr. Washburn has made no announcement 
as to his future business connection. 
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Show Attracts 


PARKERSBURG, W. Va., May 8.—Although 
the Parkersburg Mill Co. has been in busi- 
ness thirty-seven years it is among the first 
to grasp and adopt new ideas that will assist 
it iv merchandising its 
lines, 

Sufficient proof of this is found in the big 
“double-header” building show and_ boys’ 
bird-house building contest which it held on 
April 9 and 10, the show being visited by 

cut 5.COU pe . tise 1 ¢ Ouse oid 

therewith enlisted 
hundred boys. 

Just about a year ago the company held its 
first building show, for one day only, which 
attracted I thousand people. This first 
attempt was such a success, as a means of 
getting acquainted with its trade, that the com- 
pany decided to make the 1928 show a two-day 
affair, and also to plan it on a much larger 
scale. 


products along modern 


ing contest in connection 
the interest of over three 


three 


Advertising played a large p: 
cess of the 


irt in the suc- 
show just held. The first move 
to create interest was to announce a_ boys’ 
bird-house building contest, for boys 16 years 
of age and under Display advertisements 
were inserted in the papers and immediately 
the idea became popular. It was a new idea 
in this city, and made a great hit, the office 
being almost swamped with 
tries, over three 
ing up and 


inquiries and en- 
hundred boys actually sign- 
agreeing to build and enter bird- 
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1rouses on 


displa \ 


houses in the contest and exhibition held in 


connection with the building show. 


Large newspaper display space was used in 
©; . ° 

promoting the contest, some of the ads meas- 

uring 134% inches deep on three columns. 


These advertisements announced the prize list 
and the general conditions. They were got 
up especially with the idea of attracting the 
attention of the juveniles, one bees headed. 
“Boy s, Here’s the Dope About the Bird House 
Contest”; another, “Wanted—200 Boys to En- 
ter the Bird House Building Contest”; an- 
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POULTRY HOUSE $ 6 


Ue arive 


5,000 Visitors 


other, “Oh Boys! 
— to [arn 

‘amping Trip.” 

Prizes were offered in two classes, as fol- 
lows: Class 1, for martin, pigeon and other 
large houses—first, $5; second, $2; third, 
fourth $1. Class 2, for wren, bluebird, robin 
and other small houses—first, $3; second, 
third, $1; fourth, $1. In addition a grand 
championship prize of $10 was offered for the 
hest house entered, and an additional popular- 
ity prize of $2 in each of three age groups, 
the visitors to the show voting their choice 
in this popularity contest. The age groups 
were: No. 1—hboys 13 to 16 years; No. 2— 
hoys 9 to 12; No. 3—boys 8 years and under. 

It must not be supposed, however, that the 
advertising was confined to the bird-house 
contest, as the building show proper was lib- 
erally announced in separate advertisements 
inviting the public to call and inspect the new 
ideas in building, construction, remodeling and 
equipment of homes. 

Without solicitation the local Y. M. C. A. 
got back of the bird-house building campaign, 
securing the services of one of the manual 
training instructors and the use of the manual 
arts room of the high school from 4 to 8 
p. m. each day for two weeks before the 
show, to instruct the boys in building their 
bird houses. This’ fine cooperation was 
greatly appreciated by the company, and con- 


Look! Here Is Your Big 


Money for Your Summer 











Left—K. L. 
—E. L, 


Johnstone, sales manager. 
Davidson, president. and 
manager 


Painted in white with black trimmings, this 
Two other houses 


display was very attractive. 


in boat form also were submitted. Another 
unique model was a tiny wren house, built to 
represent an old wooden curbed well. At the 








way of Parkersburg Mill Co.’s yard during the 


tributed largely to the success of the event. 
All lumber required for making the houses 
was presented to each boy entering the con- 
test free of charge. It was stipulated that 
the prize-winning houses should become the 
property of the Parkersburg Mill Co. to be 
used for display. 

The variety of design and ingenuity of the 
builders were remarkable. One of the prize- 
winning structures was in the form of a steam- 
ship with two decks, the structure being about 
three feet long and fourteen inches in width 














second annual Building Show 


other extreme of size was a mammoth “bird 
hotel,” with 81 rooms, built especially for 
blue martins. The total number of entries in 
the contest was 326, 

The hird-houses were arranged for exhibi- 
tion on two long shelves supported by trestles, 
with some of the larger houses placed in a 
row on the floor immediately beneath. At 
the extreme end of the line, and one-half way 
through the exhibition, were placed exhibits 
of various building materials, while on the 
lawn in front of the office were shown some 





Glimpses of some of the permanent displays in the show rooms of the Parkersburg Mill Co, 
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sixty pieces of rose trellis, lawn seats, arbors 
etc. ranging in price from $1 to $50 each, all 
painted white and making a very attractive 
appearance. The company began making these 
pieces a year ago and its sales have steadily 
expanded until they now constitute quite an 
item of business. 

The line of progress for visitors inspecting 
the building show exhibits was indicated. by 
a system of arrows, so that the crowd traveled 
in one direction only without any confusion. 
toy Scouts assisted in directing the visitors, 
and at different points some of the older 
Scouts demonstrated items of stock, such as 


Lumberman 


CorumMbra, Mo., May 7.—The magnificent 
new home of Berry McAlester, of the Boone 
County Lumber Co., this city, on which the 
finishing touches are now being made, will 
not suffer by comparison with almost any of 
the large country estates of America. 

The house is beautifully situated on the 
Country Club grounds, which are the prop- 
erty of Mr. McAlester. The surroundings of 
the house are now being landscaped, and when 
completed the ensemble will be most beauti- 
ful. The McAlesters have recently left for 
a European trip, and upon their return will 
take up the task of furnishing the new home 
in keeping with its character. ‘ 

The interest to lumbermen of this splendid 
new home lies not 
only in the fact that 
it is built by a mem- 
ber of the lumber 
fraternity, but also in 
the prominent part 
which wood plays in 
its construction. The 
exterior is of brick 
and half-timbers, the 
latter very large and 
heavy and of a type 
most unusual both as 
to material and han- 
dling—as is explained 
in detail a little far- 
ther along in_ this 
story. The beautiful 
walnut and oak pan- 
eling of the principal 
rooms also are fea- 
tures of great inter- 
est. 






combination storm and screen doors, weather- 
strips etc. The various exhibits of building 
materials were attended by representatives of 
the manufacturers, who demonstrated the 
goods and secured many valuable prospects for 
future business. 

At the conclusion of the show each sales- 
man turned in a list of prospective sales in 
his line, while the registration of visitors and 
in the various contests furnished the names 
of several thousand other prospects, especially 
for paints, as a paint prize drawing was held, 
those who entered being required to fill out 
slips which specified whether they intended 


Builds English 


The house, which was designed by Study & 
Farrar, architects of St. Louis, Mo., is of the 
English Tudor style. It is a large house, 
about 175 feet long; low and rambling, hug- 
ging the ground very closely. 

It has been done extremely well on the out- 
side. All the exterior woodwork is oak. 
Where carving occurs, it is all done by hand 
The  half-timber work is made of old 
railroad ties, about 8x6, dowelled and 
pinned together by hand. All frames 
and everything on the exterior are of 


oak, and it has given the house a wonder- 
ful quality. The brickwork is of 
bond mat brick. The cut 
are Indiana limestone. 
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A fine example of the English Tudor design is this imposing new home of Berry McAlester, 
of the Boone County Lumber Co., Columbia, Mo. 







painting this spring, with other questions in- 
tended to develop future business. 

“The building show was a great success in 
every particular,” said K. L. Johnstone, sales 
manager, “and the bird-house contest was the 
means of becoming acquainted with several 
hundred boys, every one of whom we con- 
sider a prospect even now, through his par- 
ents, or later as a buyer himself. Since con- 
clusion of the show we have been receiving 
complimentary letters almost daily concerning 
the show, and we are so well satisfied with the 
results that plans for a third and still bigger 
display in 1929 have already been started.” , 


Type Home 


dows have many inserts of painted medallions. 

One enters into a large paneled hall, at the 
end of which is a stair leading up to a land- 
ing which has a very beautiful oriel bay win-’ 
dow. Immediately back of the hall, raised up 
one step, is the library or study, which is pan- 
eled in American walnut and done in the 
Jacobean style. Descending from the hall a 
short flight of steps brings one into the splen- 
did living room, with barrel vault ceiling, at 
the end of which is a large window looking 
out onto the swimming pool and golf links. 
The dining room opens into the hall, and is 
a long room running the entire width of the 


-house. This is connected with a_ breakfast 


room, service pantries, kitchen and servants’ 
dining-room. On the 
= second floor are the 
family bedrooms, 
each with a gown 
room and bathroom. 
There are two large 
sleeping porches, in 
addition to the serv- 
ants’ quarters at the 
rear, 

The second floor is 
carried on steel gir- 
ders. However, joist 
construction is used. 
The hall and living 
room are paneled in 
oak to the ceiling, 
which are elaborately 
worked in _ plaster. 
The dining room has 
a low wainscot of 
carved poplar, painted 
silver gray. 





Realm of the Retailer 
(Continued from Page 41) 
The great Evangeline oak stands in that 
town; a tree which hundreds of people 
make pilgrimages to see. 

Oil fields lie near to New Iberia, and 
shortly before my visit a big well was 
brought in. This field as yet is hardly near 
enough to the city nor extensive enough in 
production to have much local commercial 
influence. However, there seems to be oil 
all through this State, and no one knows 
how soon wells may be spouting right in 
town. They tell a story of a little Louisiana 
field where a number of dry holes had been 
dug and the project given up. A junk man 
bought one of the wells for the purpose of 
salvaging the pipe. He hitched on and 
pulled up the casing about a hundred feet 
and found himself deluged with oil. The 
stuff had been cased off as the well went 
down. We tell this story as it was told to 
us; but whether true or not, it is another 
of the striking items in the rather lurid 
legend of oil. ; 

New Iberia is located on Bayou Teche. 
These curious waterways form a rather im- 


portant network of communication through 
this country. Just what a bayou is the 
Realm forgets, if we ever knew. It seems 
to be neither a lake nor a river; though 
we have a faded memory to the effect that 
it is an old river, a sort of cast-off bed that 
got left when the stream changed its course. 
But whatever it is, the bayous are utilized 
more or less for water transportation. In 
any event they are part of the picturesque 
scenery of this romantic and attractive 
country. We are surprised that the ubiqui- 
tous and inquisitive winter tourist has not 
discovered this section. A few of his tribe 
do come here; but we'll not be surprised if 
he begins coming in swarms. However, the 
Realm would hesitate to do anything to 
start ‘such a flood. We like this Acadian 
country too well to want to see it cluttered 
with hog dog stands and imitations of 
Coney Island. 
wasceenusseeceses: 

REcENT tabulations show that average annual 
profits are 5.8 percent for manufacturing, 5.7 
percent for amusements, 12.5 percent for bank- 
ing: 5.7 percent for mining; 4.6 percent for 
construction, and 2.2 percent for wholesaling 
and _ retailing. 


Conference on Country Life 


Urpana, Itt., May 7.—The eleventh annual 
conference of the American Country Life As- 
sociation will be held on the campus of the 
University of Illinois at this place, June 19, 
20 and 21, having for its general theme “The 
Relation of the City to the Country.” Every- 
one interested in community betterment and 
bringing about closer relation between the 
people of the city and the country should en- 
deavor to attend at least some of these ses- 
sions. Speakers of national importance will 
discuss the various problems and at the an- 
nual Country Life banquet on the evening 
of June 20 the toastmaster will be Eugene 
Davenport. 


(‘Seat aeeesaenaaeanaee 


Wisconsin Yards Change Hands 


JeFFERSON., Wis., May 7.—Announcement is 
made of the formation of the Auer-Braun 
Lumber & Supply Co., of Hubbleton, Wis., a 
branch of the N. J. Braun Lumber Co. of Jef- 


ferson, which has succeeded the Hubble- 
ton Lumber Co. Another branch yard 
of the Jefferson organization is operated 


in Helenville, Wis., under the name _ of 
the Haug & Braun Lumber Co. (Inc.), which 
took over the business of Potter & Meek at 
that place. 
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Three Generations of Lumber Merchants 


CAMDEN, N. J., May 7.—“Never send a cus- 
tomer away dissatisfied!” For eighty-nine 
years, through the three generations that they 
have been identified with the lumber business, 
this has been the watchword of the DuBells— 
grandfather, son and grandson. “Service is still 
synonomous with success,” asserts Charles G. 
DuBell, secretary-treasurer of the DuBell Lum- 
her Co. “For this reason if a man comes in 
for thirty feet of lumber to repair a fence, 
or wants only enough to build a chicken coop, 
he is treated with as much consideration as a 
man placing a hardwood flooring order for a 
million-dollar hotel.” 

Speaking of quality, the lumber in the Du- 
Bell company’s yards is not what might be 
called the “take it or leave it” type, because 
the management fully appreciates the fact that 
when exposed to the ravages of time and of 
the elements lumber deteriorates. The com- 
pany, therefore, has built six sheds, with a 
capacity of 400 carloads, or six million feet, 
so that the stock is always completely pro- 
tected from snow, rain and dust. 

The DuBell yards are a model 
of efficiency. The largest of the six 
sheds-—362 feet Ly 30 feet—stands 
in the center of the yard and houses 
the mill work—windows, doors, 
frames, sash and similar products, 
The unfinished lumber is stored 
downstairs as unloaded, while the 
millwork is finished and stored 
above. Another shed contains hard- 
woods anc moldings. 

Time is money, says Mr. DuBell, 
and a waste of time is a waste of 
money. Therefore, he has intro- 
duced a method for saving both. 
Often after lumber is stored there is 
no means of telling one length from 
another save by measuring. This 
uncertainty is done away with, how- 
ever, in the DuBell yards, by paint- 
ing the end of each piece of lumber 
in different colors to designate the 
various lengths. For instance, if a 
piece of lumber twelve feet long is 
desired, one has only to pick out a 
piece with a yellow painted end. 





WM. C. DvuBELL 
Father, 
General Manager, Respectively, of the DuBell Lumber Co. 


This plan also facilitates keeping accurate ac- 
count of the stock, as a glance at the ends 
shows which lengths need replenishing. 

The DuBell company has its own railroad 
siding, where it is receiving daily regular ship- 
ments from the larger mills on the West Coast 
and in the South. The company handles con- 
siderable softwood of the better grades, for 
inside millwork, and has a large trade in both 
oak and maple flooring. One of the interesting 
exhibits in the company’s office is a section of 
a Douglas log, which is estimated by Mr. Du- 
Sell as being at least six hundred years old. 

When the DuBell Lumber Co., as such, first 
sprang- into existence at 18th and Federal 
streets, in 1922, it was estimated that at least 
forty thousand people passed there daily, and 
Mr. DuBell believes that the number has been 
doubled, almost trebled, during the past six 
years. At any rate, the desirability of the lo- 
cation became evident soon after their settle- 
ment there, and it was not very long before 
various other concerns also realized it, and the 
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CHAS. G. DUBELL 





LESTER B. DuBELL 
Son and Grandson; Vice President, Secretary-treasurer and 


site is now a thriving business center. The 
DuBell company operates on a fairly large 
scale, and owns five trucks which travel daily 
within a radius of twenty miles of Camden. 

William C. DuBell, although over seventy- 
six years of age, comes daily to the lumber 
yards and takes an active interest in the con- 
cern’s activities. He has spent forty-seven 
years of his life in constant association with 
lumber, until now it is almost a vital part of 
him. Rain or shine, he is at the yards promptly 
at seven o'clock, and would not think of leay- 
ing until the day’s business is practically com. 
pleted. He is proud of the DuBell Lumber 
Co., as he well may be, for in six years it 
has built up a name that bids fair to rival 
many veterans who were established independ- 
ently while the DuBells were still connected 
with another concern. He is also justly proud 
of the fact that the members of the firm 
are all members of the family; and his hap- 
piness is complete in seeing his grandson, who 
has been with the company now for six years, 
following in his own and his son’s 
footsteps as lumber merchants, 

In the office safe, in an envelope 
carefully sealed and plainly marked, 
reposes the proceeds of the first 
sale (twenty-five cents) made by 
the DuBell Lumber Co. Twice the 
office has been ransacked by bur- 
glars yet, curiously enough, the en- 
velope containing the company’s first 
receipts, although in plain sight, was 
undisturbed. 

Mr. DuBell is an_ enthusiastic 
reader of the AMERICAN LuMBER- 
MAN, having started to read it in 
1889—a few years after it was es- 
tablished as The Timberman. “I 
wouldn’t think of letting a week go 
by without reading it thoroughly,” 
said he. 

Other members of the DuBell 
Lumber Co. are: Mrs. Frances E. 
DuBell (wife of Charles G.) presi- 
dent; William C. DuBell, vice-presi- 
dent; Charles G. DuBell, secretary 
and treasurer, and Lester B. DuBell, 
general manager. 


Home Modernizing Bureau Committees 


Organization of the Home Modernizing Bu- 
reau of the National Building Industries has 
been perfected with the incorporation of the 
project this week under the laws of Illinois. 
Temporary headquarters have been secured 
at 2233 Builders Building, Chicago, though 
permanent quarters are being arranged for at 
suite 804 of the same building. The officers 
and standing committees of the organization 
are as follows: 

President—Walter J. Kohler, Kohler Co., 
Kohler, Wis. 

First vice president—A. Trieschmann, Na- 
tional Lumber Manufacturers’ Association, 
Chicago. 

Second vice president—Oscar W. Rosenthal, 
O. W. Rosenthal-Cornell Co., Chicago. 

Third vice president—Otto T. Salick, U. S. 
League of Local Building & Loan Associations, 
Milwaukee, Wis. 

Secretary—George E. Piper, Chicago, Ill. 

Executive committee—Walter J. Kohler, 
chairman; A. Trieschmann, Oscar W. Rosen- 
thal, C. E. Stedman, Celotex Co., Chicago; Wil- 
lard E. Maston, Eagle Picher Lead Co., Chi- 
cago; Frank A. Hofheins, Weatherbest Stained 
Shingle Co., North Tonawanda, N. Y.; Harry 
S. Knox, Wholesale Sash & Door Association, 
Chicago; Wilbur Fisk, American Face Brick 
Association, Logan, Ohio. 

Membership committee—O. W. Rosenthal, 
chairman; Henry R. Isherwood, Concatenated 


Order of Hoo-Hoo, St. Louis, Mo.; Eben Rod- 
gers, Alton Brick Co., Alton, Ill.; Willard E. 
Maston, Eagle Picher Lead Co., Chicago; Ros- 
coe C. Edlund, Cleanliness Institute, New 
York; James W. Oliver, Standard Sanitary 
Manufacturing Co., Pittsburgh, Pa. 


Publicity and advertising committee—C. EF. 
Stedman, chairman; T. J. McManis, General 
Electric Co., Schenectady, N. Y.; Henry A. 
Guthrie, Western Brick Co., Chicago; Arthur 
H. Stanton, Eagle Picher Lead Co., Chicago;., 
Cc. B. Nash, Standard Sanitary Manufacturing 
Co., Pittsburgh, Pa.; L. R. Putman, Southern 
Pine Association, Chicago. 


Local campaigns committee—M. B. Nelson, 
Long-Bell Lumber Co., Kansas City, Mo.; 
W. H. Hodge, Byllesby Engineering & Man- 
agement Corporation, Chicago; H. W. Sey- 
mour, Crane Co., Chicago; R. W. Emmerson, 
National Paint Up—Clean Up Campaign, New 
York; Fred C. Solms, Colonial Brick Co., De- 
troit, Mich.; Otto T. Salick, U. S. League of 
Local Building & Loan Associations, Mil- 
waukee, Wis.: O. W. Rosenthal, O. W. Rosen- 
thal-Cornell Co., Chicago. 

Home financing committee—F. A. Hofheins, 
Weatherbest Stained Shingle Co., North Tona- 
wanda, N. Y.; Sidney R. Small, chairman, Real 
Estate Securities Committee, Investment 
Bankers Association, Detroit, Mich.; Henry S. 
Rosenthal, Better Relations Committee, U. S. 
League of Building & Loan Associations, Cin- 
cinnati, Ohio; M. J. Beirn, American Radiator 
Co., New York. 


_ Active interest in the modernizing movement 
is shown by the fact that an invitation has been 
extended to George A. Houston, manager of 
lumber sales of the Long-Bell Lumber Co., 
to deliver an address on the subject before 
the Kansas City chapter of the American In- 
stitute of Architects. Also, at Minneapolis, 
the Electrical League of Minneapolis, Theo- 
dore Losby, secretary-manager, has set aside 
a sum of money for the promotion of the 
modernizing movement in that city. At Oak 
Harbor, Ohio, the Gordon Lumber Co. is open- 
ing up a remodeling department and putting 
a special manager in charge of it. 

Inquiries have been received from the fol- 
lowing cities where it is planned to establish 
local home modernizing bureaus: Omaha, 
Neb.; Little Rock, Ark.; Indianapolis, Ind.; 
Atlantic City, N. J. A local bureau to pro- 
mote modernizing has already been established 
at Topeka, Kan., with Mr. Glenn, of the Capi- 
tal City Brick & Coal Co., president, and 
Ziegel Asch, of the Kansas State architect's 
office, secretary. The great interest’ displayed 
at Omaha has been evidenced by inquiries from 
F. I. Archibald, advertising manager of the 
World-Herald, James F. Davidson, of the 
Nebraska Power Co., and Kirk Griggs, presi- 
dent of the Occidental Building & Loan As- 
sociation, 
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West Coast Activities Broadening Out 


Lumber Fleets Merged 


San Francisco, Cauir., May 5.—One of the 
largest business moves of the lumber industry 
this year was announced last week in the merg- 
ing of the lumber carrying fleets of the Charles 
McCormick Lumber Co., Sudden & Christen- 
son and the Charles Nelson Co. The vessels 
will handle the combined redwood cargoes of 
the companies from the mills to San Francisco 
and coastwise. They will also carry pine and 
redwood cargoes between the Pacific and At- 
lantic coasts. Final merging plans will be an- 
nounced soon, with full details of the new 
services. 


Log Cabin Featured in Summer Homes 


PorTLAND, Ore., May 5.—The old log cabin 
is coming back into popularity here and many 
are being built in the woods and the mountains 
for summer homes; or rather, it should be 
said, summer homes are becoming { popular, 
with a strong desire where possible for repli- 
cas of the old log cabin. 

The log cabins of to-day are, like the wo- 
man’s coiffure and near: 


sult not enough attention was paid to how the 
fir door was finished. The Wheeler, Osgood 
Laminex product has more nearly put the fir 
door on an equality where it belongs, than any- 
thing that has been done in the door industry 
for many years, and the wonderful quality 
and beauty of the properly made fir door has 
been brought out in many instances by proper 
and adequate finishing. 

Recognizing this, E. I. Du Pont de Nemours 
& Co. (Inc.), manufacturers of Duco and 
other finishing products, have issued a booklet 
entitled, “How to Finish Laminex Doors With 
Stain and Varnish or Enamel.” Doors finished 
with a rubbed lacquer have all the appearance 
of a finished piano. 

An amusing incident happened in Tacoma a 
short time ago in connection with the building 
of the Walker Apartments in this city. As is 


usually the case, the thing that is nearest at hand 
lacks the luster of something that is further 
away, and the builder of this new apartment 
building had specified hardwood doors, which 
were being made up by the Wheeler, Osgood 
Co. The tenant of the building who had a 





ly everything else, being 
jazzed up a bit. and 
therefore are seldom 
true replicas of the old 
and in many instances 
more or less inconvenient 
log cabins of pioneer 
days. Some are being 
built of solid logs, where 
suitable timber is avail- 
able near at hand, but 
others are also being 
built of slabs, mostly 
barked, that some of the 
smaller interior sawmills 
cut to special lengths 
and for that very pur- 
pose. Where solid logs 
are used, a_ different 
method of chinking is 
often employed because 
of being less laborious 
and in some respects al- 
so less expensive, al- 
though perhaps better 
than the old. 

Where slabs are employed, the inside may 
he either sheathed in fir or cedar, or plastered, 
although solid plaster does not appeal to those 
who built for a change in surroundings dur- 
ing the week-end or their vacation period. 

Removing the hark from the logs, especially 
where they are used solid, is recommended 
hecause it eliminates the danger of fungus of 
insects, and they can also be treated with oil 
or varnished should a more finished effect be 
desired. 


New Product Added to Laminex Line 


PacoMA, Wasu., May 5.—The Wheeler, Os- 
good Co., of this city, the largest producer of 
doors, has recently added a new product to its 
Laminex line. This is sometimes referred to 
as Phil-Fir door, and is made with Laminex 
Douglas fir rails and stiles and Philippine ma- 
hogany panels in either the ribbon grain, which 
is produced by quarter sawing, or the rotary 
cut panel. With the ribbon grain panel a 
beautiful effect may be had by finishing in var- 
nish natural or stained; while for enameling, 
the rotary cut hardwood panel makes an espe- 
cially attractive product, and one that is very 
little more expensive ‘than the all fir door, 
namely for the rotary cut panel about 50 cents 
a door is added to the cost. 

For many years the fir door was sold largely 
on a price basis, and was marketed at sucha 
low figure that it was naturally looked down 
upon, and only because of its price. As a re- 








Modernized log cabin in course of construction in the country adjacent 
to Portland, Ore. It is of solid logs, cut from the surrounding second 
growth timber, but has modern millwork. 
24x50 feet, exclusive of the long porch 8x40 feet on the front eleva- 
tion. The stone fireplace and chimney are on the opposite side and do 

not show in the picture. . 


It covers a ground space of 


The windows are yet to be installed 


long lease on it, and who was quite interested 
in the way it was being finished, was taken by 
the builder to the plant to see these doors, 
and while there saw some Laminex Douglas fir 
doors that had been treated with a lacquer rubbed 
finish, sueh as mentioned above in the Duco 
booklet. At the time not knowing what they 
were, and not being aware that they were con- 
siderably cheaper in price than the hardwood 
doors, but seeing the beautiful effect of prop- 
erly finished Douglas fir doors it made such a 
strong impression that the tenant succeeded in 
inducing the builder to specify fir doors for 
this heautiful apartment building. 


Searching for Coast Lumberman 


BELLINGHAM, WasH., May 5.—Karl L. Utz, 
a lumberman of this city, whose business wor- 
ries brought on a nervous collapse, has been 
missing several days. Search for him is being 
made in hospitals of various cities of the 
Coast. 


Buys Meadow Creek Sawmill 


Bonners Ferry, IpAHo, May 5.—The P. L. 
Saddler Lumber Co. has bought the Meadow 
Creek sawmill which will be moved to the 
Saddler plant on upper Mission Creek. It ex- 
pects to get the mill running soon and will 
cut several million feet of spruce and hemlock 
this season. 


Railroad to Tap Timber Tract 


Victorra, B. C., May 5.—The Campbell 
River Timber Co. has received permission 
from the provincial department of railways 
to construct a railroad reaching from Menzzies 
Bay back into a body of timber, the timber 
company owns, which is said to be one of the 
finest stands on Vancouver Island. Though 
definite plans for manufacture have not been 
announced, the project has the possibility of 
being the largest logging operation in the 
Province. 


Purchases Timber Tract 
CastLE Rock, WasH., May 5.—The Win- 
lock & Toledo Logging & Railway Co. here has 
purchased a tract of timber in the Salmon 
Creek district from the Weyerhaeuser Timber 
Co., which the former company estimates will 
assure its operations for six years. 


Aircraft Panels of 3-Ply Spruce 


Los ANGELES, CaLir., May 5.—The splendid 
flight from Point Barrow to Spitzenbergen 


‘recently accomplished by Capt. George H. Wil- 


kins and his pilot, Lt. Carl B. Eielson, put 
feathers in the caps of more than mere head- 
lines would indicate. The plane, a stock pro- 
duction of the Lockheed Aircraft Co. in Bur- 
bank, Calif., was of all plywood monocoque 
construction, the panels of which were manu- 
factured by the Pacific Door & Sash Co. at 
Los Angeles. These panels were 3-ply spruce 
with a total thickness of #% inches. 

This job is one of the many handled by the 
Pacific Door & Sash Co. for the Lockheed 
Aircraft Co. and is an example of the kind 
of work that can be turned out in a modern 
woodworking plant. The Pacific Door & 
Sash Co. has in its files a letter of apprecia- 
tion from this aircraft company on the work 
which helped make possible such a flight as 
Capt. Wilkins has recently accomplished. 


First Big Drive of Logs 

Lewiston, IpAHO, May 5.—The first big drive 
of logs on the Clearwater River is now in prog- 
ress. The Clearwater Timber Co. here has started 
10,000,000 feet from a point on the north fork 
of the Clearwater, about forty miles above Ah- 
sahka, while 4,000,000 feet more of logs are in 
the water between that point and the mill. A 
sudden rise in the river some time ago brought 
down 6,000,000 feet. Most of the logs are white 
pine with a sprinkling of other varieties. 


Studying Coast Logging Operations 
Loneview, WasH., May 5.—Joseph Cassidy 
and Gus Chandler, logging superintendent and 
woods superintendent, respectively, of the 
Great Southern Lumber Co., Bogalusa, La., 
who are on the Coast studying the logging 
operations of this district, were shown over 
the Long-Bell operations here by J. W. Lewis, 
who, for a number of years, was connected 
with the Great Southern Lumber Co. 


(SEAL AAAA a ae 


Build Dry Kiln Foundations 


Lancview, Wasu., May 5.—Foundations 
have been built for the first unit of ten dry 
kilns, of the battery of fifty to be built here, 
on the site of the new Weyerhaeuser mills. 
Concrete is being poured for the foundation of 
the burner of No. 1 mill. The No. 1 mill is 
already under roof, while the framework of 
No. 2 mill is complete, and the sides and roof 
are now being put in place. The No. 3 mill 
has not yet been started. When complete the 
No. 1 mill will cut fir, No. 2 fir and hemlock, 
and No. 3 cedar. A shingle mill of about 
twenty machines capacity will also be con- 
structed. 
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National Production, Shipmeats and Orders 
WaAsHINGTON, D. C., May 7.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 
Softwoods: 
Week ended: 1928, April 28; No. of Mills Production Ship ments Orders 
; 1927, April 29— 1928 1927 1928 19 1928 1927 1928 1927 
Southe Sr Oe ai 101 105 64,017,439 56,448,225 71,411,550 62,303,861 66,381,693 - 69,002,745 
West Coast Lumbermen’s Association........ 115 72 131,054,807 + 977,134 147,570,104 87,369,292 129,366,344 76,699,151 
W estern Pine Manufacturers’ Association.... 25 35 ,789, 1,003,000 19,582,000 28,484,000 20,804,000 25,338,000 
California Redwood Association............. 13 14 5,945,000 5,651,000 7,400,000 9,258,000 5,366,000 8,153,000 
North Carolina Pine Association............ 39 $1 5,972,000 8,217,953 7,028,000 8,897,615 5,732,000 6,840,95 
Northern Pine Manufacturers’ Association... 7 f 7,747,600 6,977,000 8,353,900 9,111,500 6,383,000 12,272, 000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 34 14 3,724,000 2,139,000 3,941,000 2,859,000 2,881,000 2,927,000 
Total softwoods, one week............+5. 334 ST 240,249,846 180,413,312 265 »286,554 208,283,268 236,914,037 201,232,848 
California White & Sugar Pine Mfrs.’ Assn.. 17 1) pS ee eee Pe 8 8=«s sh ko ew oe I 
Seventeen weeks ended above dates— ; ' ‘ : : : 
oo By eee 1,155,365,750 1,126,.873.813 1,204,585,458 1,085,581,910 1,248,289,373 1,134,594,457 
West Coast Lumbermen’s Association........ 1,963,624,191 1,240,145,935 1,926,408,541 1,274,477,915 2,109,052,879 1°336.7 758,224 
Western Pine Manufacturers’ Association..... 307,471,000 383,875,000 402,504,000 196, 594. 000 426,605,000 509,269,000 
California Redwood Association............. ‘ 139,361,000 116,132,000 121,201,000 138,699,000 127,721,000 155,542,000 
North Carolina Pine Association.......... ° 108,963,418 131,193,619 112,664,672 132,983,958 109,629,859 113,687,057 
Northern Pine Manufacturers’ Association... 109,093,700 113,857,400 121,034,700 ‘s. 094,100 131,825,000 129,388,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 46, "287, coo 54,11 1,000 40,548,000 56,924,000 44,176,000 57,665,000 
Total softwoods, seventeen weeks....... 3,829,566,059 3,166,191,767 3,928,946,371 3.308,354,863 4.197, 299,111 3,436,903,738 
California White & Sugar Pine Mfrs.’ Assn.. 266,586,000_—«............. SOT BOL GOO ww ec eeee 407,810,000 ibe eile waved 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn— 
~~ FEE sud nea 52+ 14 8,785,000 3,652,000 6,816,000 3,550,000 5,724,000 3,072,000 
PE NUNS snecisivreettenrteredeses 117,476,600 108,558,000 84,734,000 72,809,000 87,888,000 — 71,000,000 
Hardwood Manufacturers’ Institute : ak 
CE eo thas Cai del cee wea ae eee” 372+ 1287 42,809,000 8,593,000 49,135,000 18,070,000 51,064,000 21,388,000 
Seventeen weeks .......cccccccccccsecer . 623,255,000 341,182,000 662,111,000 423,781,000 692,475,000 146,144,000 
*Units 
. . . ? . 7 . S . .* 
National Analysis ‘West Coast Review alifornia Pine Statistics 
WasHinctoxn. D. C.. Mav 7%.—The Na- SeattLe, WasH., May 7%—For the week Say Francisco, Cauir., rid 5.—The fol- 
° . re. 4 aes ee 7 " -31 92 ~ oat . ae , Y i 5 “ f arc ; “ti 
tional Lumber Manufacturers’ Association is- | ended April 28, 115 mills report as follows to a °. ed ieee ae ae s oe = 
sued the following analysis for the periods | the West Coast Lumbermen’s Association : filled I . ts, and Apri r we, oe 
mide ot OG. nelore § oie’ mite ing Production, . 131,054,807 Wied orders, as prepared Dy the California 
ended April 28—orders and shipments being ; P ' , ’ 
hown as percentages of production: Shipments .147,570,104 13% above production | White & Sugar Pine Manufacturers’ Asso- 
S as age: ° Orders .129,366,344 1% below production tat} . s 
One Week 17 Weeks clation : 
Pecado _ ~ | shipments— . March Reports for 25 Mills 
Noof Ship- Or- Ship- Or- Water delivery: Feet Feet Production Shipments 
Association— mills ments ders ments ders Ce eee $9,777,755 Calif. white pine....... 67,386,601 77,482,927 
Southern Pine....10601 112 104 104 108 Re en per 28,153,466 DUES DINO . cc cc caowe 8,204,654 11 162,356 
West Coast ieneeee 112 99 98 107 - Mixed pines .......... 255,573 21 
Western Pine .... 25 90 95 131 139 SOth WHGOF (ERD) «cess vedo 77,931,221 Waka’ wmiiené : ; 7 
California Pines*. 17 94 118 153 153 | Rail (48%) ............... 64,164.91 _rotal pines .:....... so td 755, 
Galifornia Redwa 12 124 an Qc 99 Local (4% 5473.9 Wo. eer 179,546 7: 
N Carolina Pine 39 118 96 103 101 ae nate Red (Douglas) fir..... 2,393,909 a 
Northern Pine 108 82 111 121 Total shipments 147,570,104 | Il other woods..... 63,0708 
N. Hem. & Hdw.. 34 106 17 88 95 og Busin Unsegregated ........, ch Re eum s ut etd 
= pam 3 aes Wat 4 ees Total other woods... 4,836,533 23,426,134 
All softwoods.. .351 109 100 106 112 i— =" 0.542.081 Grand totals ....... 80,683,361 114,181,580 
Rng P « — ost mt A m. “11 I oss 6b eee wows 16.264.189 April 1 Inventories and Unfilled Orders 
V A Ss St..0467 ” ’ t a - , 
All hardwoods 108 110 101 105 Total water (52%)...+.+0+-0es 66,806,270 Inventories phn ay 
All woods ..... Ce Se ye aera are | ot eeemand better en we 
*Forty-six percent of cut in region. Ce TATED Ck RISE TREE we vidoes whe Calif white pine..... 15,615,752 27,262,024 
. ‘ ee , es BESO PINE accuses 57,027,390 9,962,180 
Actual production reported made the fol- Total new business 129,366,344 No. 3 shop, mixed pine. 19,084,412 11,251,639 
lowing percentages of normal in the periods Unfilled orders— No, 3 and better shop, = sy 
indicated: Water delivery: White and sugar pine. 552,000 176,000 
1928 1927* lomestic cargo . .182,909,558 Total uppers ........ 152,279,554 48,952,145 
. ~ - export 146,945,041 Commons 
No 1 17 Ne oO 1 17 — Calif. white and 
Mills Wk. Wks. Mills Wk. Wks. Tetes WHET 6 6i cc ckswewes 329,852,599 sugar pine ........ 290,979,195 33,193,118 
Sorrwoops aaa DD wivcdnsewekevenaes 165,588,397 All other woods..... 91,481,273 26,495,578 
South Pine...A 101 94 95 105 S82. 88 a comaomenicmanaesee Total lowers ....... 382,460,468 — 159,688,690 
West Coast...A 115 118 109 72 114 10% Fotal unfilled orders. 196,140,996 Grand Totals ....... 534,740,022 208,640,839 
Calif, 2 oe 4 f: md ea a S9 61 li "1 Box shook and cut stock 19,052,088 28,567,088 
‘alif. Redwd..A 13 85 17 if GN 86 North Caro ina Pine Comparative Reports on 21 Operations 
N ‘ar. Pine..C 39 gi) 70 11 74 73 F : a 7 ; T™. ££ Si ae ee a a et a ¢ 
Nor - Pine A - 99 9X NorFOLK, VaA.. May 7.—The North Caro- P Phe following ee. BR epereriay trom 
N. Hem.&Hdw.A 34 24 73 lina Pine Association makes the following pd saan — Rasnashine 087, and — 
i pdibee bas tak can Gan en alysis of figures from. sixty-one mills for oo 64.5 percent of the total pin 
HARDWOOoDs— : the week ended \pril ee 
. > . £04 Percent 
N. Hem.&Hdw.( 527 = 81 91 Per 097 ‘ sa boat 
Hdw. Mfrs Percent Percent cent March Production— 192% 1928 Increas 
=: a ett, att, wees “are t Shei Normal Actual Ship- | “Ding only 41,813,824 72,636,447 73.0 
,-roduction Feet output output ments : a we ee ae are = 
All hardwoods 61 70 Normal* ....11,280,000 aos tee =, Species in- ine eoe we One an ™ 
All woods.... : 93 94 Actual .. 9,693,000 &6 c uding pine... 44,323,325 75,872,698 71.0 
‘Normal production had 1 tablished by | Shipments -11,028,000 =98 87... aie ance 
Nor na ‘Dp du ion ad. — established by Orderst ...... 9'088,000 81 o4 84 Pine only tenes 83,319,216 87,012,563 1.4 
only six associations for 19: Five groups. Unfilled orders .65,115,000 All species in- 
ES ree , A Pig ye ‘luding ine. .105,261,542 105,914,874 6.0 
A Normal based on actual output for pe- +AS compared with preceding week, there is nnieeemaamtian April 1 ae ; ; 
riods of two to five years. a ‘Ger rease in orders of 17 percent, though No. 3 shop and 
C—Normal based on estimated mill capacity. that week only fifty-one mills reported. eee 106,476,558 139,790,725 *14.0 
Units of lucti aimed (diniiten: tun y *“Normal” is based on the amount of lum- All species & 
Units o prom tion, having daily produc- ber the mills would produce in a normal work- Pe a 522,422,300 499,402,859 *4.5 
tive capacity of 35,000 feet. ing day. Unfilled Orders April | 
No. 3 shop and 
> ry 36,926,339 45,270,543 22.5 
outhern Pine Barometer ur Species’ & , 
d Species «& 
' = . sed P Fs ere 169,180,008 187,473,755 10.8 
New Orveans, La., May 7.—For the week ended May 4, Friday, 109 mills of total * Decrease. errr 
capacity of 160 units (a unit representing monthly output of 1,500,000 to 2,000,000 feet ee eee 
between Nov. 1, 1924, and Oct. 31, 1927), report as follows to the Southern Pine Asso- 


Percent Percent 
3-Year 


ciation: 
Actual 


Production— Cars Feet Av. Prod. Output 

Average 3 yrs 68,433,000 .. 

Actual 65,514,917 95.74 a 
Shipments* 3,512 72.6 94,888 106,23 110,96 
Orders— 

Received* 3,405 70,480,095 102.99 107.58 


On hand end 


Weekt [Ree SORseeeeee avese ovede 


*Orders were 
fOrders on hand showed 
percent, or 2,214,793 feet, d 
7Basis of car loadings 

20,699 feet. 
One hundred 

overtime of 85 

more than full 


and five 
hours, 
60-hour 


mills 
which is 1.35 
week 


96.95 percent of shipments. 
of 0.88 
week. 
average, 


a decrease 
uring the 
is March 


basis, 


reported 
percent 


net 


May 


Adds Lumber and Millwork Stock 


Eau CLratre, WIs., 
Pipe & Fuel Co., 
added to its stock of fuel and mason supplies 
a complete line of lumber 
Larson, 


: 7.—The Wisconsin 
of this place, 


recently has 


and millwork. L. T: 
of the Larson Fuel Co., 


will be con- 


nected with the Wisconsin Pipe & Fuel Co. 
| in its lumber department, during the summer. 
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Eight of the homes for pensioned mothers pr ovided by the Spokane (Wash.) Kiwanis Hoo-Hoo Club, of which Snark of the Universe 
James M. .Brown is president, and in which Hoo-Hoo is an influential power 


Homes for Pensioned Mothers 





Western Pine Summarv 


PorRTLAND, OrE., May 5.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 2 from 


25 member mills: Per- 
cent 
Percent Ship- 
Production Cars Feet ofcut ments 
| 21,200,000 
ROTGRE cccseas ‘ 21,789,000 
Shipments (car). 723 18,798,000 
Local deliveries 784,000 - 
Total Shipments 19,582,000 89.87 
Orders— 
Cancelled ..... 9 234,000 
Booked (car).. 770 20,020,000 
ere 784,000 
Total orders... 20,804,000 95.48 106.24 
On hand end 
WEE a. ive oe 2581 67,106,000 eats leat 
Bookings for the week by twenty-five iden- 
tical mills were 107.03 percent of those for 
the previous week, showing an increase of 


1,367,000 feet. 

‘Cars basis is 26,000 feet. 

*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 103 percent 
of normal; shipments, $2 percent of normal, 
and orders 98 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 103 percent; ship- 
ments, 87 percent, and orders, 84 percent of 
normal. 

Production is so seasonable that, during 
two winter months, actual production 
amounted to only 53 percent of normal, while 
during two peak summer months the produc- 
tion increased to 114 percent of normal. 


SpokANE, WasuH., May 7.—Providing homes 
for mothers with dependent children is one of 
the worthy activities of the Spokane Kiwanis 
Club, of which James M. Brown, Snark of the 
Universe of the Order of Hoo-Hoo and presi- 
dent of the Long Lake Lumber Co. of Spo- 
kane, is the president. This club builds or 
purchases one home each year for some strug- 
eling mother pensioned by the county. At 
present it owns nine such homes, four of which 
were built by it and five of which were pur- 
chased and repaired. Under President Brown’s 
leadership, the Kiwanians have now started 
construction on the tenth home. 

A novel plan in building these homes is 
being put into effect this year, whereby the 
advanced manual training classes of the Spo- 
kane schools are doing the construction work. 
Several sets of plans have been prepared by the 
club’s architect and the boys work directly from 
these. Not only do the boys gain valuable prac- 
tical experience under this plan, but the club 
benefits by the saving in construction cost, which 
saving of course is passed on to the mothers. 

Two members of the Spokane Hoo-Hoo 
Club who are also Kiwanians have charge of 
the construction work, which is already well 
under way. The club expects to have the new 
heme ready for occupancy by early fall. 

The value of the ten homes is over $20,000. 
The mothers pay $15 a month for a home that 
would ordinarily rent for $25 or $30. They 





Census Bureau Delivered Prices 


Wasuineton, D. C., May 7.—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 


feet for shingles, as the average paid April 1, 
these being selected from the complete list: 


No. 1 Dimension, 


S1IS1E, 2x4—16’ 
Douglas 


Southern 


pine fir 
New Biavem. CoM. .osss.scicivewes $65.00 $46.00 
New Bedford, Mass........... 65.00 15.00 
a ke. OO ee ons 59.00 
op er 65.00 15.00 
POunee,. 2h. Bees cewcdew anita {3.00 
PO ee ek at anamsaw ame 38.00 12.00 
A RS a eee $1.00 ae 
SO SE. Mina inwiws eee ences 45.00 44.50 
a... Se ee ee ee 15.90 12.50 
PRERMONTIEM, PPE. ccc ccccccneee 37.09 46.75 
a ee 10.00 55.00 
 ” os sebauroes we 37.59 45.00 
Cee, GG cee cdewweneces 45.00 59.00 
ERCOMMOONIM,. BI....0.0.c cecicewecns 49.00 ee 
yi... OE ee 55.00 55.09 
ee SS. i ere eee oe 13.00 
i) er aba a acai ees 40.50 15.00 
ee Coe Bsn noone. 0ewws 48.50 aeaihias 
Geena FOES, BM. D.. ccccecoese cere 41.50 
POG: GOR cn ccrcccctecenere re 13.90 
Lee Anmeeios, Cant... s.sccceve 33.50 
San Francisco, Calif.......... 28.00 
Pertiame, GPO. <decccvcevsenerve 20.10 


BOR, WHER, cvavresevecenne ‘tos 











by contractors for material delivered on the job, 
Plooring, 1x4” Shingles, Extra 


Common 10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 

1x6” pine fir Red 

No. 1 ‘eT Ge: No.2 v.g. cedar Cypress 

$38.00 sata haa 5.50 ceee 
12.00 $70.00 $80.00 5.60 eeee 
15.00 80.00 arate 7.50 $12.00 
10.00 85.00 75.00 6.50 

38.60 85.00 es 6.50 

35.00 85.00 75.00 5.50 

39.00 85.00 80.00 5.50 

39.00 80.00 80.00 oh ee 
45.00 80.00 75.00 6.00 Satie 
13.50 sige 65.00 6.85 8.00 
10.00 90,00 85.00 rr wares 
55.00 70.00 72.50 4.00 11.00 
meee 95.00 slides 6.00 8.00 
52.00 72.00 72.00 6.50 +o 
ne A 90.00 90.00 7.00 7.00 
18.00 80.00 or 5.00 er 
$3.50 57.50 64.50 5.60 
52.50 70.00 re 6.50 
10.00 ete 72.00 4.50 
$1.00 waue 80.00 5.50 ° 
32.50 ae 57.50 3.80 4s 
28.00 re 50.00 iomgee ° 
18.00 wwe 48.00 2.25 ° e 
19,00 , 52.00 3.00 » eae 


pay no interest and no taxes, and when the 
monthly rentals equal the original cost of the 
home, they may occupy it rent free as long 
as they remain single. 

President Brown is especially proud of the 
fact that all ten of the pensioned mothers’ 
homes are lumber built. 

The Kiwanis Club members in their humani- 
tarian work also act as “big brothers” to the 
sons of the pensioned mothers. They conduct 
an employment bureau to secure work for the 
mothers and their children, and they make 
arrangements whereby the boys and girls may 
attend summer camps. 





California Redwood 


San Francisco, Catir., May 5.—The  fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended April 28: 








Redwood White- 

No. of Percent of wood 

Mills Feet production Feet 

Production ... 13 5,945,000 100 1,242,000 

Shipments .... 13 7,400,000 124.5 1,194,000 
Orders— 

Received .... 13 5,366,000 89.5 1,026,000 

On hand..... 11 25,930,000 . 5,879,000 


Detailed Distribution of Redwood 





Shipments Orders 
Northern California*..... 2,790,000 2,907,000 
Southern California*..... 942,000 1,315,000 
WII ice waneib ue aera 52,000 85,000 
ee | ee 921,000 889,000 
SUED, <6 © x oe. 0 cme ds cee 2,695,000 170,000 
WOR ciociacve wen seer es 7,400,000 5,366,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Hemlock and Hardwood 


Osuxkosu, Wis., May 7.—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion makes the following report for the week 
ended April 28: 





Hardwoods Hemlock 
Units of 35,000 feet daily 


SNE On kere one? con oo 82.7 111.7 
Productive capacity...... 17,367,000 23,471,000 
Actual production ....- 12,884,000 5,322,000 

Percentage of capacity. 74.0 _22.0 
| 6 ae er ee 12,615,000 5,027,009 

Percentage actual cut. 100.0 99.0 
Orders received ......... 12,123,000 4,550,009 

Percentage actual cut. 100.0 97.0 


Orders on hand end week.68,481,000 23,187,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


92 AMERICAN 


LUMBERMAN 


MAY 12, 1998 








Wasuinocton, D. C., 
May 7.—The outstand- 
ing feature of the gen- 
eral lumber conference, 
called to meet here last 





HERBERT HOOVER, 
Washington, D. C.; 
Commerce Secretary 





Thursday by Secretary 
of Commerce Hoover, 
was the unanimous 
adoption of a resolution presented by Wilson 
Compton, secretary and manager of the Na- 
tional Lumber Manufacturers’ Association, 
strongly endorsing the plan to promote nation- 
wide use of guaranteed lumber-association 
grade-marked and trade-marked lumber. 


Adoption of the resolution came at the close 
of the meeting, which adjourned at 6 o'clock. 
after having sat all day with a recess for 
luncheon conferences. The action of the con- 
ference expressed the views of manufacturers, 
wholesalers, retailers, as well as that of 
consumers, all represented. 


Secretary of Commerce Hoover, who spon- 
sored the first general lumber conference in 
1922 and started the standardization movement, 
which has steadily grown, opened the meeting 
with the declaration that the lumber industry 
has “the largest sense of public responsibility 
of any of our industries.” 

In the absence of John Henry Kirby, of 


Houston, Tex., chairman of the Central Com- 
mittee on Lumber Standards, W. E. Hawley, 
vice chairman, representing the railroads and 
engineers, took charge of the meeting, an- 
nouncing that Mr. Kirby was not very well 
and” his physicians had advised him against 
making the trip to Washington. Mr. Hawley, 
in presenting Secretary Hoover, invited him 
to talk on “any subject close to his heart.” 


The Largest Sense of Public Responsibility 


Mr. Hoover remarked that if he should talk 
on one subject that is close to his heart he 
doubted that it would interest the conference. 
He added: 


I am glad of the opportunity to address this 
conference. Our job is one of coéperation and 
helpfulness. I take it that at this meeting 
you are concerned mostly with the quality 
question rather than dimension, which shows 
that the industry has gone a long way since 
its first conference. 

We in this department are always citing the 
lumber industry as the standard-bearer of the 
principle of self-government in industry. The 
lumber industry has the largest sense of pub- 
lic responsibility of any of our industries and 
has carried it through in the finest form. The 
work you have accomplished makes a fine 
standard for all other industries. I can only 
wish you further success in the fine work you 
have accomplished in the past. 


The morning session was devoted to the 
consideration of recommended changes in 
American Lumber Standards as published by 
the Department of Commerce in Bulletin No. 
16. These changes dealt specifically with 
nomenclature of commercial softwoods, defi- 
nition of edge grain, moisture content, clari- 
fication of the table of sizes, uniform patterns 
for worked lumber, and shingles. 


Recommended Changes in Nomenclature 


Mr. Hawley called upon Arthur T. Upson, 
secretary of the Central Committee on Lum- 
ber Standards, to read and explain the recom- 
mended changes. Since the adoption of the 
current American Standard nomenclature for 


commercial softwoods, it was explained, 
changes have occurred in certain standard 
botanical names and in groupings of similar 
species in commercial practice. Western ju- 
niper and Pacific yew were added to standards 
of commercial softwoods, and botanical names 
were inserted, redefining eastern hemlock, 
pond pine, jack pine and eastern red cedar. 

Section 21 of the American Standards was 
amended to describe “vertical grain” as “edge 
grain (vertical)” as being more accurately 
descriptive. The conference also adopted the 
recommendation of the Central Committee to 
clarify and show separately the face widths 
of dressed and matched and shiplapped rustic 
and drop siding. 


Standard Patterns for Worked Lumber 


When the standard patterns for worked 
lumber came up for discussion much interest 
was developed. It quickly developed that there 
was’ strong opinion in favor of limiting the 
number of patterns, in the interest of simpli- 
fication, while other sentiment favored the in- 
clusion of more patterns. 

Leroy E Kern, American Institute of Archi- 
tects, strongly supported the action of the 
Consulting Committee in eliminating most of 
the center worked patterns because of the fact 
that when installed this type, he said, has 
proved unsatisfactory. Mr. Kern contended 
that the demand for the additional patterns 
would cease as soon as the consumer learned 
they were undesirable. 

This question was referred to interested 
regional manufacturers and retailers, with the 
result that pattern No. 104, for which there 
appeared to be a considerable demand, was 
included in addition to those recommended by 
the committee. 


Change Standard Pack of 24-inch Shingles 


With a view to bringing the packing pro- 
visions of the recommended specifications for 
red cedar shingles into. conformity with 
present commercial practice, an amendment 
was adopted changing the standard pack for 
24-inch shingles from 18/18 courses to the 
bunch, seven bunches a thousand or 17/18 
courses to bunch, three bunches to square, to 
14/14 courses to bunch, nine bunches to a 
thousand or 14/14 bunches to a thousand, four 
bunches to square, 7'4-inch exposure, and 
three bunches to square, 10-inch exposure. In 
addition the conference endorsed the proposal 
that the grade be marked on each bundle of 
cedar shingles. These changes, it was pointed 
out, are of mutual benefit to both manufac- 
turer and consumer. 

Col. William B. Greeley, representing the 
West Coast Lumbermen’s Association, made 
a motion to defer consideration of revisions 
in structural timber grades, which was adopted. 
The Central Committee was empowered to 
take final action in this matter after having 
obtained the opinions of a special committee 
dealing with structural timbers. 


In order to clarify the term “shipment” in 
Section 138 of the Standards, a recommenda- 
tion of the Central Committee was adopted to 
change the words “a shipment” in line 1 to 
“each item in a carload or cargo”; and the 
words “the shipment” in line 6 to “such item.” 


Amendments on Softwood Factory and Shop 


The following recommended amendments 
also were adopted with reference to softwood 
factory and shop lumber: 

Page 18: Amend Paragraph 105, by adding 
thereto the phrase, “except in the upper grades 
of shop lumber of all thicknesses.” 


Page 22: Amend the left hand bracket un- 


der Paragraph 124 by substituting the follow. 
ing: 
Shop Lumber 


Shop lumber graded for cuttings of min- 
imum and larger sizes, or for permissible 
defects, with reference to its use for gen- 
eral cut-up purposes, 

Under the same paragraph, amend the right 
hand bracket by substituting the following: 


Por Shop Lumber of All Thicknesses’ 

Tank and Boat Stock—Lumber admit- 
ting sound defects that do not impair the 
usefulness of each piece for the use in- 
tended. 

First and Seconds—Lumber of C Select 
or Better quality on the reverse side, suit- 
able for remanufacture into -products re- 
quiring both faces of good quality. 

Selects—Lumber of C Select or Better 
quality on the face side suitable for re- 
manufacture into products requiring one 
face of good quality. 

No. 1 Shop—Lumber to contain not less 
than 60 percent of (a) and/or (b) cuttings, 

No. 2 Shop—Lumber to contain not less 
than 40 percent of (a) and/or (b) cuttings. 

Box—Lumber below the grade of No. 2 
Shop, to contain not less than 66% per- 
cent sound cuttings not less than 3 inches 
wide and 18 inches long. 





Page 22: Amend Paragraph 125 by substi- 
tuting the following: 

“In determining the grades of either 
shop or cut-up lumber based on cuttings, 
two grades and sizes of cuttings shall be 
recognized and shall conform to the fol- 
lowing rules.” 


“For cypress, redwood and North Carolina pine. 


AFTERNOON SESSION 


The afternoon session was preceded by a 
discussion by Rolf Thelen, of the Forest Prod- 
ucts Laboratory, on tests made by the labora- 
tory on moisture content. Mr. Thelen de- 
scribed how the laboratory obtained moisture 
samples from thirty-nine or forty mills selected 
from typical items as 
they were shipped. Ap- 
proximately fifty sam- 
ples of each item were 
analyzed. Tests were 
made for select, com- 
mon, flooring and shop 
lumber, both kiln and 














Cc. C. SHEPPARD, 
Clarks, La.; 
Who Took Part in 
the Discussions 





air dried. These sam 
ples were obtained in 
five producing regions 
of the country during 
the winter months, and 
in the case of southern 
pine during both win- 
ter and summer. 

One set of tests showed, Mr. Thelen said, 
that the moisture content for the average ship- 
ment of select kiln dried lumber averaged 
about 11% percent and that the customer gets 
about the same range of moisture content in 
kiln dried stock whether he buys from one 
region or another. The tests showed that 
shop lumber is a little more uniformly dried 
than select. The moisture content of kiln 
dry common ranges from 15 to 24 percent 
The uniformity of drying is greater in air 
dried stock than in kiln dried for a given 
average range of moisture content. 
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GI ade- and Trade-Marked Lumber | 
‘ur . 
1 in Standard Shingle Pack, and in Factory and Shop 
low- 
In conclusion, Mr. Thelen told the confer- problem is one that requires time to work reading the resolution 
ence that the laboratory is continuing its tests out. adopted by the manu- 
n- in moisture content with particular reference K. J. Curtis, of the Curtis Companies, asked _ facturers at their meet- 
le to small house construction. He illustrated Col. Greeley whether his proposal would in- ing this week in Chi- 
” his remarks with charts. clude shop lumber and received an affirmative 
i lollowing the demonstration by Mr. Thelen, reply. Mr. Curtis cmpnai-ed tne importence 
‘ent Col. Greeley took the floor and urged that the of moisture content and urged that a final J. W. BLODGETT 
i conference defer action on the question of conclusion as to what is to be included in Grand Rapids, Mich.; 
moisture content. He declared that the West American Lumber Standards be pushed with Spoke for Manufactur- 
* Coast manufacturers want moisture content all possible speed. ers on Grade-marking 
e specifications included in American Lumber When Col. Greeley’s motion was put to a’ 
a Standards just as soon as it is proper to take vote it carried unanimously. Indeed, more 
that step, but the problem is to be sure that unanimity was observable in this conference cago, Mr. Compton ye 
t the specifications which may be adopted shall than in any of those that preceded it. sented . the following 
* be practicable, and that they really represent Mr. Goodman then moved that the Amer- resolution : 
* a protection to the consumer. Continuing, Col. ican Lumber Standards be amended so that The producers, distributers, and consumers 
Sie Pin : ber 7 of lumber represented in general conference in 
Greeley said: the basis of determining American standard Washington, May 3 and 4. at the invitati ’ e 
= We do not want to insert specifications lumber sizes would be moisture content and the secretary of commerce, endorse the plan 
‘ which can not actually be delivered. The time not shipping weight. G. D. Rose, Northwest- undertaken by the National Lumber Manufac- 
is too short to consider these specifications ern Lumbermen’s Association, offered an turers’ Association for converting into nation 
adequately at this meeting. Some of the data amendment to the effect that Mr. Goodman’s Wide practice the nationally recognized prin- 
4 of certain mills do not check up with the data ° 90 ° ciple of association trade- and * 
collected by the laboratory. There is nothing ‘™otion should not be effective until the manu-  o¢ 4 ner srade-marking 
| by abo! ry. > As : p ° merican standard lumber; will encourage 
, to be gained by rushing it. It is necessary to facturers’ committee had time to work out its  jts general support: and will ure nae — 
study this problem somewhat more closely be- report, and that the recommendations of that and retail distributers and cmsamaenian of a 
fore specifications on moisture content can be committee be acted upon by the Central Com- ber to codéperate with ‘the lumber manufactur- 
| written into American Lumber Standards. mittee by Dec. 31, 1928. As amended the ers in securing the wide distribution and gen- 
; Col. Greeley then suggested that considera- Goodman motion carried. Mr. Compton, as ¢ral use of association trade-marked and 
tion of those items dealing with moisture con- chairman of the Consulting Committee, then grade-marked American standard lumber. 
ti- terit scheduled for the meeting be deferred informed the conference that a meeting of In explaining the resolution, Mr. Compton 
until this additional information could be ob- that committee would be held Nov. 1 to con- stated that he did not submit it for incorpora- 
tained. He added that groups desiring this sider this matter and prepare recommendations tion in the American Lumber Standards, but 
extension of time would be prepared to report for action by the Central Committee. in the nature of a report from the manu- 
by Nov. 1, 1928, and moved that the Central The Central Committee had recommended  facturers and their proposal to make the 
Committee be authorized to consider these certain definitions of moisture epntent for in- American Lumber Standards more effective. 
recommendations with power to incorporate clusion in American Lumber Standards by He explained that the support and codperation 
them in American Lumber Standards. vote of the conference. It was obvious at, of the distributers and consumers in this un- 
” Delay Action on Moisture Content the outset, however, that the conference was  dertaking are highly essential. 
; as . : . not prepared to take definite action at this | Mr. Goodman at this stage of the proceed- 
_At this point in, the discussion, James F. time. ings introduced a letter from a retail lumber- 
a Goodman, representing the Southwestern Lum- The 7,000 Molding Series man in the Southwest enumerating fourteen 
a ptr atl aan aanee weetnes Des apne In presenting the subject of the 7,000 Mold- "easons why the retailer is opposed to grade- 
a- fications when presented would be different for. : : : merting 
e- the different species. Col. Greeley replied that ‘8 Series, Mr. Curtis said the manufacturers The | , . 
“é a . ° : who operate planing mills can greatly ex- he Compton resolution received whole- 
re such a question could hardly be answered in : , e “epee hearted f 1 . z, 
neie eee -—-pedite complete adoption of this series if they earted support from all groups in the con 
d advance. Mr. Goodman argued for the in ‘ill behind it. He said the differential in ference. Mr. Curtis stated that the lumber- 
4s sertion of a general definition of moisture con- Wi!!! get behind it. fe said the dilterentia’ # ; 7 











tent in the standards at 
this time, a more com- 
plete definition to be 
made later. He declared 
that the retailers want 
some idea as to what 
they are going to get in 
moisture content. 





THORNTON ESTES 
Birmingham, Ala.; 
Supported Grade-mark- 
ing Resolution 





A. W. Cooper, West- 
ern Pine Manufactur- 
ers’ Association, replied 
that anything the con- 
ference might adopt at 
this time on moisture 
content would be mean- 
ingless. 

C. C. Sheppard, Southern Pine Association, 
A. C. Dixon and Everett G. Griggs, West 
Coast Lumbermen’s Association, also spoke 
in favor of the motion of Col. Greeley that 
action be deferred for the present and a report 
be submitted to the Central Committee by 
Nov. 1. Mr. Dixon pointed out that the West 


Coast manufacturers were moving steadily 
and even rapidly toward the drying of lum- 
ber and the proper handling and care of lum- 
her after it is dried. He added that there is 
hardly a manufacturer on the West Coast 
who does not employ a drying specialist. Maj. 
declared that the 


Griggs moisture content 


price in favor of the 8,000 Series should be 
eliminated. Mr. Kern suggested that the 
7,000 Series were now poorly presented and 
by dressing up could be made more attractive 
to the architect. It was agreed there had 
been little demand for the 7,000 Series, but 
that within recent months the demand had in- 
creased. ; 

Mr. Cooper read the following declaration 
with respect to interchangeability of grades: 

The Central Committee on Lumber Stand- 
ards has been asked by one or more branches 
of the industry, acting through the Consulting 
Committee, to give publicity to the fact and 
by other means to correct a misunderstanding 
that has arisen on the part of the specifying 
buyer and the public that, in spite of the com- 
mon grade nomenclature in the American 
Standards, grades of the same name in the 
different woods are not completely inter- 
changeable due to the inherent differences in 
quality of timber, in methods of manufacture, 
in prevailing types of defects, in utility val- 
ues, and in the uses to which the different 
species are put. These facts of course have 
been recognized from the outset. and are in 
fact incorporated in Section 1 of the Ameri- 
can Lumber Standards. 

Upon motion of R. E. Danaher, a member 
of the Central Committee, representing the 
manufacturers, it was voted to eliminate the 
term “California White Pine” from the nomen- 
clature of species and to substitute Pondosa 
pine or western yellow pine. 


Action on Trade- and Grade-Marking 

After tracing briefly the history of grade- 
marking since the first standardization con- 
ference and pointing out the declaration of the 
secretary of commerce on this subject and 





men had not kept the consumer viewpoint 
before them enough—that the consumer was 
entitled to buy grade-marked lumber and that 
the resolution should be adopted unanimously. 

Then Mr. Sheppard informed the conference 
that the Southern Pine Association is 100 per- 
cent in favor of grade-marking in the interest 
of a better product. He added that the manu- 
facturers were not trying to force anything 
down the throats of the retailers, but were 
working in the interest of an honest product 
and a better prepared product. 

Mr. Kern answered some of the points 
brought out in the letter read by Mr. Good- 
man, and declared that grade-marking was by 
no means a novel idea for building ma- 
terials. He cited the case of the window glass 
manufacturers who lost business because they 
refused to grade-mark their product. 

“The architect,” Mr. Kern added, “will con- 
tinue to specify lumber free from all defects 
until all lumber is grade-marked. If we did 
not believe that eventually the lumber industry 
would come to grade-marking, we wouldn’t be 
wasting our time trying to establish grade- 
marked lumber.” 

R. M. Hudson, division of simplified prac- 
tice, was ‘then called upon and said in part: 

There is a tendency in different industries to 
adopt the grade-marking plan as a definite 
guarantee of quality to their product. Whole- 
salers and retailers are finding it to their ad- 
vantage. It increases good will for your prod- 
uct and for your industry and results in in- 
creased sales. Grade-marking helps to estab- 
lish a belief in the quality of the product and 
in the integrity of the firm behind the prod- 
uct. We are entering a new era in merchan- 


(Continued on page 65) 
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National Wood-Using Industries Con 


Important Interests Endorse Grade-Marking~ 


Wasurncton, D. C., May 7.—The third an- 
nual meeting of the National Committee on 
Wood Utilization was opened on Friday 
afternoon by Secretary of Commerce Hoover, 
its chairman, with a brief address of wel- 
come that warmed the heart of every mem- 
ber of the big committee and struck the 
note of enthusiasm and encouragement that 
ran through the entire meeting. 

Mr. Hoover expressed pleasure at being 
able to call the meeting together, saying: 

I do not know that there is very much 
that I can contribute. The last year has been 
one of peculiarly constructive results from the 
committee A great deal has been accom- 
plished The character of the work is known 
to you I do not need to review it. 

I am always impressed with the fact that 
this group of men in the wood industries is 
the group that is pioneering among our indus- 
tries several years in advance of most of the 
others [I do not think that we have a sin- 
gle industry that is so intimately and actively 
organized as the wood-using industries are 
today for the common problems of promoting 
greater efficiency and greater stability and 
full regard for the public responsibilities 
of the industry such as this one is. 

The National Lumber Manufacturers’ Asso- 
ciation, whose work runs parallel with and is 
in fact a part of your own, yesterday I think 
took a notable step with which you will prob- 
ably be in accord in its undertaking 
to develop further its plans for trade-marking 
and grade-marking of lumber. It will be a 
wide contribution to the establishment of 
greater reliability in that branch of the wood 
industries It is accomplishments of this 
character that, in fact, mark the steady prog- 
this industry toward common action 
for the common good. 


entire 


ress of 


In this statement Mr. Hoover referred to 
the unanimous adoption by the General Lum- 
ber Conference the day before of a resolu- 
tion presented by a representative of the 
National association, endorsing the plan un- 
dertaken by that organization of converting 
into nation-wide practice the nationally 
recognized principle of association trade- 
marking and grade-marking of American 
Standard Lumber, and agreeing to codperate 
in securing the wide distribution and gen- 
eral use of “marked” lumber. 

Mr. Hoover continued by stating his con- 
viction that the entire committee could ap- 
proach this annual meeting “with a feeling 
that it has established its usefulness and its 
regard in industry. It has developed an ex- 
traordinary amount of codperation,” Mr. 
Hoover said, “and that coOperation exists 
to the length that the industry is now meet- 
ing the entire expense of the committee by 


its own contributions and has assured the 
continuance of its work for another two 
years,” 

Mr. Hoover expressed keen regret that 


Col. William B. Greeley, until recently chief 
of the Forest Service, and vice chairman of 
the National Committee on Wood Utiliza- 
tion, is to discontinue that official associa- 
tion. 

“We do not often get so valuable a pub- 
lic servant to stay with the Government so 
long and at such sacrifice as we have had 
from our chief forester,” he said. “I think 
I can assure him in this regard of your re- 
grets that he finds it necessary to leave the 
public service. I do not blame him, because 
there is little hope for the public servant 
to accomplish that independence for his fam- 
ily that is vitally necessary if he has regard 
for his own responsibilities. I know that we 
shall all regret his loss, but we intend to 
keep him on this committee.” 

Mr. Hoover concluded by assuring the 
committee that his department and the De- 





partment of Agriculture will always be at 
its service in anything they can do toward 
promoting the committee’s work. 


A Parliament of the Industry 


\s Mr. Hoover withdrew, Col. Greeley 
took over the task of presiding by recalling 
that the secretary in opening the Lumber 
Standards Conference Thursday said that 
that conference represented the “Parliament 
of the Lumber Industry.” He added that it 
might truthfully be stated that the National 
Committee on Wood Utilization represents 
a Parliament of all of the major groups of 
the industry which utilize and distribute 
products of the forest. Col. Greeley said 
that the conception in the mind of Secretary 
Hoover and the late Secretary of Agricul- 
ture Wallace in organizing the National 
Conimittee was “the conception of a unified 
attack” on the problem of obtaining greater 
service from the products of our woodlands. 

Representatives of 
the various manufac- 
turing, distributing 
and consuming groups 
spoke of the effective- 
ness of the commit- 
tee’s work in promot- 
ing economy in the use 


W. B. GREELEY 
Washington, D. C.; 


Who Presided at 
Utilization Meet 


of wood. Outstand- 
ing among these was 
the announcement of 
W. H. Matthews, of 
Memphis, Tenn., pres- 
ident of the National 
Wood Chemical Asso- 
ciation, of the devel- 
opment of methods for the cheap production 
from wood-waste of methanol, acetic acid and 
other chemicals vitally needed in industry. 
Mr. Matthews declared that acetic acid, 
for supplies of which the American textile 
and chemical industries have been largely 
dependent upon Europe, can now be made 
directly from the raw liquid from wood, in- 
stead of from acetates. This will be of par- 
ticular benefit in the production of “artificial 
silk.” He told of other developments that 
place the wood chemical industry above fear 
from foreign competition and re-establish its 
stability after several years of severest buf- 
feting. Mr. Matthews laughingly conceded 
that the wood chemical industry had been 
“down,” but was never “out” and can now 
look forward into the future with confidence. 


AXEL H. OXHOLM, 

Washington, D. C.; 

Director of Utiliza- 
tion Committee 


Director’s Annual Report 


Axel H. Oxholm, director of the National 
Committee, came in for many commenda- 
tions from the speakers representing various 
industries and groups affiliated with the or- 





ganization. He was called upon by Col, 
Greeley to open the business session by pre- 
senting his annual report. Mr. Oxholm 
briefly reviewed the committee’s work 
throughout the last year and outlined the 
several important projects now under way, 
showing that the program agreed to by the 
committee had been very closely followed 
and all attempts to dissipate its energies into 
too many channels successfully resisted. The 
several approved projects, he said, had been 
coOrdinated as far as possible, since one proj- 
ect logically leads into another. 

The outstanding activity of the commit- 
tee, Mr. Oxholm said, has been its work on a 
manual on wood construction carried on by 
Dudley F. Holtman, assistant director, under 
the direction of a control board composed 
of seven members. Splendid assistance has 
been given by committee members and out- 
side organizations and individuals, he said. 
The manual is not only to be the most com- 
plete of its kind, but the only one ever pub- 
lished in this country. “It will be, in a 
way, the common denominator for all com- 
mittee projects, since every phase of wood 
utilization relating to building and construc- 
tion will be included,” he said. Many of the 
most prominent architects, engineers, build- 
ers and contractors have contributed infor- 
mation and data for the manual, so that it 
will represent the very best up-to-date con- 
struction methods. It will go to the printer 
next fall. 

In discussing the committee’s work on 
end-matched lumber, Mr. Oxholm stated that 
practical tests are now being conducted in 


Washington and will be staged in other 
cities later on. He discussed the work on 
seasoning and handling of lumber and 


called the attention of the committee, a very 
large number of whose members were in 
attendance, to copies of the first of a series 
of four bulletins in course of preparation 
dealing with this important subject. The 
first bulletin is the consumers’ edition, which 
covers the subject matter thoroughly in 63 
printed pages. The other three bulletins, 
written more especially for distributers, fab- 
ricators and manufacturers, will be pub- 
lished next fall. 


Work of Grade-Marking Committee 


Mr. Oxholm spoke of the work of the 
grade-marking subcommittee and had copies 
of “Grade-Marking of Lumber for the Con- 
sumers’ Protection” distributed to those pres- 
ent. The pamphlet points out that ever 
since the organization of the committee it 
has favored the grade-marking of lumber 
as an important factor in the better utiliza- 
tion of wood. More than 200,000 copies of 
the committee’s first publication, “Grade 
Marks on Lumber Are the Consumer’s Guar- 
anty,” have been distributed. The first bul- 
letin was prepared for manufacturers, dis- 
tributers and consumers, while the present 
pamphlet was written for consumers only, 
on the theory that the success of the grade- 
marking movement depends to a large extent 
upon the interest shown by consumers. 

Mr. Oxholm told the gathering that the 
bureau of entomology, Department of Agri- 
culture, is testing treated wood in the 
tropics to ascertain the degree of immun- 
ity from insect attack. He said that it is 
estimated that the damage to wood by the 
attack of white ants is more than $40,000,- 
000. He went briefly over other important 
activities of the committee and reported en- 
couraging progress all along the line. In 
conclusion he commended highly the work 
of Mr. Holtman in directing the construc- 
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tion activities of the committee and spoke of 
the extraordinary amount of cooperation 
which he has been able to obtain from mem- 
hers and outside agencies 


National Secretary-Manager Speaks 


Wilson Compton, secretary-manager of 
the National Lumber Manufacturers’ Asso- 
ciation, first of the group speakers at the 
Friday afternoon meeting, referred to the 
action on grade-marking and_ trade-mark- 
ing taken by the General Lumber Conference 
Thursday, and told the meeting thatthe Na- 
tional association is now determined to make 
available grade-marked and_ trade-marked 
American Standard Lumber, licensing the 
approved marks to manufacturers who make 
themselves eligible and who undertake to 
manufacture lumber in accordance’ with 
standard sizes and grades, to ship it dry and 
refine it properly, and will undertake to guar- 
antee the brand on every piece of lumber 
so manufactured, refined and shipped. He 
added that this is the first instance he knew 
of in American industry in which a national 
association has undertaken and is now au- 
thorized to guarantee its product. 

Mr. Compton said that the lumber manu- 
facturers find the National Committee on 
Wood Utilization to be an exceedingly use- 
ful forum. He said the National Lumber 
Manufacturers’ Association would continue 
to give the committee its financial support, 
feeling that it will enable the manufacturers 
better to fit their products to the needs of 
wood consumers. Mr. Compton commended 
Director Oxholm, pointing out that by rea- 
son of being stationed in Washington and 
serving on the executive committee of the 
National Committee he has an opportunity to 


keep in very close touch with the work. 
He said he had never known a man who 
showed greater enthusiasm for his work 


than Mr. Oxholm. 
Real Conservation Developed 
Maj. Everett G. Griggs, of Tacoma, 


Wash., followed Mr. Compton. He declared 
that the National Committee has developed, 
through its investigations, more practical 
methods of real timber conservation through 
proper utilization than have been shown dur- 
ing the last fifty years. “The proof of the 
effectiveness of the committee’s work is very 
evident where the Federal Government de- 
partments have been the first to change their 
wood-using practices so as to aid in the 
movement for better utilization,” said Maj. 
Griggs. Too long have unscrupulous deal- 
ers, contractors and even manufacturers 
been telling that lumber was scarce, good 
lumber gone, and no high-grade lumber 
left. 

Maj. Griggs also briefly discussed grade- 
marking, pointing out that reports coming 
in from retail lumber dealers, contractors, 
architects and builders indicate very clearly 
that the idea of grade-marking lumber is 
striking a responsive chord. In practically 
every section where this practice has been 
introduced, he said, it has been most heartily 
endorsed by the lumber buying and con- 
suming public. Maj. Griggs added that this 
is due to the basic fact that by grade-mark- 
ine their lumber the manufacturers show 
their willingness to stand behind the quality 
of their products, “and a square deal always 
meets with popular favor.” He also con- 
demned “the reprehensible practice of buy- 
ing one grade and shipping another.” 

Maj. Griggs told of some of the difficulties 
of the lumbermen, but declared that they are 


fer on Problems of Closer 
Many Suggestions Made for More Economical Use 


not asleep on the various problems con- 
fronting the industry. “Many are already 
practicing reforestation and cooperating with 
forest fire associations and State govern- 
ments to conserve the timber resources,” he 
said. “The development of pulp and paper 
industries on the West Coast, through amply 
financed institutions that are now getting es- 
tablished, will insure less waste and proper 
utilization of some of our softwoods.” 


Complete Utilization Essential 


Col. A. C. Goodyear, president of the 
Great Southern Lumber Co., was unable 
to attend the meeting and at his request 


his paper was read by Representative Boli- 
var E. Kemp of Louisiana. In his paper 
Col. Goodyear pointed out that only by 
complete utilization of the tree can refor- 
estation be commercially successful, and 
this implies a large investment in plants and 
forest lands. He does not think timber 
growing can ever be attractive to the small 
owner of timber whose 
needs of money are 
immediate and whose 
methods of production 
are comparatively 
crude. He said that a 
continu ous forest 
growth, continuous 
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Tacoma, Wash.; 
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of Manufacturer 


GRIGGS, 


utilization and = con- 
tinuing development 
of by-products consti- 
tute the general plan 
under which the com- 
panies with which he 
is associated will 
operate in the future. 

“The sawmill refuse will not be burned as 
fuel,” he added, “but will be treated for the 
extraction of turpentine, rosin and other 
products. The best will be used for pulp- 
wood. It is to the progressive owner of 
large timber areas, to the efficient operator 
and to the chemist and mechanical engineer 
that we must look for the. future success of 
wood utilization and as a correlator of com- 
mercial reforestation.” 

Reuben B. Robertson of Canton, N. C., 
president of the Champion Fibre Co., like- 
wise delivered a strong talk and made a 
deep impression upon his hearers. He dis- 
cussed the many difficulties which confront 
the plant endeavoring completely to utilize 
its raw material, emphasizing the point that 
unless wood can be converted at a profit it 
is better to waste the raw material than to 
aggravate the wastage by untimely capital in- 
vestment. In other words, there. must be a 
profitable market for the commodities pro- 
duced, 
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WILSON COMPTON, 
Washington, D. ©.; 
Secretary-Manager 
National Association 


tilization 


We should not lose sight of the fact that 
forest products are perishable and that co- 
6rdinated use calls for simultaneous, not suc- 
cessive development, said Mr. Robertson. The 
unprofitable industry never can afford to take 
care of the natural resources which it is 
handling in the way the public interest re- 
quires. Real conservation of our forest re- 
sources will not come until conservation be- 
comes _ profitable. But every step toward 
profit through by-products utilization brings 
closer the day of its realization. 

Observation of stock market and other busi- 
ness activities tells us what a slender margin 
of time exists between what is recognized as a 
stroke of genius and what is recognized as 
folly. In the matter of utilization of forest 
materials we can not emphasize too strongly 
the economy of timeliness. 


Waste to Produce Electrical Energy 


Mr. Matthews, of the* wood chemical as- 
sociation, was next on the program and his 
paper, important points in which are men- 
tioned above, was received with much in- 
terest. Among other things. he suggested 
that lumber manufacturers who are trying 
to find an outlet for their refuse material 
and who do not have wood-chemical plants 
nearby could profitably produce electrical 
energy by the installation of gas producers, 
gas engines and electrical generators. He 
had had an opportunity to inspect plants in 
Europe where wood waste is being so_util- 
ized profitably, and suggested it might be 
weil for Director Oxholm on his forthcom- 
ing trip to Europe to make a careful survey 
in this connection and submit a report, which 
he was confident would be a very valuable 
contribution. Mr. Oxholm said he had such 
a study in mind. 

Mr. Matthews deprecated the tendency of 
the American people to absorb large issues 
of European industrial securities, especially 
since the development of the cartel system 
across the Atlantic, thus placing in the hands 
of foreign competitors the means to “ruth- 
lessly fight American industry.” Fortunately, 
he added, there is little to fear from the 
European cartel system because of the un- 
hampered initiative and progressiveness of 
American business. Nevertheless, he thought 
it would be well to require that all issues of 
European industrial securities be submitted 
first to the State Department in order that 
the use to which the money is to be put may 
be known, thus furnishing an _ intelligent 
guide to American investors, who would not 
knowingly buy foreign securities when they 
knew the funds were to be used to make 
ruthless war on American business. 

Retailer Endorses Standardization 

Col. Greeley introduced Thornton Estes, 
president of the Estes Lumber Co., Birming- 
ham, Ala., as a “bang-up representative of 
distributers of forest products in the United 
States.” Mr. Estes is full of wit and humor 
as well as sound sense, and his paper was 
followed with obvious relish. He strongly 
endorsed standardization of lumber sizes to 
eliminate waste and to promote uniform 
handling; grade-marking to carry a stamped 
guaranty of quality, and proper seasoning 
to insure uniformity. 

“If lumber all over the United States, 
wherever it is produced, can be handled with 
the same degree of efficiency that character- 
izes the handling of every other major com- 
modity, the home loving, home building and 
home keeping people of our great common- 
wealth will have been rendered a gigantic 
service,” said Mr. Estes. “In turn, their 
satisfaction and good will will be reflected 
back through the retail lumber yard, con- 
tractor, architect, wholesaler, commission 
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agent, manufacturer and the forester, in the 
shape of easier trade conditions and more 
substantial and certain profits.” 

Mr. Estes gave fourteen points of advance 
that would accrue from standardization, 
grade-marking and proper seasoning. Retail- 
ers could carry a smaller assortment of sizes; 
turnover would be quicker; competition 
would be standardized, and misunderstand- 
ings and loss of time would be lessened. He 
made many other points that were followed 
with interest. 

Greater efficiency in building and less 
wasteful use of building materials, as a 
means of preserving high living standards, 
were advocated by N. Max Dunning, Chi- 
cago architect, who spoke highly of the 
work of the committee and predicted ma- 
terial economic benefits would accrue from 
utilization and codéperation under its lead- 
ership. 

“The architect, as a professional man 
with a responsibility to the public, is vitally 
interested in the work being accomplished 
by the National Committee,” said Mr, Dun- 
ning. “If present high standards of living 
are to be maintained and increased—as we 
all hope and believe they will be—the burden 
of the higher wage and better working con- 
ditions must be offset by a greater applica- 
tion of scientific methods in building oper- 
ations, and by a more intelligent and less 
wasteful use of the materials entering into 
buildings. Wood, from many considerations, 
is the most important of these materials, and 
without question the material where waste 
in the past has been the most extravagant.” 


Builders Desire Improvement 


William F. Chew, managing director of 
the Builders Exchange of Baltimore, declared 
that builders sponsor the universal grade- 
marking of every piece of lumber to show 
its quality. As a representative of the Na- 
tional Association of Builders’ Exchanges, 
Mr. Chew declared that foremost among the 
interests of the exchanges is the desire to 
effect improvement in the building indus- 
tries, and one of the most important prob- 
lems in this field has to do with the use of 
building materials. 

“We are interested in all of the projects 
that are being developed by the National 
Committee which in any way touch the in- 
terests of the building industry,” he said. 
“We are glad to do everything we can to 
stimulate a wider demand for short-length 
and end-matched lumber. I can assure you 
that the group I represent, composed of 
fifty local builders’ exchanges with a mem- 
bership of 15,000, is 100 percent for grade- 
marking and for the development of prac- 
tices in the lumber industry which will in- 
sure our members receiving better and well 
seasoned lumber.” 

Changing conditions in the industry and 
changing construction methods, Mr. Chew 
added, have brought about a pressing need 
for authoritative information on the use of 
wood in construction. For this reason build- 
ers are vitally interested in the manual on 
wood construction now being prepared by 
the committee, because it will promote wiser 
and more efficient use of this building ma- 
terial. 

A Better Home at Less Cost 


William S. Quinter, Washington banker. 
representing the United States League of 
Local Building and Loan Associations, out- 
lined how the home builder can have a bet- 
ter home at less cost by following some of 
the economy recommendations of the Na- 
tional Committee. He said the use of 
grade-marked lumber alone would justify 
a building association in making a larger 
loan on a home, because it gives assurance 
of good material. Mr. Quinter said the in- 
terests which he represents on the commit- 
tee are 12,000 local building and loan asso- 
ciations, with a combined membership of 
11,500,000 savers and home owners, and more 
than $7,000,000,000 in assets. These associa- 


tions made mortgage loans in excess of $2,- 
000,000,000 in 1927, providing funds for the 
buying and building of 600,000 homes, or 
about 1,600 homes a day. 

“You can well understand that such an 
army of savers and home owners is vitally 
interested in the work being done and the 
facts being accumulated by this committee,” 
he_said. “To my mind the biggest and 
most important work yet undertaken by it is 
the movement for grade-marking.” 

Mr. Quinter pointed out ways in which 
grade-marked lumber would be beneficial to 
the building and loan associations, to the 
builder, the home owner, the appraiser, and 
ail concerned. 


Proper Utilization Important to Forestry 


Dr. Hugh P. Baker, manager of the trade 
association department of the Chamber of 
Commerce of the United States, declared 
that forestry-does not mean culture and pro- 
tection of the forest alone, but proper utili- 
zation should be an important part of for- 
estry. He added that America can profit 
from the realization of this fact in Scandi- 
navian countries, which has guided forestry 
activities there, particularly through making 
logging operations permanent. Impermanent 
American logging operations, on the other 
hand, have and still are resulting in waste. 
While in the early days of the American 
lumber industry wood was a “drug on the 
market,” Dr. Baker said, with little thought 
given to careful utilization, changing eco- 
nomic conditions of today have shown that 
utilization is a vital need. 

“We are only now coming into the period 
of wood growth and use in this country 
when the cost of the wood is passing the 
cost of production,” he said. “In other 
words, we are just now coming into the 
economic stage of development in the pro- 
duction of wood as a reasonable and a prof- 
itable crop from our forest soils.” 

Col. F. W. Willard, of New York, person- 
nel director of the Western Electric Co., de- 
clared that effective reforestation depends 
upon sound economics. It is folly to expect 
it on any other basis, he said. “Reduced to 
simplest terms, the economics of reforesta- 
tion are.a profitable demand for the result- 
ing crop. -The logical answer is the eleva- 
tion of the value of the crop. When exist- 
ing practices result in the rejection of two- 
thirds of the crop, then the answer obvi- 
ously is to be found in new or modified 
practices which will profitably use a substantial 
part of that wasted two-thirds. The great 
task to which you have set your efforts is 
complicated by the necessity of educating 
a consuming public, a public which is tra- 
ditionally conservative, a public which is not 
generally habituated to long-distance vision. 
Whatever your solutions may be, it requires 
no prophetic vision to see that the perma- 
nent results will rest upon nothing less than 
a tangible public confidence in the sincerity 
of your efforts.” 


Wiser Use Will Reduce Construction Costs 


Col. Willard presided over the Saturday 
morning session. He and Col. D. H. Saw- 
yer, of the Associated General Contractors 
of America, exchanged banter over the title 
of “colonel” to the amusement and delight 
of the committee members. Col. Sawyer de- 
clared that wiser use of wood wil! tend to 
reduce construction costs and result in dol- 
lars-and-cents savings to the citizen. There- 
fore, the activities of the National Committee 
are of great importance in the construction 
field. Like many others, he stressed the im- 
portance of sponsoring grade-marking all 
lumber to indicate its quality. Of particu- 
lar value, in his opinion, is the forthcoming 
manual on wood in construction. He de- 
clared that we are using wood in construc- 
tion today just about as it was used three 
centuries ago, and are doing this in the face 
of very different conditions in the lumber 
industry. “While there is much scattered in- 
formation on the use of wood in construc- 


a. 
tion the mere fact that it is scattered forms 
a barrier to its use,” he said. “This is why 
we are particularly interested in the prepa- 
ration of a manual on the use of wood 
which will be comprehensive and up-to-date.” 


Importance of Lumber to Railroads 
C. C. Cook, maintenance engineer of the 
Baltimore & Ohio Railroad Co., Baltimore 
Md., read a highly interesting paper on 
the importance of lumber to the railroads 
and the extent of the market for fores; 
products they furnish. He placed the an- 
nual purchases of the rail carriers a little 
below $200,000,000, which, he declared, ex- 
plains why the railroads are so keenly in- 
terested in the work of the National Com- 
mittee and lumber standardization. Mr. Cook 
told about the use of treated and untreated 
ties, the great saving shown by using treated 
material, and went into all phases of rail- 
roading as it relates to lumber. He said 
that tests are under way to determine to 
what extent treated timber and lumber can 
be used to advantage in various structures 
of the carriers, in car flooring, etc. Its 
superiority over untreated material in ties 
indicates that wider use in other directions 
might have equally satisfactory results. 
Colesworthy, representing the Na- 
tional Association of Purchasing Agents, 
said that the grade-marking movement has 
the endorsement of every purchasing agent, 
and all are actively interested in end- 
matched lumber, the wider use of  short- 
lengths, in the seasoning and handling of 
lumber and other projects on which the 
committee is engaged. He added that a 
majority of the members of his association, 
contrary to popular opinion, are not so much 
interested in saving the last cent as in get- 
ting materials of good quality at a reason- 
able price. 
General Discussion 


Following the addresses on the program of 
the meeting an opportunity was given for 
general discussion. One member who said 
he was heartily in favor of grade-marking 
added that he had heard only one valid ob- 
jection to it. For example, a man who cuts 
shortleaf dimension or fir dimension marks 
his grades the same as the manufacturer 
of longleaf. It is well known that all spe- 
cies of wood are not interchangeable for 
all construction uses. Therefore he wanted 
to know whether the committee is planning 
in its manual to state the best use for each 
wood, softwood or hardwood, and to point 
out, where two or three woods will do, which 
is preferred for a specific purpose. Mr. Ox- 
holm called upon Mr. Holtman to reply, and 
the latter said that was one of the things the 
committee would certainly include in the 
manual as of very great importance to all 
concerned. It was suggested that a sub- 
committee be appointed to make a special 
study along this line, and Mr. Holtman said 
that was the plan the committee had in 
mind. 

Another question was asked as to whether 
the grade-marking program would apply to 
furniture woods. It was pointed out that 
for the present the plan covers only Amer- 
ican Standard Lumber and the point has 
not yet been reached where all hardwoods 
come under American lumber standards. 
Representatives of the furniture industry said 
they would be very glad when it applied to 
all hardwoods as well as softwoods. 


ASSL SE EE ESE 


REFORESTATION is being undertaken in Os- 
wego County (New York) by 78 boys and 6 
girls, who will each receive 1,000 trees from 
the State conservation commission to set out 
on waste land. White pine and European larch 
are the most popular trees with the young 
people, the other varieties chosen being spruce, 
locust, poplar and cedar. The trees were 


skipped to the country club agent about May 1. 
At the end of this spring planting season a 
tota! of 166,000 trees will have been set out 
in the county by 4-H Club members. 
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What zhe Associations Are 
Planning and Doing 


May 14—Southwestern Ontario Retail Lumber Deal- 
ers’ Association. Annual meeting and cruise. 
Sarnia to Windsor and return, via Steamer 
“Hamonic,” 

May 17—-Southern Cypress Manufacturers’ Associa- 
tion. St. Charles Hotel. New Orleans, La. 
Annual, 

May 17-18—Florida Lumber & Millwork Associa- 
tion. Orlando, Fla. 

May 19—KEast Texas Mill Managers’ Association, 
Lumbermen’s Club, Houston, Tex. Annual. 
May 21—Loyal Legion of Loggers & Lumbermen, 

Portland, Ore. Semiannual meeting board of 


directors. 
May 23—Georgia Retail Lumber & Millwork Asso- 
ciation, Lanier Hotel, Macon, Ga. Semi-annual 


meeting. 

May 25—-Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. 

June 19-20—Canadian Forestry Association, Fred- 
ericton, N. B. Annual. 


July 18-19—Southern Sash Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville, N. C. Summer meeting. 

PASS SE EET EE SL) 


Wholesale Hardwood Quarterly 


MINNEAPOLIS, MinN., May 7.—Annoaince- 
ment has been made here that the regular spring 
quarterly meeting of the Northern Wholesale 
Hardwood Lumber Association will be held at 
10:30 a. m. on Friday, May 25, at the Mil- 
waukee Athletic Club, Milwaukee, Wis. 


Mountain States Group Meeting 


Denver, Coto., May 7.—The second district 
meeting of the Mountain States Lumber Deal- 
ers’ Association will be held at the Country 
Club in Greeley, Colo., Wednesday evening, 
May 16. In the afternoon a golf tournament 
will be held. A large attendance is anticipated, 
according to Secretary T. J. Vincent, as in- 
vitations have been sent to all dealers in 
southern Wyoming, northern Colorado and 
Denver, as well as to members of the Den- 
ver Wholesale Lumbermen’s Exchange. Din- 
ner will be served at 6:30, followed by a pro- 
gram. R. M. Mudgett, district manager of the 
Boise Payette Lumber Co., Greeley, is chair- 
man of the committee in charge of the ar- 
rangements. 


Saas eseeaaeasae 
Exchange in Spring Meet 

PuiLapeLputa, Pa., May 7.—The spring din- 
ner-mneeting of the Lumbermen’s Exchange of 
Philadelphia held Thursday evening at Kug- 
ler’s Restaurant attracted representative dele- 
gations from each branch of the industry. 

In keeping with a plan to acquaint the mem- 


bers with the various leading woods, the meet- . 


ing was announced as “Cypress Night” and the 
chief address was made by Benjamin R. Ellis, 
field engineer of the Southern Cypress Manu- 
facturers’ Association. President Finley an- 
nounced: that there would be a “White Pine 
Night” and a “Pacific Coast Night,” the dates 
to he announced later. 

After reviewing briefly all available histori- 
cal and botanical facts concerning cypress, Mr. 
Ellis gave specific examples to prove that the 
oldest living things in existence are of cypress. 
He made no comparisons with other woods 
but stated that cypress will outlast marble, 
citing examples. 

Unusual interest was manifested in the cy- 
press outline and at its close Mr. Ellis faced a 
barrage of questions. He stated that the pol- 
icy of the cypress manufacturer today is to 
ship dry lumber and no longer will there be 
any criticism on that score. 

The Lumbermen’s Exchange extended Mr. 
Ellis a rising vote of thanks and characterized 
his address as one of the most interesting and 
helpful ever presented in this city. At_the 
afternoon session, it was decided to have Pres- 
ident Finley represent the exchange at the con- 


vention of the United States Chamber of Com- 
merce at Washington this week. 

Thomas R. Marshall, exchange delegate to 
the National-American Wholesale Lumber As- 
sociation convention at Atlantic City, made an 
interesting report. His conclusions were that 
“Cooperation is essential among lumbermen. 
Each branch of the industry must be success- 
ful if the whole industry is to be successful. 
A harmful movement likewise affects all.” He 
cautioned the members to look beyond their own 
branch of the business. “Take this question of 
trade-marking and grade-marking. Before it 
is decided let’s see how it hits every branch.” 

Chairman Butz, of the forestry committee, 


introduced a resolution supporting the Mc- | 


Sweeney-McNary bill and the exchange unani- 
mously expressed its approval. 

F. Noel Butler, of the railway committee, 
told of a proposed plan to charge $12 to $18 
a car rather than the 6 cents and higher switch- 
ing rates now applied to lumber. The carriers 
are working out a plan whereby the switching 
rates in Philadelphia will be more favorable 
to lumber, and this will be announced in the 
near future. 

Reports were received from the foliowing 
Chapters: Philadelphia Wholesale Lumber 
Dealers Association, retail lumber dealers of 
Philadelphia, Philadelphia Wood Box Manu fac- 
turers, sash and door manufacturers, and the 
senior council. 


East Texas Mill Managers’ Annual 


Houston, Tex., May 7.—Announcement has 
been sent out by George R. Christie, secretary 
of the East Texas Mill Managers’ Association, 
this city, that the annual meeting will be held 
on May 19 at the Lumbermen’s Club in this 
city. 


Carolina Summer Convention 


Cuartottr, N. C., May 7.—The dates for 
the summer convention in Asheville, N. C., 
of the Carolina Retail Lumber Dealers’ As- 
sociation, have been tentatively set for Aug. 
16 and 17. This was decided at a meeting 
of the directors of the association held in 
Charlotte recently in the offices of the or- 
ganization. 

The directors of the Carolina Retail Lum- 
ber Dealers’ Association have decided, after 
careful study, not to set up a credit or col- 
lection service. They figure that what serv- 
ice the association might be able to render 
would probably be offset by detrimental re- 
action in those towns where the initial serv- 
ice had been rendered. The establishment of 
local and district groups and the constant 
exchange of credit information is considered 
the better way of reducing losses through bad 
accounts. 


Directors Elect Officers 


Toronto, Ont., May 7.—At a recent meet- 
ting of directors of Seaman Kent Co. (Ltd.), 
the following officers were elected: President, 
George Edwards, F. C. A., C. B. E., L. L. D.; 
general manager, W. W. Gladwell; treasurer, 
T. D. Macdonald; assistant treasurer, H. 
Watson, and secretary, A. Geoffrey Edwards. 

C. E. Hough is sales manager, G. T. Bis- 
sell, purchasing marager, and announcement 
is made that J. Austin Cook recently was ap- 
pointed assistant salesmanager. 


IN ANSWER to a questionnaire to distressed 
firms, 73 percent of those who answered re- 
ported endeavor to reduce production cost, but 
only 23 percent indicated any effort to cut sales 
expenses. 
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FINAL 


ing 

and the cubesiesion of bids 
District Forester, 
oaeieah 


890,000,000 FEET 


National Forest Timber 


FOR SALE 


LOCATION AND AMOUNT. All the merchantable 


dead timber standing or down and all the live tim- 
ber marked or designated for cutting on an ares 

bout 67,400 acres in Township 15 8., 
E.; Township 16 8., Ranges 





other species of timber, the cut of 

species than western yellow pine to be onal 
with the purchaser. The cutting of government tim- 
ber at an average rate of 60,000,000 feet annually 
will be permitted. 


STUMPAGE PRICES. Lowest rates considered $2.80 


per M for western yellow pine, $1.05 per M for 
Douglas fir and $.55 per M for other species. Rates 
to be readjusted on a date approximately three 
years from beginning of cutting and at three-year 
intervals thereafter. 


$25,000 must be deposited with each bid to 

be applied on the purchase price, refunded, or re- 
tained as liquidated damages, according to condi- 
tions of sale. 


CONDITIONS. Each bidder niust submit with his bid 


a statement of his financial resources, including the 
funds available for use on this project, and, before 
final award, x person or company submitting the 
most acceptab bid will be required to show that he 
has de available or will have available as 

sufficient funds to provide the improvements, 
equipment and working capital necessary to enable 
him to meet the requirements of the agreement. 
The manufacture of the timber in or near Burns, 
Oregon, will be required. The conditions are given 
in full in the prospectus and sample contract. 


DATE FOR BIDS. Sealed bids will be re- 
ceived by the District Forester, Portland, 

to and not later than 2:00 p. m., June 1, 1928, and 
will be opened tely thereafter. 


The right to reject any and all bids reserved. 


Before bids are t--Y full information concern- 

character of timber, conditions of sale, — 
should be obtained from 
Portland, Oregon, or the Forest ng 
, John Day, 

















511 Locust St. 
St. 








Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 


220 So. State St. 4 Mer. Exch. Bidg, 
Louis, Mo. Chicago, Ill. San Francisco, Cal. ; 




















Reduce Those Credit Losses 


—by selling on the ratings and reports of an 
agency that has specialized in this field for 


over 50 years. 


week. 


Ask for rates and 
Pamphlet No. 49-S. 


you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICACO 
Eastern Headquarters: 35 So. William St., 
New York City 














Clancy’s Red Book Serv- 
ice covers the lumber buy- 
ing trade thorougly, re- 
porting new names and 
rating changes TWICE a 


Our Collection Depart- 
ment is always at your 
command whether or not 
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Al type 
Sor every 
purpose 


WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 
CHICAGO-4i47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 








High Speed 
Knives 








“Old 
Fashioned” 


Quality 

Any one can, and gen- 
erally does, claim their 
Knives are the best; the 
real proof is right in 
your mill. 


When you have about 
decided that all Knives 
are the same,—try one 
set of White Knives. 


Then YOU decide 
which is the best. 


The L. &1. J. White Co., Inc. 


70 Columbia Street, BUFFALO, N. Y. 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


Coe Ot Yellow Pine 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


"No rled Illinois Dealers Begin Series 


nn 


of District Meetings 


Avrora, ILt., May 8.—A wealth of construc- 
tive merchandising ideas emanated from the 
meeting of the first district of the Illinois 
Lumber & Material Dealers’ Association, held 
here this afternoon at the Aurora-Leland Ho- 
tel. This meeting was the first of a series of 
nine district meetings to be held this week and 
the two following. Tomorrow a similar get- 
together of retailers will be held at Dixon, and 
on Thursday at Galesburg. Today's session 
was attended by nearly every member from 
this district. Joliet, for instance, was rep- 
resented 100 percent, and, it was stated plainly, 
expects Aurora to return the compliment by 
being represented 100 percent at the Joliet 
meeting, to be held toward the end of this 
month or early in June. 


District Chairman Charles L. Schwartz, of 
Naperville, opened the program following an 
enjoyable luncheon, with an expression of 
pleasure at the representative character of 
the gathering.” “This, however, was only to 
be expected,” he said, “for the Illinois Lum- 
ber & Material Dealers’ Association is un- 
questionably the best organized and best man- 
aged association in the State, and will rank 
with the foremost in the country.” 


Reporting on the standardization confer- 
ence held last week in Washington, D. C.. 
at which he represented the Illinois Retailers’ 
association, Mr. Schwartz stated that Secre- 
tary of Commerce Hoover had paid the lum- 
ber industry the highest compliment it could 
earn when he said, “I am proud of the lum- 
ber industry and of its achievements and 
progress,” and held it up as an example for all 
other industries. “We must all strive to merit 
that compliment,” said the speaker. 


Results of Business Survey 


State Secretary J. F. Bryan in an illumi- 
nating talk presented to the dealers present 
the results of a business survey recently con- 
ducted by him. This survey covered business 
conditions in 1927 and the first quarter of 
1928; percentage of dealers doing advertising 
and business promotion work, and whether or 
not percentage of profits on gross sales has 
been satisfactory. Reports were received from 
142 concerns operating 169 vards. These re 
ports came from 65 counties in Illinois from 
as far north as Rockford and south to and 
including Cairo and the extreme east and west 
parts of the State. They were well scattered 
and came from cities of 50,000 and more and 
from towns down to the one yard point. and 
was a fair cross section of the State. From 
these reports Mr. Bryan compiled the follow- 
ing information: 


In comparing business of the first quarter 
of 1928 with a like period in 1927 forty-eight 
report increase, the average increase being 
15 percent. Seventy-four report decrease in 
business, and the average decrease is 23 per- 
cent. 

Comparing 1927 business with 1926, fifty- 
nine reported an increase, the average heing 
18 percent. Sixty-seven reported a decrease, 
the average being 19 percent. 

Replying to the question about net profit, 
ninety-four reported their percentage net profit 
on gross sales in 1927 and the first quarter 
of 1928 was satisfactory. Forty reported that 
their percentage on gross sales was not sat- 
isfactory. ‘ 

Replying to the question on advertising 
and business promotion, eighty-two reported 
that they were doing that kind of advertis- 
ing through various avenues and. sixty-two 
reported that they were doing no such work. 

Replying tod the percentage of gross sales 
expended for business promotion work, the 
range was from one-half of one percent to 


> percent. One reported 4 percent, six re. 
ported 3 percent and seven reported 2 per- 
cent. The average of promotion work by the 
eighty-two was 1.2 percent. 

About business prospects in general, twenty 
reported good prospects, seventy-one fair, and 
thirty-nine poor. Good and fair combined 
were ninety-one Against thirty-nine poor pros- 
pects. For farm business five reported good 
prospects, forty-five fair, sixty-eight, poor, 
Good and fair combined are fifty against 
sixty-eight poor. 

One dealer in a small town in the corn 
belt where there is no newspaper reports he 
is using 2 percent of his gross sales for 
advertising and business promotion with good 
returns. He reports an increase in business 
for 1927 over 1926 and an increase for the 
first quarter of 1928 as compared with 1927. 
He also says that prospects are good for a 
vatisfactory business the remainder of the 
year, 

Another dealer in a southern Illinois one- 
vard town reports an expenditure of 2 per- 
cent of his gross sales for promotion work. 
Says he has had good returns, especially in 
rural districts where 90 percent of his busi- 
ness comes from. He reports a nice increase 
for the first quarter of 1928 and says pros- 
pects are very good for the remainder of the 
vear, 

The fact brought out in Mr. Bryan's report 
that while the volume of business has been 
less the profits have been greater was pointed 
to by John Alexander, jr., of Aurora, the dis- 
trict secretary, as proving his statement that 
volume and profits do not always travel to- 
gether, but that a retailer by using modern 
merchandising methods can make a profit even 
in comparatively dull times. 

Chairman Schwartz, also referring to Mr. 
Bryan’s report, deplored the fact that retailers 
as a class were so backward in promotion 
work, and declared that judicious spending 
of money for advertising and promotion work 
most certainly increases business and conse- 
quently is decidedly profitable. He then in- 
troduced George F. Colton, of the Crumb- 
Colton Co., Rockford, Ill, vice president of 
the association, who spoke ably on the subject 
of “Costs of Doing Business.” 


Costs of Doing Business 


During the war, said Mr. Colton, the Rock- 
ford dealers were first convinced of the ab- 
solute necessity of knowing the costs of doing 
business. The Fuel Administration decreed 
that coal dealers should be allowed 25 cents 
profit per ton sold, over and above first and 
handling costs. In trying to determine the 
retail price under this system, the dealers dis- 
covered that they knew nothing about their 
handling costs but that pricing had been only 
guesswork. The result was conversion to the 
cost accounting idea which has brought in- 
calculable benefits to those who installed the 
system. 

“Knowledge of average costs of groups of 
yards, secured through interchange of | cost 
data, has proved as valuable to Rockford deal- 
ers as has the knowledge of their individual 
costs, for it has shown them what the approx- 
imate costs in the various departments ought 
to be and has given them pretty definite in- 
dications of where to look for leaks,” said Mr. 
Colton. “No dealer is going to have a cost 
statement with a loss in some department or 
other staring him in the face month after 
month, without reorganizing that department, 
putting it.on a profit basis, or cutting it out 
altogether.” 

Mr. Colton 


declared further that there 


should be no such thing as a sliding scale of 
prices, but one price to everybody. 
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Sales Helps to Increase Business 


One of the features of the meeting was thie 
admirable discussion of “Sales Helps” by 
Henry O. Reitsch, of the Reitsch Bros. Co., 
Rockford, Ill., the well known giant ex-captain 
of the University of Illinois football team. 

“The 40 percent of dealers who, according 
to your report, do not spend a cent for adver- 
tising or do a thing for promotion—aren’t they 
the ones who are always ‘crabbing’ about busi- 
ness being poor?” he demanded of Secretary 
Bryan. 

“Yes, sir!” was the emphatic reply. “Every 
one of that 40 percent reported decreasing 
business and poor prospects. The good re- 
ports all came from the advertisers and active 
promoters.” 

This is a competitive age, declared Mr. 
Reitsch, when every business man is fighting 
hard and talking fast for the consumer’s dol- 
lar. The lumber retailer must either combat 
his competitors’ sales arguments or sit still and 
rest assured that he will be out of business in 
ten years Or sooner. 

He further spoke on the great business 
building value of plan books, home builders’ 
catalogs and calendars, saying: 

Our company has for years been a big user 
of plan books and it has certainly paid us. 
Leave them scattered about your office, where 
anyone coming in will be sure to see them, 
look at them, stick them into their pockets. 
They don’t do any good in the store-room but 
might do a lot of good in the most unexpected 
places. The big idea is to let people see a 
picture of a home or a plan for one as often 
as possible. Even if they don’t realize it, 
every time they see something associated 
with a home it leaves an impression and 
builds up a desire for a home of their own. 
Why, we'd even give a plan book to a child 
to play with and cut pictures out of, for 
every such picture means something to even 
the child-mind, and more to the mother and 
the father to whom the little one will show 
his pictures. 

It is hard to realize, continued Mr. Reitsch, 
how many thousands of dollars lumber re- 
tailers spend on meaningless calendars with 
figures of pretty girls on them, when the same 
money spent on calendars picturing a home 
would stimulate interest in homes and ac- 
tually bring in business. “Every year,” he 
declared, “‘we have definitely sold homes on 
the strength of such calendars.” 

The State is in excellent shape as a whole 
from a business standpoint—and every re- 
tailer in it has a better chance this year than 
ever before to make a profit, if he wants it, 
declared Field Secretary W. G. Joyce. “Many 
dealers are today making the biggest profits 
in their business careers, merely because they 
have broken loose from the idea that to get 
profit they must have volume. In fact, it 
seems as if profits increase in proportion to 
decrease in volume. Get it out of your minds 
that you can add 33% percent to first cost and 
can make money. You will only break even. 
You must add 50 percent in order to get a fair 
profit. You say you can’t do it because of 
the other fellow? An excellent way to get a 
fair profit is to tell your competitor that you 
want it—and he will want it, too.” 


Extra Dues for Extra Fie'd M-> 


The first district members unanimously 
agreed to double their dues to the association 
this year, dependent on the action of other 
districts, to finance the employment of one or 
more additional field men, deemed necessary to 
extend the effectiveness and efficiency of the 
association work. This action followed a force- 
ful plea by Fred M. Faber, of the Faber- 
Musser Co., Peoria, in which he pointéd out 
the destructive influence of misunderstandings 
hetween competitors. He declared the associ- 
ation could be of immeasurable service to 
Illinois retailers if it were in position to main- 
tain closer personal contact with the member- 
ship. 

A. H. Holcomb, of Holcomb Bros., Syca- 
more, was unanimously elected chairman of 
the first district for the ensuing year and 











Theodore Hammerschmidt, of the Lombard 
Brick & Tile Co., Lombard, was chosen dis- 
trict secretary. Both gentlemen thanked the 
membership for these honors, and pledged 
their loyal efforts in promoting the common 
interests during their term of office. 

There followed a discussion of general con- 
ditions and collections, in which all present 
participated. Most reports agreed that both 
these factors were fair to good. Mr. Colton 
in this connection told of the publication in 
Rockford of a composite list of 90-day de- 
linquent accounts, taken direct from the ledg- 
ers of the various business houses. With this 
information before him, the dealer is in ex- 
cellent position to determine credit standings 
and consequently to keep his accounts liquid. 


| HOO-HOO DOINGS 


Coming Hoo-Hoo Events 


Str. Louis, Mo., May 8.—Forthcoming Hoo- 
Hoo events, as announced today at Interna- 
tional headquarters here, include the follow- 
ing: 

St. Louis, May 15, concatenation at Con- 
gress Hotel, it being the first concatenation 
here in a year and the first since the ap- 
pointment of L, M. Borgess, vice-president 
of the Steele & Hibbard Lumber Co., as Vice- 
gerent Snark. 

Kansas City, Mo., May 22, when contractors 
and carpenters of that city will be the 
guests of the local Hoo-Hoo club at a dinner. 

Minneapolis, Minn., May 18-20, annual 
week-end outdoor sports party of Twin 
Cities Hoo-Hoo Club, at Trapp’s Sugar Lake 
Resort. 

Announcement also was made of the ap- 
pointment of Ben C. Varner, of Varner Bros., 
Dallas, as Vicegerent Snark for the Dallas 
district. 











Find Plot for Reforestry Project 


Toronto, Ont., May 7—Members of To- 
ronto Hoo-Hoo Club, No. 53, motored May 5, 
to Holland Landing, about thirty miles north 
of Toronto, to inspect a 25-acre plot on which 
it is proposed to establish a reforestry dem- 
onstration farm. This plan has been under 
consideration for a year by the club. Dean 
C. D. Howe, of the faculty of forestry of 
the University of Toronto, an enthusiastic 
member of the club, was present on the trip 
of inspection and declared that no finer prop- 
erty could be found. At small expense a 
small valley can be dammed and a_ pond 
created, in which it will be an easy matter 
to put in a stock of trout. The hills and 
valleys furnish splendid opportunities for re- 
foresting. Dean Howe states that every kind 
of hardwood and softwood known in eastern 
Canada could be successfully grown on _ the 
property. 

The Hoo-Hoo members who made the visit 
discussed plans for the organization of a club 
in order to carry the proposal through. It 
is expected that a start on the reforestry 
work can be made this year. 


Canadian Duty on Cooperage 


Sr. Louts, Mo., May 7.—In answer to an 
inquiry from Charles G. Hirt, secretary-man- 
ager of the Associated Cooperage Industries 
of America, the Canadian commissioner of 
customs has issued a definite ruling with re- 
spect to the valuation of cooperage stock for 
duty purposes on shipments reconsigned 1m 
transit as follows: 

The valuation for duty purposes will be 
based on the fair market value at the place 
where the goods are reconsigned or diverted 
to the ultimate destination in Canada, so that 
if cooperage stock was valued at $10 in Ar- 
kansas and was consigned to Chicago, where 
the valuation for such stock was $13 and re- 
consigned at Chicago to a point in Canada, 
the valuation for duty purposes would be $13 
and not $10. It is, therefore, important that 
shipments to Canada be diverted as near the 
point of origin as possible. 
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WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 

1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 


Department R 


SPRINGFIELD, NEW JERSEY 

















| Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 


Prompt Shipments. 


Main Office, BUFFALO, N.Y. 
Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
ey OOD Lumber, Siding, Ceiling, Flooring, 
h, Doors, Blinds, Window Frames, | Mouldings 

ae es Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















17 17 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 


of Northern Hardwoods 





17 





EVERY LUMBERMAN OUGHT TO HAVE 


in his house at least one book by ‘“‘the lumberman 
poet,” or more. We suggest ‘“‘Come on Home,” $2. 
postpaid. American Lumberman, 431 8S. Dearborn 
St., Chicago, Il. 
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Ye llow Pine 


Steady Customers— 


That’s what you 
want so do we be- 
cause they guarantee 
stability to business. 

Wier Quality lum- 
ber will “turn the 
trick” for both of us. 


R.W. WIER 
Lumber Company 


Fi 

FirstNoti, HOUSTON, TEXAS 

Distributors:— WierLong Leaf LumberQ. 
Mills:-Wrergate,Texas 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 











CENTURY, FLORIDA 














come to dealers who sell the 
grade and quality of lumber 
you find in our 


N.C. PINE "srs, Sates 


— Orders 


We are Car and Cargo Shippers. 








Fayetteville, 
North Carolina 


ELLINGTON & GUY, Inc., 














Mutual Lumber Co., Inc. 


JACKSON, MISS. 


Yellow 
PINE 


Dimension, 
Joists, Boards, 
Shiplap, 

K. D. Rg. Finish. 





















; IDAHO 
White Pine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE> CO. 
Pittsburgh. Pa. New York, N. Y. 
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Factors in Hardwood|sul 


Market Conditions Improving 


MempuHuis, TENN., May 7.—Hardwood de- 
mand continues fair, but far from satisfactory, 
and prices are still low. Production continues 
to run below sales, and it is felt sure that bet- 
ter prices can be expected within the next few 
weeks. While market improvement is re- 
ported, many mills are being forced to sacrifice 
their lumber for lack of funds. Just as soon 
as this lumber is off the market, some im- 
provement may be expected in price. A num- 
ber of mills have been down several weeks, 
aand many mills have gone to a 45-hour week 
basis. Mill stocks are still large but are 
gradually being reduced, and within -a short 
time the market will be in much stronger 
condition statistically. The demand is com- 
ing from practically all groups, but the most 
active buyer is the automobile group. There 
is some business from the furniture, flooring 
and interior trim plants, but it is very small 
as compared with volume of previous years, 
though it is increasing from week to week. 
There is a fair demand from the box and 
crate manufacturers. Good export business 
is reported and exporters returning from Eu- 
rope are hopeful for its continuance. Ship- 
ments for export are ahead of 1927 figures. 
Weather conditions have not favored heavy 
production. Forest floors are under water, and 
logging has been stopped in many places. 
Logs are rather scarce in some sections but 
their prices are still low. 


Will Increase Hardwood Consumption 


ATLANTA, GA., May 7—The growing im- 
portance of Atlanta as a hardwood consuming 
center was further emphasized last week with 
the announcement by officials of the Indiana 
Truck Corporation that, following its recent 
merger with the Brockway Motor Truck Cor- 
poration, the company will erect a large branch 
plant in Atlanta for the assembling of Indiana 
trucks and the manufacture of bodies, the plant 
to have a minimum capacity of a thousand 
trucks a year at the outset. 

This follows the completion and starting of 
preduction a few days ago in the large plant 
of the Fisher Body Corporation as a unit of the 
new Chevrolet assembly plant here, and the 
starting of production in the new plant of the 
Hercules Sales Co., manufacturers of custom- 
built bodies, which also operates in connection 
with the Chevrolet plant. Both these units were 
started recently, and are heavy buyers of auto- 
mobile body hardwoods from mills in this dis- 
trict. 


News of Buffalo Doings 


Burrato, N. Y., May 7.—The annual Char- 
ities and Community Fund campaign was 
brought to a successful conclusion yesterday, 
and many congratulations are being given to 
the head of the campaign, Ganson Depew, 
and his assistants, who included Clark W. 
Hurd, as one of the majors of division, and 
Fleming Sullivan, as captain of the lumber 
team. The lumbermen went over the top. 

R. F. Kreinheder, president Standard Hard- 
wood Lumber Co., returned a few days ago 
from a visit to southern mills. He found a 
good deal of curtailment going on because of 
the rainy weather, and some of the mills are 
without a supply of logs. 

C. R. Kelleran and H. T. Trotter, of the 
Trotter-Kelleran Lumber Co., returned this 
week from a five weeks’ visit to mills on the 
Pacific coast, stopping at Kansas City while 
en route home. 

Joseph M. Vaughan, who has been twenty- 
six years in the local lumber trade, has re- 
turned to Montgomery Bros. & Co. as sales- 
man in the city and suburbs. He was with 


that company for eighteen years and has been 
with the Elmwood Lumber & Shingle Co. for 
the last eight years. 

The James A. Baillie Lumber Co. has moved 
from the Genesee Building to larger and more 
complete quarters at 1100 Seneca Street, and 
will continue in the wholesale trade in north- 
ern and southern hardwoods. 


To Conduct Wholesale Business 


Sacinaw, Micn., May 7.—The George H. 
Winkler Lumber Co. is a new lumber concern 
recently organized and established in this city 
for the purpose of conducting a wholesale 
hardwood lumber business. This concern has 
been organized and established here by George 
H. Winkler, who for twelve years was vice 
president and sales manager of the Strable 
Lumber & Salt Co., having just recently severed 
his connection with that concern. Mr. Winkler, 
during his long connection with that com- 
pany, has made many acquaintances both in 
the manufacturing and consuming departments 
of the hardwood industry, and his many friends 
will joint in wishing him abundant success 
in this new venture. 


Loadings Broke All Records 

ASHLAND, Wis., May 7.—Figures issued by 
the headquarters of the northern division of the 
Chicago & Northwestern Railway at Esca- 
naba, Mich., show that the road broke all rec- 
ords in the handling of timber products on its 
northern lines last winter. Since Jan. 1 a to- 
tal of 15,710 carloads of forest products have 
been shipped over the Northwestern lines, 
compared with 13,783 carloads a year ago. 
This is equivalent to 315 trains of 50 cars 
each. While the shipping of logs is still 
heavy, pulpwood and chemical wood have fur- 
nished the great bulk of the business. Weather 
conditions were such that jobbers were able to 
load direct from sleigh to car, thus effecting 
considerable savings. 


Producers Accumulating Some Stock 


JACKSONVILLE, Fia., May 7.—The hardwood 
market continues to be the least attractive of 
the southern woods, although some items 
stand up well. The species, such as ash, mag- 
nolia, and the like are not produced in such 
great volume and their utility keeps the pro- 
duction moving steadily. The gums seem to 
have fallen off of late, as there has been a 
curtailed demand for finish and trim. Furni- 
ture factories are not buying in customary 
quantities, especially in upper grades. The 
season for the box manufacturers in this sec- 
tion is being brought to a close and the lower 
grades are not in such great demand. Never- 
theless, hardwood producers are running to 
capacity and while they are accumulating some 
stock, do not seem to be over-burdened. 


British Market Unfavorable 


Battimore, Mp., May 7.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ 
Association, in discussing foreign trade condi- 
tions, stated that according to advices received 
by him, the situation abroad for American 
hardwoods had shown no improvement, with 
stocks held in the United Kingdom still large, 
and unsettlement prevailing as to prices. Mr. 
Dickson said that consumers were able to pro- 
vide for their wants out of the supplies thrown 
upon the market, and consequently felt disin- 
clined to place firm orders. Moreover, those 
buyers who received shipments on firm orders 
were impelled, by the drop in the prices that 
had occurred, to make claims for allowances; 
in other words, they had become very techni- 


For Current Market Prices on Hardwoods See Pages 78 and 79 
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cal, and caught at anything to obtain conces- 
sions. Mr. Dickson added that out of some 
fve consignment shipments which had gone 
forward of late, the brokers on the other side 
ordinarily representing the shippers had re- 
fused to handle three shipments because of the 
unfavorable state of the market. 

Hugh Leary, of C. Leary & Co., London, 
England, stopped in Baltimore recently in the 
course of an extended trip through the States. 
He had gone as far as the Pacific coast and 
had also visited the South, everywhere getting 
in touch with the mills and studying condi- 
tions. He said that the British market was 
suffering from an excess of supplies as well as 
from reduced consumption, with the situation 
uncertain. 


Uncertain Weather Handicaps Loggers 

Macon, Ga., May 8.—The hardwood lumber 
market was quiet this week. Reports from 
the mills indicate that production was 11 per- 











The uppermost of the two photographs shows 
part of the surface of an unpainted edge-grain 
softwood board which has been exposed to 
the weather for one year on the paint test 
fence of the Forest Products Laboratory at 
Madison, Wis. The surface is already con- 
siderably “washboarded” because of the per- 
manent “set” resulting from differences in the 
swelling and shrinking of springwood and sum- 
merwood. The smoother surface below—on 
which the only irregularities are the marks of 
the brush—is on a similar edge-grain board 
of the same species which was given three 
coats of ordinary house paint and exposed for 
the same length of time. This board was pho- 
tographed at the same distance as the other. 
Painting is the best means known for protect- 
ing exposed wood from the deterioration 
known as weathering, which is caused by the 
shrinking of the surface layers of wood fibers 
with rapid moisture changes. Photographs 
courtesy of Forest Products Laboratory 





cent under orders, which is considered a very 
good sign. Weather conditions have been so 
uncertain of late that manufacturers have been 
handicapped in getting out logs. Saturday was 
the hottest day of the year, and on Monday 
of this week the weather was so cold that 
winter wearing apparel was necessary for the 
workers. Rains continued at the opening of 
this week, but not as heavy as during April. 
Logging crews will be able to return to the 
swamps in a few days, it is believed. 


Sales and Output Larger 
LouIsvILLE, Ky., May 7.—The 
market appears a trifle firmer. Poplar and oak 
have shown improvement, while automotive 
woods continue active, but gum is not moving 
well. Plywood and veneer demand has been 
good for a month or more. Sales have been 
good in maple, elm and red and white oak. 
Quartered oak has been in just a shade better 
demand, while prices have been held more 
firmly. Poplar has shown more activity than 
for some weeks. Production has increased as 
a result of many mills being able to resume 
after being shut down by high water. Prices 
at Louisville: Walnut, FAS, $240; selects, 
$160; No. 1, $90@95; No. 2, $40@45. Ash, 
FAS, $80@85; common $50@55. Quartered 
red gum, FAS, $95@100; common, $55; plain 
red, FAS, $90@95; common, $50. Quartered 
sap gum, FAS, $60@62; No. 1 common, $46@ 
48; plain sap, FAS, $50@55; common, $39@ 
40. Southern poplar, FAS, $87; saps and se- 
lects, $70; common, $48@50. Appalachian pop- 
lar, FAS, $100; common, $55; saps and se- 
lects, $75. Chestnut, $80 and $55. Southern 
plain oak, FAS, red, $70; white, $75; common 
red, $52; white, $55. Appalachian, FAS, red, 
$80@85; white, $90@95; common, $57 and 
$62. Quartered white oak, $110@125; com- 
mon, $60@65. 


hardwood 


Find True Mahogany in Peru 


3ALTIMORE, Mp., May 5.—Of much interest 
here is a report that an unexploited mahogany 
production field in Peru, which may prove 
eventually of great value, according to re- 
searches by Prof. Samuel J. Record, a mem- 
ber of the botanical staff of the Field Museum 
of Natural History, Chicago, and professor of 
forest products at Yale. Specimens of wood, 
leaves and fruit from a tree in the Peruvian 
Amazon region, now in the possession of the 
Field Museum and Yale, have been positively 
identified by Prof. Record, a recognized au- 
thority on tropical woods, as coming from a 
true mahogany tree. The fruit specimens 
which provide the final and conclusive proof 
of ‘the genuineness of the mahogany are the 
first ever brought out of Peru, and were re- 
ceived through the aid of George S. Darrel, a 
Soston importer. They belong to a specimen 
of mahogany best known as from Central 
America, especially Honduras. 

Confirmation of the existence in Peru of true 
mahogany of the so called Honduras variety 
indicates a possibility that the range of supply 
of this valuable product may be extended from 
Yucatan on the north to the Peruvian Andes, 
according to Dr. B. FE. Dahlgren, acting cur- 
ator of botany af the museum. This mahogany 
is distinct from the West Indian or socalled 
Cuban variety. The extent of the new supply 
is not yet known, but an American firm has 
begun operations in the region. 

The question of what may be properly desig- 
nated as mahoganies has recently been the 
subject of investigation by the Federal Trade 
Commission. . 

To show the increased attention given to 
mahogany here as well as elsewhere it is per- 
tinent to mention that there arrived here on 
April 29 from Carmen, Mexico, not less than 





The Season of 
“Hits” Is Here 


The baseball fans are all 
warmed up and are 
closely watching the 
spectacular hits being 
made by the “stars of 
the diamond.” 





Lumbermen are good 
sports and loyal sup- 
porters of baseball be- 
cause they know that the hits are made with 
carefully manufactured wooden bats. In fact, 
you would have a mighty difficult time trying 
to give Babe Ruth any other kind of a bat. 


But the diamond is not the only place where 
well manufactured wood “makes a hit” with 
the masses. We have noticed that home 
builders, sash and door factories, and indus- 
trial plants are enthusiastic about the fine 
qualities and careful milling of our Arizona 
White Pine lumber. Is it any wonder when 
you stop and think that this soft textured, 
light weight lumber is manufactured from 
“The Pick of the Pondosas?” 


The building season is here right now and we 
would like to help you make several “hits” in 
your locality by keeping you supplied with 
Arizona White Pine yard and shed stock, shop 
and factory lumber, box and crating material. 


* * * kK * 


If you want to make the lathers in your city 
happy, just tell us to include some of our 32” 
No. 1 and 4 ft. No. 2 Lath in your next mixed 
car of Arizona White Pine yard and shed 
stock. 

x* * * *k * 


Is Your Name 
On Our 
Mailing List? 





If not, be sure to write us today and tell us 
to put it down so that you will receive stock 
lists, prices and market information. This will 
not obligate you in any way but it will aid 
you in buying lumber. 


Southwest Lumber 
Sales Corporation 
431 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 


Arthur A-Hood. Pres. J.ARobison, Secy 
WG. Ramshaw, VP RF. Lilley, Treas. 
Selling Entire Qutput of 
Coty Lumber Carp. White Pine Lumber Ca 
lea O Standetd Lumber Mills.h 
Flagst oe Standard. Ariz. ae 
Annual Capacity 300 Million feet 
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LUMBER 


WE HAVE.IT 


One Thing Good 


has always been our policy. 
That is why years ago we de- 
cided to specialize in the manu- 
facture of one wood instead of 
scattering our attention and 
efforts over several kinds of 


lumber. 
Cherry Lumber 


is the only wood we manufac- 
ture and we know how to saw it 
to meet your individual require- 
ments. Whatever your needs 
may be in Cherry lumber it will 
pay you to buy from the oldest 
and largest manufacturer in 
America. Write for stock list 
now. 


WarrenRoss Lumber (Co. 


JAMESTOWN, 
NEW YORK 







































Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























DAVENPORT 
HOTEL Headquarters for 


Lumbermen of 
Spokane, tie Noh: 


the Northwest 
U.S.A. 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























4,500 tons of Mexican mahogany planks and 
boards. On the same day there arrived from 
Havre, France, 21 billets of African mahogany 
for the Williamson Veneer Co. On April 25, 
there were discharged at Norfolk, Va., 40 Af- 
rican mahogany logs of a total weight of 1,620,- 
000 pounds. 


Curtailment Strengthens Market 


ATLANTA, Ga., May 7.—Though improved 
weather last week enabled mills here slightly 
to increase their output, many southern Georgia 
and southern Alabama mills are shut down 
and all others are operating on a greatly re- 
duced scale. As a result of this curtailment, 
prices have continued to gather strength. No. 
2 common continues in much heavier demand 
than other grades. Bookings showed further 
increase and are now more than 20 percent 
over production, while shipments are esti- 
mated around 15 percent larger than bookings 
Demand from building trades is opening up 
more actively, and sales of oak and maple 
flooring have been particularly heavy of late. 
Flooring plants are still curtailed. South- 
eastern furniture factories are buying mainly 
No. 2 common, but not as far ahead as usual 
at this period. Hand-to-mouth buying: still 
prevails among furniture factories in the 
Nerth. Automobile and body plants are lead- 
ing buyers and are placing more advance or- 
ders than at any time this season, taking 
mainly No. 1 and select white ash. 





Retail Buying Becoming Active 


Cincinnati, Onto, ‘May 9.—Reports of 
hardwood wholesalers indicate that conditions 
are somewhat more favorable and _ prospects 
exceptionally good. The leading factor jg 
the buying of retail yards throughout southerr, 
Ohio, northern Kentucky and Indiana. Aj 
extensive building program is under way 
within a radius of a hundred miles of Cin- 
cinnati. Orders from furniture, piano and 
cabinet manufacturers are few and for small 
lots. But the factories are not quibbling much 
on prices. ~The backbone of the business js 
the steady run of small orders from automo- 
bile factories and. body builders. These ar 
coming in now regularly and_ practically 
all are for rush shipment. Motor factories 
get out their specifications early in the week 
so that shipments can be rushed to destina- 
tion by the end of the week. Flooring fac- 
tory orders are also slow. Planing mills are 
taking on hardwoods for interior trim jn 
small lots. 

Southern pine trade continues active. Or- 
ders are mostly from retail yards. Spot stocks 
command a premium of $1.50@2 over mill 
shipment orders. Cypress is more active, with 
good orders for C finish. Prices for both 
pine and cypress are firm. 

(SBR EBB AGAAS 

THE AUTOMOBILE industry turned out 4,300- 
000 units in 1926 with 375,000 employees, or an 
average of 11.5 per employee. 


Large Hog Installed in Coast Mill 





HARVEY 
SAFETY HOG 





Harvey hog, built by the Lufkin Foundry & Machine Co., the many 





The Harvey hog, built by the Luf- 
kin Foundry & Machine Co., of Luf- 
kin; Tex., and used in the Long-Bell 
operations, has a steel disc 91 inches 
in diameter, weighing 10,000 pounds, 
and carries eighteen 11'4-inch and six 
23-inch knives. The main shaft is 8 
inches and is run in oil tight journals 
provided with water-cooled chambers. 
The machine is equipped with the 
Harvey safety feature, so that should 
iron get into the hog the safety lugs 
break, allowing the dise to slide back 
and the iron to pass on through. The 
hog is driven by a 250-horsepower, 
600 speed motor direct connected to 
the hog shaft by a flexible sliding 
coupling, the average horsepower fe- 
quired being around 125. The Har- 
vey hog gives uniform cutting, and 
satisfied users of _ this 





of Lufkin, Tex., installed in east fir mill of Long-Bell equipment have found it economical 


Lumber Co., Longview, Wash. 


Loncview, WasuH., May 5.—A 
Harvey hog, with a capacity of over 
one cord a minute, has recently been 
installed in the east fir mill of the 
Long-Bell Lumber Co. This ma- 
chine is claimed to he the largest 
sawmill hog of its kind in the world, 
and has proved so satisfactory that 
the Long-Bell company is now in- 
stalling a second machine in its 
original large timber mill. The Long- 
Bell plant, recognized as having the 
greatest capacity and the largest mill 
in the world, produces considerablk 
quantities of slabs which are cut up 
in the Harvey hog for fuel and also 
disposed of to the paper mills in this 
section. 

The Longview power plant has a 
capacity of 24,000 horsepower, and in 
addition to running the large Long- 
Bell sawmills, furnishes power 
throughout the district, so that the 
economical use of fuel is essential. 
Inasmuch as every unit of fuel has 
a market value, all of the waste ex- 
cept bark is cut up for use in paper 


to operate. 





and pulp mills, and for both domes- Steel disc ef Harvey hog or inches in diameter, carrying 


tic and factory fuel. 
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May Here, June Near 
May here, June near, and some folks sighing. 
Blue skies, and yet a few complain. 
There always will be some folks crying, 
Who just won’t think a thing but rain. 
It’s mighty queer, 
May here, June near. 


May here, June near, it’s almost summer, 
Blue skies, and yet a few who fuss, 
Who frown upon each merry comer— 
But then that doesn’t bother us, 
This time of year, 
May here, June near. 


May here, June near! The days of snowing, 
Of wintry winds, I have forgot. 
With songbirds singing, grasses growing, 
What matters if they blew or not? 
The world’s so dear 
May here, June near! 


Between Trains 


WayNeEsporo, Pa.—All over this country 
there are tucked away up in the hils on spurs 
from the main lines fine towns like this that 
most people miss in their travels. We are 
thinking, of course, of towns like Waynesboro, 
Pa., and Cadiz, Ohio, and Boulder, Colo., and 
many more that one might mention. 

Tonight the manufacturers of Waynesboro 
called all their foremen together and had a 
fine dinner and a fine time. Everywhere there 
was a spirit of kindness and codperation, which 
was to be expected in a town a little off the 
main line, but very decidedly on the right road, 
as this occasion proved beyond the peradven- 
ture of a doubt, whatever that means. 


Akron, Ounto— After all, it's the way you 
say a thing that matters. This was ladies’ night 
at the Ad Club. Now, if there is anything an 
advertising man likes, it is a slogan. Had we 
suggested “Akron, the Town That Tires the 
World,” they probably wouldn’t have liked it a 
iit. But if somebody should call it “Akron, the 
City That Takes the Bumps Out of Life.” they 
probably would have heartily approved. Slo: 
gans aren't hard to write, but they are easy ta 
get wrong. 

We were taken to the police station tonight 
after the meetin’, and it was for something we 
had done years and years ago. Twenty-five or 
thirty years back we were a police reporter, 
so tonight some of the Akron boys took us 
down to headquarters, where we took a look 
at the blotter and swapped yarns with the cap- 
tain, for the sake of auld lang syne. But Akron 
is not Chicago. Not a bomb had been thrown 
or a machine gun shot off. 

RACINE, Wis.—Lying between Milwaukee and 
Chicago, but, of course, not nearly as much, is 
the fair city of Racine. Why they named the 
town after that famous French playwright we 
don't know; but Racine may be pointed out as 
a shining example of one of those smaller 
manufacturing centers we have been talking‘ 
about. Here both employer and employed find 
conditions much happier than they would in a 
great metropolitan center. Racine has a splendid 
Rotary Club, as we have had occasion to testify 
hefore, and this being ladies’ night, it of course, 
behaved itself even more splendidly than usual. 


JANESVILLE, Wis.—Thirty-two years ago a 
superintendent of schools here started the Twi- 
light Club, whose motto is no constitution, no 
by-laws, no dress-suits and no formality. It 
has no officers, only a leader who is occasionally 
selected and sees to the getting up of the pro- 
gram. 

The members pay in, as we remember it, $5 
a vear, and this entitles them to come to six 


dinners, and includes both the speech and the 
dinner. If they are out of town, or in jail, or 
otherwise detained somewhere else, of course 
they lose out on the dinner. And enough of 
them always are (that is, out of town) to make 
the whole thing financially feasible. 

It’s a great idea, and, of course, some retail 
lumberman could have thought of it just as 
easily as a superintendent of schools. 


We See b’ the Papers 
The Boulder 
bolder and bolder. 


Dam project seems to get 
As for the opposition, the 
louder and louder. 
And to think we once 
the woods looking for a cool spring. 


dam is getting 


l‘or a total eclipse, we don’t know anything 
that equals Bill Thompson just now. 

To our mind, a hero is a fellow at a Sun- 
day afternoon recital with the team in town. 

The German flyers are in Chicago this week, 
and we bet their folks are more worried than 
ever. 

Well, we see who is going to get the dele- 
gates. Now we wonder who is going to get 
the votes. 

. 
no trouble 
We just point 


In Chicago and Mexico it is 
at all to get a candidate to run. 
a gun at him. 

Reading about “union pickets” we thought 
for a minute that the Civil War wasn’t over. 
And we guess it isn’t. 

The dollar is now worth 62 cents, but a lot 
of things for which the American people spend 
it aren't worth anything like that. 

The Monon train for Indiana points now 
leaves half an hour earlier. We bet George 
Ade had something to do with this. 

A Chicago bandit robbed an hotel clerk of 
$137, and we hope some traveling salesmen’s 
organization will. pass appropriate resolutions. 

The three really great parties in this coun- 
try are the Republican party, the Democratic 
party, and that one of ours last Saturday night. 

Whether the Germans brought the Irishman 
or the Irishman brought the Germans isn’t im- 
portant; the important thing is that they are 
here. 

Prince Carol hopes to take the Roumanian 
throne from his six-year-old boy. Evidently 
the Father and Son movement has not made 
much progress in Roumania. 


My Candidate 


It doesn’t matter whom I’m with, 

If I'm for Lowden or for Smith 

Or Herbert Hoover or Jim Reed 

Or think that Walsh is what we need. 
In fact at present, if you please, 

I’m not for any one of these. 

I'm for another man, I am, 

I'm going to vote for Uncle Sam. 





I may build ships, I may raise wheat, 
Like things to drink or things to eat, 
That hasn't anything, please note, 

At all to do with how I vote. 

I don’t intend to vote for me, 
Whatever tastes my tastes may be, 
3ut in the box my vote I’ll slam 

For what is best for Uncle Sam. 


If something wrong would benefit 

My pocketbook, I’m not for it. 

If something right would cost me dough, 
My money doesn’t matter, though. 

We want the man who looks the best, 
Not just for us, but all the rest. 

And when the polling-place you jam 
Just cast your vote for Unele Sam. 
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Advantages in 
Meadow River 
Mixed Cars 


Meadow River mixed cars of 
hardwood flooring, hardwood trim 
and mouldings, stepping, risers 
and bevel siding are for the dealer 
who is anxious to buy real, hon- 
est-te-goodness quality to best ad- 


Vantage. 


Meadow River Brand is the 
highest quality both in texture 
and in manufacture. All Meadow 
River stock is produced from 
famous West Virginia timber. 
Careful handling and loading. 


Meadow River mixed cars en- 
able you to buy in small quanti- 
ties, yet get much of the benefit 
of car lot buying. 


It costs you nothing to find 
out what we can do for you. 
Send us your inquiries, 


—IN ONE CAR-— 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING-— 
Poplar 








THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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Don’t Carry 
the wholeload on 
YOUR shoulders 


It isn’t necessary when you have Seidel 
at St. Louis to call on. And besides 
small stocks and quick turnover are the 
order of the day with dealers who have 
an eye on profits. 


We load out same day order is received. 
One board or several carloads—27R.R.’s 
to ship over. Any dealer within 600 
miles can have delivery by local freight 
within 48 hours. 

If it’s used in building, 
we haveit. Callonus. 


| 


LUMBER CO, 
St.Louis,Mo. 


West Penn Lumber Co. 


‘Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 


Bruce Oak FLOORING ... 
THE Best Oak dooung i 
Mixed car shipments of oak, gum, beech and Ar- 


kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 






































1 2 x 2—30" 
FOR SALE #22 
3 x 3—30" 


IN OAK AND GUM 
Always in Stock 


THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat'l. Bank Bldg., CINCINNATI, OHIO 


HARDWOOD LUMBER 
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Clubs and Outings 


Huntington Club in Annual 


Huntincton, W. Va., May 7.—G. J. Dick- 
erson, of the Dickerson Lumber Co., was 
elected president of the Huntington Lumber 
& Supply Club at the recent annual meeting 
of the organization in the Hotel Frederick. 
He will succeed P. V. Beswick, who has 
served during the last year. 

Other officers chosen are: T. E. Evans, 
vice president; F. L. Faust, secretary and 
treasurer. Rolland C. Mossman, was reélected 
executive secretary and will have charge of 
the club’s office in the Union Bank & Trust 
Building. 

Following the election, plans for the ensu- 
ing year relative to community advertising 
were discussed by the newly elected president. 
Optimism prevailed relative to the future 
growth of the city and of the improved busi- 


ness condition in the building and construc- 
tion field. 


Club Meeting Postponed 


EyANSVILLE, InNp., May 8—There was no 
meeting tonight of the Evansville Lumber- 
men’s Club at the Vendome Hotel as scheduled. 
It was decided to postpone the meeting, ow- 
ing to the coming of L. R. Putman of Chi- 
cago, who will be here to speak ‘before the 
bocal Kiwanis Club at noon on Thursday, May 
17. An effort will be made to have Mr. 
Putman stay over for a meeting of the lum- 
bermen’s club on that night and if he agrees 
to this he will be asked to address the club. 


(gf @@@2ea2 22020220 


See How Frames Are Made 


CoLumBus, Onto, May 7.—The feature of 
the regular luncheon-meeting of the Wholesale 
Lumbermen’s Club of Columbus, held at the 
Neil House, May 5, was the showing of mo- 
tion picture films of the manufacture of frames 
by the Andersen Lumber Co. The film was 
shown through the courtesy of Lynn Bradner, 
representative of the Andersen company in 
Ohio territory, a member of the club. The 
attendance was good, with W. E. Morgan, vice 
president, presiding in the absence of Pres- 
ident FE. C. Callanan. 


To Confer on Roofing Problems 


La Crosse, Wis., May 7.—The Mid-Western 
Wisconsin Lumbermen’s Club will meet at 
the Stoddard Hotel here on Friday, May 18, 
beginning at 4 p. m. and terminating with a 
club dinner in the evening. The subject for 
discussion will be “Roofing and Roofers.” The 
roofing situation in this territory served by 
the club members will be analyzed and methods 


of securing the roofing application business 
will be discussed. 


Cincinnati Club Election 


CINCINNATI, Onto, May 7.—Edward H. 
Ward, first vice president of the Cincinnati 
Lumbermen’s Club and candidate for president 
on both the: Chair and the Floor tickets, was 
elected president of the club at the annual 
meeting held tonight at the Hyde Park Coun- 
try Club. The meeting was well attended de- 
spite the fact that there was no opposition to 
the election of the president, secretary and 
treasurer. 

Other officers chosen were: 

First vice president—W. C. 
W. C. Barlett Lumber Co. 

Second vice president—Charles F. Steele, of 
the Steele Lumber Co. 

Secretary—CarF J. Edelman, assistant man- 
ager of the Lumber Traffic Association. 

Treasurer—J. Watt Graham, of the Graham 
Lumber Co. 

Directors—H. W. Brock, of the Ward-Brock 
Sash & Door Co.; George Morgan, of the Nico- 
la, Stone & Myers Co.; J. J. Linehan, of the 


Barlett, of the 


Mowbray & Robinson Lumber Co., and Roy 
E. Thompson, of the Thompson Hardwood 
Lumber Co. 

President Ward is sales manager of the 
Dwight Hinckley Lumber Co. and has taken 
an active part in the Lumbermen’s Club for a 
number of years. Secretary Edelman wa; 
made successor to Robert C. Warn, who re- 
signed to go to Tampa to engage in another 
business. J. Watt Graham has been prom- 
inent in lumber circles for a number of years 
and was largely instrumental in winning for 
the club the handsome trophy offered by the 
Zoo for the club which was most active in 
building up the Zoo attendance. 


(S22 22022086) 


Opens Baseball Season 


Macon, Ga., May 7.—The baseball team of 
the Case-Fowler Lumber Co., opened its sea- 
son in the City League of Macon last Sat- 
urday with a 7 to 3 win over the Macor 
Grocery Co. entry. The hardwood boys were 
slow in getting started but opened up in the 
eighth inning and put over enough runs to 
win. The grocery boys played a flashy field- 
ing game, but Pell Fuss, Case-Fowler’s pitch- 
ing ace, struck out eleven men and kept their 
seven hits well scattered. The Case-Fowler 
team made seven runs, seven hits, and two 
errors against their opponents’ three runs, 
seven hits and no errors. 


Bowlers Conclude Season 


Boston, Mass., May 8.—The Lumber Trade 
Bowling League, which recently concluded its 
season, has awarded first place to the Pope & 
Cottle Co. team, Chelsea. The Norwood Lum- 
ber Co.’s team, Norwood, finished second. 
High team single goes to the Quincy Lumber 
Co. team, Quincy, and the high team total is 
held by the Dix Lumber Co. team, North 
Cambridge. The competing bowling teams 
represented the lumber companies operating 
vards in the Greater Boston district. 


Long Islanders See Selves in Films 


New York, May 7.—“‘Long Island Night” 
at the Nylta Club last Friday brought out 
the biggest gathering of members ever seen 
outside of an annual meeting. There were 
more than 250 men present in the National 
Republican Club, delegations from Long Is- 
land, Westchester County and New Jersey 
augmenting a record turn-out of! city mem- 
bers. 

The meeting really took on the appearance 
of a rally. Dinner was served in the main 
dining hall of the club and thereafter the as- 
sembled multitude of lumbermen got together 
for a song-fest. The attraction par-excel- 
lence was the showing of motion pictures of 
Long Island itself and her far-famed retail 
lumber establishments. Stanley Cox, presi- 
dent of the Long Island Dealers’ Association, 
was the presiding officer of the evening. 

Mr. Cox first introduced Howard Myers, 
past president of the Long Island Salesmen’s 
Association, who pleased the Nyltarians might- 
ily when he told them the salesmen were 
employing the club slogan, “To have friends 
he friendly.” Mr. Myers reported the sales- 
men were making progress. 

Benjamin Downing spoke for the Long Is 
land association, outlining the problems that 
confront the retailers and telling what the 
organization is endeavoring to do in the pro- 
motion of better conditions in the lumber in- 
dustry generally. William O’Hara, president 
of the Long Island salesmen’s organization, 
voiced the thanks of his outfit for the invi- 
tation to meet with Nylta and promised con- 
tinued efforts to promote better feeling and 
better business relations. 

The motion pictures were then presented 
by Ray Winslow, who “turned the crank” on 
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the Long Island yards in action and with 
George Bahr, the Long Island secretary, was 
solely responsible for the “big show.” The 
pictures had been in course of preparation for 
six weeks or more. 
’ General scenes of Long Island, including 
building developments, home sites, industries 
etc, were shown before the reels were spun 
off showing twenty or more yards. The gen- 
eral layouts of all the yards were pictured, em- 
* phasizing the facilities for handling lumber, 
methods of storage etc. Also the personnel of 
each yard was screened. Lastly, through the 
courtesy of Ned Wemple, of the Wemple 
Lumber Corporation, slides were shown of a 
spruce operation in British Columbia. 
Frank Niles, president of the New York 
Lumber Trade Association and first president 
of Nylta, spoke for both organizations in ex- 
pressing appreciation for the success of “Long 
Island Night.” 


PittspurGH, Pa., May 8.—Two more fe- 
tail lumber firms were elected to membership 
in the Retail Lumber Dealers’ Association of 
Western Pennsylvania at the meeting of the 
board of directors in the Chamber of Com- 
merce here last Friday. They are O. M. 
Zeer, Sheffield, Warren County, and Louis 
Sherer, South Fork, Pa. 

Vice President A. M. Haines, of Connells- 
ville, reported for the plan book committee, 
which held a meeting Friday, April 27, that 
a new plan book would be published and would 
contain between 150 and 160 houses and plans. 
Members of the association are requested to 
send to the office of the secretary pictures of 
houses in their neighborhoods which they 
think might be suitable for the plan book, and 
these will be submitted to the plan book com- 
mittee. 

M. W. Dickey, field secretary of the asso- 
ciation, spent last week calling on the dealers 
in the northwestern part’ of the State, where 
he found business conditions fair, this area 
being outside the main bituminous coal min- 
ing field. 

A fair and improving volume of business, 
with a hopeful outlook, characterized most 
of the reports of directors on the condition of 
business and prospects. The directors re- 
ported on business conditions as follows: 

No. 1—Business in our county for the first 
four months of 1928 was fair. Expect to have 
better volume for the next four months. No 
labor troubles on account of plenty of labor 
being available. 

No. 2—Business improving, but still below 
first four months of last year. Expect im- 
provement, 

No. 3—Late spring has held up much con- 
struction, but look for considerable building 
during the summer and fall. Industrial busi- 
ness is steadily improving. Conditions the 
past year have taught us economy and better 
merchandising, so I confidently expect 1928 
to turn out much better than 1927, despite the 
fact that a president will be elected this year. 

No. 4—Business in our district is quiet, al- 
though there is some figuring. Look for im- 
provement during the summer months. 

No. 5—Business in our county is generally 
better than it has been in the last two years. 
Some sections adjoining our district are very 
quiet, ; 

No. 6—Business fair, helped by the good 
weather. There is considerable estimating 
and collections are improving. 

No. 7—Weather conditions have held back 
prospects, which are materializing now. Look 
for larger volume during the summer. 

No. 8—Business improving; some estimat- 
ing; collections slow. 

No. 9—Some figuring; collections fair. Good 
Weather will help considerably. 

No. 10—Business conditions seem some ‘bet- 
ter on account of the spring seasonable de- 
mands of clean up and paint up. Coal busi- 














hess is not extra good. 


Appeals State Commission’s Order 


Mapison, Wis., May 7.—The Flambeau 
River Lumber Co. has appealed an order of 
the Wisconsin railroad commission, which 
provides that the Chippewa & Flambeau Co. 
shall have the right to store and control the 
flow of water below its storage reservoirs on 
the Manitowish and Flambeau rivers in north- 
ern Wisconsin. The Flambeau Lumber com- 
pany alleges that the improvement company 
is the property of the H. M. Byllesby Co., a 
foreign corporation. The railroad commission 
issued the order on the ground that the con- 
trol of the flow of water would aid the greatest 
number of people, and that the reservoirs fur- 
nish power for a number of public utilities in 
northern Wisconsin. The Flambeau Lumber 
company contends that it has the right to use 
all the water it needs to float its logs. 


Pennsylvanians See Improvement 


No. 11—Practically the same demand as in 
1927. 

No. 12—-Mail order company very active. 
Indications are that business will be about 
the same as in 1927. 

No. 13—Business is better than last year, 
with competition very keen. There is no 
speculative building, and lumber dealers are 
forced to carry or finance the home builders. 

No. 14—Business below last year, but with 
fair prospects. Look for improvement with 
better weather. 

No. 15—Considerable figuring is going on 
and a large part of the business is being 
closed. Look for this to continue on account 
of improved weather conditions. 

No. 16—Collections improving. Business has 





“improved on account of remodeling and re- 


pairing. 
SPREE AAZZES 


Endorses Grade-Marking 


(Concluded from Page 53) 
dising and grade-marking is an essential part 
of the scheme. We hope the conference will 
accept the grade-marking program and make it 
effective. It is one of the biggest and best 
things that has ever happened for the lumber 
industry. 

In Support of Resolution 


Others who strongly supported the resolu- 
tion included Thornton Estes, president of the 
Estes Lumber Co., Birmingham; George M. 
Stevens, National-American Wholesale Lum- 
ber Association; C. C. Cook, Baltimore & Ohio 
Railroad Co.; Adolph Pfund, secretary, Na- 
tional Retail Lumber Dealers’ Association, and 
L. R. Putman, Southern Pine Association. 
“This is the biggest thing of all in the trade 
extension campaign of the National Lumber 
Manufacturers’ Association,” said Mr, Put- 
man. “If you want value received, you will 
have to have your lumber grade-marked.” 

At this point John W. Blodgett, speaking 
for the manufacturers group, said: “If we 
hesitate one second on this matter we simply 
stultify ourselves before the Department of 
Commerce and the American public.” 

When the resolution was put to a vote, not 
a dissenting voice was heard. 

Mr. Blodgett presented a resolution express- 
ing the gratitude of the conference and the 
lumber industry to Secretary Hoover and his 
staff for the able assistance and codperation 
rendered the industry in its standardization 
and grade-marking program. 

A resolution presented by Mr. Rose, which 
met with unanimous approval, was to the 
effect that the conference urge the various 
States to revise their present unscientific, bur- 
densome and inequitable systems of State and 
local taxation so as to encourage reforestation 
of cut-over lands, to stimulate the growing of 
timber as a crop and to permit timberland 
owners to conduct their operations on a perma- 
nent basis with the object of proceeding indefi- 
nitely on a sustained annual yield. 
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Goldsboro 
N. C. Pine 








Dealers on the 
East Coast Know 


It Sells! 


They know that Golds- 
boro North Carolina Pine 
is a general purpose build- 
ing lumber and, therefore, 
appeals to economical 
builders. Its beautiful fig- 
ure, soft texture and care- 
ful milling give dealers 
many talking points which 
result in more sales. 


Dealers on the East 
Coast have sold Goldsboro 
North Carolina Pine yard 
and shed stock for many 
years and they have found 
that it completely satisfies 
their customers. 


Our excellent rail and 
water facilities enable us 
to make prompt shipments 
on all orders. Whatever 
your requirements may be 
in North Carolina Pine we 
can fill your order. 


Check up on the items you need 
and then send us your inquiry or 
order. 








ohnson 
Wimsatt 


WASHINGTON, D. C. 
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GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 














Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 


'C.B.Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Mrokers 


Special department handling export lumber shipments, 


CI LOUISIANA Coo 

















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, coliect invoices 

discount drafts. 
Commercial Credits 
for exports & imports 

















oye MOND, LA. 
Manufacturers of 


Virgin Long Leaf Yellow Pine 
Round Piling Any Lengths. 


WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 
CANDY. LA 


1.C, R. R. 

























Office. 
RUSTON, LA. 








EiowPine luabe* 
Lake Charles, Louisiana 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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: Tax Reduction Bill 

The view generally expressed is 
tax reduction bill will pass the Senate in sub- 
stantially the form reported by Senator Smoot 
from the finance committee, carrying a total 
cut estimated at about $203,000,000. Senator 
Simmons, of North Carolina, ranking Demo- 
crat on the finance committee and other Demo- 
crats are demanding a total cut of $300,000,- 
000 or more, but apparently do not entertain 
firm hope that their fight will be successful 
in the Senate. The real fight promises to come 
in conference, the bill passed by the House 
having carried a cut of approximately $289,- 
000,000. 

To what extent the Senate conferees 
yield to the House representatives; of 
remains to be disclosed. In any event the bill 
as finally passed will carry a cut somewhat 
less than proposed by the House and probably 
somewhat more than reported to the Senate 
by the finance committee, unless meanwhile ad- 
ditional large extraordinary appropriations are 
made by Congress. 


Forest Service Appointments 

The Department of Agriculture announces 
the appointment of James Girvin Peters as 
chief of the branch of public relations of the 
Forest Service to succeed Maj. R. Y. Stuart. 
who on May 1 took over his duties as chief 
forester. 

Mr. Peters has been 


will 
course, 


connected with public 
relations work in the Forest Service for many 
years. He is recognized as the principal au- 
thority in the Forest Service on State forestry 
policies, and more than any other one man has 
been instrumental in bringing about the adop- 
tion of progressive forestry policies and the 
development of forestry activities in the States. 

The big job of the branch of 


public rela- 


tions is to join forces with all existing for- 
estry agencies in furthering the development 
of forestry in this country, said Mr. Peters. 


One part of this task is the 
proper public 
the national 
the principal 
try to date. 
opment of 


maintenance of 
understanding and support of 
forests, which represent one of 
advances in forestry in this coun- 
Equally important is the devel- 
forestry elsewhere. This will be 


done to an increasing degree through the 
States, and every means will be emphasized 
to strengthen and recognize their place in 
forestry. 

Our policy of coéjperating with the States, 
private forest owners and other agencies on 


the basis of mutual helpfulness will of course 
be continued. It is our aim to lend our aid 
to a mutual program in coéperation with them 
looking toward the protection and 


reforesta- 
tion of all forest lands which are 


best suited 


to the production of forest crops. Forestry 
has made notable progress in the States in 
the last few years. The Forest Service is 


now codperating in one or more 


phases of 
forestry activity with forty-five 


States. 

Mr. Peters is a native of Baltimore, Md. He 
is a graduate of Johns Hopkins University, and 
of the Yale Forest School, where he received 
the degree of Master of Forestry in 1903. He 
first entered the Forest Service as a 
assistant in 1902 and the following year re- 
ceived an appointment as field assistant. In 
1910 he was placed in charge of State and pri- 
vate cooperation work and has remained in 
this work through its various changes and de- 
velopment ever since. When the Clarke- 
McNary law went into effect in 1925, Mr. Pe- 
ters was placed in charge of this new work. 

\lfred B. Hastings has been named chief of 
State codperation in the branch of public rela- 
tions. He has been assistant chief of this im- 
portant division since the enactment of the 
Clarke-McNary law, and now succeeds Mr. 
Peters as chief. “Mr. Hastings is well quali- 
fied for the work,” said Maj. Stuart in an- 
nouncing the appointment. “He has had a 
wide experience in forestry and has been 


student 


that the 





closely identified with the development of ¢o- 
Operative fire protection, reforestation and for- 
estry extension under the Clarke-McNary law.” 

Mr. Hastings is a graduate of Dartmouth 
College, where he received his bachelor’s de- 
gree in 1904. He first entered the Forest Sery- 
ice as a forest assistant in 1911 in the Clear- 
water national fgrest, Idaho, and was engaged 
for five years in technical and administrative 
work in the national forests of the West. Ip 
1916 he resigned to become assistant State for- 
ester of New Hampshire, and later was ap- 
pointed assistant State forester of Virginia 
serving in the latter post for six years. He 
held the position of associate professor of for- 
estry at the University of Virginia for one 
year. He reéntered the Forest Service in 1925, 


Appointed Forester of Forestry Body 


\nnouncement has been made that G. Harris 
Collingwood has been chosen forester for the 
American lorestry Association, headquartered 
here, succeeding Shirley W. Allen, who has 
resigned to join the staff of the forest school 
of the University of Michigan. Mr. Colling- 
last five vears headed the 
bureau of codperative 
forestry extension of 
the United States De- 
partment of Agricul- 
ture, and will take up 
his new duties June 1, 

As association fores- 
ter, Mr. Collingwood 


wood has for the 








G. H. COLLINGWOOD, 
Washington, D. C.; 


Forester, American 
Forestry Association 








will direct general edu- 
cational work in for- 
estry along the lines of 
forest fire prevention, 
reforestation and _ tree 
planting by individuals. 
He will codperate with 
the Federal govern- 
ment, the State governments, municipalities, in- 
dustries and timber land owners in promoting 
forest interests throughout the country, and 
will also work toward the advancement of 
sound remedial forest legislation. 

Mr. Collingwood received his forestry train- 
ing at the Michigan State College, later taking 
graduate courses in forestry, economics and 
sociology at the University of Michigan. He 
also studied extensively abroad. Prior to his 
appointment as extension forester of the De- 
partment of Agriculture in 1923, he served 
in various capacities on the national forests 
in the West, and was for seven years assistant 
extension professor of forestry at Cornell Uni- 
versity. He is also the author of numerous 
publications. 








Forestry Bill Approved by President 


President Coolidge has approved the Mc- 
Nary-Woodruff forestry bill providing for an 
expenditure of $8,000,000 for use in the Fed- 
eral purchases of land for national forest pur- 
poses in the East, the Lake States and the 
South during-the next three fiscal years. Of 
the total carried in the bill, $2,000,000 will be 
available July 1, this year, $3,000,000 July 1, 
1929, and $3,000,000 July 1, 1930. This measure 
is the outgrowth of legislation proposed three 
years ago by The American Forestry Associa- 
tion as essential to the upbuilding of a na- 
tional forest system in the eastern United 
States. 


As sponsored by the association and origin- 
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— 
ally introduced the bill carried $40,000,000 to 
be expended over a period of ten years. The 
Senate passed the bill in substantially this 
form, but the House reduced the program to 
a 2-year period and the amount of the annual 
authorization to $2,000,000. The Senate and 
House conferees worked out a compromise 
providing an authorization of $8,000,000 over 
a 3-year period. 

Approval of the modified bill by the Presi- 
dent will make it possible for the Government 
to acquire the famous Waterville area in New 
Hampshire, comprising 22,500 acres, and add it 
to the White Mountain national forest. The 
Government’s option on this area expires June 
1, but with funds becoming available July 1 
no difficulty is anticipated in carrying along 
the option another 30 days. Included in the 
Waterville area is an 800-acre tract containing 
one of the finest stands of virgin spruce left 
in New England. 


Returns From Hunting Trip 


BocaLusa, La., May 7.—George Goodyear, 
of Buffalo, N. Y., son of Col. A. C. Goodyear, 
president of the Great Southern Lumber Co., 
has been visiting in Bogalusa, fresh from a 
big game hunting expedition in northern 
Africa. Mr. Goodyear was a member of a 
party of seven Americans, including D. W. 
Streeter, well known African hunter and au- 
thor. The expedition started from Khartoum, 
capital of the Sudan, and extended 1,100 miles 
up the white Nile. Mr. Goodyear was the 
only member of the party to bag a lion. Ele- 
phants, he stated, were plentiful; hundreds 
were seen by the party, and several were 
bagged. Many other kinds of animals were 
brought down, including some wart hogs. 


While Mr. Goodyear was in the Sudan, a 
large part of the country was closed on ac- 
count of native wars. 








JAMES MADISON FORDICE, veteran mem- 
ber of the Illinois lumber trade, and a life- 





long resident of Bloomington, IIll., died at 
his home in that city on May 5 after an 
illness of six months, 
due to infirmities of 
age. Mr. Fordice was 


88 years old and had 
been in the lumber 
business in Blooming- 
ton 52 years, while his 
actual experience in 
the trade began 72 
years ago. Mr. Fordice 
was born in Blooming- 
ton on March 14, 1840. 





THE LATE 
JAMES M. FORDICE 








He took his first lum- 
ber job at the age of 
16, unloading a car of 
lumber under contract, 
Two years later he en- 
tered the employ of 
Whitmer & Bruner, 
lumber dealers, but at 
the first call for men 
in the Civil War, he 
laid aside his apron to 
enlist. He_ served 
through the war and 
upon his discharge returned to Bloomington, 
resuming his old position. In 1866 he pur- 
chased a quarter interest in the P. Whitmer 
Lumber Co., his partners being Peter Whit- 
mer and T. F. Mitchell, whom he later bought 
out. Mr. Fordice operated the business from 
1879 to 1922 as Fordice Lumber Co., and then 
retired in favor of his son-in-law, Parke KEn- 
low, who now operates the yard under his 
own name. Mr. Fordice retained a keen in- 
terest in all matters relating to the lumber 
business after his retirement. He was an 
active member of the McLean County Lum- 
bermen’s Club and a favorite with the younger 
men who always delighted to get his views 
and advice on the conduct of business. A 
widew and two daughters survive him. 








C. M. PATE, formerly vice president of the 
Chess & Wymond Co., Louisville, Ky., and 
well known in cooperage and lumber circles, 
died at LaLuz, N. M., on Wednesday, May 
2, following an illness dating back to about 
the first of the year. Mr. Pate left the Chess 
& Wymond Co. about three years ago, to 
operate the Cloudcroft Land & Lumber Co., 
at Clouderoft, N. M., and more recently had 
been cutting a large timber boundary in_ the 
vicinity of Water Canyon, N. Mex. Mr. Pate 
was 61 years of age. Mr. Pate is survived 
by his widow and two children, C. M. Pate, 
Jr., and Mrs. C. K. Caron. 


JOHN B. HODGES, the founder and man- 
ager for many years of the Johnstown Lum- 
ber Co., Johnstown, Ohio, died May 5 from 
complications at the age of 77 years. He 
sold his company to the Cellar Lumber Co, 
a number of years ago and retired. He was 
prominent in lodge affairs, being a charter 
member and first chancellor commander of 
White Cross Lodge, Knights of Pythias. He 
is survived by his wife, a son, a daughter 
and several brothers and sisters. 


J. S. OTIS, age 69, prominent lumberman of 
Logtown, Miss., and New Orleans, La., died at 
Touro Infirmary, in New Orleans, on May 7 
from injuries received April 28 in an auto- 
mobile accident in Slidell, La. At the time of 











the accident, Mr. Otis was on his way to New 
Orleans to attend the funeral of D. Beach 
Carre, a cousin, also a well known lumberman 
and real estate man. The deceased was con- 
nected with the H. Weston Lumber Co., of 
Logtown, Miss., for 51 years, serving as secre- 
tary of the company at the time of his death. 
He was also president of the Union Lumber 
Co., of New Orleans, and director of the Hi- 
bernia bank, of that city. He was active in 
church work and served for many years as 
superintendent of the Logtown Methodist 
Episcopal church sunday school. He was a 
member of the Duamond Lodge of Masons, at 
Logtown. He is survived by a widow, two 
daughters, and three sons. 


KELLY O. REYNOLDS, sales manager of 
the Wilson Cypress Co., Jacksonville, Fla., 
died suddenly on May 4, of heart trouble at 
his home near Palatka, Fla. Mr. Reynolds was 
a native of Chattanooga, Tenn., but had been 
connected with the Wilson Cypress Co. for the 
last eighteen years, working his way up to 
sales manager, which position he had held for 
several years. Mr. Reynolds was most popu- 
lar with the lumbermen of the Southeast and 
his passing is deeply regretted by all who had 
the pleasure of knowing him. He was recently 
married to Miss Marjorie Legendre, daugnter 
of Mr. and Mrs. D. L. Goodwin of East Pa- 
latka, who survives him. He is also survived 
by four sisters. 


MRS. ANNA ELIZABETH JOHNSON, widow 
of Greenleaf Johnson, jr., who was head of 
the wholesale lumber firm of Greenleaf John- 
son & Son in Baltimore, Md., at the time of 
his death about twenty years ago, passed 
away at her home in Newark, N. J., on April 
27. The deceased was a sister-in-law of the 
present head of the organization, Ira John- 
son. Greenleaf Johnson, jr., succeeded his 
father, the late Greenleaf Johnson, sr., who 
founded the business and was in his day one 
of the most prominent members of the trade. 


Trouble and Litigation 


ST. LOUIS, MO., May 7.—Henry Wuench, 
formerly trading as Pine Lawn Planing Mill, 
Pine Lawn, Mo., filed a voluntary petition in 
bankruptcy in United States district court 
here Thursday through Attorney Hezekiah 
Sanders, listing liabilities of $33,309 and 
assets of $418. There were $23,282 in secured 
claims, held chiefly by finance companies on 
real estate security, and $10,026 in unsecured 
claims. The unsecured creditors included the 
following St. Louis concerns: Carr-Trombley 
Mfg. Co., $4,533; Hill Behan Lumber Co., $992; 
Mosberger Lumber Co., $751; Eppler-Meyer 
Lumber Co., $883; Noser Lumber Co., $387; 
Steele & Hibbard, $365, and Teckmyer Lum- 
ber Co., $190. 


MILWAUKEE, WIS., May 7.—William J. 
Grossman, lumberman of Green Bay, Wis., 
has filed a voluntary petition in bankruptcy 
in Federal court at Milwaukee, listing liabili- 





ties at $53,769 of which $4,000 is an income 


tax deficit. Assets are listed at $110,300, in- 
cluding $110,000 in insurance policies. 


BOSTON, MASS., May 7.—An involuntary 
petition in bankruptcy has been filed in the 
United States district court against the F. A. 
York Co., retail lumber, 80 East Dedham 
Street, Boston. 


WOODLAND, WASH., May 5.—The Wood- 
land Lumber Co. has applied to the superior 
court ‘asking that a receiver be appointed 
for its property to protect its assets for the 
benefit of creditors. 
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Co PACIFIC COAST Co 








TRY OUR 
No. 2 Common S45 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


TWasu” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Cisse, lll. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
0. G. ba an P.O. Box, 171, Denver, Colorado 
H. E. W - - - «= Lincoln, Nebraska 















































The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. . 
and Milwaukee Rys. Missoula, Mont. 


Manufacturers of 


> 

















SLL 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


Also Spruce Finish s4s 


(13/16 x 1/2” Off in Width) 


All KD 8% or Less Mois- 
ture Content. 


Capacity 150,000 Ft. 8 Hours. 


gail 
WINCHESTER BAY LUMBER Co; 


REEDSPORT, OREGON 

















Logging Ralph C Bryant 


Have you a problem to solve in logging, lo log 
transportation or harvesting ta 

turpentine economically? Ay easing” will 
tell you how. An invaluable reference book 
for ing superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman “ 








So. Dearborn St. 
Chicago. IL 














Plenty of Power for Heavy Log Loads 


After utilizing a Cletrac “100” crawler 
tractor in his logging operations last winter 
Herman Holmes, of Crystal Falls, Mich., has 
found that this equipment has plenty of power 
for transporting heavy loads of logs over 
difficult ground conditions. In addition to this 
Mr. Holmes states that the drawbar arrange- 
ment, or hook-up, on the Cletrac, which is at- 
tached to a large spring from about the mid- 
dle of the machine, is a great improvement 
in that it gives full traction and eliminates 
jerking which is hard 
on equipment. Other 





Consequently, each load consists of the weight 
of the sleigh (3 tons) and from 28 to 35 tons 
of logs, for a total of 31 to 38 tons a sleigh, 
Our largest train had twenty sleighs, with a 
total scale of 111,792 feet, weighing approxi. 
mately 900 tons. 

“We have sixty sleighs, and with a train on 
the landing, one set coming back there is qa 
shortage of sleighs most of the time at the 
loading points, or our average number of 
loads per train would be larger. The tractor 


will go into the branch roads over several 
feet of snow and break it down for fair haul- 





advantages cited by 
Mr. Holmes include the 
“One-Shot” lubrication 
system of the track 
wheel bearings, which 
has proved very satis- 
factory in the matter 
of oiling without tak- 
ing time out. It is al- 
so noteworthy that the 
planetary steering ar- 
rangement on the 
Cletrac permits short 
turning and easy han- 
dling. 

In commenting on 
his experience with the 
Cletrac “100,” manu- 
factured by the Cleve- 
land Tractor Co., of 
Cleveland, Ohio, Mr. 
Holmes says: “We 
bought this tractor in 
December and it went 
into operation imme- 
diately on arrival. Our 








season’s output of logs 
is a little over 6,000,- 
000 feet, the items be- 
ing maple 47.33 percent; birch, 22.6 percent; 
elm, ash and basswood, 28.31 percent; pine, 
hemlock and spruce, 1.76 per cent. The logs 
are cut 12, 14 and 16 feet long, and the log 
average per 1,000 feet was 10.62. 

“We use two crews who load about 16 
sleighs each, or an average of 32 sleighs a 
day, these being hauled to the landing, mak- 
ing two trips a day. The tractor makes up 
in addition to the two trips about half of 
the train, and does the switching required at 
the landing. Another tractor takes the empty 
sleighs into the branch roads where part of 
the loads are set out, the average haul being 
two miles. The grades run as high as 4 per- 
cent, the haul from the set-out to the land- 
ing being approximately eight miles. The 
loads hauled average ten to sixteen sleighs, 
each sleigh weighing about 3 tons, and being 
loaded with between 4,000 and 5,000 feet of 
logs, 1,000 feet of logs weighing about 7 tons. 


‘ 


Cletrac “roo” en route to landing with its sleigh train of logs 


ing. On these snow roads the tractor will 
haul five to six loads. With the use of the 
Cletrac our cost this year on drivers and 
helpers was reduced 50 percent, and gasoline 
and oil expense was cut about 35 percent, 
plus additional amounts hauled. 

“Our greatest difficulties have been with 
the equipment. The sleighs are hitched up 
with %- and %-inch chain. When we get 
any of the sleighs with the %-inch chain at 
the head of the train there is breakage, and 
sometimes the %-inch chain breaks. On cold 
days there is danger of breakage if more than 
12 sleighs are taken to a train. About one- 
half of our sleighs are equipped with %-inch 
chain, which is being changed to %-inch chain 
as fast as the %-inch is broken.” 


THERE are 986 schools in New England using motor 
busses for the transportation of children. 











A heavy load of logs hitched to a Cletrac crawler tractor at logging operations of Herman 


Holmes, Crystal Falls, Mich. 
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Elected Company’s President 


New Haven, Conn., May 8.—Albert Sei 
bold, one of the most prominent and active 
members of the Lumber Dealers’ Association 
of Connecticut, was elected president of the 
DeForest & Hotchkiss Co. at a recent meeting 
of the board of directors. Mr. Seibold has 
heen associated with this company for the last 
thirty years and has climbed from the ranks 
to the top through efficient and loyal serv- 
ice. He succeeds Charles S. DeForest, who 
has been elected chairman of the board. 





South Bend Home Show 


SoutH Benn, Inp., May %7—The South 
Bend Real Estate board has completed ar- 
rangements for a home beautiful exposition to 
be held in the Granada Theater building here, 
May 21 to 27 inclusive, according to an an- 
nouncement made by Clyde Taylor, president 
of the local .realtors’ organization, which is 
sponsoring and co-managing the exposition. 
J. H. Kelsey, William K. McHenry and A. G. 
Voight have been named by President Taylor 
as the exposition committee. Nearly one- 
half of the eighty exhibit spaces have already 
been taken by exhibitors who will show the 
latest innovations in home construction, plan- 
ning, interior arrangement and decorating. 
Various kinds of building material will be dis- 
played and construction processes shown. 


(QE @ an eax xg asaaaaaees 


Quotations on Timber Issues 


Quotations on lumber company short term are on 
a yield basis except for bonds selling at or above 
call price. 


—Due 1930— 
Short Term— Bid Asked 
Pet. Pet. 
Bear Creek Log. Co. Ist Gg.......c006 6.20 5.85 
Bladon Springs Lbr. Co. Ist 6s...... 6.20 5.85 
W. P. Brown & Sons Lbr, Co. lst 5%s 5.87 5.75 
Connor Lbr. & Land Co. Ist 6s....... 6.20 5.85 
F. P. Cover & Sons ist 6%s.......... 6.20 5.85 
Dorchester Lumber Co. Ist 6s........ 6.20 5.85 
Detroit Investment Co. Ist 6s........ 6.20 5.85 
Emporium Forestry Co. ist 6s........ 6.20 5.85 
Flanner Company Ist 68......--+ee+0.% 6.20 5.85 
Glade Creek Lbr. Co. 1st 6%S8........ 6.20 6.85 
Edward Hines Lbr. Co. Ist 5s........ nee os 
Hutchison-Moore Lbr. Co. ist 6s...... 6.25 6 
W. FP. Inghams Ist Ge. ..ccccossccecces 6.20 5.85 
Keystone Wood C. & Lbr. Co. Ist 6s.. 6.75 6 
Lamar Lumber Co. Ist 6s.......-.+-.. 6.20 5.85 
W. D. McRae Lbr. Co. ist 6s......... 6.75 6 
Nehalem Tbr. & Log Co. Ist 6s....... a P 
Oregon-Kalama Lbr. Co. Ist 6s...... 6.20 5.85 
Owen Oregon Lumber Ist 5%s........ 6.20 5.85 
D. V. Richardson ist 66.......ccerce 6.75 6 
Saginaw & Man. Lbr. Co. Ist 6s...... 6.20 5.85 
Spring Creek Lbr. Co. Ist 6s......... 6.20 5.85 
ees Eee, GG Se Wino ccs sswceececes 6.20 5.85 
Temple (Knox) Lbr. Co. ist 7s.......101.93 102.80 
Tennessee Stave & Lbr. Co. 1st 7s....102 102.70 
Umpqua Mills & Tbr. Co. Ist 6s..... 6.75 6 
Long Term— Bid Asked 
meen Ge Se. ctcevacsccccnscewsx< 102 102 
Clayton and Anson Mark Ist 6s...... 99.50 100 
Campbell River Tbr. Co., Ltd., Ist 6s. 98.50 100 
Continental Timber Land Co, Ist 6%s.100 102.55 
Dierks Lumber & Coal Co. Ist 6s..... 100 101 
Rogue River Lumber Co..........++:s 98.50 100 
Pacific Spruce Corp. Ist 6%s......... 97.50 100 
Trask Timber Co.;- ist 68. .....:c2-se« 6.25 6 


Wheeler Timber Co. Ist 6s.........+- 6.25 6 
(Quoted by Baker, Fentress & Co., May 5, 1928) 


English Timber Broker Dies 


Battrmore, Mp., May 8—A cablegram re- 
ceived by John L, Alcock & Co., hardwood ex- 


porters with offices in the Munsey Building, 


here today announced the death at his home in 
Liverpool this morning of John H. Burrell, 
head of the widely timber brokerage firm of 
J. H. Burrell & Co., of that city. Mr. Burrell 
succumbed to a combination of ailments, com- 
plicated with asthma, from which he had suf- 
fered for years. The death of his wife on April 
16 was a great shock to him. The deceased 
was personally known to a large number of ex- 
porters and manufacturers of lumber in the 
United States, he having been active in the 
pitch pine belt of Georgia before he went to 
Liverpool. Mr. Burrell made a number of trips 
to the United States after establishing himself 
in Liverpool and was held in the greatest 
esteem. He was over 70 years of age. It is 


thought that his son, James Bowen Burrell, will 
succeed to the control of the firm which has 
been specializing in wagon oak plank, oak, 
poplar, walnut and other hardwoods. 


Wood Advantageous Electrically 


Wooden towers replacing those of steel at 
the radio transmitting station at Munich-Stad- 
elheim, Germany, have solved a serious prob- 
lem connected with loss of power that has puz- 
zled radio engineers for some time. Searching 
for the reason for the low efficiency of the 
station, technicians discovered that owing to 
the short distance between the steel towers, 
the metal was absorbing a great part of the 
antenna energy, also that the capacity of the 
steel towers to ground was high, especially 
by reason of the transformer station built under 
the western tower. 

Following the replacement of these steel tow- 
ers with towers built of pine timber, the Tel- 
egraphentechnisches Reichsamt at Munich re- 
ported that “the radiation increased from about 





























One of the wooden towers at radio transmitting 

station at Munich-Stadelheim, Germany, the use 

of which eliminated electrical difficulties which 
made steel towers undesirable 


20 percent of the ten kilowatts assigned to the 
station to more than 60 percent.” The report 
continued : 

The steel masts could be erected with only 
about 90 meters’ distance from each other 
and had a comparatively large earth capacity. 
The resonance of the steel masts was in close 
proximity to the Munich wave, which resulted 
in an especially large electric loss. Com- 
pared with this, the wooden masts have proved 
to be much more advantageous electrically, 
as the loss due to inflection is small, although 
there is no special insulation to ground. Fur- 
ther, electrical reflection was not discernible. 
On the strength of these observations, other 
radio senders will be equipped with wooden 
masts. 

In general, wooden masts will cost about 20 
percent more than steel masts of the same 
height, but the costs of upkeep and the life 
are about the same for both kinds. The ex- 
periences we have had with wooden masts 
are satisfactory in every way. 


The towers are about 75 meters high, and 


each required 38,160 board feet of treated lum- 
ber. 
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Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 














Dealers Know 


the high quality of our 
Cascade Mountain 


HEMLOCK 


There’s no better — we can fill your 
orders for all standard items in 


Fir, Hemlock, Spruce or Cedar 
Also Lath and Shingles. 


DAILY CAPACITY: 
. Lumber 225,000; Shingles 150,000; 
Lath 50,000. 


WHITE RIVER LUMBER CO. 


Enumclaw, Wash. 








IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 
or can include 


CEDAR or SPRUCE BEVEL SIDING 
or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - . é 





Minn. 








Co PORTLAND, ORE. Co 









Willapa Snes Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
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News Notes from Americ 


San Francisco, Calif. 


May 5.—Increased offshore chartering is in- 
dicative of an upward trend of foreign busi- 
ness. Australia is sending more inquiries and 
orders to both northern and central mills, and 
prices are better. 

The Kesterson Lumber Co., of Dorris, Calif., 
has made application for membership in the 
California White & Sugar Pine Manufacturers’ 
Association. 

Building permits, especially for resident dis- 
tricts, have shown a remarkable gain in San 
Fraucisco and peninsula suburbs during the 
last month, with an attendant increase in re- 
tail business. 

Rex Morehouse, Pacific coast manager of 
the National Association of Wooden Box 
Manufacturers, who returned this week from 
the convention of the association at Stockton, 
is now making plans for a larger convention 
to be held at Klamath Falls, Ore. While al 
this convention the millmen will be guests of 
the Pelican Bay Lumber Co. 


Tacoma, Wash. 


May 5.—Miss Morda Coleman, West Coast 
Lumber Trade Extension Bureau, was prin- 
cipal speaker at the regular meeting of the 
Tacoma Lumbermen’s Club yesterday. She 
described the publicity work of the bureau 
in the Northwest and the value of feature 
news on wood construction which the bureau 
is broadcasting throughout the United States. 
Miss Coleman asked the codperation of Ta- 
coma lumbermen. Louis Van Snyder, of the 
bureau, accompanied Miss Coleman and spoke 
briefly along the same lines. 

A committee to attend the meeting of port 
officials of the Pacific coast, which will be 
held here May 12, was appointed by President 
E. W. Demarest. W. Yale Henry will repre- 
sent the waterfront mills not having docks, 
A. H. Landram the mills with their own dock 
facilities, and John E. Manley the inland mills 
shipping by water. Terminal charges will be 
discussed at the gathering, and an effort made 
to arrive at a uniform scale of rates for all 
Northwest ports. 

To meet the serious situation developing 
from the overproduction of lumber, some of 
the larger Tacoma plants are curtailing op- 
erations materially. The St. Paul & Tacoma 
Lumber Co. has taken off its night shift and, 
according to an announcement by Earl M. 
togers, vice president, will reduce its output 
by one-half for the remainder of the year. 
This curtailment affects both the mill and log- 
ging operations and nearly a thousand men 
have been laid off. The Pacific States Lum- 
ber Co. will reduce production this month by 
shutting down for five days and several other 
plants have curtailment under consideration. 

Cargo shipments of lumber over the Tacoma 
docks during the present week: From the 
Shaffer, Baker and McCormick docks and 
Portacoma piers, 2,625,000 feet; Dickman Lum- 
ber Co., 1,925,000 feet; Wheeler, Osgood Co., 
500,000 feet; Defiance Lumber Co., 1,975,000 
feet; Tidewater Mill Co., 900,000 feet; St. Paul 
& Tacoma Lumber Co., 2,250,000 feet, and 
Puget Sound Lumber Co., 300,000 feet—a total 
of 10,475,000 feet. Destinations: Atlantic 
coast, 5,650,000 feet; California, 1,000,000 feet; 
Japan and China, 1,200,000 feet: South Amer- 
ica, west coast, 875,000 feet; Europe, 1,650,000 
feet, and the Hawaiian Islands, 100,000 feet. 
Other than lumber: The Atlantic coast took 
300 tons wood plup, 9,000 doors, 500 bundles 
broom handles and 50,000 feet cross arms. 
South America, west coast, took 1,200 tons 
box shook. Europe took 8,000 doors, 50,000 
feet cross arms, 80 tons floor blocks, 100 tons 
plywood, and 100 bundles broom handles. The 
Hawaiian Islands took 1,500 doors and 250 
tons box shook. 

Special regulations for the season of forest 
fire hazard between May 1 and Oct. 1 have 
gone into effect this week. ‘The weather so 
far has been extremely favorable and no fires 
have been reported. 

John Dower, president Tacoma Chamber of 
Commerce, has announced the personnel of 
the “Ten Year Program” committee which 
will work out a comprehensive plan for civic 
development covering the next decade. The 


membership of the committee includes Maj. 
Everett G. Griggs, Ernest Dolge, Ralph H. 
Shaffer, E. M. Hayden, J. G. Newbegin and 
J. G. Dickson, 

Frost Snyder and W. C. Deering are the 
two Tacoma lumbermen named‘on the newly 
organized Tacoma traffic committee this week, 


Portland, Ore. 


May 5.—Things seem to be assuming new 
shape in the fir lumber business. There is 
no question about a large volume of lumber 
moving; everybody agrees upon that point, 
excepting those eatering to the export busi- 
ness which has been a little off for severa] 
weeks. Falling off in Australian purchases 
has something to do with this. It is said 
here that the Australian import duty was 
placed against American lumber because it 
was brought into the country at such a low 
price that the native timber industry had 
no chance to compete. Rail business is 
active. California is buying a lot of lumber 
but interior mills complain of low water- 
shipping rates cutting them out of business 
to which they feel entitled. Atlantic coast 
business is normal and showing a steady in- 
crease. There is going to be a considerable 
local demand throughout the Pacific North- 
west for building and industrial purposes. 

The City Club of Portland has appointed 
a committee to consider a definite plan for 
preserving timber along the highways of 
Oregon. The plan was proposed by John 
Pearson, well known Portland timber man, 
who has been watching with regret the cut- 
ting of timber without consideration for 
maintaining the beauty of the landscape as 
timbered areas are tapped by roads. His plan 
is to preserve strips of timber about a 
quarter mile wide. The plan suggests State 
ownership of such a strip, excepting where 
the road taps Government timber, as it does 
in many instances. Mr. Pearson is of the 
opinion that timber owners would accept 
very reasonable prices for such strips. 


Seattle, Wash. 


May 5.—Although there has been a slacken- 
ing off in volume of orders received by 
Northwest lumbermen during the last week, 
there has been a firming up in prices rather 
than a tendency to reduce them. This has 
come about because of several factors. Loom- 
ing large as the principal cause is the cur- 
tailment of several mills. The St. Paul & 
Tacoma Lumber Co., of Tacoma, has laid 
off a force of a thousand men in the mills 
and woods and expects to reduce its output 
by one-half for the rest of the year. The 
Long-Bell Lumber Co., Longview, has gone 
on a 5-day a week basis, as have the Silver 
Falls Timber Co., Silverton, Ore., Westport 
Lumber Co., Westport, Ore., and Hammond 
Lumber Co., Mill City, Ore. The Grays Har- 
bor Commercial Co.; Wilson Bros.; Grays 
Harbor Lumber Co.: Schafer Bros. and 
Hoquiam Lumber & Shingle Co., on Grays 
Harbor, have closed. The list of suspensions 
or curtailments is a long one, and is com- 
posed of many of the larger and stronger 
firms in the lumber field. 

While not many shingle mills have closed, 
the shutdown of several is imminent, due to 
lack of cedar logs. 

Firm log prices have contributed their 
quota to make the lumberman feel he must 
get more money for his product, as has also 
the fact that most of the mills have good 
order files. 

The proposed merger of lumber mills on 
Grays Harbor has caused a general feeling 
that better days are just ahead of the in- 
dustry, and this view has been strengthened 
by the sales agency established at Chehalis 
last week wherein more than twenty mills 
have pooled their car and railroad material 
sales. Another such agency is now.in process 
of formation, while in Coos Bay a merger of 
Port Orford cedar veneer plants is being 
organized. 

Many ‘lumbermen here have given their 
eastern connections higher selling prices, 
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while a few have not yet raised their quota- 
tions. 

It is reported from Grays Harbor that Cali- 
fornia common has advanced there from $1 
to $1.50, while California clears have jumped 
$2 to $4 in bid price since the closing down 
of several mills and the announcement of 
the pending merger of the mills. 

As one manufacturer expressed it: “It just 
isn’t in the cards to operate today and buy 


logs at the prices the loggers insist upon . 


having. We've been trying it, all of us, for 
years. If we can’t get the price of logs 
down, then we must get the price of lumber 
up before we can operate. I notice the log 
inventory on Puget Sound showed 20 percent 
less logs in the water than there were a 
year ago, hence there is small chance of get- 
ting logs cheaper soon, and, so far as IT am 
concerned, I am going to quit trying to buck 
the game. I'll stay down until these birds 
who want to sell at present prices get their 
fill, and perhaps then there will still be 
enough orders for me to sell at a margin of 
profit—or at least break even.” 

N. J. Block & Co. have taken larger quar- 
ters at 822 White Building, and have increased 
their staff by the addition of Ralph H. Weg- 
ener. This company represents in this terri- 
tory Godfrey Lumber Co., of Boston, Mass., 
and W. B. Crane Co., of Chicago. 

John McMaster, veteran shingle manufac- 
turer, who is nearing eighty years of age, 
is spending part of his time at his office 
here and visiting his mills at Kenmore and 
Marysville. 


Spokane, Wash. 


May 5.—The first really warm weather of 
the season has been enjoyed this week and 
has been excellent for lumber drying. There 
is complaint about lack of orders, particularly 
from wholesalers. And wires for car numbers 
almost invariably follow an order within a 
day or so. The larger producers seem opti- 
mistic about the market. 

Yesterday was Ladies’ day at the luncheon 
of the Spokane Hoo-Hoo Club. Some two hun- 
dred beautiful scenes on Mount Rainier and 
also of coast timber were thrown on the 
screen by F. W. Moe, naturalist of Rainier 
national park. cC. A. Bartleson, club presi- 
dent, announced that there is to be a concate- 
nation, golf tournament and sight-seeing tour 
at Bend, Ore., May 16 and 17. 


Denver, Colo. 


May 7.—Lumber sales are reported good by 
retailers of this city. May has started out 
like another record building month for Den- 
ver. Wholesalers say retail yards in the 
smaller cities and towns of the State are buy- 
ing more lumber this spring than for a num- 
ber of years. While the smaller yards are not 
buying in large quantities, they are keeping 
their stocks up-to-date and, since their sales 
are bigger than last year’s, they are coming 
into the market oftener. Denver has shown 
gains in building every month this year over 
the same months last year. 


Los Angeles, Calif. 


May 7.—The California lumber market, ac- 
cording to local retailers and wholesalers, has 
shown a big improvement during the last 
week, with prices on practically all items 
gaining in strength. The wholesalers report 
that many mills feel that prices are going to 
continue to improve, and, therefore, are hold- 
ing off on quotations. Some of the other mills 
in the Northwest have reported that they will 
shut down for a short period during the mid- 
dle of this month. Retail stocks are lower 
than fhey have been since late last fall, and 
the dealers are now realizing that it is un- 
likely that prices will be reduced during the 
remainder of the season. Consequently the 
dealers, not only in metropolitan Los Angeles 


but throughout surrounding cities, are placing, 


substantial orders for immediate delivery. 

At the Millwork Trade Conference, to be 
called by the Federal Trade Commission for 
May 15 at the Hotel Stevens, Chicago, the 
Millwork Institute of California will be rep- 


resented by Harry W. Gaetjen, of the Empire 
Planing Mill, San Francisco; E. A. Nicholson, 
of the Pacific Door & Sash Co., Los Angeles, 
and H. T. Didesch, managing director of the 
Millwork Institute of California, Los Angeles, 
according to a report made by Mr. Didesch 
These delegates are respectively president, 
treasurer and managing director of the insti- 
tute. 

The yard and buildings for the Ernest Ga- 
nahl Lumber Co., a mile west of Lake Arrow- 
head, have been completed. 

A lumber yard has been opened at Julian, 
Calif., by Ransom Bros. Co., of Ramona, Calif. 


Milwaukee, Wis. 


May 8.—More favorable building weather 
helped to stimulate demand for lumber this 
week. Retailers are in the market nearly 
every day, and want quick delivery. During 
the week fir uppers had an upward tendency 
and southern pine prices were stronger. The 
hardwood market continues quiet but inquiry 
is developing from the automobile body 
plants for thick hard maple and birch for 
immediate delivery. The sash and door plants 
are starting to come into the market now. 
and the furniture factories are buying small 
lots of northern hardwoods for immediate 


needs. 
Duluth, Minn. 


May 7.—With* splendid weather, shipments 
of mixed cars of northern pine are showing 
expansion. Better inquiry from agricultural 
districts continues a notable feature. Ship- 
ments to grain elevator companies were re- 
ported on a better scale than for some time. 
Prospects are good, because farmers have vir- 
tually cleaned up their back debts and are 
planning improvements. All classes of north- 
ern pine are firm. Outputs of logs and other 
woods products greatly exceeded the original 
estimates. Surpluses exist in pulpwood and 
ties. Buyers for paper mills have notified 
operators that they will be unable to accept 
deliveries exceeding their original contracts. 
A survey has shown that practically all saw 
logs and other woods products cut over north- 
ern Minnesota will be got out of the woods. 
The mills of the International Lumber Co. at 
International Falls are estimated to have 
hauled by rail 10,000,000 feet of pine logs 
and 2,000,000 feet of spruce and 8,000,000 feet 
of poplar and balsam logs; 50,000 cords of 
spruce pulp, 30,000 cords of tamarack pulp, 
and 20,000 cords of poplar and balsam bolts. 
The Rathborne, Hair & Ridgeway Co., Deer 
River, Minn., operating a box factory, is cred- 
ited with receiving 14,000,000 feet of poplar 
and balsam logs. The sawmill of the Scott- 
Graff Lumber Co. at Duluth is scheduled to 
start May 15. The company estimates that 
this season’s cut will be substantially larger 
than last yezer’s. 


St. Louis, Mo. 


May 7.—A steady increase in building in 
St. Louis is shown by the report of the Build- 
ing Commissioner. Permits were issued dur- 
ing April for improvements of the estimated 
cost of $5,204,577, an increase of $2,435,407 
over the same period in 1927. Permits for 
the first four months of 1928 total $14,112,846, 
as compared with $8,598,415 for the same 
period last year, a gain of $5,514,431. 

Curtis P. Jennings, president Berthold- 
Jennings Lumber Co., was the honor guest 
at a dinner at Midland Valley Country Club, 
prior to his departure for his new home in 
Aliceville, Ala. The affair was arranged by 
G. P. Shean, of Mosher & Shean, and Grant 
R. Gloor, of Gloor-Ortman Lumber Co. E£E. E. 
Eversull, of the Lumbermen’s Traffic Bureau, 
was toastmaster. A dozen silver bread and 
butter plates were given to Mr. Jennings. 
About fifty guests were present, including 
lumbermen and members of the Midland Val- 
ley Club, of which Mr. Jennings was a di- 
rector. 

T. C. Whitmarsh, jr., vice president W. T. 
Ferguson Lumber Co., has returned from a 
Southwestern trip, in which he combined 
business and pleasure. Mr. Whitmarsh spent 
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some time in New Mexico and Arizona visit- 
ing with the manufacturers of white pine, in 
which his company deals extensively with 
St. Louis, Chicago, Detroit and eastern mar- 
kets. Most of the mills, he found, were well 
sold up on common items but were looking 
for business on upper grades, with conditions 
as a whole fairly satisfactory. Retailers in 
these sections with whom he talked reported 
that indications pointed to a marked improve- 
ment in business. Mr. Whitmarsh visited the 
Grand Canyon, and also made a short trip into 
Mexico, 

J. J. Schlafly, president Potosi Tie & Lum- 
ber Co. and vice president of the National As- 
sociation of Railroad Tie Producers, was re- 
cently elected president of the Missourl 
Athletic Association. 


Montreal, Que. 


May 7.—Consumers of lumber, both hard- 
wood and softwood, must look for an early 
increase in price, it was stated Arthur Mc- 
Laurin, president Retail Lumber Dealers’ As- 
sociation of Montreal, and L. W. Halliday, 
president Retail Lumber. Dealers’ Association 
of the Province of Quebec, at the Lumber- 
men’s Club. Mr. Halliday said that the cut 
of spruce last season has decreased at least 
20 percent, and the cut of pine has decreased 
about 25 percent. They said that while the 
hardwood cut had increased, demand had been 
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considerably greater than supply, largely be- 
cause practically all American automobile 
builders are again turning to wood in the 
construction of bodies. In giving reasons for 
the smaller cut of softwood, Mr. Halliday 
pointed out that adverse weather proved a 
large factor, as well as the use of a larger 
proportion in the pulp and ™paper industry. 
Operators find the sales to the paper trade 
more profitable. 

The increase in the price of softwood, they 
said, would be between $4 and $7, while 
hardwood would advance $10 to $15. The 
prices were increased by wholesalers three 
months ago, and the time has come for an in- 
crease in retailers’ prices. Mr. McLaurin 
pointed out that Montreal retail prices are 25 
percent lower than those prevailing in Toronto 
and Ottawa. They said that owing to the 
great boom in the building trades last year, 
stocks of both retailers and wholesalers have 
been greatly diminished. Mr. McLaurin added: 
“Lumber today is entirely out of line with 
other commodities. Many lines in lumber are 
selling at less today than they were fifteen 
years ago.” The retail dealers are looking 
forward to a bigger year than they have ever 
known before, Mr. McLaurin remarked. 


Toronto, Ont. 


May 7.—Paul V. Eames, vice president and 
treasurer Carpenter-Hixon Lumber Co., Min- 
neapolis, Minn., and Blind River, Ont., was in 
Toronto recently. The new plant of the com- 
pany at Blind River started operating on May 
3 and is expected to run night and day during 
the season; cutting in the near future on an 
an average of 500,000 feet a day. 

R. Laidlaw, R. Laidlaw Lumber Co. (Ltd.), 
Toronto, has been elected honorary president 
of the Canadian Lumbermen’s Association, to 
succeed the late J. R. Booth, of Ottawa. Mr. 
Laidlaw, who is possibly the oldest working 
lumberman in Canada, will on May 17 cele- 
brate his 9lst birthday. He is enjoying fair 
health, considering his advanced years, and 
comes down to business regularly. 

The Vancouver Lumber Co. which has main- 
tained eastern sales offices in Toronto for sev- 
eral years, has decided to close the offices on 
June 1. D. H. Johnston, who has represented 
the company at Toronto for some time, has 
joined the sales staff of the A. E. Gordon Lum- 
ber Co., and will reside in Montreal. 

T. D. Pattullo, minister of lands and forests 
for British Columbia, and William Turnbull, 
deputy minister of lands and forests, were in 
Ottawa, Montreal and Toronto, recently, look- 
ing into the situation and demand for west- 
ern lumber in eastern Canada. , 

M. M. Little, British Columbia lumber com- 
missioner for the East, located at Toronto, has 
returned after a five weeks’ business trip to 


the Coast. 
Boston, Mass. 


May 8.—Arrival of its spring log drive has 
resulted in resumption of sawing at the large 
Maine plant of the Madawaska Lumber Co. 
More mills will soon be starting up. Whether 
June will find the base price still firm at $42 
is a question. 

Local specialists in Pacific coast lumber 
are concerned over the cargo rate situation. 
One company here reports paying as much as 
$14.37 for space on a tramp steamer, whereas 
the conference rate remains at $14 with all 
space reported sold for some weeks ahead. 
The eastern market looks a little firmer, even 
for transits, and a large amount of Coast 
lumber is being sold. Recent arrivals have 
been heavy, including 10,000,000 feet of fir 
and hemlock from British Columbia ports 
alone landed here the first week of May, con- 
signed to eleven different wholesale concerns. 
Receipts of lath and shingles by water from 
the Coast also are heavy. 

Good demand is indicated by reports from 
the building industry throughout the metro- 
politan district. In Boston itself building is 
exceptionally active, and yards are already 
moving a substantial volume. The Boston 
building department looks for more building 
construction here this year than in 1927. 
Total Boston permits granted during the first 
four months of this year show a gain of 20.6 
percent over the first four months of 1927. 

H. W. Blanchard, of the Blanchard Lumber 
Co., is spending about ten weeks in Europe. 

The Godfrey Lumber Co., wholesaler, has 
moved into larger and more attractive quar- 
ters on the fourth floor of the Statler build- 
ing. 





Henry 8S. MacPherson, an attorney, has been 
appointed receiver in bankruptcy for the F, 
A. York Co., Boston. 

The Acme Wood Heel Co. has moved its 
plant from Haverhill to Marlboro, Mass. The 
company is a large consumer of hardwoods, 
particularly native lumber. 

Charles Baker, of the Baker Lumber Co, 
Worcester, a former president of the North- 
eastern Retail Lumbermen’s Association, re- 
cently returned from an enjoyable cruige 
among the West Indies. 

The Pittsfield Lumber Co., Pittsfield, has 
discontinued business, and -Earl L. Roberts, 
its former treasurer, is engaging in the con- 
tracting business with which he has been 
extensively associated for the last eight 
years. The stock of lumber has been sold 
to the Berkshire Lumber Co. and C., S. Ferry 
& Son (Inc.) also of Pittsfield. 


Pittsburgh, Pa. 


May 8.—The outstanding feature has been 
the strengthening of western white pines. Fair 
weather has had much to do with brighten- 
ing trade prospects. Business has in fact 
shown considerable improvement. On account 
of shipments being delayed by floods, many 
dealers have found it necessary to place busi- 
ness at considerably advanced prices. In 
southern pine, prices of 1-inch No. 2 common 
boards and roofers and 2-inch No. 2 common 
and better dimension are being well main- 
tained. Continued improvement is apparent 
in the demand for Appalachian hardwoods, 
but at prices which are not satisfactory to 
mills. Special cutting in oak bill stock con- 
tinues in strong demand, but many mills 
are absolutely refusing to accept orders be- 
cause of extremely low prices. 


Kansas City, Mo. 


May 8.—Lumber demand has shown a con- 
siderable improvement in the last week, and 
the best part of it, from the viewpoint of 
sales managers, is that the increased buying 
is at the advanced prices which were put 
into effect a week ago. The improvement 
in demand is not localized and for that reason 
is taken as a definite improvement in market 
conditions. The advancing of crude oil prices 
has been followed by, an increased demand 
from the oil fields. There is a good demand 
in the South. More business is coming from 
the East, especially in flooring. There were 
more straight-car orders booked last week 
than for some time, indicating that buyers 
are looking a little ahead of their immediate 
requirements. 


Jackson, Miss. 


May 7.—Last week manufacturers of south- 
ern pine enjoyed the best business since the 
opening of this year. Those conferred with 
report heavy bookings of dimension, with 
stocks extremely short, and all new price 
lists carrying advances of about $1 straight 
through. Sales have been made easier, and 


.shipments have been slowed_up by at least 


ten days. There is some nervousness among 
retail yards because their stocks have been 
allowed to become depleted. Demand for 
2x4-inch in 8-, 9- and 10-foot lengths is de- 
cidedly more active. There is little of this 
stock to be had at any of the mills, and 
prices have made strong advances. As much 
as $1 premium has been offered for transit 
shipments. Long joists, 2xl0-inch, 24-foot, 
have also had a better movement, with the 
price ranging around $23.50, f.o.b. mill. The 
weather has been slightly better this week, 
and the mills report a fair volume of load- 
ings, but broken stocks are delaying ship- 
ments considerably. Longleaf timber cutting, 
12-inch and under, has been quite active for 
interior shipment. Export timbers have not 
been as active; some export stock, however, 
is moving. Export saps have sold better. 
Three and four-inch B&better and No. 1 flat 
grain flooring have been the slowest items 
on the list, but none of the sales managers 
show any disposition to reduce their prices. 
No. 2 flooring in 4-inch continues very strong 
and 4-inch No. 2 strips, D4S, are at a pre- 
mium. Some sales have been consummated on 
a basis of $18, mill. The railroad and car 
companies are still placing some business, 
decking selling in fair volume. Whole- 
salers who handle transits report that these 
are moving much better now. They are con- 
fining their transit shipments to dimension, 
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shiplap and joists. All mills report their 
yard and shed stocks badly broken, and some 
business offered them at attractive prices can 
not be accepted because of shortages that 
will prevent. reasonably prompt shipments. 
Dr. Walter B. Capers, rector of St. Andrews 
Episcopal Church, spoke before the lumber- 
men at their regular luncheon last week, his 
topic being “The Wastefulness of War.” 


Birmingham, Ala. 


May 7.—Recent pine mill price lists carry 
advances of 50 cents to $3. The tendency of 
buyers is now to stick strictly to immediate 
needs. As a result of April rains, logging will 
not be in full swing for a few days more, Mill 
and retail stocks are broken throughout Ala- 
bama. Dry dimension can hardly be secured, 
and mills refuse piece order contracts unless. 
partly green lumber is accepted. Demand cen- 
ters on lower grades. At no previous time 
could mills sell culls or No. 4 boards for an 
average of $9, mill. No. 3 sheathing, sub- 
floors and roof boards have so advanced as to 
narrow the spread between them and No. 2. 
This market absorbs many low grade building 
items. For two weeks a campaign has been 
on here for grade-marked pine, in which most 
of the dealers have joined. Several architects 
are inclined to specify grade-marked lumber 
3irmingham yards favor grade-marked lum- 
ber, but most of them object to trade-marked 
stock, and the average yard carries several 
trade marks with the same grade mark, and 
much more unmarked lumber. 

The Birmingham Manufacturing Co. has 
moved to its new home on Lomb Avenue and 


Shreveport, La. 


May 7.—Demand for southern pine seems 
to be coming largely from the East. Detroit 
is taking a lot of 2x4-inch No. 2 and there is 
an excellent demand for 6-inch No. 2 center 
matched and common lumber. Orders from 
Texas and Oklahoma are rather scarce: there 
is no demand for oil field items, and yard 
trade is slow, so that competition is keen and 
prices are depressed. The improvement in 
eastern business has made for a good total 
week’s business. 

The hardwood market is still extremely 
slow. There is evidently overproduction. The 
small mills have all quit cutting hardwoods, 
as they simply cannot dispose of their oak, 
and gum is so low that it is unprofitable to 
eut it. 


Vancouver, B. C. 


May 5.—The Japanese market is showing 
increased activity, and large quantities of 
Japanese square orders have been placed with 
the mills for May-June shipment. The mills 
are practically filled up with all they can 
handle of this business. Inquiries from Aus- 
tralia indicate that it will be in the market 
for July-August shipments. The demand for 
clears for the United Kingdom and Continent 
still continues. Freight rates to the United 
Kingdom are very soft, considerable quanti- 
ties of space being offered. The surplus is due 
mainly to the large number of time charters 
which have been made to carry railroad ties, 
steamers all carrying large quantities of lum- 
ber and so leave not much parcel business for 
the regular liners. Freight rates to Japanare 

















Following the example of their Kansas brethren, Oklahoma members of the Southwestern Lum- 

hermen’s Association and interested builders gathered, as shown above, at the Oklahoma Agri- 

cultural & Mechanical College, Stillwater, Okla., to attend the two-day builders’ short course 
held there April 16 and 17 





the Atlanta, Birmingham & Coast tracks, where 
it will have increased space. The West End 
Lumber & Manufacturing Co. has sold out its 
stocks and closed. 

The Salesmen’s division of the Birmingham 
Retail Lumbermen’s Club was addressed last 
week by a representative of the Southern Pine 
Association. 


Minneapolis, Minn. 


May 8.—Warm, seasonable weather has de- 
veloped in the entire Northwest and lumber- 
men believe there will be an improvement in 
trade, which has been lagging. A large num- 
ber of consumer inquiries have been recorded 
by retailers, particularly in those areas where 
there were large crops last fall. Some lum- 
bermen believe that the late spring has pre- 
vented development of a substantial amount 
of spring trade from farmers, who now #re 
late in their seeding operations. Retailers 
are buying from the wholesalers and manu- 
facturers only to meet current requirements 
and keep small stocks well sorted. 


J. P. Hennessy, general manager Shevlin in. 
terests, recently returned from Blind River, 
Ont., where the Carpenter-Hixton Co. (I.td.) 
has completed a new mill. 

John Lenox, of the Lenox Lumber Co., Min- 
neapolis, has returned from a three weeks’ 
business trip to the Pacific Northwest. 


holding steady. Orders for large quantities 
of railway ties are still being offered the 
mills, but they are pretty well supplied 
with this class of business and are refusing 
to book. West Indian business is growing 
monthly. A steamer is now loading for South 
Africa. The demand from China is showing 
more activity, and considerable business has 
been placed during the last week. Shingle 
business comes in very freely, and there is no 
difficulty in getting list prices. The Atlantic 
seaboard market continues steady, and there 
is some hope of improvement. 

There is no change in the fir log market, 
which continues weak, with stocks about sta- 
tionary. Choice logs are moving compara- 
tively easily at list, while sales of standard 
logs are slow. Off-grade logs are difficult to 
move at all, but no change has been made in 
the list price. Cedar stocks have shown fur- 
ther decline and the new list is being main- 
tained without difficulty. During the last 
sixty days, buying for the Fraser River mills 
has been very brisk as these plants have to 
get ample stocks ahead of the freshet. This 
has now begun and the up-river movement of 
cedar logs has practically stopped. On the 
other hand, the general situation as regards 
stocks is very favorable, and shingle booms 
are finding ready sales to outside mills at list 
price. There is no change in the hemlock log 
market, and stocks continue low. 


(Concluded on page 81) 
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SIMONDS 


Inserted Tooth 


SAWS 


For better grade lumber and 
faster cutting with less power—the 
Genuine Simonds Inserted Tooth 
Saw is unequalled. It gives perfect 
clearance. The teeth fit the plate 
perfectly. 

Order from any Simonds Branch 
or Service Station. 














Simonds 


Saw and Steel Co. 


Established 1832 
“The Saw Makers” 


FITCHBURG, MASS. 
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GRONWALL & GOMPANY 


Incorporated 
Specialists in Financing 


Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 

















The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 
Established 1857 
Engravers 


Plate Makers 
Die Embossers 









1108 POTEEL COMPANY 
Se. Wabash 
Avenue 


CHICAGO 
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GILBERT NELSON & CO. 


Public Accountants 
it SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 
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Their Care and Treatment 
By H. W. DURHAM 





This book wiil serve as a reliable guide for those who wish 


to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and cen- 
tains 269 pages with index. 


Price, delivered, $1.65 


American Lumberman 
431 So. Dearborn Street, Chicago, Ill. 


Harry Christiansen, president of the General 
Lumber Co., Milwaukee, Wis., made a busi- 
ness trip to Chicago on Wednesday of this 
week, 


C. N. Christiansen, of the Hackley-Phelps- 
sonnell Co., Phelps, Wis., was in Chicago last 
week calling on local northern hardwood dis- 
tributers. 


H. W. Krueger, secretary-manager of the 
Shawano Lumber Co., Shawano, Wis., was in 
Chicago this week calling on his friends in 
the local trade. 


J. W. McWilliams, of New Orleans, La., 
passed through Chicago last Friday on his 
way to Portland, Ore., to confer with western 
stockholders of the Pacific Spruce Corporation. 


Robert Macfarlane, of the Crossman Lum- 
ber Co., Grand Rapids, Mich., passed through 
Chicago last week with Mrs, Macfarlane en 
route home from a vacation spent on the West 
Coast. 


R. “C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber 
companies, attended the meeting on May 8 at 
Aurora, Ill., of the first district of the Illinois 
Lumber & Material Dealers’ Association. 


R. C. Winton, of Minneapolis, Minn., sales 
manager for The Pas Lumber Co. and the 
Eagle Lake Spruce Mills (Ltd.), is in the 
Northwestern Hospital, Minneapolis, resting 
comfortably following .a recent operation. 


W. Handke, for the last two years manager 
of the Eclipse Lumber Co. at Sidney, Iowa, 
has resigned to become manager of one of the 
Palmer Lumber Co.’s yards at Omaha. P. A. 
Longstreet, Monticello, has succeeded him as 
manager of the Sidney branch. 


H. E. Frost, Milwaukee representative for 
the Exchange Sawmills Sales Co., spent Tues- 
day of this week in Chicago conferring with 
F. R. Linroth, manager of the local office. 
Mr. Frost reported a good demand for both 
southern pine and California white pine in 
the territory he covers. 


Nat F. Wolfe, of the Nat F. Wolfe Lum- 
ber Co., who returned last Saturday from a 
visit to the Hudson Hardwood Flooring Co.’s 
mills at Memphis, Tenn., and Vicksburg, 
Miss., announces that effective May 7, his 
company was appointed exclusive sales repre- 
sentative in the Chicago and Milwaukee dis- 
trict for the Hudson Hardwood Flooring Co. 


Eugene Schwartz, son of Charles L. Schwartz, 
Naperville, Ill., was severely burned about the 
hands when he attempted to put out a fire 
that broke out on an automobile he was driv- 
ing. The fire evidently originated from faulty 
ignition and the automobile was a total loss. 
Mr. Schwartz has been under medical care 
since the accident but is now progressing sat- 
isfactorily. 

E. E. Pantzer, of the Pantzer Lumber Co., 
prominent retailer of Sheboygan, Wis., passed 
through Chicago May 9 on his way home 
from a three months’ trip, on which he was 
accompanied by his wife. The itinerary in- 
cluded visits to San Antonio, Tex., New Or- 
leans, La., various points in Florida, Asheville, 
N. C., New York City and Washington, D. C. 


Mr. Pantzer reports having had a pleasant 
vacation. 


A. C. Dixon, vice president and general 
manager of the Booth-Kelly Lumber Co., Eu- 
gene, Ore., was in Chicago last Saturday, hav- 
ing just returned from attending the eer 
of the general conference on lumber standards, 
held in Washington. While in Chicago Mr. 
Dixon took time out to enjoy a round of golf 
with some of his lumber friends at one of 


the popular clubs. Mr. Dixon is returning to 
the Coast feeling quite optimistic over the 
outlook for the lumber business. He feels 
that the reduction in available stocks on the 
West Coast, coupled with the increasing de- 
mand, is going to result in a much stronger 
market. 


Walter Vanlandingham, of the Vanlanding- 
ham Lumber Co., returned last week from a 
hve weeks’ trip through the producing sec- 
tions of the South, Southwest and West Coast, 
during which he visited mills in New Mexico, 
California, Oregon, Washington and Van- 
couver, B. C. He states that he was surprised 
at the low stocks of dry lumber, particularly 
2-inch dimension in fir and pine in New Mex- 
ico and California. Lumber manufacturers 
are more optimistic than they have been for 
some time, according to Mr. Vanlandingham, 
due to the fact that there is a much stronger 
tone to the market. 


W. S. Dickason, general manager of the 
Dickason-Goodman Lumber Co., of Kansas 
City, Mo. and Tulsa, Okla. spent several 
days in Chicago last week While his par- 
ticular mission in Chicago at this time was 
to visit the Furniture Mart and attend the 
spring exhibition, he took occasion to mingle 
while here with many of his friends in the 
lumber industry who were in attendance at 
the annual meeting of the National Lumber 
Manufacturers’ Association. Mr. Dickason’s 
company operates in Tulsa a large furniture 
business and this makes it possible for that 
concern both to build and completely furnish 
homes in that territory. Mr. Dickason re- 
ports building activity well maintained in 


Oklahoma and looks forward to a satisfactory - 


year’s business, 


Aird Flavelle, of Thurston-Flavelle (Ltd.), 
large manufacturer of cedar at Port Moody, 
B. C., spent several days in Chicago last week, 
looking over the local situation and attending 
some of the meetings of the National Lum- 
ber Manufacturers’ Association. Mr. Flavelle 
reports a distinctly better outlook for the 
cedar industry and is of the opinion that so 
far as that part of the lumber industry is 
concerned, the depression has passed and busi- 
ness is on the upturn. The market is con- 
siderably stronger and he believes will con- 
tinue to show improvement. From Chicago, 
Mr. Flavelle went to Quebec to meet his wife. 
who is returning from a European tour, and 
while in eastern Canada will devote some 
time to looking after important business 
matters. 


N. Nussbaumer, general manager of the 
Wrangell Lumber & Power Co., Wrangell, 
Alaska, has been spending the last week in 
Chicago with the local representatives of that 
company, making a thorough investigation as 
to the possibilities of developing a market in 
Chicago territory for low grades of Alaska 
spruce for box lumber. There has been an 
active demand in this and in eastern territory 
for the high grades of Alaska spruce, and 
the low grades have been marketed locally. 
However, the salmon pack this year is far 
below normal and Mr. Nussbaumer says this 
has made it necessary for his company to go 
afield for a market for its lower grades of 
lumber. Normally, practically all of this 
product is consumed in the canning plants in 
Alaska and the Pacific Northwest. 


Fatal Accident to Lumberman’s Wife 


It was a great shock to local lumbermen to 
learn this week of the tragic death of Mrs. 
C. W. Molin, wife of C. W. Molin, who has 
been prominently identified with the lath and 
lumber business in Chicago for many years. 
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It appears that Mrs. Molin was driving her 
car on the south side of the city on May 9 
and had pulled up at the Chicago & Eastern 
Illinois Railroad crossing at 113th Street and 
Stewart Avenue to permit a freight train to 
pass. On getting the signal to go ahead she 
drove her car on the track, when a passenger 
train came along and struck the automobile, 
fatally injuring Mrs. Molin, who died shortly 
before noon on Wednesday at the Roseland 
Community Hospital. She is survived by her 
husband and 20-year-old son, Karl. Mrs. 
Molin was born in Escanaba, Mich., Sept. 22, 
1884, her maiden name being Miss Anna Mc- 
Killigan. 


Lumberman’s Wife Is Noted Golfer 


WATERTOWN, MaAss., May 8—Mrs. W. A. 
Webster, jr., whose husband is identified with 
the W. A. Webster Lumber Co. (Inc.), of 
Watertown, is acquiring an enviable reputation 
as a woman golfer. She participated in the 
recent annual championship golf tournament 
at Miami, Fla., and went through to the semi- 
finals, where she was defeated by the Mis- 
souri State champion 5 up and 4 to play. 
Mrs. Webster won first place in one previous 
tournament. 


Elected Head of Rotary Club 


Seymour, Conn., May 8.—Frank A. Warr, 
of the Seymour Commercial Co., operating 
one of the leading lumber yards in this sec- 
tion of the State, has been elected president 
of the newly organized Seymour Rotary Club. 


Widen Field for End-Matched Lumber 


Widening the field for end-matched lumber 
was the principal topic discussed at a luncheon 
meeting on May 8 at the Palmer House, Chi- 
cago, of sales representatives of subscriber 
mills of the Southern Pine Association. Frank 
R. Linroth, of the Exchange Sawmills Sales 
Co., was chairman of the meeting, and after 
welcoming the delegates called on A. L. Ford, 
managing editor of the AMERICAN LUMBER- 
MAN, who gave an interesting talk on the 
present and prospective lumber _ situation. 
“Fundamentally conditions in the lumber busi- 
ness are sounder today than for a number of 
years,” said Mr. Ford. “Mills have not large 
stocks as a general rule taking the country as 
a whole, and retailers are not carrying any 
great amount of lumber, preferring to let 
their stocks run down to the vanishing point 
before replenishing. Mixed cars seem to be 
the most popular method of buying and yards 
are beginning to find it difficult to get ship- 
ments, due to broken mill stocks. A strong 
curtailment movement is now in _ progress. 
Some of the southern operations are closed 
down due to floods and other causes, and 
small mill production is going to be largely 
reduced. On the West Coast reduction in 
output is going on, which should have a bene- 
ficial effect on the market generally. With 
stocks in consumers’ hands low and produc- 
tion curtailed, it should be an easy matter to 
convince the buyers of the conditions really 
existing that make it desirable to place their 
commitments a little further ahead of actual 
needs.” 

H. N. Rogers, of Eastman, Gardiner & Co., 
stated that eleven large sawmills in Louisiana 
have reduced operations to a 5-day week basis. 
His own company will be down four or five 
months as a result of the fire sustained last 
week. He cited his experience with a retailer 
on end-matched lumber, making the point that 
salesmen can help create a demand for that 
product, and the mills will profit through the 
utilization of short-length material. Mr. 
Rogers further stated that should a demand 
come from the contractor for end-matched 
lumber the retailer will find it to his advan- 
tage to carry such material in stock. 

W. H. O’Brien, of the Southern Pine Asso- 
ciation, briefly related some of the high-lights 


Mr. Warr has been very active in Hoo-Hoo 
affairs and is a prominent member of the 
Lumber Dealers’ Association of Connecticut. 
He is regarded as one of Seymour’s leading 
business men. : 


Ford Operations on Sound Basis 


Iron Mountain, Micu., May 7.—Deviating 
somewhat from the policy of the Ford Motor 
Co., of giving out reports as to its operations, 
I, E. Remington, in charge of that company’s 
interests in the upper peninsula, made a state- 
ment to the local newspaper here a few days 
ago, to the effect that the Iron Mountain plant 
has been undergoing a process of stabilization 
in order to place operations on a sound basis 
consistent with the production schedule in De- 
troit. This necessitated the release of a num- 
ber of employees, including some of the execu- 
tives who held responsible positions. The saw- 
mill and chemical plants now are operating 
full time, with the body plant and non-produc- 
tive divisions on a 4-day schedule. The plant 
here is turning out wood parts for all of the 
Ford models. Machinery that was used in the 
chemical plant sawmill is being shipped to Bra- 
zil, where it will be utilized in connection with 
the Ford company’s rubber development. 
About 2,800 men are now employed in the 
various Ford operations at this place. 


Hardwood 
Beautiful 


Bad Philippine Mahogany Floor- 
Tue Royat Swedish Board for Social Work ing has a beauty and style 
reports that 52,000,000 working days were lost all its own. Superior in 
in that country from 1903 to 1926 through richness and elegance to 
I i 2 : . : 
mner eeepenes. domestic hardwoods in_ its 
staining qualities, it harmon- 
izes in the most pleasing way 
with the richest of furnish- 


ings. 
q @ 


But Philippine Mahogany 
Flooring offers more than 
beauty, for it has price ad- 
vantages that must not be 
overlooked. Although it is 
an imported wood, the fact 
that it comes duty free from 
Uncle Sam’s own possessions, 
the native labor and the ex- 
tensive operations enable us 
to market it at prices that 
compare favorably with do- 
mestic hardwoods. 


q 


Another advantage is its long 
lengths (6 to 20 ft. in multi- 
ples of 2 feet) which not only 
improve the appearance of 
the floor, but reduces the cost 
of laying. Obtainable 13/16 
x214, 13/16x2, 13/16x1% 
face. 





of the General Standardization Conference in 
Washington, D. C., May 3 and 4, stating that 
the delegates were enthusiastic over the prog- 
ress made in the standardization program. 


Selling End-Matched Idea to Consumer 


Circularizing the contractor direct in an 
effort to sell end-matched lumber was the 
theme of the talk made by J. F. Carter, of 
the Southern Pine Association, who spoke of 
what the association is doing to further this 
movement and also its activities in the grade- 
and trade-marking program. He cited an in- 
stance where through the codperation of the 
purchasing agent of an eastern industrial con- 
cern and engineers of the Southern Pine Asso- 
ciation agreement was reached on certain speci- 
fications for grade-marked select structural 
timbers, these to be sold on a quality basis. 

Mr. Carter next touched on the field work 
of the association which is going to develop 
into personal contact with consumers. In con- 
nection with the work being done by the End- 
Matched Bureau, he emphasized the advantages 
of considering end-matched lumber as fabri- 
cated material. Mr. Carter stated that the 
end-matched idea has been brought directly to 
the attention of contractors and builders in 
most of the large consuming centers from 
Kansas City, Chicago and eastward to Boston. 
He said that considerable study has been 
given to the subject and plans are under way 
to adopt the mail-order method of keeping the 
end-matched proposition before the consum- 
ing trade. The retailers are helping to some 
extent in this activity, Mr. Carter stated, add- 
ing that the Government will send out the book- 
let on this subject through the National 
Committee on Wood Utilization, and later on 
small samples of end-matched lumber will be 
distributed through the same channel. “If 
we succeed in selling this end-matched prin- 
ciple to 20,000 contractors and builders,” said 
Mr. Carter, “it would build up a big demand 
for end-matched lumber.” 

Cut-to-length trim, overcoming the inroads 
of substitutes, and the cause of squeaky floors 
were touched on by the speaker. Mr. Carter 
further stated that the Southern Pine Asso- 
ciation aims to sell the end-matched idea and 
let the salesmen sell the lumber. 


Write for a sample in 
the white and ask for 
. descriptive literature. 


CHICAGO WAREHOUSE 
LUMBER COMPANY 


1703 N. KILDARE AVE. 
CHICAGO, ILLINOIS 
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66 HI-LO + 


The newest, most practical and by 
far the most popular APRON ever de- 
signed. It puts all users in control of 
all apron distribution. The price will 
please you, too. 


Let Us Send Sample And Quote © 
On 1928 Needs. 


ALLIED CLOTH SPECIALTIES, Inc. 
GREENVILLE, OHIO 
Dept. M-AL. 




















Wire Rope for | 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such | 

\ work ever since logging has been 
done with mechanical equipment. | 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 


Denver 
San Francisco 


































Increase Your Profits. 
Write for Circular. 


Designed and 
Registered 






LUMBER ACCESSORIES CO. 
832 13th St,, N. W., Washington, D. C. 


WARREN AXE & TOOL CO. 


WARREN, PA. 


SPanama- Pace GRAND PRIZE 


national Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS [3° 2°08 FORGinGs, D2 
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Business Changes 


ARKANSAS. DeWitt—DeWitt Lumber Co. sold 
to C. P. Chaney, owner of the J, W. Porter Lum- 
ber Co.; will continue under present manager, 
Carl Owens. 

CALIFORNIA. San Francisco—Peterson Lumber 
Co succeeded by Joseph L. Rolands. 


IOWA. Dunkert—Shimp Bros. have purchased 
mn ow and coal yards of Spahn & Rose Lum- 
er oO. 

MASSACHUSETTS. Boston—Stockholders of 
Atlas Plywood Corporation approved of proposal 
to absorb Empire Mfg. Co., and to increase capital 
from 50,000 to 100,000 no par shares and to issue 
$2,500,000 in 15 year 1%% debentures. 

Chelsea—Pope & Cottle Co. sold to C. A. Beals 
and Gardner Marion, who have been associated 
with. the company; retail and ready-cut cottages 
and garages, 

MICHIGAN. Grand Rapids—Kalamazoo Ave. 
Lumber Co. changing name to Thelen Lumber Co. 

MISSISSIPPI. Canton—Mosby-Tull Lumber Co. 
succeeded by J. W. Rogers Lumber Co. 

NEBRASKA. Central City—W. B. Shively sells 
interest in Shiveley Lumber & Coal Co. to Hord 
Lumber Co. 

Lincoln—United Lumber & Millwork Co. suc- 
ceeded by R. E. Cowan, 

NEW MEXICO. Fort Sumner—Kemp 
Co. sold to Carr Lumber Co. 

Hatch—Burton-Lingo Lumber Co. succeeded by 
Porter Lumber Co. 

Las Cruces—Bascom-French Co. succeeded by 
Rio Grande Lumber & Fuel Co. 

NEW YORK. New York—Interstate Lumber Co. 
changing name to Interstate Lumber Sales Co. 

NORTH CAROLINA. Thomasville—Thomasville 
Lumber Co. sold to Carter Lumber & Supply Co. 

OHIO, Johnstown—Johnstown Lumber & Build- 
ers Supply Co. succeeded by Cellar Lumber Co. 

OREGON. Chiloquin—Williams Lumber Co. sold 
to Walter Zimmerman. 

Klamath Falls—Shaw-Bertram Lumber Co. leased 
former Wheeler-Olmstead plant. 

TEXAS. Borger—Harry Cragin Lumber Co. suc- 
ceeded by Dyke Cullum. 

Dallas—Consumers Hardwood Co. succeeded by 
Consumers Lumber Co. 

Harlingen—N. S. Liddell Lumber Co. succeeded 
by J. P. Peck & Son. 

Roxton—La Roe Lumber Co. sold to Lyon-Gray 
Lumber Co. 

San Angelo—Moore & Holden Lumber Co. suc- 
ceeded by Higginbotham Bros. & Co. 

WASHINGTON. Chambers Prairie—Van’s Hard- 
wood Mill sold to O. M. Green. 

WEST VIRGINIA. Custis—Moon Lumber Co. 
succeeded by Eakin Lumber Co. 

WISCONSIN. Crandon—Lumber department of 
Page Mercantile Co. sold to Himes Lumber & Coal 
Co. 


Lumber 


Incorporations 


ALABAMA. Birmingham—Hedona Lumber Co., 
incorporated; L. E. Ford, 2117 First Ave. N. 

CALIFORNIA. Long Beach—Bear State Lum- 
ber Co., incorporated; capital, $75,000. 

CONNECTICUT. Hartford—Edwin Taylor Lum- 
ber Co. increasing capital from $75,000 to $350,000. 

DELAWARE. Dover—Pine Stump Products Cor- 
poration of New York has obtained a Delaware 
charter to engage in the lumber business; capital, 
$500,000. 

FLORIDA. Perry—Wilson Lumber Co. of Flor- 
ida, incorporated. 

Tampa—Tampa Lumber & Mill Works Co., in- 
corporated; capital, $200,000; Asher Culp, 3111 San 
Juan. 

Woodville—Triangle Lumber Co., incorporated; 
capital, $15,000. 

GEORGIA. Cuthbert—Burgin Lumber Co., in- 
corporated; capital, $250,000. Will operate saw- 
mills in tract near Cuthbert. 

ILLINOIS. Chicago—F. H. Hill Co. increasing 
capital to $1,000,000. 

Chicago—Angus McKay Products Co., incorpo- 
rated; capital, $40,000; to manufacture wood pro- 
ducts; 726 S. Desplaines St. : 

Havana—Bruning Lumber Co. increasing capital 
from $15,000 to $45,000. 

Highland—Haldi Lumber & Construction Co., in- 
corporated; capital, $20,000. 

Sterling—Sterling Stool & Step Ladder Co. in- 
creasing capital from $10,000 and 100 shares no 
par value, to $15,000 and 150 shares no par value. 

KANSAS. Plymouth—Cottonwood Valley Lum- 
ber Co., incorporated; capital, $10,000. 

KENTUCKY. Carlisle—Dorsey Bros. & Fisher, 
incorporated; capital, $48,000; old concern. 

Louisville—Franklin Lumber Co., incorporated; 
capital, $25,000; retail. 


MARYLAND. Williamsport—G. A. Miller Lum- 
ber Co., incorporated. 
MINNESOTA. Winona—Cedar Rock Shingle 


Corporation, incorporated. 

NEW JERSEY. Hackensack—Ernest I. Parkyn, 
incorporated. 

Atlantic Highlands—Duval Lumber & Supply Co., 
incorporated; capital, $50,000; 500 shares, no par 
value. Will do business in Leonardo, N. J.; ad- 
dress Snyder & Roberts. 

NEW YORK. Brooklyn—Atlas Lumber Corpora- 
tion, incorporated; capital, $5,00C; David Machlin, 
570 7th Ave., New York. 


—— 








White Plains—White Plains City & Suburban 
Pine & Oak Mills, incorporated; capital, $50,000. 

OHIO, Cleveland—Dalton Lumber Co., incorpo- 
rated; capital, $10,000; to deal in lumber at retail! 

Monroeville—Monroeville Woodworking Co., in- 
corporated; to manufacture wood specialties. 

OREGON. Chiloquin—Williams Lumber Co., in 
corporated; capital, $20,000. 

Lakeview—Crooked Creek Lumber Co. increasing 
capital from $100,000 to $150,000. 

Portland—J. W. Copeland Yards, increasing capi- 
tal to $500,000. 

SOUTH CAROLINA. Anderson—Dan 
Lumber Co., incorporated; capital, $25,000. 

TEXAS. Dallas—Niendorf Timber Co., incorpo- 
rated, 

WASHINGTON. Seattle—Seattle Hardwood Floor 
Co., incorporated. 


WISCONSIN. Hubbleton—Auer-Braun 
& Supply Co., incorporated. 


New Ventures 


_ ALABAMA. Eufaula—Whittle & Slade, operat- 
ing a sawmill here, have opened a retail lumber 
yard at the plant and will handle general building 
material business. 

Birmingham—Southern Millwork Co. starting a 
millwork plant, 

CALIFORNIA. Buena Park—c. C. 
opening a lumber business. 

Owensmouth—Owensmouth Planing Mill has been 
established by N. M. and Chas. N. Grahn. 

Portola—Valberde Bros. & Bernhardt recently 
began business. 

Van Nuys—Alley Bros. Lumber Co. establishing 
new yard at 14423 Calvert St, 

COLORADO. Walden—Charles Emigh, pioneer 
lumberman of Walden, has again entered the busi- 
ness and is opening a yard. 


Brown 


Lumber 


Chapman 


IDAHO, Caldwell—McNeel Lumber Yard recently 
began retail business. 
ILLINOIS. Chicago—American Box Co. has be- 


gun box manufacturing plant. 

INDIANA. Bloomington—Metzger-Black Lum- 
ber Co. opening retail businesss. 

IOWA, Truro—J. E. Gensen Lumber Co. opening 
lumber business, 


KENTUCKY. Russell—T. A. Jenkins and Wil- 
liam Ganon, of the Standard Lumber Co., Ironton, 
Ohio, have purchased a site here and will open 
a modern lumber yard. 

MICHIGAN. Oakley—Christian 
opening retail lumber business. 

Saginaw—Geo. H. Winkler Lumber Co. opening 
wholesale hardwood business. 


OREGON. Portland—Watkins Lumber Co. open- 
ing retail lumber business. 


TEXAS. El Paso—Breece-Carr Sales Co. organ- 
ized and will open lumber yard. 

Plainview—Fulton Lumber Co. in business on 
North Broadway, is opening a new lumber yard 
on South Broadway. 


WISCONSIN. West Allis—Anchor Construction 
& Lumber Co., new concern. 


New Mills and Equipment 


FLORIDA. Lake City—Quitman Cooperage Co 
erecting woodworking plant for manufacture of 
turpentine barrels. 


NORTH CAROLINA. Asheville—Asheville Show- 
ease & Fixture Co., recently incorporated with 
capital of $50,000; planning establishment of wood- 
working plant. 

Statesville—Morrison Mfg. Co., recently incorpo- 
rated with $300,000, will erect plant to manufac- 
ture store and bank fixtures. 

Wilmington—B. . & D. H. Bryan acquired a 
site and will install plant to manufacture veneer. 


TENNESSEE. Athens—Sani-Fold Corporation, 
recently incorporated with capital of $200,000, will 
erect sawmill and woodworking plant. 

Knoxville—Ohio Hardwood Spoke Corporation 
will erect plant to manufacture automobile spokes; 
nee acquired oak and hickory timber tracts near 

ere. 

WEST VIRGINIA. Etkins—Garrison Lumber 
Co. will soon complete the erection of a sawmill 
and will begin cutting on 9,000 acres of virgin 


Breisch Co. 


timber along the Cheat River. 


Casualties 


CALIFORNIA. Glendale—Planing mill of San 
Fernando Lumber Co. burned with loss of $6,009. 

GEORGIA. Atlanta—W. B. Disbro Lumber Co., 
loss by fire, $175,000; will rebuild. 

MISSISSIPPI. Laural—Eastman, 
Co., heavy loss by fire. 

Laural—Marathon Lumber Co., heavy loss by 
storm. 

OHIO, Columbus—Planing mill of Columbus 
Coffin Co., destroyed by fire, loss, $25,000. 


Gardiner & 


OKLAHOMA. Vici—Farmers Lumber & Supply 
Co., loss by fire. 
OREGON. Baker—Oregon Lumber Co., loss by 


fire, $150,000; dry sheds and 2,000,000 feet of lum- 
ber destroyed. 

TEXAS. Alamo—Taylor Lumber Co., loss by 
fire, $10,000. 

WEST VIRGINIA. 
ber Co., loss by fire. 


Princeton—Brown Bros. lum- 
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This Week’s 





Lumber Prices 








Following are f. o.. b. 
Plooring | Finish, All 10-20’ 
1x3” EG— B&Btr Rough: 
B&Btr, 10-20’.. 62.13 St Gheaten . 36.90 
No. 1, 6-20’.... 43.44 BA Widen ate ae 42.14 
ix3” F.G.— 1x5 and 10”.. 49.28 
B&Btr, 10-20’... 38.98 | 1x13” 206020 2.80 
No. 1, 10-20’ 29.50 | 5/4x4, 6&8”... 50.38 
No. 2, 6-20’ 23.14 5/4x5, 10&12”. 70.21 
1x4” E.G.— 6/ : & 8/4x4, 
B&Btr, 10-20’.. 59.44 | 6&8” ...... 57.51 
No. 1, cece Ste 6/4 & 8/4x5, 
1x4” F .G.— 10&12” .. 60.26 
B&Btr, 10-20’.. 37.70 B&better Surfaced: 
No. 1, 10-20’... 32.85 a § «Sentewn a 45.00 
No. 2, 10-20’... 23.57 —_ aaa eT 
Se 4 habe noe . 
eae. ee 1x5, and i0*.. 62.41 
ie ........ Beeee))|6| hee. C£eeeee «Ud 
Baber .--..--- $433 | Gfaxe, Gad. 6808 
a: 3 cbantenes 19.00 5 /4xb, 10&12”, 70.24 
; Partition b/4 &, 8/4x4, Me 
1x4°— sseeee J 
er: Swsnease 38.56 w/t & s/ixi, 69.67 
Drop fame Casing and Base 
1x6”, 10-2 B&better: 
ee 37.47 © Oe Ons ete 52.46 
ae ©. velw ieee >. 2 eS Paes 46.70 
NE Peeper 23.75 5 and 10”.... 57.25 





SOUTHERN PINE 


mill sales prices as reported from Kansas City, Mo., for the w eek 


Fencing, SIS, Jambs 
10-20 B&better: 
ov 1%, 1% & 2x4 
- a 30.61 OM nese 64.23 
eee 35.02 ate te 
ge No. 1 (all 10-207) 
. 2- Ae hate weleep 80 
| ee 18.48 | 0%) (10230) 
1x6 eeeeeeee 20.23 1x8” 21 90 
No t ne as 31.96 
ere 92 | wa @ fail 8:90 ss: 
Me cacocs. eee | 2 Oe Owe 
Boards, S18 or 828 nie © meee — 
ortleaf Dimension. 
No. 1 (all 10-20’): S1S1E " 
Ty scanedvie $3.66 | no. 1— 
nate sae 36.30 2x “4” 10’ 24 97 
Po 6) le 47.25 , or ees 25.39 
No. 2 (all 10 to 20°): 16’ ..... 26.55 
ae ee ee WAI 
a i ebebs 32°10 vom’ °° ae 
SE. wes sun 26.24 | ~ a cee 21.72 
No. ves (all 6-20’). 16’ ..... 22.79 
yp tteeeese 16.78 18&20’ 26.14 
1x10 baie wate 17.16 ax 97, I ss 23.01 
ere 17.51 a i ecaeard 23.88 
No. 4, all widths : PRT 25.04 
and lengths. ~* 7.18 18&20’ 26.33 





ended May 4: 








Shortleaf Dimension, Longleai Timbers 
8181B No. 1 Sq. E&S, 848, 
EE. os 27.75 20’ and under: 
16’ oc 29.44 OP! es se ee 
18&20’ 28.04 eee as a Bee 31.29 
2228". 10" cece 25.75 SOM Ss nica we 40,23 
Be =: s:06-ae 30.17 
Saree 38.18 Plaster Lath 
18&20’ .. 37.66 | No. 1, %”, 4’.. 2.63 
No, 2— . 02.76 No. 23, %*, @... ROG 
ventas 12 wecee 22.36 Byrkit Lath 
7 eee $1.44 1 4 and 6’ .....6 11.78 
ae aE eS ae 14.20 
oa Ss", Be ft xoes gt 12’ and longer. 14.43 
noe 19. 
"_openrtan 18.16 Car Material 
18&20’ 21.57 (All 1x4 & 6”): 
te | 23.63 No. 1— 
18&20’ .. 19.25 13 &-20...>3 36.00 
| 7.) 22.50 No. 2 random... 19.81 
Beales wis 23.98 
18&20’ 20.05 Car Sills 
out8". 20 wk 0 ks 23.20 | S4S sq. E&S— 
18&20 24.21 | Up to 9”, 34-36’. 36.00 
No. 3 Heart, S4S— 
Se Pewee we 14,29 Up to 9”, 34-36’. 48.04 
Bw wacedienus 13.75 Up to10”, 40-41’ 55.00 








ENGELMANN SPRUCE 


Prices f.0.b. Chicago on kiln dried Engel- 
mann white spruce boards, S4S, D&M, shiplap, 
drop siding, ceiling and standard patterns in 
lengths 6- to 16-foot, containing not more than 
10 percent of shorts nor more than 60 percent 
of 16-foot: 


Dé&better No.2 No,3 

4/4 5/4 6&8/4 ptt 4/4* 4/4* 
 aewee $56 $82 os ery 4 $40.00 $33.00 
scene Oe 82 40.50 35.00 
new 65 82 $3 84°00 39.00 35.00 
| Tere 85 85 565.00 40.50 35.00 
Oe cites 91 95 85 — 47.00 35.00 


*For 5/, 6/ or 8/4 in No. add $18 J obs te 
of 4/4 in same width; in Ke 2, ad 
No. 3, add $5. 
Random Widths, 6- to 16-foot lengths— 

No. 4, A/'% $31.50; 65/4, $36.50; 6/4, $38.50; 


8/4 a4 
Ooi, $25.50; other thicknesses, $29.50. 
aur ou rough stock, - 
Spruce lath, 4-foot, No. a $8; No. 2, $6.96. 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LumpBerman] 
Portland, Ore., May 8.—The following are 
prices for mixed ecarlots prevailing here today: 





Finish— waster? ie 90 
cee caaes $65.00 W tee eeeees . 
1x4—10” , 54.00 ite teeeeeeee Lip 

Bevel siding— gm IIIIIII 2900 
” ccsusees CEOS TR, oacc00cc00.. 50 
See” cneces .. 26.00 Green box Imbr. 16.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 8—Log market quota- 
tions: 


Fir, yellow: No. 1, $22.50; No. 2, $17; No 


Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $10.50 and $11. 
Spruce: No. 1, $25;-No. 2, $19; No. 3, $13. 


at) 


Everett, Wash., May 5.—Log quotations: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $17; 
lumber logs, $30. 

Hemlock: No, 2, $13; No. 2, $11. 

Spruce: No. 1, $28; No. 2, $18; No. 3, $11. 





Vancouver, B. C., May 5.—Latest log mar- 
ket quotations are as follows: 


Fir: No. 1, $23; 4? 3, $16: No. 3, ae 
Cedar: No. I» $23; 
Hemlock: 


2, $16; No. 3, $8. 
$11, 








WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 


No. 1 Hemlock ame, s1s— 

12’ 14’ 16’ 
me *sacue $27.00 $28.00 $28.00 $29.00 
es 29.50 30.50 30.50 32.00 
Se. .ccnneweree 32.50 32.50 34.00 
See. ceecces 34.00 34.00 35.50 
See wxdanes 34.00 35.00 35.00 36.50 


For mershansntte S18 deduct $3 from price 
of No. 1; for No. 2, deduct $5. 

For shiplap 4, ’ flooring, add 50 cents to 
prices of No. 1 boards. 

Crating stock, S1 or 2S, 6” ond wider, 6’ 
and longer, No. 2, $26.00; No. 3, $22.50. 


No. 1 Hemlock, SislE— 


8 10’ 14’ 16’ 
2x 4” .......$31.00 $31.00 $30.00 $31.00 
> E arerrrre 28.00 29.00 29.00 31.00 
2X 8” oc cccee 30.00 31.00 30.00 31.00 
3E10” .ncccce 30.00 32.00 32.00 33.00 
2x12" = ...cc0- 80.00 33.06 33.00 34.00 


No. 2 hemlock, rough, 6’ and longer, 2x4” 
and wider, - 00; 1x4” and wider, $2 .06. 

R. . No. 2 dimension, deduct $4 from price 
fs) a a 





NORTHERN PINE 


Duluth, Minn. May 7.—Following are 
prices on northern white pine f. o. b. Duluth: 


CoMMON BOARDS AND FENCING— 


10&12ft. 14 ft. 16 ft. 
He. 1, 2 OF ccccccestenee $43.00 $49.00 
BES vecccces Ge 46.00 48.00 
Sl sc asweek a ee 50.00 48.00 
SES” csvceces Ee 55.00 58.00 
EE ccccoces Va 69.00 69.00 
Ma. B26 & cccccces 34.00 40.00 
352 cicccecs Se 36.00 89.00 
MEE éicscice Se 39.00 38.00 
TEI cccccecese Ge 40.00 $8.00 
INE” cecceoce Ge 43.00 42.00 
We, BO So c0ccscce Se 26.50 27.50 
2S cescecae -50 29.50 30.50 
WE cccccses Se $2.00 32.00 
Se. octcssee SE 32.00 $2.00 
BREE” éeceeees = 00 3.0 3.00 
For all wie § 1, 2 and 3 Rey $1; 
ix4 & wdr., 6 to ne No 4, $26.00; , $18. 
For S1S or S28 add $1.’ For renew! add 


$1. S4S, D&M, drop siding etc., add $1.50. 


No. 1 Precs Sturr, 81S1E— 

10’ 13° 14’ 16’ ‘$3860 
2x 4” ...$33.50 $32.50 $31.60 
2x 6” ... 31.60 30. + 30.60 380.50 


3x 8” ... 33.650 . 83.5 31.50 31.50 Hy 0 
2x10” ... 87.50 87. 50 37.60 85.50 37.50 
2x12” ... 38.50 38.50 38.50 386.50 38.60 
No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-FooT— 
Norway 


B&btr. B Cé&bdtr. 
a” gnu e S41. 50 $36, 50 $27. 00 $17.00 $32.00 
6” ....+. 46.00 41.00 31.00 20.00 35.00 





RED CEDAR SHINGLES 


Seattle, Wash., May 5.—Eastern prices per 





thousand, four or five bunches, f. o. b. mill 
are: 
First Grades, Standard Stock 
ee SE Ee Bk dacs co e00ssdebe $2.05 $2.15 
NS. Bi Bins 6 cond asieonnsece 2.20 
Extra clears, straight cars ....... 2.20 2.30 
Extra clears, mixed with lumber... 2.35 2.45 
EE didi skeceaes cates kwee eee 3.00 3.15 
EE rE orn 3.05 3.10 
PORTS re ee 4.05 4.15 
PE. D.didaudws bss ee éeste g6'so om 9.50 9.75 
Dimensions, 6”, 6/2... ...csscecsce 2.70 2.85 
Pirst Grades, Rite-Grade Inspected Stock 
po a , eer 2.15 
SE SE I actcccresvcakeese 2.20 
pO eee eee 2.60 2.90 
DE DED Geetokenccesanessenes 3.15 3.25 
a ca anie wee pe amen +6 Ree 3.40 
Pe rE eee 4.15 4,25 
Second Grades, B. C. Stock, at 
Standard attle 
Com. stars, po + Se ere $3.20 
vs eee e-$0.90@ .95 pe 3.45 
CFD ~weuws 1.15@1.20 Eurekas ........ .05 
Com. clrs.. 1.70@1.75 Perfections ..... 4.25 


Seattle, Wash., May 5.—Prices for red cedar 
siding in mixed cars, new bundling, 8- to 
18-foot, f. o. b. mill: 


Bevel ting, 
Width ear oo. “—— 
Pree $24.00 $22.00 $18.00 
eer. 27.00 24.00 21.00 
sin ee denamnns 31.00 27.09 22.00 
Clear Bungalow 

%-inch -inch 
CR 23 2sca cube beGeenehe es $45.00 . $37.00 
OS ere ee 54.00 42.00 
DEE .cbbe sbcdsdnaciwancses 65.00 . 





POPLAR BEVEL SIDING 


Louisville, Ky., May 7.—The poplar sid- 
ing market continues unchanged. Demand is 


fair and production equal to demand. Prices 
at Louisville read: 

FAS Select No. 1 No. 2 
SO ar = sea@eee $28 $30 + St 
5-inch ..... 36@ 38 26@ 28 20@ 2 
eS eee BO 350 36 22@ 24 18@ 20 





SOUTHERN PINE TIES 


New York, May 7.—Following are quota- 
tions on southern pine ties, f. o. b. New York: 


All 8’ 6”— Sap Heart 
ee ee $1.65 
De tcawcccnseeseanee opeese aaa 1.65 
Or st asesenkhsounes eee xicen ae 1.26 
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DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., May 8.—F. 0. b. mill prices 
on actual sales of fir May 4, 5 and 7, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 
lows: 
Vertical Grain Flooring 


B Bé&btr. Cc D 
J scteceseves i $34.00 $34.00 $28.25 a 
Dc theanedaens ae 
| rg a acute 37.75 
Flat Grain Plooring 
SS eas tach wh dl dh ob a 23.25 19.50 
1x6” ; ie 30. 50 26.50 
Mixed Grain eel — 
a an. «ee eeene $15.50 
‘Ceiling 
or” wveseenees mee 24.00 19.25 
0 a 3.50 17.75 
Drop siding, — 
A se ‘ 24.75 
i sé neha ate awes Solas 38:78 25.50 eee 
|e x 16.00 
Pinish, Kiln Driea and ‘Surfacea 
1x6” 1x8” 1x12” 
BPMORCOP sc cicceeescesiens $39.50 $40.25 $48.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
OD) UE Pees $17.50 $16.25 $16.00 $19.50 
 awadwake ae 10.25 11.00 11.50 14.00 
ee Mr as a re 8.00 8.25 8.25 oees 
Dimension 
12’ 14’ 16° 18% 20’ 22&24’ 26&32’ 
No. 1, 2” thick— 
4”.$16.25 $16.25 $18.00 $18.75 $18.50 .... .... 
6”. 15.25 15.00 16.75 17.25 17.50 $20.50 $21.00 
8”. 16.00 16.00 17.25 17.50 17.25 20.25 21.25 
10”. 17.25 17.00 17.75 18.00 17.75 21.25 23.00 
12”. 17.00 7.25 18.50 18.25 18.50 21.00 21.75 
x4”, 8’, $16.00; 10’, $16.25; 2x6”, 10’, $14.50 
anion —8x4" 2x6” ox$” 2x10” 2x12” 
No. 2 ...$11.50 $11.25 $11.50 ote $12.25 
No. 3 ... 7.60 6.50 ; ae ‘ 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced .......e.. $19.25 
5x5 to 12x12” to 40’, rough ........... 7.25 
5x5 to 12x12”to 40’, surfaced .......... 19.25 
Pir Lath 
RN ae eS er $2.50 
B&better, Plat Grain Car Siding, 9 or 138’ 
NY See ariels b's aw). sl ae Yorba hl ah ora ow oo $30.25 
1x6” 5 





INLAND EMPIRE PINES 


Portland, Ore., May 5.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b 
Spokane, as shown by orders revorted bv mem- 
bers during week ended Wednesday, May 2. 
Reports of prices shown as S$2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
sodner the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Feet Average 
Sold Price 
Pondosa Pine 

24,000 1x8” No. 1 common 82S AL . $36.44 
273,000 1x8” No. 2 common S2S AL..... 22.71 
419,500 1x8” No. 3 common S2S AL..... 19.04 
312,500 4/4 No. 4 common S2S RW RL.. 14.39 
59,000 1x6” D select S2S RL.......... 42.77 
31,500 5&6/4x4”"&wdr. D sel S2S AL 52.28 
104,000 1x6” C select S2S RL...... . 54.16 
10,500 5&6/4x4”&wdr. C sel S2S RL. . 63.00 
23,000 6” C bevel siding SM........... 31.52 

911,000 5&6/4 No. 3&btr. shop S2S No. 1, 
$35.29; No. 2, $23. aus eo. 8, 17.39 

Idaho White Pine 

2,000 1x8” No. 1 common S2S RL..... 40.00 
142,500 1x8” No, 2 common 82S ~— acm a 29.05 
239,500 1x8” No. 3 common S2S A ee 
46,000 4/4 No. 4 common S2S RW RL es Sheet 
26,000 1x6” D select S2S RL........... 45.83 
8,000 5&6/4x4”&wdr. D sel S2S RL... 59.06 
9,600 1x6” C select S2S RL.......... 64.00 
500 5&6/4x4”&wdr. C sel S2S RL.... 74.00 
37,500 6” C bevel siding SM........... 40.05 


000 5&6/4No.3&btr. shop S2S, No. 1, 
$57.25; No, 2, $32;25; No. 3, 29.25 
Larch and Pir 
3,000 2x 4” 16’ No. 1 dimension...... 18. 
4,500 2x10” 16’ No. 1 dimension...... 19.03 
4,000 1x8” No. 3 common S2S RL.... 15 
500 4” Cé&btr. vert. gr. fig. RL...... 4 





CALIFORNIA PINES 


San Francisco, Calif.. May 5.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the period ended 


May 4: 
California White Pine 
No. 1&2 clr. C sel. Dsel. No. 3clr. 
All widths— 
4/4 ....$70.80 $64.70 $47.45 $44.80 
Bs@: sce See 64.05 55.30 52.25 
6/4 .... 68.05 58.60 48.05 55.00 
8/4 78.05 66.95 57.20 59.55 
California Sugar Pine 
4/4 .... 95.06 82.90 63.2 51.85 
B74 .cae Beene 70.45 5715 61.90 
6/4 .... 78.05 72.10 51.00 69.75 
S/4 93.30 $2.15 66.65 87.90 
White Pine Shop Mixed Pines 
RA eae 30.90 Cc on— 
No. 1,5/d4xa.w. . 43.85 ca 1 41.95 
No. 2, 6/4xa.w. . 24.60 Ne S eeeewres 27 BS 
Panel, %4”xa.w.. 69.55 No. | Rata 31°55 
Sugar Pine Shop ss an nihe 
Wi ear eds 41.90 yy eee 35.30 
No. 1, 5/4xa.w. 4670 Siding, Bé&btr, 
No. 2 6/4xa.w. . 32.75 ae weeekes 0.90 
White Pir Lath— 
C&btr., all sizes 50.35 ee eee 4.45 
No.i com. .... 20.25 Gh” ea 2 £0 
No.1 dimen., 1- ee 1.10 
9/16xa.w. .... 16.90 No. 1 dim, 1- 
Cedar 9/16xa.w. ... 18.55 
ae yee Douglas Fir 
Export C&better ...... 36.20 
Australian, a.w.— Ties and tim- 
4/4.$52.90 6/4. 45.85 OS eee 29.10 
5/4. 51.30 8/4. 55.35 Dimension .... 17.05 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, May 7.— Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE — 


/4 5/4&6/4 8/4 
Bee accaveees #1259145 $145@1655 $155@165 
Selects ...... 105@110 110@115 115@120 
No. 1 com 80@ 85 85@ 90- 90@ 95 
No. 2 com 45@ 50 54@ 59 55@ 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 
QUARTERED Rep OaAk— 
Me staecebad $110@115 
No. 1 com.... 60@ 65 
No, 2 com.. 40@ 45 
PLAIN WHITE AND RED OAK— 
i Seeeseouwe $105@110 $115@120 $125@135 
SOOO scvess 70 75 75 80 85@ 90 
No. 1 com.. 60@ 65 70 75 75@ 80 
No. 2 com.. 45@ 50 50@ 55 51 57 
No. 3 com.... 22@ 24 23@ 25 24@ 27 
Sound wormy. 46@ 48 60@ 62 60@ 65 
Basswoop— 
errs $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.. tt 4 55 58@ 61 65 79 
No. 2 com.. 28 31 33@ 38 38 43 
CHESTNUT— 
Pe ae $ 90@ 95 ie +> Ser ar > ta 
No. 1 com 55@ 60 65 70 
No. 3 com.. 20@ 21 21@ 22 21@ 22 
Sd. wormy and 
No. 2 com.. 29@ 31 33@ 385 356@ 37 
No. 1 common 
& better, 
sound wormy 35@ 38 40@ 42 42@ 44 
BircHo— 
(ee er $100@110 $105@115 $110@120 


and sel. ... 65@ 70 70@ 75 70@ 75 


No. 2 com.... 33@ 35 38@ 40 40@ 42 
BrEecH— 

eer $ 60 65 $ ‘so 70 $ 70 75 

No. 1 com.. 40 43 45 48 45 50 

No. 2 com.. 25 28 28@ 30 30 33 
PoPpLaR— 

Panel & No. 1, 18” & 

WOO! cccewe $135 $150 $160 
ED noes 64.65% 105 120 130 
Saps & Sel. 80 95 110 
WO. 1 ccccccce 63 68 67 
No. 2 A......$ 38@ 41 44@ 46 46@ 48 
es See 6@ 28 28@ 30 30 

MAPLE— a 
ae esewmeses $ 70@ 75 $ 75@ 80 $ 83@ 88 
No.1 wifes 
and sel. .... 46@ 61 58@ 63 63@ 68 
No. 2com.... 34@ 36 40 38@ 40 
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NORTHERN HARDWOODS 


Following are prices of northern hard 
f. o. b. Wausau, Wis.: — 


AsH— 
FAS Sel. No. 1 No. 2 No. 3 
ay .s 9 ey 00 $ hy 00 $ 55.00 ss a 19, 
100.00 5.00 65.00 : ' 20°00 


6/4 ose 110.00 96:00 66.00 40:00 20.09 
8/4 ... 115.00 100.00 75.00 45.00 


4/4 ... 72.00 62.00 47.00 31.00 22.00 
5/4 ... 72.00 62.00 47.00 32.00 23.00 
6/4... 75.00 65.00 62.00 35.00 24.00 
8/4 ... 82.00 72.00 658.00 35.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 06ee 
12/4 ... 100.00 90.00 75.00 55.00 eee 


Key stock, 4/4, $75; 5/4, $80 or on grade: 
FAS, $90; No. 1, $70. — 


1x4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 


BircH— 
4/4 86.00 66.00 44.00 28.00 19.00 
5/4 91.00 71.00 652.00 34.00 20.00 
6/4 96.00 76.00 58.00 36.00 20.00 
8/4 101.00 81.00 70.00 44.00 21.00 

10/4 110.00 100.00 90.00 60.00 

12/4 115.90 105.00 95.00 60.00 ee 
3/4 80.00 65.00 40.00 25.00 oe 
5/8 77.00 62.00 35.00 25.00 ee 


For 10-inch & wdr., add $30; 8-inch & wadr., 
eee $15; for 56-inch & wdr., 8- foot & lgr., add 


Price of 4 & 6-foot lengths, $28. For sel. 


red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
ceri’ one and two face clear, $70; run of 
pile, a 


Sort ELtmM— 
4/4 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 

10/4 90.00 80.00 73.00 40.00 

12/4 95.00 85.00 78.00 45.00 

Rock EtmM— 
4/4... 70.00 nae 45.00 25.00 19.00 
5/4 ... 75.00 ee 50.00 28.00 20.00 
6/4 ... 75.00 wad 50.00 28.00 20.00 


8/4 ... 80.00 6nes 60.00 35.00 %25.00 

10/4 ... 95.00 ee 75.00 50.00 or 

2/4 105.00 Kanade 85.00 55.00 30.00 
*Bridge plank. 


Sort MaPLe— 


4/4 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oaxk— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 45.00 19.00 
8/4 115.00 95.00 80.00 50.00 20.00 


Harp MapLe RovuGH F.oorine Stock— 


No. 1 No.2 No. 3A 

com. com, com. 
i ceinnace nnd eaeee ody 00 $38. 00 $20.00 
tn si tineaeacwaeeue eewe 43.00 3.00 23.00 


Harp MAPpLE— 
Sel. No. —~ + 


AS 6”&wdr. 6”&wdr. No.2 No.3 

4/4 “<8 8 z $ by 00 $ 42. = $ No. 00 $ 17.00 
5/4 . 5.00 465. 33.00 19.00 
6/4 $0. 00 70:00 $8.00 33.00 19.00 
8/4 88.00 78.00 65.00 34.00 21.00 
10/4 103.00 93.00 78.00 45.00 30.00 


12/4 -.. 108.00 95.00 83.00 50.00 30.00 
14/4 |... 135.00 125.00 110.00 60.00 35.00 
16/4 |... 160.00 145.00 130.00 60.00 35.00 


Add for straight FAS, $10; 8-inca and wider, 
so: 10-inch and wider, $30; 12-inch and wider, 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BEECH— 
FAS’ Sel. No.1&Sel. No.2 No.3 
t 33.0 $16. 


5/8 No. 2 com. & better. .... 0 16.00 
4/4 0 $40.00 $35.00 25.00 19.00 
5/4 60.00 5 40.00 30.00 22.00 
6/4 ... 70.00 60.00 50.00 35.00 22.00 
8/4 ... 80.00 eine 60.00 40.00 25.00 
Enp Drizp WHITE MAPLE— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
Oe cicawaseenesen00eeee $110.00 $ 85.00 
BPE Veddecesserccsece . 115.0 90.00 
GPO cece vscsciczerecevee 120.00 95.00 
BIE cccvcce 66-662 00% «+ 130.00 105.00 
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OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended April 28, as reported by the 
Oak Flooring Manufacturers’ Association: 


Ben 1x1%” 3x2” %x1lh” 
1st qtd. wht. he x «+e. $79.70 $68.50 
ist qtd. red. 78.79 $80.86 Ra 56.50 
2nd qtd. w&r.. 70.49 61.00 —e 53.73 
ist pln. wht... 71.68 68.33 59.96 49.08 
ist pln. red... 69.06 63.84 54.23 46.48 
and pln, wht.. 61.65 53.26 40.69 35.91 
ond pin. red... 60.80 53.33 37.39 37.24 
8rd w&r.:.... 40.07 35.05 28.68 28.49 
ee aa 13.84 15.43 a ey 

x2” Wxlv fex2” x1” 
1st qtd. wht... re $80.50 $94.50 nee 
2nd qtd. w&r.. icnee ieee 54.50 eee 
ist pln. wht...$ 70.14 — 68.61 $62.00 
ist pln. red... 63.50 ees 57.50 wees 
2nd pin. wht.. 51.23 52.00 54.89 See 
and pin. red... 53.00 53.03 48.50 
Srd w&r.....-- 39.63 ae 35.00 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 


April 28: 

MFMA MFMA MFMA 
Maple— First Second Third 
iva meas ea eee ee $71.17 $60.96 $41.68 





PHILADELPHIA PRICES 


Philadelphia, Pa. May 7. — Wholesale 
prices secured from authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Georgia 
SE Lbcncceaneee +4 $44,50 955.00 
BEE” cecceoscens ae 42.50 51.00 
la 41:00 44.50 51.00 
2&4x10” .......... 50.00 52.50 56.00 
5&10x10"” ........+ 48.00 49.50 54.00 

BERGE ccccctesce ST 64.00 3.0 
SRMEEE” ccc. cecee GOW 61.00 61.00 
DE ccsceewsne. meme 67.50 71.00 
DEGEEE” secvecceee esee 64.50 69.00 
DEE cvcetccese snes coee 83.00 
GCRIEEIC® .0c cocecs eves 77.00 


Lengths 22 to 24 feet, add $ 
poe 2 feet additional, add % 00 to 32-foot 
price. 
Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23;,-inch Face 
(Rail Delivery) 


B&btr. ht. rift.$84.00 No. 1 sap flat. .$43.00 
B&btr. sap rift. 69.00 No. 2 sap flat.. 28.00 
B&btr. flat..... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$27.00 1x10”, %x 9%..$29.00 
1x8”, %x7%.... 28.00 1x12”, %x11%.. 29.60 
Shortleaf Stns, Se. : \Y%-inch Scant, 
OR rn 2 are _ !) lO 
a” «cswwae eos 27.00 Se” é&eaatue ee 31.00 
we” xs oseenee ° 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
#x2%” rift oo eee $67.00 $63.00 ae 
19x24” flat ..... coe Oe 39.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5%....$30.00 1x10”, %x 9%..$32.00 
1x8”, %x7%.... 31.00 1x12”, %x11%.. 33.00 
ti-inch thick, $1. more. 

Red Cedar Bevel Siding 
%x a WE: cca ceeebasinaeetebaséee see 
Se 2. GD sccactnvedsonessesoaeseess GE 
TREO”, GED nbc cscesieevescaweceevess SOF 


Maple Flooring f.0.b. Philadelphia 


4§x2% 1eyx2% 

MFMA First grade.......cee- $79.00 $82.50 
MFMA Second grade.......... 69.00 74.50 
MFMA Third grade........-++- 49.00 52.50 

Pondosa Pine Dressed 

Cc D No. 2 No. 3 

Ix 4” .........$ 67.50 $57.50 $44.25 $36.75 
a @ sess sooo ae 62.50 41.25 38.25 
 . skitedees 2.50 62.50 41.25 38.25 
| we 72.50 41.25 38.25 
1x12” aie. Je 87.50 44.25 39.25 
13” and ‘up. -» 102.50 92.50 48.25 43.25 


hath, 4-foot No. 1 
awe ak aces armiee $6.50. c.i.f.—$6. 75 delivered 
scuud Goal 4.90 


c.i.f.— 5.50 delivered 








WEST VIRGINIA WOODS 


Philadelphia, Pa., May 7.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ one by A $115@ 
120; 8/4, $125; 10/ and 12 2/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 


Chestnut: FAS, 4/4, eee: 5/ and 6/4, 
$110. Common, 4/4, $55 @57; 5/ and 6/4, $60 
@62. Sound wormy, 4/4, ‘$4 0@42. No. 2, 
4/4, $28@30. 


Poplar: FAS, 4/4, $115@120; 5/ and 6/4 
$130. eee, fan 4-inch ena up; 4/4, $85; 6. 


and 6/4, 100: 7 00@110. Common, 
4/4. $62 ods: / an nd bh , $006: 8/4, $78@86. 
2—A oouenen, 43@45; 5/ and A be 


$49; 8 4, $51@54. ne /4, 343 common, 4/4, $30; 
6/4, $32@33; 8/4, $34@36. 


dad Oak: FAS, 4/4, $110@115; 5/ and 6/4, 
s1isg120; ait $120 @125. Common and select, 
4/4, $6 0@ 62, ; 5/ and 6/4, $65 @67.50; 8/4, $76 
@75. pe. ar, $45 @ 47. 50; 5/ and 
yer ste: 8/4, $50@55 


e Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$1250 180, 8/4, $136@140. Common and select, 
4/4, $70 @75; 6/ and 6/4, $76 @80; 8/4 $80935. 

No. common, 4/4, $50@53; 6/ and 6/4, $55@ 
58; ae $60@63. 





BLACK WALNUT 


Cincinnati, Ohio, May 7.— The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 
$240; 5/4, $250; 6/4, 


so6e 4/4, $255; 8/4, 


Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
$180. 


8/4 $130 Ss , $92.50@95; 5/4, $105; 6/4, $115; 
4 


No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 





For Editorial Review of Current Market 
Conditions See Page 33 
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NORTHERN PINE 


MINNEAPOLIS, MINN., May 8.—Northern 
pine manufacturers are doing a fairly active 
business. Orders are for small lots, however. 
Woodworking industries are taking an increas- 
ing volume of lumber. Prices are steady. 


BUFFALO, N. Y., May 9.—The northern pine 
market is a little more active than it was a 
month ago, but the buying continues to be 
mostly in small quantity. The buyers take 
only what they need and wait till the last min- 
ute in most cases before ordering it. A good 
deal of competition prevails from other woods, 
and the margin of profit on many sales 1s said 
to be unsatisfactory. Dealers look for a fair 
spring trade, but expect that present competi- 
tive conditions will continue. 


EASTERN SPRUCE 


BOSTON, MASS., May §8.—Production of 
eastern spruce dimension is still light and al- 
though there is only a moderate request for 
frames the market is firmly held at $42 base. 
Furring is firmer and some mills are quoting 
$35 for 1x2-inch. Retailers are taking lath 
cautiously and looking for further reductions, 
due to growing competition of cheaper lath 
from the Pacific coast. Offerings of random 
lengths of spruce by Provincial mills are very 
light and prices are likely to hold very firm 
until more mills get started on sawing their 
spring log drives. Dry boards are scarce and 


firm. 
HARDWOODS 


CHICAGO, May 9.—Northern hardwood de- 
mand is on a seasonable basis. Automobile 
body plants are working to considerably 
greater capacity than several months ago and 
taking a better volume of thick No. 1 and 
better maple, birch and elm. Interior finish 
interests are buying select and better birch 
in fair amounts. Flooring factories are work- 
ing to capacity, and there is very little dry 
rough flooring maple on hand at shipping 
points. Low grades are moving actively to 
box plants and industrial consumers. Prices 








are firm on all grades. Interior finish in- 
terests are taking considerable quantities of 
tupelo trim produced by the red cypress manu- 
facturers., 


BUFFALO, N. Y., May 9.—Hardwood de- 
mand is fair and a little ahead of a few weeks 
ago, but there is not the snap to it that deal- 
ers feel should be in evidence at this season. 
Industrial plants are either holding back their 
orders in many cases, or else taking on only 
small quantities. Prospects are regarded as 
favorable to a strengthening in prices before 
long, Owing to the mill curtailment resulting 
from bad weather. The situation in southern 
woods is said to be stronger already. 


CINCINNATI, OHIO, May 7.— Hardwood 
dealers report slight improvement in demand 
for Appalachian and southern hardwoods, It 
is coming mostly from retail yards and a 
few wood fabricating industries. Orders from 
furniture and auto factories are few. Quota- 
tions are being fairly well maintained. Stocks 
— ample, Export trade is dull, with inquiries 
ight. 


HOUSTON, TEX., May 7.—Hardwood busi- 
ness has not shown any improvement as yet. 
There is a fair amount of sap gum and oak 
and oak flooring moving, but very little of 
anything else. Hardwood men are marking 
a and hoping that things will change ere 
ong. 


ST. LOUIS, MO., May 7.—Automobile body 
trade continues the most important with users 
demanding gum in inch stock, 6/, 8/ and 10/4 
maple, 8/, 10/ and 12/4 elm and some 6/4 
tupelo. All grades of gum are beginning to 
move for radio cabinets. Demand for low 
grade box stock and interior finish is not up 
to expectations. Prices continue at low levels. 
Floods have caused some curtailment of op- 
erations. 


MINNEAPOLIS, MINN., May 8.—The north- 
ern hardwood trade is improving, although it 
is not as active as wholesalers believe it 
should be at this time of year. Some fairly 
large orders have been reported but indus- 
trials are disinclined to buy except for current 


needs. Prices hold firm. 
FIR, SPRUCE, CEDAR 
CHICAGO, May 9.—The fir market looks 
stronger, particularly on uppers and staple 


items of dimension, some of which are rather 
searce. Local demand still lacks snap, al- 
though mixed car buying from the rural dis- 
tricts has shown some improvement. All 
grades of Engelmann spruce are moving freely 
to retail yards and industrial consumers, Mill 
stocks are badly broken and prices hold firm. 


BALTIMORE, MD., May 7.—Fir hardly ex- 
hibits such strength as would bring encour- 
agement to distributers. Stocks offered are 
evidently in excess of the absorptive capacity 
of the market, with’ the result that the re- 
turns rule comparatively low. 


NEW YORK, May 7.—Fir is moving into the 
yards in good volume and prices are firm, with 
a tendency to strengthen. Many yards are not 
well stocked and show little indication of buy- 
ing much beyond their needs. Water ship- 
ments of No. 1 common, c.i.f. New York har- 
bor, are selling: 

10 foot 14 foot 18 foot 


Ns ciate eaieekoes txt $27.50 $24.50 $30.50 
Se éoxpirwnarahenieand 25.75 24.75 30.75 
rs a ee 
SE” csonr cass ceventead 27.25 29.25 29.25 





KANSAS CITY, MO., May 8.—Fir demand 
has picked up a little, and the mills are get- 
ting better prices, advances of $1 to $2 being 
made on a large number of items. The in- 
creased demand is coming from the northern 
and western territory, and there is a little 
more industrial business. 


LOS ANGELES, CALIF., May 5.—Fir prices 
in southern California are getting stronger on 
all items. No. 3 common is 50 cents higher; 
Nos. 1 and 2 common 50 cents to $1, and clears 
$1 to $2. The fir rail market also shows im- 
provement. There is a big demand for 1x6- 
and 1x8-inch No, 2 common and these items 
are hard to get. All dealers are requesting 
that orders be rushed, with a number of re- 
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Especially Adapted for 
Handling Lumber 


Designed for all kinds of yard use, 
the ORTON Crane Truck consists 
of a regular Model “V” crane mount- 
ed on a steel substructure equipped 
with rubber-tired steel wheels, with 
wide steel road wheels or with flex- 
ible crawling treads. 


Travels and steers in any direc- 
tion. Lifts loads varying from 10,000 
pounds at a 10-foot radius to 3000 
pounds at a 20-foot radius. Equip- 
ped with a 53-horsepower gasoline 
engine. Separate clutches for each 
operation. Write for Bulletin No. 44. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 
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Cranes, Shovels & Buckets 








tailers reporting the best April in four years. 
The outlook in the rail territory is much 
brighter. 


CYPRESS 

ST. LOUIS, MO., May 7.—Demand for yel- 
low cypress continues fair. All users are in 
the market but buying in limited quantities. 
Pecky cypress, tank grades, Nos. 1 and 2 
cypress, shop and selects all are moving. 
Prices are unchanged. Trade in red cypress 
continues fair, with yards the most active 
buyers. 


HEMLOCK 


NEW YORK, May 7.—There is little new de- 
mand for either western or eastern lumber 
and regular customers are buying in small 
lots. Western lumber perhaps is in a little 
better demand than eastern and there is more 
of it on the market. 


BOSTON, MASS., May 8.—There has been 
little or no increase in offerings of eastern 


and northern hemlock and prices remain very 
firm. One eastern mill has advanced clipped 
boards, 10- to 16-foot, to $34. Wholesalers 
give $32.50@33 as the range for elther north- 
ern or eastern clipped. Large amounts of 
western hemlock are coming into the market 
and prices are looking a little firmer, although 
well under quotations on native lumber. 


WESTERN PINES 


CHICAGO, May 9.—Demand for western 
pines is spotted and as a result prices are 
sluggish. Mill stocks are gradually getting 
into better condition. Most of. the orders re- 
ceived are from retail sources, industrial trade 
being slow. Mill stocks of California white 
pine are low, but the demand from sash and 
door factories keeps up. Prices are firm. 





SAN FRANCISCO, CALIF., May 5.—There 
is slight change in the pine market, either in 
oiders or prices. Foreign business is increas- 
ing, due to the demand from the Antipodes. 
Eastern rail business increased slightly but 


western business fell off. 
ness barely held its own. 
couraging. 


Intercoastal busi- 
The outlook is en. 


LOS ANGELES, CALIF., May 5.—Both the 
local and eastern markets have shown im. 
provement in California white and sugar pine, 
The market on Nos. 2 and 3 shop has been 
very active. Demand for box lumber is good 
with prices very firm. The market on upper 
grades continues steady, while demand for 
common remains about the same. 








BUFFALO, N. Y., May 9.—The demand for 
western pines is a little more active, though 
not at all brisk. Buyers have been carrying 
low stocks for so long a time that their in- 
creased spring needs make it necessary to re- 
plenish them, A shortage of leading items 
prevails at mills and prices are firm, not only 
in the California pines, but in Idaho and Pon. 
dosa, as well as in western spruce. Not many 
transit cars are now reported in the market, 





KANSAS CITY, MO., May 8.—An increased 
demand for western pines is reported from 
the eastern territory and demand in the mid- 
dle West is holding up to former figures, 
Shop is in very good demand, and common 
boards also are wanted in quantity. Most re- 
tail orders include some finish. 


NEW YORK, May 7.—There is not a very 
brisk demand for either Pondosa or Idaho 
items, although prices are holding well. There 
is a scarcity in some items in both species and 
wholesalers report mills are slow in filling 
orders, Prices compare as follows: 

Pondosa Idaho 
No.2 No.3 No. 2 No.3 
D.sel. com. com. D.sel. com. com. 
1x4” ..$57.50 $43.25 $36.75 $57.50 $42.50 $35.50 
1x6” .. 62.50 41.25 38.25 62.50 55.00 40.50 
1x10” 5 38.25 72.50 46.50 39.50 


REDWOOD 


LOS ANGELES, CALIF., May 5.—The red- 
wood demand in southern California has 
shown considerable improvement during the 
last week or ten days. Retail. yard stocks are 
low and further advances in prices are ex- 
pected. Orders are now far in excess of pro- 
duction and mill reserves are being cut down 
rapidly. : 


SAN FRANCISCO, CALIF., May 5.—Red- 
wood orders fell off slightly during the week 
but prices were sustained. Foreign demand 
was good, with southern California holding up 
the western trade. Retail business was bet- 
ter and the outlook is fairly good. 


SOUTHERN PINE 


CHICAGO, May 9.—Retail demand for south- 
ern pine holds up in good shape. Industrial 
consumers are taking considerable quantities 
of crating and 4-inch strips. Country yards 
are buying shortleaf finish, prices on which 
are steady. Mill stocks of Nos. 2 and 3 boards 
are low and prices hold firm. 


ST. LOUIS, MO., May 7.—Current business 
in southern pine is fairly good. Industrial 
trade is steady. City yard business has picked 
up somewhat, and demand from rural yards 
continues featurable. Dealers are buying 
mixed cars. There is a strong demand for 
Nos. 2 and 3 boards and these items are be- 
coming scarce and advancing. The entire list 
is firm, with a tendency to strengthen. 


HOUSTON, TEX., May 7.—Demand from 
eastern centers is stronger, but the local trade 
is practically unchanged. There is a strong 
demand for 1x6-inch Nos. 2 and 3, also No. 2 
flooring. Prices on these items recently ad- 
vanced $1 to $2. No. 1 dimension advanced $1 
to $2, but No. 2 has remained the same. Yard 
stocks hold firm, but demand is about the 
same. Export business continues good. 


CINCINNATI, OHIO, May 7.—Common lum- 
ber is much in demand here, with spot stocks 
rapidly being depleted. Wholesalers report 
much difficulty in getting shipments through, 
due to bad weather and floods in the South. 
Spot stocks command $1.50@2 premium. 
Building demand here is more active, though 
prevailing cold weather is retarding opera- 
tions somewhat, 
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KANSAS CITY, MO., May 8.—Southern pine 
demand last week was considerably better 
than it has been since the first of April, 
and practically all orders were taken on ad- 
vanced prices. While mixed cars continue 
to make up the bulk of the orders, there 
was a gratifying increase in straight car busi- 
ness. The heaviest demand is in the South, 
put middle West and Southwest territory par- 
ticipated in the increased demand, and more 
lumber is moving to northern and eastern 
yards. 


BOSTON, MASS., May 8.—Wholesalers have 
noted a moderate increase in their business 
during the last month. The tone of the mar- 
ket is rather easy. Prices of flooring, longleaf 
and shortleaf, range 1x4-inch, B&better rift, 
$68@81; C rift, $53@73; B&better flat, $47@50. 


SHINGLES AND LATH 


CHICAGO, May 9.—White cedar shingles 
are in good demand from the retail yard trade. 
Prices remain firm at: Extras, $4.75; stan- 
dards, $3.75; sound butts, $2.90@3. White 
cedar posts are moving freely at prices rang- 
ing from 2 to 10 cents each, according to size, 
above quotations of a year ago. 


MINNEAPOLIS, MINN., May 8.—The red 
cedar shingle demand here is slow to respond 
to improved building conditions. Offerings are 
not large and prices hold steady. A hesitancy 
on the part of large buyers to place orders for 
future requirements and a disposition on the 
part of producers to wait until demand de- 
velops characterizes the lath market. Produc- 
tion is increasing but the amount of lath 
available will not be as large as last year. 
Prices are unchanged. 


HOUSTON, TEX., May 7.—Shingles are slow, 
Nos. 1 and 2 lath are in fair demand. 


KANSAS CITY, MO., May 8.—The shingle 
market has shown little change in the last 
week, but there are signs of a little better 
demand for the remainder of the month. 
Prices hold around $2.15 for clears, and $1.95 
for stars. Most of the demand is for the 
better grades. Lath demand has picked up 
a little and there is a better call for western 
pine siding. 


NEW YORK, May 7.—Demand for lath is 
well maintained and the movement into yards 
keeps pace with arrivals, which have shown 
some increase of late. Prices for 1%-inch by 
vessel range from $7.25 to $7.50; by rail, $7.35 
to $7.75. Shingles sell steadily and prices 
vary; bargains are not uncommon. Water 
shipments f. o. b. New York: Extra clears, 
$3.85; XXXXX, $4.40; Eurekas, $4.50; perfec- 
tions, $5.55; royals, $12. Rail shipments: Ex- 
tra clears, $4.21; KXXXX, $5.06; eurekas, 
$5.22; perfections, $6.45; royals, $14.16. 


BOXBOARDS 


BOSTON, MASS., May 8.—Boxboards are 
being moved into consumption in fairly sea- 
sonable volume. Production has increased 
and so also have shipments and sales. Prices 
show a generally steady tone. Round edge 
white pine boxboards, inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., May 8.—Wholesalers re- 
port a little more inquiry for clapboards since 
April. Current business is still on the quiet 
side, however. Eastern spruce and native 
white pine are very scarce and prices are very 
firm. Offerings from the Coast are ample at 
prices more attractive than those of native 
stock. 





Hymeneal 


DOUGLAS-WINNING. Edgar Harvey Dou- 
glas, president, treasurer and manager of the 
Burnham & Davis Lumber Co., Lowell, Mass., 
and Miss Christine Mildred Winning, daughter 
of Mrs. Julia E. Winning, Cambridge, Mass., 
have announced their marriage on March 10. 
They are now at home to their friends at 94 
Princeton street, Lowell, Mass. Mr. Douglas 
is widely known among Massachusetts lumber 
retailers and has been an active association 
man, 


DAUGHERTY-BURKE. On May 1 at the 
bride’s home at Jackhorn, Ky., Lawrence 
Daugherty, a young lumberman of Jackson, 
Ky., was married to Miss Pearl Burke, daugh- 
ter of Lewis Burke, a Pike County lumber- 
man. Rev. Timothy Johnson officiated. The 
young people are well known in eastern Ken- 
tucky. They are spending a few weeks’ honey- 
moon in the North and East, 


‘Known the 











New York, 350 Madison Ave. 





COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


MEMPHIS, TENN. 


BRANCH OFFICES: 
New Orleans, Hibernia Bank Bldg. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











News Letters 


(Continued from Page 73) 


Norfolk, Va. 


May 7.—The manufacturers of North Caro- 
lina pine have enjoyed another good week of 
demand. While not all items are active, and 
some are very slow, there are sufficient 
orders to keep the mills busy loading and 
prices are stronger. Some stock is hard to 
get at any price, as mills are just recovering 
from the continuous heavy rains of March 
and April. Buyers are fighting advances. 
Weather here has been ideal for drying, 
logging and shipping. 

There has been a better demand for 4/4 
edge No. 2 and better, both band and circular 
sawn. Stock widths are hard to get quickly, 
and their prices are stronger. No. 3 4/4 Edge 
continues very quiet. No. 2 and better 4/4 
stock widths have been moving a little better. 
Good finish is not very plentiful and millmen 


are talking higher prices. No. 3 4/4 stock 
widths have been very quiet. No. 2 and bet- 
ter 5/4 and thicker in mixed cars is moving 
better, and 6/4 stock widths are also in good 
demand. No. 2 and better bark strips have 
been quiet, while miscuts have been mov- 
ing better. The pine mills are also having 
a good demand for high-grade hardwoods 
produced. 

Sales of 4/4 edge No. 1 box, kiln dried 
rough, have not been very heavy. Box 
makers refuse to pay any more money for it. 
There has been a better demand for kiln or 
air dried edge box dressed and resawn. Air 
dried is scarce, and more dependence is being 
put on kiln dried. Edge 4/4 No. 2 box has 
not been very active. No. 1 4/4 stock box 
continues in brisk demand and higher prices 
do not seem to scare off buyers. Many mills 
are refusing to quote, especially air drying 
plants making a specialty of roofers. Due 
to scarcity of No. 1 stock box, buyers have 
flocked to No. 2 stock box and this is now 
very scarce in all widths except 12-inch. 
Prices are stronger. Stock box, 5/6 dressed and 
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A writer in a lumber journal 
uses considerable space to 
warn saw filers not to fall into 

“rut” but to keep up with 
modern methods. 


There are good ruts as well 
as bad. We can point to saw 
filers who have used nothing 
but Nicholson and Black Dia- 





Providence Factory 


a NICHOLSON FILE COMPANY 


Files That Save Tirme 











mond Saw Files for thirty and 
forty years 


These men know that, so far 
as saw files are concerned, 
they will never get into the 
wrong kind of “rut” because 
this company, in making its 
saw files, keeps more than 
abreast of the times. 


NICHOLSON FILE COMPANY 
Providence, R. I., U. S.A. 


Philadelphia Factory 


G. & H. BARNETT COMPANY 
~ USS 








For Sale— 





RETAIL LUMBER YARD 
and PLANING MILL 


Fine Location - Good Business—R. R. Trackage. 
Yard and Buildings cover about 4% acres. 
Convenient to all parts of City. 


Memphis Lumber Corporation, 


Memphis, Tenn. 











resawn, is in good demand. Box bark strips, 


4/4, are moving well, and as mills are over- 
sold, prices are maintained. 

Demand for mixed cars of flooring ete. has 
been fair only. Sales of solid cars of No. 2 
and better flooring have been very light, 
though good stock is offered at very low 


prices. Kiln dried pine and cypress roofers 
continue in very good demand and prices are 
getting stronger. Air dried roofers are also 
very active and hard to buy at any price, as 
roofer mills are oversold. Continued good 
weather may cause increased production. 
The 6-inch air dried roofers are being sold 
at $19.50 to $20, f.0.b. cars Georgia main line 


rate, and $1 more for other widths. 
> 
Jacksonville, Fla. 
May 7.—The woods have dried out enough 


to permit logging to keep the mills going, 
and stocks are drying enough to be loaded or 
run through the planing mills. However, the 
mills are a little behind on their shipments. 


Orders have been in good volume, and in- 
quiries indicate increased sales. 

Some cypress mills have sufficient orders 
to take care of their dry finish and sheath- 
ing. However, there has been no increase 
in the demand for 4/4 shop grades, and mills 
are making determined efforts to get rid 
of their accumulations. Mills with planers 
and in position to accept cut-up stock orders 
are gradually working off their accumula- 
tions. Others have to quote some very low 
prices on 4/4 shop and selects. 

The pine mills are getting enough business 
to keep going without having to worry about 
where their next orders are coming from. 
They are moving their accumulations of shed 
and yard stocks and are geting all the orders 
they can handle for timbers and cut-to-size 
items. Their outputs were reduced last year, 
and there is nothing to indicate that in- 
creased production will be necessary. Pine 
prices are strong, and should demand keep 
increasing, undoubtedly they will be higher. 
Some of the supply has been cut off by the 


flooding of several of the larger wesiern 
Florida mills. It will probably be two or 
three weeks before they can resume opera. 


tions. 
Houston, Tex. 


May 7.—The outlook for southern pine js 
undoubtedly good in the opinion of several 
Houston lumbermen. Recent heavy orders 
from eastern points and advances of $1 to $2 
on 1x6-inch Nos. 2 and 3 and No, 2 floorin 
are causing hopeful expectations of a better 
run of business for the remainder of the year, 
Export business is holding up well with addi- 
tional good orders for prime, KD saps and ex. 
port timbers. Yard stocks hold their own, but 
business is rather light. Inquiries are more 
plentiful. 

Hardwood business, on the other hand, is 
such as to give little or no encouragement. 
Aside from a fair movement of sap gum, oak 
and flooring there is nothing doing in the 
hardwood line. Shingles are quiet and lath 
are in fair demand. 


Atlanta, Ga. 


May 7.—With favorable weather last week, 
construction increased considerably and the 
end of the week found pine demand the best 
it had been this season. Retailers are placing 
sizable orders for mixed cars. Building items 
are in good call. Mills here were able to en- 
large production because of excellent weather, 
but many southern Georgia and southern Ala- 
bama mills are unable to operate. No. 2 com- 
mon grades continue in the lead and are be- 
coming stronger. Industrial demand for struc- 
tural items is brisk while railroad timbers 
and car materials continue active. Roofer 
mills are operating on a reduced basis and 
have comparatively little surplus stock as de- 
mand has continued active. 


Macon, Ga. 


May 7.—The roofer market appeared to be 
unchanged this week, according to local manu- 
facturers, with a strong demand from the 
East. Prices in most instances are around 
$18.50 and $19.50. Production is below nor- 
mal, but the volume was increased this week 
in the middle Georgia territory. Shipments 
are rather heavy. 

While the longleaf pine country of south- 
west Georgia and southeastern Alabama was 
still wet this week, from the heavy rains of 
April, logging crews were able to resume 
nearly normal operations. The mills also were 
running as near normal as they have been for 
several months. Local wholesalers say there 
has been no change in the situation over the 
preceding weeks. There is a steady move- 
ment of longleaf, the short line railroads that 
were tied up by the flood having restored serv- 
ice, giving the longleaf manufacturers an out- 
let. A large amount of longleaf was neces- 
sary to repair flood damage in the territory 
where the biggest mills are located. 


New York, N. Y. 


May 7.—The lumber market in New York 
lacked “pep” today. Wholesalers and re- 
tailers alike reported there was “not much 
doing.” While prices were not showing 4 
disposition to sag, there was a lack of the 
firm tone that characterized the arrival of 
May. Several days of rain last week were 
anything but conducive to brisk business in 
lumber. The one encouraging factor today 
was that there was not a single item that 
had shown the least weakness in price, and 
in one or two instances it was said that 
promised price elevations would materialize 
shortly. 

William Hogg (Inc.), wholesaler, has re- 
moved his New York office to 461 West 150th 
Street. 

The Richmond Hill Lumber Co, will shortly 
open its new yard on Atlantic Avenue, fac- 
ing the Long Island Railroad tracks, two 
blocks from the Morris Park Station. Sheds 
and an office building are nearly completed, 
facilities being such that almost all of the 
stock will be carried under cover. 

E. W. McClave & Sons, Harrison, N. J., have 
discontinued their New York sales office at 
15 Whitehall Street. 

Turner W. Isaac, of the Continental Hard- 
wood Lumber Co., has been made manager of 
the New York office of the Union Lumber 
Manufacturing Co., a subsidiary of the 
American Car & Foundry Co. 
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LUMBER TRANSPORTATION 


Rates to New England Points 

WASHINGTON, D. C., May 7.—Division 4 of 
the Interstate Commerce Commission in 
Docket No. 19,286—Blanchard Lumber (Inc.) 
vs. New York, New Haven & Hartford Rail- 
road Co.—finds that rates on lumber from 
Boston, Mass., to Putnam, Conn., and certain 
other specified destinations in Rhode Island 
and Connecticut were and are unreasonable 
to the extent that they exceed 10 cents a hun- 
dred pounds to Putnam and 14.5 cents to the 
other destinations involved. On this basis 
complainant is awarded $153.74 as reparation 
on certain past shipments. 


CAAA EEE) 


Freight Loadings Show Increase 


WASHINGTON, D. C., May 9.— Revenue 
freight loadings for the week ended April 28 
showed an increase of 17,234 cars over the 
preceding week. All commodities, except for- 
est products, merchandise and less-than-car- 
load freight, participated in the gain. Total 
loadings, however, fell 59,648 cars below a 
year ago. Loadings for the week of April 28 
totaled 961,928 cars, distributed as follows: 
Forest products, 63,819 cars; grain, 43,240 
ears; live stock, 29,800 cars; coal, 156,663 cars; 
coke, 10,504 cars; ore, 14,060 cars; merchan- 
dise, 259,196 cars; miscellaneous, 384,646 cars. 











Protests Increase in Rates 


CINCINNATI, OHIO, May 7.—The Southern 
Hardwood Traffic Association acting through 
T. W. Elmes, district manager at Cincinnati, 
anneunced this week that it had filed a pro- 
test with the Southern Freight Association 
against a renewed attempt to increase hard- 
wood lumber rates to northern territory where 
such shipments are transited en route at Ohio 
River crossings or points beyond. 


Trend of Ocean Freight Rates 


MEMPHIS, TENN., May 7.—Exporters during 
the last few weeks have been watching the 
trend of ocean freight rates, especially to the 
Continent, where rates are now much lower 
than to United Kingdom ports. Several weeks 
ago the Continental Steamship Conference was 
dissolved and since that time rates have been 
reduced 10 cents a hundred pounds. The rates 
from Gulf ports to Antwerp, one of the prin- 
cipal consuming points on the Continent, are 
now 30 cents on heavy hardwoods, but rates 
to Germany and Holland ports are now being 
quoted at 35 cents a hundred pounds. The 
rate to French ports is now 25 cents a hundred 
pounds, which is a reduction of 10 cents a 
hundred pounds. - 

Ocean freight rates to United Kingdom 
ports remain at 40 cents on heavy hardwoods, 
and 50 cents on light hardwoods to London, 
Liverpool, Manchester, and other consuming 
points. This conference has remained intact 
and no rate war has been declared and it is 
probable that these rates will remain firm. 

The rates above quoted apply from the Gulf 
and in most instances to the north Atlantic 
group. However, to Antwerp rates as low as 
27 cents have been quoted with an indication 
of lower rates on firm offers. Tramp vessels 
in the north Atlantic have been responsible 
for the exceptionally low rates. 


Gee aeeweeerans 


Hardwood Rates to Canadian Points 


CINCINNATI, OHIO, May 7.—An effort on the 
part of southern railroads to increase hard- 
wood lumber tariffs to Canadian points from 
1 to 5 cents a hundred pounds was forestalled 
this week by the Lumber Traffic Association 
through a petition to the Interstate Commerce 
Commission. 

The rates were suspended until Oct. 15, 1928, 
pending an investigation and hearings of the 
evidence to be prepared by the hardwood 
lumbermen and wholesalers. The increases 
were to all points in Canada not now covered 
by joint through rates from the South through 
Ohio River crossings. 

The action was taken by Theodore F. Davis, 
manager of the Lumber Traffic Association, 
and C. J. Edelman, assistant manager. Mr. 
Edelman had charge of the work of prepar- 
ing data on which to obtain the suspension 
of the rate, . 





Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





























YARD AND MILL SUPERINTENDENT 


Wanted by large New York organization. Appli- 
cant must be thoroughly familiar with modern yard 
procedure including unloading vessels, handling of 
laborers, lumber inspectors, and machine men, grad- 
ing, sorting, etc. 
He must be thoroughly conversant with efficient 
shop methods, must have thorough, practical knowl- 
edge of how a moulding and planing mill should 
be operated, so as to get the maximum efficiency 
from the various departments. 
Replies will be treated confidentially, and should 
state in full and complete detail past experience; 
and what your responsibility and duties were in 
each position that you held; and what your earn- 
ing capacity has been. 

Address “K. 102,’ care American Lumberman. 


WANTED—A YOUNG MAN 
With experience in cut-up factory making cut 
lengths pine sash, doors and other cut stock, in 
connection with box factory. 
Address “K. 103,” care American Lumberman. 


WANTED—LIVE MANAGER 
For yard Southern Kansas town. Good mixer and 
outside man. Good housekeeper. Salary and per- 
centage. . 
Address “K,. 101,” care American Lumberman. 


WANTED—EXPERIENCED 
Millwork Estimator and Salesman on special odd 
millwork, on school houses, churches, residences, 
etc., from Architects’ plans, with New York State 
experience Apply THE MARKERT MANUFAC 
TURING CO., Syracuse, N. Y 


ESTIMATORS ON SPECIAL AND STOCK 
Millwork. Can also use good detail man with cost 
book “A” experience. No sales ability required. 
Position holds chance for rapid promotion and fu- 
ture opportunity. Position in central office or one 
of our branches in South. Address P. O. BOX 1422, 
Shreveport, La. 


OPPORTUNITY FOR A MAN 
Between 30 and 40 who has managed a retail 
yard and who made a success of selling, particu- 
larly the complete job to home builders, as sales- 
man with a progressive retail firm in a medium 
sized Eastern city. Must have energy, enthusiasm 
and ability to develop sales on own initiative. We 
want a man with sufficient executive ability to 
take charge of other salesmen. An opportunity 
will be given to acquire an interest in the business 
after ability has been demonstrated. 
Address “‘H. 105,’’ care American Lumberman. 


WANTED 
A competent working foreman by small mill doing 
high class special millwork in Pittsburgh District. 
State experience, also furnish reference with ap- 
plication. 
Address “G, 123,” care American Lumberman. 


WANTED ESTIMATOR AND SUPERINTENDENT 
Who is capable of working men for middle size 
millwork plant. State age, salary expected, ex- 
perience and give references in first letter. 
Address “G, 103,’”’ care American Lumberman. 


WANTED—CAPABLE SUPERINTENDENT 
For panel factory, cutting own rotary veneers, 
buying figured woods. Plant operating steadily, in 
northern town of about 12,000. Give references 
and state fully experience, age and salary expected. 
Address “F. 104," care American Lumberman. 
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WANTED 
Young man stenographer preferable, with some ex- 
perience in marketing hardwood and sales expe- 


rience. Give age, experience, references, salary ex- 
pected, etc., in first letter. Here is opportunity 
for the right party to capitalize on his ability by 
working into and assisting in sales. 

Address “‘K. 117,’’ care American Lumberman. 


WANTED, EXPERIENCED WORKING FOREMAN 
For retail lumber yard in Toledo, Ohio. Must 
be capable of taking entire charge of getting out 
orders and care of stock, Give age, experience, 
references and salary wanted, Address “K,. 122,” 
care American Lumberman, 


WANTED—EXPERIENCED 
Young lumberman to join the writer in establish- 
ing and operating a branch lumber yard at Scioto- 
ville, O. 
A. F. G., BOX 707, Portsmouth, Ohio. 


WANTED 
A thoroughly experienced wholesale or commission 
man to affiliate himself with large wholesale con- 
cern. Prefer one who has operated in either 
St. Louis or Chicago. Prefer one with transit car 
experience. State age, experience and salary ex- 
pected, 
Address “K. 124,’ care American Lumberman, 


WANTED—ASSISTANT FOREMAN 
For sash and door factory in southwest Louisi- 
ana. Must know estimating. Chances for promo- 
tion to right party. Give age and all recommen- 
dations in first letter. Information confidential. 
Address “K. 125,’’ care American Lumberman. 


WANTED EXPERIENCED ESTIMATOR 
On special millwork. Must know Cost Book “A.” 
RINEHIMER BROS. MFG. CO, 
Elgin, Illinois ‘ 


WANTED—ESTIMATOR AND PRICE CLERK 
Must be thoroughly familiar with Cost Book “A.” 
os JOHNSON-MAAS COMPANY, Indianapolis, 
Ind. 


FROM OWNER OF AN ILLINOIS YARD 
I have just sold my yard. It might interest you to 
know that the buyer and seller were brought 
together through an ad in the American Lumber- 
man. 












































WHEN YOU WANT TO SELL 


Machinery, Locomotives, Cars, Rails, Lumber, 
Shingles, Timber, Timber Lands, Retail Yards, 
Woodworking Plants, Factory or anything used in 
the Lumber Industry, write us, Put an advertise- 
ment in the For Sale columns. The American 
Lumberman goes to the people who are in the 
market for what you have to sell. Send your 
ad to the AMERICAN LUMBERMAN, 431 8S, Dear- 
born St., Chicago, Ill. 


WANTED SALESMAN 
To sell Industrial and other users of Hardwoods, 
White Pine and Western Coast Products on com- 
mission basis in New York City. 
Address “H. 106,” care American Lumberman. 


EXPERIENCED SALESMEN WANTED 
Southern Wholesale Firm has opening for several 
experienced lumber salesmen familiar with South- 
ern lumber. Location Pennsylvania, New York 
State, Connecticut and Massachusetts. State age 
and salary wanted. Give reference and past ex- 
perience. 

Address “B. 133,” care American Lumberman. 


DO YOU WANT EMPLOYEES? 
You can get good help by advertising in the 
Wanted-Employees column of the AMERICAN 
LUMBERMAN. 


WANTED SALESMAN 
To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 
Address ‘‘M. 15,” care American Lumberman. 

















DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





EXPERIENCED SALESMEN WANTED 
Southern Wholesale Firm has opening for several 
experienced lumber salesmen familiar with South- 
ern lumber. Location Pennsylvania, New York 
State, Connecticut and Massachusetts. State age 
and salary wanted. Give reference and past ex- 
perience. 

Address “B. 133,” care American Lumberman. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell something in the lumber 
industry. AMERICAN LUMBERMAN, 431 8. Dear- 
born St., Chicago, Ill. 


WHY WAIT WHEN YOU. WANT SOMETHING? 
When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, bust- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the ‘“Want- 
Columns” of the AMERICAN LUMBERMAN, Man- 
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EXPERIENCED LUMBERMAN 
Desires exclusive representation arrangements with 
a Lumber Manufacturing or Wholesale Company 
with sufficient production to properly serve the con- 
suming trade direct and justify sales engineering 
of lumber by personal contact with the highest 
type trade East of the Mississippi River; am qual- 
ified to offer services above the average by reason 
of an extensive acquaintanceship and a thorough 
knowledge of lumber and its production, and us- 
ages, acquired in successfully wholesaling North- 
ern, Southern and Western woods, over a period 
of twenty-five years. 
Address “K. 107," care American Lumberman. 


PRACTICAL LUMBERMAN 
12 years experience mill and general office wants 
connection, sales, accounting or purchasing with 
reliable concern in Philadelphia or vicinity. 
Address “K. 105," care American Lumberman. 


POSITION WANTED 
By lumberman, 16 years experience in the Yellow 
Pine field, both mill and wholesale. Several years 
office and traveling experience. 38 years of age, 
character and habits above reproach. Willing to 
start on reasonable salary with high class, depend- 
able company, either mill or wholesale. 
Address “K, 106,” care American Lumberman. 


POSITION WANTED 
Stair builder or Cabinet foreman. 20 years’ exper!- 
ence as general foreman in general millwork, Six- 
teen years with one firm. 
Address “K. 108,’’ care American Lumberman, 











WANTED CONNECTION ON COMMISSION 
Basis with hardwood concern, Wisconsin, Northern 
Illinois and Mississippi Valley points. 

Address “G. 122,” care American Lumberman. 





HARDWOOD LUMBERMAN 15 YRS. EXPERIENCE 
In buying and selling Southern, Northern and Ap- 
palachian Hardwood familiar with the requirements 
of the Industrial trade, as well as Sash and Door, 
Planing mills, furniture, auto, and etc. Now lo- 
cated in East, prefers to locate in South, but will 
go anywhere opportunity warrants. Hard worker, 
result producer, seven years with the mills, balance 
as wholesaler, furnish best of reference from pres- 
ent and past employer. Will consider salary or 
salary and commission, with reputable mill or 
wholesaler. 
Address “K. 104,’ care American Lumberman, 


EXPERIENCED SASH, DOOR, AND 
MILLWORK SALESMAN 
Would like to connect with a good retail yard or 
line yard as buyer of sash, doors, millwork. Best 
of reference. 
Address ‘‘K. 119,” care American Lumberman. 


WANTED—POSITION AS BAND SAW FILER 
Twenty years’ experience. Reference. 
Y. RICHARDSO 


124 Ridgeway St., Greenville, N. C. 


WANTED POSITION 
By experienced hard-wood buyer and 
Prefer road job. A-1 references. 
Address “F. 117,” care American Lumberman. 











inspector. 





TRAVELING SALESMAN OR BUYER 
Wants position, thoroughly experienced in Pacific 
Coast Products, Inland Empire, and California 
Pines. Prefers to travel, salary and commission 
basis, any territory. Would also accept buying 
position, am now located West. 

Address “K. 115,” care American Lumberman. 


WANTED—POSITION AS MANAGER 
Opportunity to manage and buy interest in small 
lumber yard five years’ experience in retail lum- 
ber and kindred lines. W. T. BRADLEY, 209 S. 
Main St., St. Louis, Michigan. 


POSITION WANTED—WHOLESALE OR RETAIL 
Actual mill experience inland empire, west coast 
and southern hardwoods. Can handle correspond- 
ence. 28 years old. References. 

Address “K. 116," care American Lumberman. 


SASH, DOOR & MILLWORK SALESMAN 
With years of experience on the road selling re- 
tailers and jobbers, would like a connection with 
a live young jobber where there is a good future. 
Best of reference. 

Address ‘‘K. 118,’’ care American Lumberman. 


YARD MANAGER 

Twenty years experience as manager in _ retail 
yards. Able to sell lumber, millwork and its kin- 
dred lines in any market, Thorough knowledge of 
building and builders’ needs. Good office execu- 
tive and organizer, pleasing personality, American. 
4 rea yard where would have complete responsi- 

ity. 

Address “K. 121,’ care American Lumberman. 


YOUNG MAN OF THIRTY-EIGHT 
Experienced in the different phases of the lumber 
business. Schooled and experienced in architecture 
Eight years association, secretarial work, ethical. 
At present employed as management work. Fully 
acquainted with sections in Middle West, West and 
Coast. Want permanent employment with plenty 
of snap and go. Either special nature, field or 
in, work. Write for full particulars. Strictly con- 
fidential. 

Address “K. 123," care American Lumberman. 


MANAGER OR SUPERINTENDENT 
With technical education and twelve years experi- 
ence as logging engineer, logging supt. and plant 
manager desires new connection. Would prefer 
hardwood operation. 
Address ““K. 112,” care American Lumberman. 


EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years’ wholesale and retail experience. 

Address “G. 112,” care American Lumberman. 


HIGH GRADE LOGGING SUPT. 
Now employed, wishes to make change. 
best references furnished. 
Address “K. 120,” care American Lumberman. 


SAWYER OR FILER WANTS JOB 
In mill. Best references. 
Address ‘‘H. 114,” care American Lumberman. 


EXPERIENCED SASH AND DOOR MAN 
With executive ability, seeks perm. connections 
with reliable firm. 18 years’ practical exp. Mfzg.; 
Estimating; Selling; and C. B. A. Stock and odd 
work. Thorough, accurate and a good salesman. 

Address “H. 125,’ care American Lumberman. 


POSITION WANTED 
EXPERIENCED SHORTLEAF PINE OPERATOR 
AVAILABLE AS PLANT MANAGER 
20 years’ experience as manager and officer in one 
of the South’s largest sawmill plants. Now seek- 
ing new connection owing to termination of present 
timber supply. Successful record. Wide acquain- 
tance in consuming territory with large dealer, 

millwork and industrial buyers. 
Address “H. 124,” care American Lumberman. 


POSITION WANTED AS MANAGER OR 
Any other job you may have open, 28 years’ ex- 
perience retail lumber, millwork, buying, selling, 
estimating and general office, well liked by con- 
tractors. Salary can be arranged. Start now. 
Address “K. 126,” care American Lumberman. 
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P BAND SAW FILER 
Guarantee results on fast mills. State what you 
have and wages in first letter. Address “WOODS,” 
Route No. 6, Box 94, Floyd, Va. 


POSITION WANTED 
Permanent position wanted by practical all round 
well versed Sash and Door Superintendent with 
16 years’ experience. With Firm who intends to 
add young man to organization. No adventurer. 
Thoroughly experienced and well posted on produc- 
tion methods of present day efficiency. Have or- 
ganization ability and can produce results. Prac- 
tical mechanic and professional man. A No, 1 
Biller, Detailer, Lister Designer and thorough 
knowledge of all branches connected with Mill and 
office routine. Will connect with firm doing high 
class general millwork where an opportunity’ is 
offered to young man. Age 37. Married, refer- 
ences. Confidential. Prefer Midwest. 
Address “H. 109,” care American Lumberman. 


A TRUSTWORTHY AND SUCCESSFUL 
Executive Type Sales Representative, with tech- 
nical knowledge of building materials and con- 
struction problems,—reinforced with architectural 
and promotion training, wants a connection with 
~~ erred serving wholesale sash and door 
rade, 
Twelve years contact with material dealers, Coast 
mills, architects, engineers, contractors and in- 
dustrial purchasing agent. Combination of office 
and field responsibilities holding good future for 
zeal and sweat preferred. Now located in Chicago 
district. : 

Address “H. 112,” care American Lumberman. 


POSITION WANTED 
By Thorough Lumberman. Capable Sales Manager 
and Purchasing Agent. Knows markets of U. 8. 
and production of the South. Also experienced in 
Milling, Wholesaling and as retail yard manager, 
also detail office work. Good salesman by cor- 
respondence or personal solicitation. 

Address “H. 116,” care American Lumberman. 


AUDITOR AND ACCOUNTANT 
A middle aged married man with a number of 
years experience in lumber and manufacturing ac- 
counting in Chicago and the north, thoroughly 
familiar with audits, systems, manufacturing costs 
and financial! statements wishes to locate with man- 
ufacturing or lumber company to take charge of 
accounting- department and office. Can furnish Al 
references and bond. 
Address “K. 110,’’ care American Lumberman. 


WANTED—BY EXPERIENCED LUMBERMAN 
A situation. Know manufacturing and sales ends 
of both Southern and west coast woods. Would 
like position as road salesman. Know the grades 
of West Coast and Southern products. 14 years’ 
road selling experience in Eastern, Middle West 
and Southern States. Might consider handling 
yard or mill. 

Address “‘K. 129,’" care American Lumberman. 




















WANTED: MANUFACTURERS AND SHIPPERS 


Of lumber to know we will take care of troubled 

cars in this district free storage and dispose of 

same’ at prices to be agreed upon. 

PITTSBURGH LUMBER & BUILDERS SUPPLY 
CO., 3209 West Carson St., Pittsburgh, Pa. 


THINK WHAT IT MEANS 
Many thousands of people each week read, the 
classified advertisements looking for employment, 
employees, lumber, shingles, timber and timber 
lands, business opportunities, machinery, locomo- 
titves, cars, rails, etc. Always looking for some- 
thing—your advertisement in the wanted and for 
sale department would be seen by the very people 
you want to reach. Advertise now. 

AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago, Ill. 




















. long—2” x 4” 
WILLIAM MERKEL, 
Newark, N. J. 


RETAIL YARD WANTS CONSIGNMENT STOCK 
Established prompt pay wholesale concern plang 
the opening of a retail yard in St. Louis, Mo, 
and desires consignment yard stock on monthly 
basis from reliable pine mill or operator. 
Address “H. 107,” care American Lumberman. 








WANTED 
Several cars of l-inch dry mixed oak tie sides 
No. 2 common and better. 
THE OHIO HARDWOOD CoO., 
Cuyahoga Falls, O. 





WALNUT LOGS WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, O. 
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WANTED 
Our Philippine client desires to get in touch with 
parties who can offer for sale part or all the equip- 
ment .necessary to construct a complete sawmill 
and logging outfit to produce 20,000 to 30,000 feet 
per day. Principally large logs, semi-hard and 
hard woods. Write us what you have and give 
lowest prices. 
ACROSEAS AGENCIES, Inc., 70 Beaver St., 
New York 











WANTED 


7 to 10 miles 20 or 25 lb. Rails for 
Southern Kentucky—with cars. 
and location. 

Address ‘“‘K. 127,’’ care American Lumberman. 


WANTED 
36” gauge geared loocmotive, about 24-ton. 
MORRISON, GROSS & COMPANY, Elkins, W. Va. 


WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at small cost by advertising in the ‘‘Want-Columns” 
of the AMERICAN LUMBERMAN, Manhattan 
Building, Chicago, Ill. 


logging— 
State condition 











WEST COAST OR SOUTHERN ACCOUNTS 
Wanted by wholesaler of fifteen years experience 
with office in New York City to sell their stocks 


in the Metropolitan District. Have well established 
trade and would be willing to work on salary or 
commission basis. 

Address “K. 109,” care American Lumberman. 


WANTED 
A small retail lumber yard in a one or two yard 
town; location preferred in northern Indiana, 
northern or central Illinois, southern Wisconsin. 
Yard must have a good earning record. Give 
sales, average inventory and capital investment, 
net profits for the past five years and other in- 
formation to interest a prospective buyer. 
Address “G. 110," care American Lumberman. 


WHOLESALE CONCERN COVERING 
New England, parts of New York and Pennsylvania, 
looking for a good reliable connection to handle 
Southern Hardwoods on a commission. What 
have you to offer? 
Address “R. 8,’’ care American Lumberman. 


SALESMAN IN SASH & DOOR BUSINESS 
Desires, as a side line, to cooperate with concern 
selling roofing boards. 

Address “E. 121,”’ care American Lumberman. 


WANTED TO BUY—SMALL LUMBER YARD 
In New York, New Jersey, Ohio, Michigan States. 
Lumberman. 

Address “F. 137," care American Lumberman. 


FOR SALE—SAW MILL 
25M capacity, with planing mill, office warehouse 
and 20 acres land, all necessary equipment for 
complete operating unit, or will sell separately. 
Northern Wisconsin. Price very reasonable, terms 
if desired. Full particulars upon inquiry. 
Address “S. 7,” care American Lumberman. 


HAVE YOU SOMETHING TO SELL 
Advertise in the Wanted and For Sale department 
when you want to sell something in the lumber 
industry. AMERICAN LUMBERMAN, 431 8. Dear- 
born St., Chicago, Ill. 
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